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State of the Nation’s Economy: 


\ Up 


Bu INES§ INDEX— Rose to 188.5 
for the wéek ended Feb. 28, repeat- 
ing the rdcord of Jan. 17. The pre- 


New Firms— More new busi- 
nesses were started in January 
than in any other month in the 
last five years, Dun & Bradstreet 
reports. January starts totaled 
9,468, highest since January, 1948, 
when 11,000 were chartered. 

' Loans—New York bank loans 
| continued to rise last week by $21 
| million in their second successive 
_weekly advance. The increase a 
/ year ago was $73 million. 

| Mownicipat Financine — State and 
' municipal financing in February 
-_ amounted to $347,371,725, compared 

with $303,613,559 a year ago. 

Bank Cuiearincs—Increased last 

week 12.7 percent above the cor- 
_ responding period in 1952 and 
| 83.6 percent above the previous 
holiday week’s volume. 
Savines Bonps—Sales in first two 
' months exceeded redemptions by 
$115 million, the Treasury reports. 
- Sales of Series E, H, J and K bonds 
in January and February totaled 
' $919 million, or 18 percent higher 
| than a year ago. 

TELEVISION OutTPpUuT—Production of 
TV sets in January was 719,234 
units compared with 404,932 a year 
ago and 650,700 in January, 1951. 

Automotive Ovutput— Rose last 
| week to 156,661 units against 148,- 
'873 the previous week, AUTOMOTIVE 


' News estimates. 
E ; 






















* * 


Down 
CarLoapiINncs—Totaled 668,805 cars 
in latest week, or 3 percent fewer 
than in the preceding week when 
689,553 freight cars were rolling. 
Farm Exports—Dropped last year 
"15 percent below 1951 record, Agri- 
culture Department reports. Ship- 
sments in 1952 were worth $3,425,- 
000,000, compared with $4,040,000,- 
000 in 1951. 











* * * 


General 


Sates — American businessmen 
sold $45,753,000,000 worth of goods 
in January, according to the De- 
partment of Commerce. Stocks of 
4 mnsold goods were $74,049,000,000. 
'® Both figures were lower than De- 
cember totals. 





























Top Cars 
New-car registrations, all 
states for January: 
s} 1953 Pos. Make 1952 Pos. 
: 1— 76,617 Ford 39,815— 3 
2— 69,933 Chev. 66,790— 1 
3— 47,002 Plym. 40,378— 2 
4— 26,845 Pontiac 22,362— 5 
| 5— 26,102 Buick 23,498— 4 
6— 21,604 Dodge 16,367— 6 
7— 19,831 Mercury 12,299— 9 
8— 18,798 Olds. 15,831— 7 
‘| 9— 12,763 Nash 8,993—11 
7} 10— 11,704 Stude. 14,879— 8 
/ 1l— 11,702 Chrysler 9,524—10 
4 12— 9,356 DeSoto 6,599—12 
18— 8,118 Cadillac 4,473—14 
14— 6,450 Packard 4,409—15 
15— 5,316 Hudson 5,099—13 
16— 4,416 Willys 1,752—18 
17— 2,929 Lincoln 942—19 
18— 2,621 Kaiser 2,808—16 
19— 1,302 Henry J 2,326—17 
20— 467 Brit. Ford 305—21 
21— #342 Austin 406—20 
| 22— 66 Allstate 60—22 
Total All Makes 
/ 386,221 301,379 


For further details see page 
/ 28, today’s issue. 





vious we@ek’s index was 186.6, | 
according to the New York Times 
_ Index. ‘ 








Somerville Takes 
Sales Reins in 


Dodge Shakeup 


Desmond Replaces 
Dock as General 
Sales Manager 


[N 4 SHAKEUP of top level exec- 


utives affecting two Chrysler di- 
visions last week, R. C. Somerville, 
sales vice-president of Plymouth, 
was transplanted to Dodge as vice- 
president of sales and a member of 
Dodge’s board of directors. 


At the same time, L. F. Des- 
mond, who was made car sales 





L. F. Desmond 


manager of Dodge last year, was 
moved up a notch to become 
general sales manager of Dodge, 
succeeding E. C. Dock, who re- 
signed from Dodge to reenter 
the retail auto- 
mobile field. 
The switches in 
the sales echelons 
at the two di- 
visions were an- 
nounced by W. C. 
Newberg, Dodge 
president. The 
moves left the 
high Plymouth 
post vacant, and 


R. C. Somerville 





; no successor to 
> Somerville had 
been announced at press time 


Thursday. 


* om * 


OMERVILLE, formerly vice- 
president and a member of the 
board of directors of Plymouth, will 
have full responsibility for all sales 
activities of Dodge cars and trucks. 


He joined Plymouth in 1931 in 
sales promotion work. He was 
appointed director of regions for 
Plymouth in 1941; staff executive 
in 1948; assistant general sales 
manager in 1947, and vice-presi- 
dent of Plymouth in 1952. 
Desmond’s first job with Dodge 

was district manager in the Kansas 

City region. He later became as- 

sistant regional manager and re- 

gional manager before going to 
(See DODGE, Page 70, Col, 3) 


Hudson's Low-Priced Jet Makes Debut— 








DETROIT, MARCH 16, 1953 


Car Stocks 
~ Reach Two-Year Peak 


Week’s Output 


Hits 156,661 


3-Month Total Seen 
At 1,500,000 Cars, 
340,000 Trucks 


H™ by strikes in supplier plants 
the week previous, vehicle pro- 
duction in U. S. plants bounded 
back last week to an _ estimated 
126,851 cars and 29,810 trucks—a 
total of 156,661 units. 








built in this country the week 
before, according to Automotive 
News’ revised tabulations, was 
made up of 120,880 cars and 27,- 
993 trucks. 

This week should see combined 
car and truck output crowd the 
160,000 mark, as the industry heads 


|for a first quarter volume of 1,- 


500,000 cars and 340,000 trucks, a 
total of 1,840,000 units. Substantial- 
ly higher output is hoped for by 
makers in the second quarter of 
1953. 


* 4 


EANWHILE, however, evi- 

dence is piling up that the am- 
bitious production plans of some 
makers are being strangled by a 
tight steel supply and an even 
tighter labor situation. 


Car production in the first 
three months of this year should 
easily hit the 1,500,000 level, as 
against 994,500 built in the same 
1951 period. But car makers are 
finding out that there are output 
goals beyond which there just 
isn’t enough steel. 


For example, the flow of supplies | 


to final assembly got so thin at 
Packard this month that the com- 
pany had to order a temporary cut 
in schedules. Packard schedules are 
set up for 600 cars daily; have 
averaged only 456 a day. 

* * * 


PRODUCTION controls may have | 


been killed, but for the auto 
industry generally the effects of 
(Continued on Page 71, Col, 1) 
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The total of 148,873 vehicles | 
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Chevrolet Whittles 
Ford Sales Lead; 
Other Races Close 


By Sam Sampson 
Staff Writer 
S THE 1953 sales race moved 
into the second month, Ford 
held the lead over Chevrolet, ac- 
cording to a final report last week 
on January new-car registrations 
released by R. L. Polk & Co. 
Ford car sales for the first 
month of the year totaled 76,617 
cars, compared to Chevrolet’s 
69,933—a difference of 6,634 units. 
At the end of the month, how- 
ever, Chevrolet was whittling 
down Ford’s lead as booming 
production poured cars to dealers 
following a late introduction of 
1958 models. 
Ford’s best lead over Chevrolet 
was nearly 8,500 units, according to 
Polk reports, at the period when 





| 39 states had reported for January. 


* * * 


UT there were several other 
close sales races among ffiak- 
ers, according to January-end fig- 
ures, as the industry sold 386,221 
cars to mark the second greatest 
January since World War II. In 
January, 1951, there were 472,766 
new cars titled to score the best 
(Continued on Page 63, Col. 1) 





Already announced in Detroit and Chicago, the new Jet and Super Jet, with which Hudson is invading the low-priced field, will 
be introduced Friday (March 20) by dealers in other parts of the country. Dual-Range Hydra-Matic is among the optional equip- 


ment available. Shown is the Super Jet, with its Hudson-Aire hardtop styling. (See story and photos on Page 54.) 
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Inventory Now 


10.5 a Dealer 


Supply of Used Cars 
Growing Heavier, 
Survey Discloses 


By Bernie Thomas 
Associate Editor 
RANCHISED dealers’ stocks of 
new cars have risen to the 
highest level in two years, accord- 
ing to Automotive News’ monthly 
survey. 


The latest survey found that on 
March 1 the average dealer had 
a potential inventory of 10.5 new 
cars, as compared with 93 a 
month earlier and 5.8 on March 
1, 1952. 

On March 1 this year, tabula- 
tions showed, the number of new 
cars at all dealerships around the 
nation—plus those warehoused by 
dealers and factories; demon- 
strators, and vehicles still in transit 
*—totaled 466,889, as against 412,035 
a month previous and 258,577 on 
March 1, 1952. 


* * * 


bag year has seen the greatest 
expansion in new-car_ inven- 
tories since outbreak of the Korean 
War. However, this is the season 
in which stocks normally are built 
up for the spring market. On April 
1, 1951, dealers had a _ potential 
inventory of 545,041 cars—or 12.3 
cars per dealer. 

An increasing number of 
dealers expressed growing con- 
cern about the used-car side of 
their businesses. Nine out of 10 
said their used-car stocks were 
up sharply over year-ago levels 
in number of units, and up even 
more from the standpoint of 
dollars. 


It was predicted that the ratio 
of used-car sales to new-car sales 
will hit a postwar high this year, 
because 1950, 1951 and 1952 models 
comprise the bulk of the tradeins 
on current new-car sales. 

* * * 


“TT’S A chain reaction,” noted an 

Iowa dealer. “Late-model used 
cars represent relatively high- 
priced transportation for the tra- 
ditional used-car buyer. To retail 
a 1950, 1951 or 1952 model today, the 
dealer invariably must expect to 
wind up with another older unit 
on his lot.” 

The increased number of early 
postwar models passing through 
dealers hands was said to be 
throwing a heavy reconditioning 
burden on service departments, 
That burden apparently is 

destined to become greater, because 
(Continued on Page 70, Col. 1) 






























































































Production 


Automotive News Estimates, 
U. 8. Cars, Trucks 


156,661 





148,873 





















Last Prev. 1952 
Week Week Week 


For complete production totals 
by makes, see table, page 71. 
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New Plan 


Effective July | 
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‘Little CMP’ to Provide 
For Defense Needs 


By William Ullman 


Washington Correspondent 


ee The Controlled 


Materials Plan, established in | 


the fall of 1951 to achieve distribu- 
tion of scarce materials, 
officially June 30. 

It will be supplanted by the 
“Defense Materials System,” in 
reality a “little CMP.” 
Announcement of the doom of 

CMP at the end of the second 
quarter came last week. 

Effective beginning July 1, the 
Defense Materials System is being 

formalized to assure that defense 

production and construction re- 

mains on schedule after CMP folds 

and NPA dies as a separate agency. 
* * * 


T WILL be established with the 
issuance of two regulations. The 
Office of Defense Mobilization will 
issue DMS regulation 1 by March 
19. NPA will produce direction 21 
to CMP Regulation 1 to provide 


Brake Pedal Test 
To Feature May 
Safety Campaign 


A BRAKE pedal test will high- 
‘4% light this year’s May safety- 
check month sponsored by the 
Inter-Industry Highway Safety 
Committee. 

In order to conform with state 
laws, some of which demand a 
check one inch from the floor 
while others insist on two inches, a 
new wire brake-pedal check block 
has been developed and will be 
incuded in the kits for the partici- 
pating dealers and tire outlets. 

The new block when put under 
the brake pedal in an upright 
position will halt the pedal two 
inches from the floor. If the 
block is placed under the pedal 
on its side, it will allow the pedal 
to go to within one inch of the 
floor. 

However, under the theme of 
“Good Drivers Drive Safe Cars,” 
the program will again emphasize 
the checking of all 10 safety points. 
These include brakes, exhaust 
system, tires, rear lights, steering, 
rear-view mirrors, glass, wind- 
shield wipers, front lights and 
horns. 





% * * 


HE window display in the 
franchised vehicle dealers’ kit 
this year is a striking banner that 
shows an enormous white hand up- 
lifted against a light blue back- 
ground. Over the hand is a ribbon 
which proclaims, the slogan of the 
campaign. Printed on the hand are 
(See SAFETY, Page 73, Col. 5) 
* * 


dies | 


}an orderly transition from CMP to 
| DMS. 

NPA’s directive will cancel all 
| nondefense controlled - material 
allotment authority for the third 
quarter and thereafter. The only 
exception will be nickel-bearing 
| stainless steel. 
| The Government will immedi- 
ately raise the third quarter 1953 
|allotment authority for the pur- 
chase of nickel-bearing stainless 
steel to 100 percent of supply, so 
as to permit its acquisition by de- 
fense and other essential users. 

co * * 


tee major decision remaining to 
be made concerns inventory re- 
strictions. The Government must 
decide what it intends to do to 
prevent unreasonable accumulation 
of inventories in the hands of de- 
fense contractors. 

The auto industry, as well as 
other segments of the civilian 
economy, will not be able to get 
any larger quantities of stainless 
steel of the nickel-bearing qual- 
ity. However, auto manufacturers 
should be able to acquire suffici- 
ent steel, copper and aluminum. 

Adoption of the Defense Ma- 
terials System is dependent upon 
Congress. There seems no doubt 
that it will get early Congressional 
approval. 

NPA, meanwhile, is rapidly dis- 
integrating. Three hundred em- 
ployes lost their jobs last week. 
Another 900 are due to get their 
dismissal notices next week. By 
June 30, NPA will be reduced to a 
skeleton. 


} 





DETROIT.—General Motors’ dol- 
lar sales volume in 1952 was a 
record $7,549,154,419, compared with 
$7,531,086,846 in the previous peak 
year of 1950 and $7,465,554,851 in 
1951, Harlow H. Curtice, president, 
and Alfred P. Sloan jr., chairman 
of the board, disclosed last week in 
their annual report to GM's 487,624 
stockholders. 

Net income in 1952 amounted 
to $558,721,179, or 7.4 percent of 
sales. The 1951 net income was 
$506,199,560. After deductions of 
dividends on preferred stock, 
earnings on common stock to- 
taled $546,792,866, equivalent to 
$6.25 per share, the report dis- 
closed. 

GM’s income from sales and 
other sources was distributed as 
follows: 

Forty-eight and one-half percent 
was paid to suppliers; 28 percent 
went to employes; 14% percent 





Posters Proclaim Safety Check— 


The poster for this year's safety-check 
gram in a novel manner. Also included 
posters, envelope stuffers, mailing pieces, 
tisements and other promotional material. 


campaign features the 10-point check pro- 
in. the kit is a window poster, miniature 
radio shorts, film trailers, newspaper adver- 


GM Earns $559 Million 
On Peak Dollar Volume 


| record $586,117,763, compared with 


| per share, compared with $12,623,- 
| 130, or $5.35 per share, in 1951. This 
| represented a 13 percent increase. 


Packard Customs Return— 


Three new models for corporate and personal use—custom eight-passenger limou- 
sines and sedans—were introduced last week by Packard after an absence of 15 years 
from the custom field. Above is the custom limousine, priced at $7,095 advertised- 


delivered; optional equipment extra. 


* 


Packard Ups Output Goal; 
Unveils Limousines 


By Pete Wemhoff | 


Editor, Automotive News | 


ELL ahead of its “rejuve- | 
nation” timetable, Packard has 
raised its 1953 production sights 
and is adding 
about 50 new 
dealers monthly, 
President James 
J. Nance told 
newsmen in De- 
troit and Chicago 
last week. 
Nance’s “prog- 
ress report” 
on his first nine 
months as head 
of Packard was 
given at the un- 
veiling of a new “top line” of 
custom Packard models at the 
Chicago Auto Show. 
The custom cars, bearing a 


J. 4. Nance 


went for Federal, state and local 
taxes; 1% percent was set aside for 
depreciation; 4% percent was dis- 
tributed to shareholders, and 2% 
percent was retained in the busi- 
ness. 

In 1951, on net sales of $7,465,- 
554,851 net income amounted to 
$506,199,560 which was 6.8 percent 
of sales. Earnings on the common 
stock was $493,271,247 equivalent to 
$5.63 per share. 

Of the 1952 total sales, $6,097 
million were civilian products and 

(Continued on Page 63, Col. 3) 





Nets $14 Million 
For Studebaker 


SOUTH BEND.—Sales of Stude- 
baker and its Canadian subsidiary 
in 1952 exceeded the half-billion- 
dollar mark for the second suc- 
cessive year and for the second 
time in the firm’s history, it was 
announced last week by Harold S. 
Vance, president. 

Income from sales and other 
sources during 1952 amounted to a 


$504,012,530 in 1951, an increase of 
16 percent. 


Consolidated net income in 1952 
amounted to $14,291,789, or $6.05 





Vance reported that production 


of cars and trucks in _ 1952 





}amounted to 231,837 


units, as 
against 285,888 during the previous 
year. The decrease, he said, 
amounted to about 19 percent and 
was due to. restrictions upon 
| materials and production. 

Studebaker’s net worth at the 
end of 1952 amounted to $112,805,- 
257, or $47.80 per share, compared 
with $105,431,937, or $44.76 per 
share, at the end of 1951. 

Working capital on Dec. 31, was 
| $54,537,005, a decrease of 16 percent 
| from the $64,707,987 reported a 
| year earlier. Vance explained that 

the decrease was due primarily to 
large investments in new tools and 
equipment for 1953 models. 


strong resemblance to the com- 
pany’s standard-production models, 
are a limousine’ sedan, _ eight- 
passenger models, and a_ six- 
passenger formal sedan. Advertised 
delivered prices range from $6,771 
to $7,095; optional equipment extra. 
a * * 


HEN the 1953-models were 
introduced last fall, Nance 
predicted that Packard would 
produce about 120,000 cars in 1953. 
In view of a general industry boost 
in sales outlook for 1953, he said 
his company had raised its out- 
put goal to about 130,000 for this 
year. Output currently is 600 units 
a day, 400 of which are Clippers. 
To help assure that this goal 
can be reached, Nance revealed 
that Packard is launching a 
nationwide selling program 
among its dealers, with emphasis 
on used cars. He declared that 
currently Packard’s new-car in- 
ventories in the field are negli- 
gible, and that dealers’ order 
backlog is substantial. 
Packard is now employing about 


| 23,000 persons, compared with 


about 9,000 in the previous peak 
of the postwar period. Nance said 
that, although steel is still some- 
what of a bottleneck on production, 
Packard’s vendors are cooperating 
100 percent with the company’s 
new program. 

Packard’s engineering de- 
partment has been reorganized and 
expanded, Nance said, with the 
automotive portion divorced from 
those engaged on defense work. 

* * * 


tT company’s advertising 

program, greatly stepped up 
last fall, will continue at the same 
pace through the summer. 

“Our program has been well- 
received by the public,” Nance 
declared, adding that “80 percent 
of our sales are coming from 
drivers of other makes.” 

Nance revealed that Packard is 
planning to produce about 1,000 
of its sporty Caribbean models this 
year. 

He said sufficient orders are on 
the books to cover the 300 custom 
models planned for 1953. 

The custom cars, a type in which 
the company once specialized, pro- 
vide special features not included 


|in standard models. 


The limousine and the executive 
sedan have a 149-inch wheelbase, 
largest in the industry. 

The third new custom model is 
the formal sedan, a six-passenger 
car with a leather top. 


GM Plans String 
Of 35 Schools 


For Mechanics 


DETROIT.—General Motors will 
establish a network of 35 service 
training centers throughout the 
country to provide facilities for 
training dealer mechanics and other 
dealer personnel, Harlow H. Cur- 
tice, president, announced last week. 

“These training centers,” Curtice 
said, “will make it possible for 
dealer personnel to keep up to date 
on a systematic basis with the new 
models and with technological ad- 
vances.” 

“The availability of good service 
nationally is of prime importance 
to us. There has been an unprece- 
dented increase in the number of 
General Motors vehicle owners dur- 
ing the past few years, coupled 
with a parallel expansion of our 
dealers’ service facilities.” 

All training will be practical in 
nature, Curtice said. Each class- 
room is designed so that a “live” 
vehicle may be brought in and all 
maintenance, repair, and overhaul 
operations taught under actual 
shop conditions. There will be sepa- 
rate “shop” classrooms for Chev- 
rolet, Pontiac, Oldsmobile, Buick, 
Cadillac, GMC Truck & Coach, 
Fisher Body and United Motors 
| Service. 
| Each division will provide a resi- 
| dent instructor for each center. 
| There will also be a resident super- 
| visor assigned to each center. to 
| administer the use of the facilities 
| and to coordinate divisional activi- 
| ties. The total staff will be some 
Curtice said the first center would 
be opened at Detroit on or about 
Sept. 1. It will be larger than the 
others, with about 45,000 square feet 
of floor space. The others will be 
built in cities to be announced 
| later. 

The General Motors Institute at 
Flint will continue to offer inten- 
sive courses for selected trainees. 


Officers Elected 


In San Francisco 


SAN FRANCISCO. — The Motor 
Car Dealers Assn. of San Fran- 
cisco has elected the following 
officers: 

William J. Silva, president; Ar- 
thur H. Kenny, vice - president; 
Ferris Miles, secretary, and Morris 
J. Landy, treasurer. 

Named to four-year terms on the 
board of directors were I. M. Bar- 
nett, George Erb, Harold Forman, 
Carl E. Gustafson and Ralph S. 
Watkins, 

Appointed as district vice-presi- 
dents and area chairmen were 
Royal McCarthy, Art Besecker, 
Ernest Caddel, Merle House and 
Nick Joannides. 





Social Security Parley 


CHICAGO.—A nationwide edura- 
tional campaign on the basic iss::es 
of social security will be launched 
here March 27, the U.S. Chamber 
of Commerce has announced. ‘ 

Twenty-five state chambers of 
commerce and the Chicago Assn. of 
Commerce & Industry will join 
with the National chamber in spor 
soring a one-day conference a 
which authorities on social securit 
will outline weaknesses in existing 
Federal programs for the aged and 
explore ways of correcting them 





Plymouth Styling Experiment— 


The XX-500, a six-passenger car designed by Plymouth for styling research pur 
poses, is being shown for the first time at the auto show in Chicago. Inspecting the 
car (from left) are Henry King, Plymouth stylist; H. E. Chesebrough, chief body 
engineer of Chrysler Corp.; John P. Mansfield, president, and R. C. Somerville, 


Plymouth general sales manager. 


{ 
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| But O’Neil Warns La. Dealers of Competition . . . 


_ High Demand Seen for Decade 


and__ 1,380,000 


NEW ORLEANS. — The biggest; vice-president, and Glen Huff, |for 5,250,000 cars 
| convention ever of the Louisiana | secretary-treasurer. trucks annually for the next decade, 
Automobile Dealers Assn. was told! Forecasting “vigorous competi-|and that a dealer’s future will de- 


| here last week that 1953 will bring | tion” this year, Thomas J. O'Neil, 
| back “vigorous competition” to the | Ford director of product sales and 
|}auto industry. 

The dealers elected William J. 
Cleveland to succeed J. A, Paretti 
as president; 


| bend on good management. 

ee : O'Neil cautioned dealers to devote 
dealer organization planning, an-|more time to their used-car and 
| ticipated a 1953 output of 5,500,000 | truck departments. 

jcars and 1,300,000 trucks. | “The close connection between 


| He said there should be demand] ate, and public opinion,” he 


ee 


By John O. Munn 





SHALL never cease enjoying; Union that combines all of A. Dupre Vaeth 





automobile tours. Every mile of 


the trip from Toledo to Beverly | 


Hills, Calif., with my wife and her 
sister was another high spot in my 
life. Automobile travel is personal. 


You enjoy meeting and_ seeing 
people by the way. It is thrilling to 
pass through towns and com- 
munities that you have heard 
about many times but never 
visited. 


It is not only a lesson in geog- 
raphy but a revealing economic 
study of the habits and occupations 
of various communities. Only by 
the use of an automobile does one 
come in intimate contact with the 
scenic wonders of the country. It 


is door-to-door delivery. It is an|Of our 


nature’s beauties and phenomena 
including mountains and fertile 

valleys, seashore and deserts. Los 

Angeles is fabulous. I wanted to 
see the new Statler Hotel, which 

is the latest large hotel to be 
erected in America, The archi- 
tects had the advantage of all 
past hotel development, which is 
combined in this Los Angeles 

masterpiece. 

One feature of particular interest 
is that the banquet hall and the 
public rooms are all on the mezza- 
nine floor. This can be entered 
through escalators and even on one 
side of the building, from the side- 


| walk. This means that, unlike some 


other marvelous hotels, 


education in the development of | there is never a tie up of elevators 


good roads. 

It is no chore to start out on 
a 2,700-mile trip, if one doesn’t 
make it a race. Our trip was 
divided into easy stages with 
daily terminal points not planned 
in advance, but at locations that 
were most convenient at the time 
and seemed to be most inviting. 
We never exceeded the speed 
limits. We never drove at night 
time because it does not reveal 
the beauties of the landscape. 
The three of us took turns driv- 
ing an hour at a time. During 
change of drivers we would all 
get out of the car and stretch 
our legs for a few minutes, which 
made the tour exceedingly rest- 
ful. Even with this moderate 
speed, we made the trip in five 
and one-half days. 


It is the voice of experience when | 
| dealers who are located near the 


I talk about the pleasures of auto- 
mobile driving. My mother used to 
tell me that I was always pacified 
with the movement of a go-cart. 
All children are. Then children 
naturally seek locomotion under 
their own control with children’s 
vehicles, To a boy or girl as they 
grow older, a bicycle is their most 


prized possession. 
* * 


* 

Individual Control 
{ AM OLD enough to have had 

experience on canal boats, not 
the passenger kind but the ones 
that hauled bulk freight with a 
mule along the toe path. A little 
later I served for two years as a 
sailor on the Great Lakes. Steam- 
boating answered my desire for 
motion and adventure. Since then, 
of course, I have enjoyed all other 
means of transportation, including 
railroads and airplanes. 

There is something personal 
about an automobile. With its use 
you meet and see people, and to 
me communication and _ contact 
with people are the most important 
things in the world. It increases 
horizons and one’s vision. Only 
with the automobile does one com- 
mand, under his own individual 
control, contact with our world. 

It is always a pleasure to go to 
California, the one state in the 
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because of people going to the 
banquet facilities that are so often 
on the top floors. 

I have been in many places 
where the people are most hospi- 
table, but I think the people of Los 
Angeles are most outstanding in 
this regard. There are_ several 
reasons for this fact. First, all of 
them or their ancestors came from 
the east and are delighted to see 
people from their old hometowns. 
Second, I am sure that, because at 


|least in the early days they lived 


beyond the mountains and personal 
contact with the rest of the nation 
was rather limited, strangers from 
the east are all the more welcome. 

* + * 

More Resourceful 
THINK, too, that automobile 
dealers in this territory are 
perhaps more resourceful than the 


factories. In the early days, on 
account of the expense of contact, 
most of the territory west of the 
Rockies was given to individual 
distributors, and automobile 
dealers grew larger with less inter- 
ference from the factory than in 
other sections of America. 

We back in the east recognize 
such names as Earle Anthony, Don 
Lee, Charles Howard and _ the 
Waters family, among others, as 
outstanding automobile distributor- 
ships. Most of these empires have 
been broken up now, but there 
still remain in Los Angeles many 
of the largest dealers in the world 
representing their respective lines. 

One of the highspots in my 
visit was an invitation to attend 
the Los Angeles Dealers’ Old 
Timers Dinner in the Jonathan 
Club. The host was genial Dave 
F. Smith, who for a great many 
years has been attorney for the 
Los Angeles dealers’ association 
and its legislative representative 
in Sacramento. Each fall Dave 
shoots ducks and invites the old 
timers to a reunion dinner. Karl 
Richards, of the Automobile 
Manufacturers Association, was 
the guest of honor and talked 
interestingly of European affairs. 
Those who attended were Al 
Stuebing, Frank French, Jim 
Waters, Hamlin Nerney, Clarence 
Dixon, Bob Breyer, Gordon War- 
ren, Fred Albertson, Perry Greer, 
Reeve Gartzman, Don Smith, 
Harrison Rhoads, Ralph Hamlin, 
Roy Carrington, Joe Coberly, 
Irvin Kaiser and Spence Honig. 

Readers will recognize the names 
of these dealers, some of whom are 
no longer active, but whose his- 
tories in this field go back to the 
turn of the century. Ted Wesson, 
who is currently president of the 
association, Burch Greene, Ray 
Wilson and Chuck Elmendorf, who 
do not qualify as old timers as far 
as Los Angeles is concerned, were 
there because of their responsi- 
bility for the coming Los Angeles 
Show. It certainly would be nice 
if dealers in every town held 
annual meetings in which the 
veterans of the field were recog- 
nized, 

* * * 
Everyone a President 
WAS privileged to attend the 
pre-show meeting of the 


(See DEALERS TELL ME, P. 73, Col. 4) 


Los 
Angeles dealers’ association. I have 
attended many such occasions, but 
I have never in my experience 


Louisiana Dealers Elect — 






New officers of the Louisiana Automobile Dealers Assn. are (from left) William J. 
Cleveland, president; A. Dupre Vaeth, vice-president, and Glenn Huff, secretary- 


treasurer. 





Public Interest Seen High 
As Chicago Show Opens 


WO auto shows — the 45th 

Annual Chicago Auto Show, 
and the East Bay Auto Show at 
Oakland, Calif.—opened their doors 
last week to meet crowds which 
are expected to set new records for 
attendance. 


On Saturday (March 14), Ed- 
ward L, Cleary, general manager 
of the Chicago Auto Trade Assn., 
opened the Chicago show by 
introducing Mayor Martin H. 
Kennelly, who awarded prizes to 
10 student winners of a safety 
slogan contest sponsored by the 
Chicago Traffic Information 
Committee in cooperation with 
CATA, Winner of a $200 savings 
bond for her slogan, “Courtesy 
Cuts Casualties,” was Virginia 
Peterson, 15-year-old Taft High 
School junior. 

Cleary said that interest greater 
than usual has been reported in 
this year’s show. 

“Car owners are more receptive,” 
he said. “A factor of importance is 
that the show is a month later this 
year than last. That brings it closer 
to the spring buying season when 
families are eager to take a look- 
see at new cars.” 

OK * * 
pacerecrs are bright, too, for 
increased sales, Cleary said. 
Surveys made after last year’s 
show indicated sales of more than 
$3% million directly attributable to 
the show. 

In design settings as modern 
as the cars they represent, work- 
men set in place exhibits of 19 
major makes of passenger cars, 
nine lines of motor trucks and an 
array of accessory and _ edu- 
cational exhibits. The amphi- 
theater’s 152,000 square feet of 
display area is filled with ex- 
hibits. Most of the passenger cars 
are on the second floor, with 
trucks and special exhibits on 
the main floor. 

A cast of 100 performers had 


Tax Evasion Laid 


To Miami Dealer 


MIAMI.—Sydney Ginsberg, owner 
of Nash Miami Motors, Inc., 545 
N.E. Fifteenth St., has been in- 
dicted by a Federal grand jury on 
five counts of income-tax evasion. 

In one three-count indictment, 
Ginsberg was accused of evading 
a total of $38,059 in personal in- 
come taxes for 1946-48. 

In a second indictment, he was 
charged with causing the firm to 
file fraudulent income tax returns 
in 1947 and 1948. The Government 
charges that Nash Miami Motors 
underpaid its taxes for those years 
by $26,333. 


rehearsed for the stage spectacle, 
“Stars of Motordom,” the colorful 
revue presenting new car models in 
a swift moving spectacle twice a 
day. 

The show committee, headed by 
Chairman Frank H. Yarnall has 
been busy for weeks with plans for 
the event. Serving with him on the 
committee are James F. Goodwin, 
president of CATA; Jerry H. Cizak, 
association treasurer; Michael F. 
McCarty, association secretary; 
Charles Hermanek, James F. Mc- 
Manus jr., George Miller and Ed- 
ward C. Schneider. 

* * *” 

ACTORY interest in the show is 

high, Cleary reported. Sales 
meetings and conferences’ with 
dealers were scheduled by numer- 
ous manufacturers. 

A large number of the new 
sports-type cars are already at- 
tracting wide public interest, 
Cleary said, and will help draw 
big audiences into the amphi- 
theater. 

Preceding the opening cere- 
monies, a two-hour television 
presentation over Station WGN-TV 
gave Chicagoans a live presentation 
of the show and its principal ex- 
hibits. Show hours are 11 a.m. to 
11 p.m. 

* ok a 
(maCAGo newspapers carried 
automobile show supplements 
over the weekend, with the special 
sections running from 20 to 26 
pages. These supplements are said 
to have carried the largest ad- 
vertising linage in their history by 
(Continued on Page 72, Col. 1) 


added, “also makes it important 
that dealers watch their public 
relations.” 

Karl M. Richards, of the Auto- 
mobile Manufacturers Assn., urged 
the dealers to support progressive 
highway programs. He charged 





Dealer Used-Car Stocks 
Climb to 665,706 


WASHINGTON. — Used -car 
stocks in the hands of fran- 
chised dealers continued to 
climb during the second 10-day 
period of February, according 
to a report last week from the 
NPA motor vehicle division. 

At the end of the period, fran- 
chised dealers had a stock of 
665,706 used cars, the agency 
said, as compared to 652,448 on 
Feb. 10. Used-car sales during 
the period were 209,973 cars, 
NPA said. The stock rise of 
13,258 cars on Feb. 20 is com- 
pared with an 8,141 pickup dur- 
ing the first 10 days of the 
month, 


ES 


“tremendous” waste of highway 
funds in every state. 

Elected LADA directors were: 
Louis Roy jr., Pierre Chive jr., Mal 
McElevain, Arthur Harris, R. J. 
Young, M. F. Holland, J. Alfred 
Begnaud, L. P. Landry and Cleve- 
land. 

Holdover directors are Jerry Ash- 
ley, George Bohn sr., L. M. Cook- 
sey, Glen Huff, William J. Will- 
komm sr., Robert Jameson, Vaeth 
and Paretti. 


Legislature OK’s 
Indiana Curb on 


Loan Rebates 


INDIANAPOLIS. — A bill, grant- 
ing the Indiana State Department 
of Financial Institutions power to 
limit rebates by finance companies 
to dealers for installment sales 
contracts, was given final passage 
by the State Legislature March 6. 

At press time, it was awaiting 
signature by the governor. 

The measure was fought by 
auto dealers through both houses 
of the legislature, At one reading 

(Feb. 24), it was reported re- 
jected in the lower house, but 
won passage on a later reading. 
Listed as House Bill No. 430, it 
is intended to circumvent an 
Indiana Supreme Court decision 
which last year ruled unconsti- 
tutional a state law authorizing 
regulation of the amount of re- 
bates a finance company may pay 
a retailer for directing installment 
sales contracts its way. 

Heated arguments were made for 
and against the legislation. 


On the House .. . 


Although no longer NADA president, Sax Lloyd considers himself 
an elder statesman of NADA and expects to make lots of speeches 


as an individual dealer during the coming year . . 


. Designer Farina’s 


first influence on Nash: President George Mason 
recalls seeing Farina’s Cisitalia on display along 
New York City’s auto row about seven years ago; 
asked Pat Geyer (of Nash’s advertising agency) to 
buy it next day, brought it to Detroit. Few years 
later Nash signed up Farina to design its cars... 


Pennsylvania 





of cars... 


Wemhoft Caution: 


county meetings for its members . . 
dealer group is querying members on whether 
state’s motor vehicle code needs overhauling .. . 
Packard’s Jim Nance says all colors, as long as 
it’s black, will be offered on its new custom line 


Be sure to keep, 


association is again conducting 
. Missouri 


for two years, all 


records required under Defense Production Act of 1950 as amended; 
have ’em available for inspection, if necessary . .. Contrary to re- 
ports, price tags on Chrysler Corp. cars (in the company’s New York 
City salon) do carry federal taxes (as a separate item)... 


—Perte Wemuorr, Editor, 
Automotive News 
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OUR PLATFORM: I. 
and dealers in motor vehicles, parts and accessories. | 2. A tair profir to 
the dealers on every used vehicie accepted in parrial payment for a new 





AUTOMOTIVE 


governments applied to the builaing and maintenance of highways. 
¥4. The elimination of government and bureaucratic controls over this 
indusiry. 5. A return to the precepts of independence and the rewards of 
applied energy and ability, which made America and gave more of her 
citizens more of the better things of life than anywhere else in the world. 





Auto Industry Free Again 
Of U.S. Controls 


7 OPS decontroi action on new and used cars, trucks, 
parts and accessories was long overdue but most wel- 


come to the automotive industry. 


Since all of these items have been selling, for the most | 


part, well below Government price ceilings for a long time, 
the most significant change under the decontrol action will 
be the elimination of a vast amount of unnecessary paper 
work and administrative expense for dealers and factories. 


It will be necessary, however, to retain for two years 
all records required under the Defense Production Act of 
1950 as amended, just in case any Government official 
might want to inspect them. 


Hailing the end of all price controls on automotive items, 
NADA President Robert S. Armacost declared: “American 
business thrives on freedom. Regimentation and stringent 
controls throttle this freedom. Business, like human beings, 
must be able to live and breathe in an atmosphere of real 
cooperation and keen competition.” 


We’re sure that factories, dealers and wholesalers will 
act accordingly. 


More Junkers to Go 


es every 10 new cars and trucks sold last year, another 

seven vehicles were scrapped, R. L. Polk & Co. notes in 
announcing that 3,138,989 cars and 531,835 trucks were 
junked in 1952. 

While last year’s total was slightly below 1951, Polk 
points out that 1952 production was barely sufficient to keep 
ahead of scrappage. Undoubtedly there is an even larger 
number of unsafe vehicles still on the road. With production 
due to zoom up this year, the industry might well concen- 
trate on eliminating these hazards from our already over- 
burdened highways. 


Mexico City | 
Ottawa— | 


Mexico, | 


Fair and equitable contracts between manufacturers | 


car or truck. § 3. Every dollar of gasoline tax coilected by state or feceral | 








Auto 
Forum 


“Consumers are in the 
saddle.”—B. C. Forses. 
” * * 


All Lights On 

Interior lights, as well as park- 
ing and tail lights, should be 
turned on when a car becomes 
stalled on a road at night. This 
is a precaution that may save 
lives.—Charles F. Kelley, state 
motor vehicles commissioner, 


Connecticut. 
* ” * 





Buggy Age Over 
In Detroit, the City Council 
has decided to ban by a new 
ordinance, horses, horse-drawn 
vehicles, bicycles and pedestri- 
ans from the John C. Lodge 
and Edsel Ford expressways. 
* * 2s 


He Likes It 


Russian - born financier Serge 
Rubinstein, battling threatened 
deportation, when asked by a | 
newsman what country he would | 
choose to live in if he had to 
leave the United States: 





“That’s like asking me what 
I would want to do after 
death.” 
x * * 
Lack of Faith IN 


“Apprehensive warnings that, 
despite a current high level of 
business activity, ‘a downward 
turn in the economy is coming 
six months from now’ have | | 


(i * 
been a steady theme in business [Drive to Chase { $ 


forecasts since 1946. Such warn- | \y gtorists 0 

ings disclose a strange lack of | |° ds Recall 

faith in the essential vitality of Roads 

a free economy among those arly Foes Wanted Cor 

who elsewhere have only words —— 

of praise for the American sys- ee te : 

tem.”—John D. Clark in Nation’s Se 

Business. A Le 

+ * * SISSY 

Safety H-Bomb | sine 


“Suspending or revoking the 
driving privilege of traffic vio- 
lators is the H-Bomb of the 
traffic safety battle.”—Pavut H. 
BuaispELL, public safety direc- 
tor, Assn. of Casualty and 
Surety Companies. 

* * ch 





Letterbox 


Pressing His Luck 


WASHINGTON. — Clarence J. 
Rowe took his family to the auto 
show, and each one wrote 
Daddy’s name on a stub that 
was good for a chance on an 
auto. 


The Rowe family was happy 


used, if you so request. 


|Wants Crusade 
Has the rest of the country gone | 
as far off the beam as Southern | 


when show officials called California? 

Daddy to tell him he’d won age os : : 

the car. But then Rowe asked: I have been in touch with the 
automobile business for a _ good} 


“Which one of my five stub 
numbers is it?” 

“Too bad,” said show manager 
Maurice Murphy. “Each person 
is limited to one stub.”—(A. P. 
Dispatch.) 


many years. A group of my associ- | 
ates formed the first time-purchase | 
fund for the dealers in San Diego| 
in the early days of the industry. | 
From that day to this, I have) 


= & witnessed a wide variety of experi- 


What's the Matter? ences and experiments in the! 
West German Chancellor Kon- | ©°UrSe of the development. 
rad Adenauer, celebrating his During the current phase of| 


77th birthday, replied to a re- | advertising techniques I have read | 
porter who asked him who he 
thought might succeed him: 
“What's the matter? Do you 
think I’m going to be killed in 
a car accident?” 
* * * 


'and heard numerous claims and| 
offers which were insulting to even 
| limited intelligence, but during this 
| past week-end my antenna picked 
|up repeated offers of $1,000 over- 
allowance on trade-ins. 

California is in a transpor- | Something should be done about 
tation morass, from which we | this. 


may not emerge in our life- | An industry which has grown to 
time.—-Senator JoHN Co.ueR, | remarkable stature in the first half 
chairman, California  Legis- | of the century is obviously casting 
lature’s Joint Fact - Finding | aside all discretion in public re-| 


Committee on Highways. |lationship. There is definitely less 


10 Years Ago... 


The Big Story 


War Production Board removes percentage restrictions on produc- 
tion of repair parts, substitutes dollar-cost inventory control .. . 
UAW-CIO imposes special assessment of $1 on all members to pro- 
vide funds for aircraft organizational drive ... The union continues 
opposition to incentive pay plans . . . Meanwhile, UAW President 
R. J. Thomas and Secretary-Treasurer George F. Addes prepare for 
trip to Great Britain and Russia to “discuss common problems with 
labor leaders there”... B. F. Goodrich announces production of small 
tires containing 99.84 percent synthetic rubber, says they give service 
“comparable” to crude-rubber tires . .. Operating rate of steel com- 
panies hits 99.1 percent of capacity, up 1 percent in month. 

—From the files of Automotive News. 
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‘Off the Beam? ...... 2 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 


No attention is given to unsigned 





, respect for the composite merchant 


known as the car dealer today than 
there used to be for the old horse- 
| trader. In these observations I have 
| no personal ax to grind, except that 
feeling which comes from _ long 
affiliation, and these statements are 
|}the context of discourse among 
|numerous representative folks. 

The dealers blame the factories 
and the factories blame the dealers 

Your publication deserves the 
rating as highest authority in the 
automotive realm. I do not know 
what your editorial policy is today 
as I have not had occasion to 


| follow the output for several years, 


but I have a large number of 
friends who are connected with the 


|} automobile business and they are 


of the opinion that “Somebody 
should start a Crusade” which will 
awaken the powers and curb the 
debauch. 

Kindly observe that the over- 
allowance absurdity is high-lighted 
and no specific mention is made 
of the innumerable practices in 
trick finance, misleading guaran- 
tees, equipment loading, price 
packing and sundry other policies 
which have been devised and used 
to deceive the buyer. There must 
be a substantial number of dealers 
with perception. The factories or 
the legislators may be induced to 
improve the rules. 


Let’s not accuse the public of 
being too “sharp” and demanding 
since the public has been educated 
by the same elements that will 
control the destiny of an industry 
which looks from out here like it 
needs a heap of fatherly guidance. 
Fact or fiction, old or middle-aged, 
this effort is submitted in good 
faith from the sidelines.—Howarp 
B. Smiry, 3116 Lake Hollywood 
Drive, Los Angeles. 


————— 3s C—O 
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Want Extra Profits? — 








Here’s the surest “I-2” Chang 





Change-overs to... 
Blowout-safe, Puncture-safe 


LIFEGUARD SAFETY TUBES! 


Many dealers are selling most of their new 1953 cars 
with Goodyear’s famous New LifeGuards, to safety - 
conscious customers. Just see the ‘‘extras’’ you'll be 
getting: 





INCREASED CHANGE-OVER PROFITS! Every 
change-over sale you make nets you extra prof- 
its. You sell four or five tubes (not just one) to 
every customer. 


GREAT BIG CHANGE-OVER MARKET! Half of 
all motorists had punctures, 1 out of 8 had blow- 
outs last year. 19% of all car owners say their 
next tube buy will be a special (safety) tube.* 
An even higher percentage would apply to new- 
car buyers. It’s a change-over market made to 
your order. 


LIFEGUARDS ARE EASIER TO SELL! New Life- 
Guard Safety Tubes are the only blowout and 
puncture protection that won’t wear out when 
the tires do. Good for 100,000 miles or more, 
they outlast at least 3 sets of tires. Your cus- 
tomers save 20% to 43%. And their monthly 
payments will hardly show the extra cost. 


YOU CARRY NO STOCK! All stock is handled 
by your Goodyear dealer who also attends to all 
servicing. You just sell—and take in the profits. 
Contact your Goodyear dealer today. Get all 
the facts on the New LifeGuard Safety Tube 


now. 
*From Crowell-Collier Seventh Annual Tire Surr+ 





Only the New LifeGuard Safety Tube... 
1. Is safe against all blowouts. 
2. Seals its own punctures. 


3. Offers 100,000-mile re-usable protection. 


THE NEW 
LIFEGUARD 
SAFETY TUBE 
















@ You get Big profits with 
every change-over sale. 


PLUS 1—All-Nylon Cord body, the 
finest tire in the world! 


PLUS 2— Goodyear Heat-Tempered 
Nylon Cords make the new Double 
Eagle 11% to 2 times as strong as stand- 
ard tires. 


PLUS 3—Safety! Over 2,000,000 miles 
of gruelling road tests prove this is the 
safest tire ever designed for a pas- 
senger car. 


PLUS 4— 26% more nonskid tread 
thickness gives up to 42% more safe 
mileage than standard tires. 


PLUS 5—Sensational new Resist-a- 
Skid Tread, an exclusive Goodyear 
development, grips at all angles of 
skid! Quicker on the start, safer on 
the stop! Gives safer, surer traction 
on wet roads, on snow—even on ice! 


a 


GOOD/ YEAR 


LifeGuard. Double Eagle, T. M.’s—The Goodyear Tire & Rubber Company, Akron 


AKRON 16, OHIO 


e-over sales wallo 





@Solid value makes for 
sure selling. 


A CINCH TO SELL BECAUSE 
10 GREAT PLUSSES! 


ALL-NYLON CORD 


PLUS-10 


DOUBLE EAGLES! 





OF THESE 


PLUS 6—Full, safe traction for life! 
Exclusive Resist-a-Skid tread design 
never needs recutting to restore its 
traction. 


PLUS 7— Welcomecomfort! Low-pres- 
sure, Super-Cushion ride soaks up road 
shocks, saves wear and tear on the car 
and passengers. 


PLUS 8— NewScuff Rib protects white 
sidewalls when tire scrapes the curb. 


PLUS 9— Extra beauty! Gleaming 
whitewall contrasts with diamond- 
sculptured jet-black shoulders. 


PLUS 10—Value! With all the advan- 
tages of the exclusive Resist-a-Skid 
Tread, the All-Nylon Cord body, this 
tire costs only about 5% more than 
ordinary premium tires made of rayon. 


PLUS-10 


DOUBLE EAGLES 








Ohio 








@ You just sell ’em—your 
Goodyear dealer handles 
stock and servicing. 
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Congress Hears Demands for Agency’s Overhaul . . . 


Coddling of Unions Laid to NLRB 


By Bob Sheldon 
Associate Editor 
eerie insistence that the 
National Labor Relations Board 
is prejudiced in favor of 


venting the law and _ condoning 
abuses by unions. 


* * 


ESIDES a complete overhauling 


unions, | B of NLRB and its staff, Groner 
and needs to be shaken up from| urged that the Federal Government | 


top to bottom, was voiced last week | he shorn of some of its jurisdiction 


before the House Labor Committee 
in Washington. 

Latest to take advantage of the 
open season on NLRB was the 
U. S. Chamber of Commerce. 
Earlier, some point-blank pot 
shots were leveled at the agency 
by its own former general 
counsel, Robert N. Denham, The 
National Assn, of Manufacturers 
also has taken part in the attack. 


In a statement to the House com- 
mittee, which is considering pro- 
posed revisions of the Taft-Hartley 
Act, Powell C. Groner, president of 
Kansas City Public Service Co. and 
a vice-president of the chamber, 
charged that NLRB was circum- 





Virginia Dealers 
Select McFee to 


Succeed Raine 


RICHMOND, Va.—Charles B. Mc- 
Fee jr., a veteran of 22 years in 
retail merchandising, has been 
elected executive vice-president and 
general manager of the Automotive 
Trade Assn. of Virginia, succeeding 
John E. Raine, who resigned re- 
cently after 10 years in the associ- 
ation’s top post. 

McFee, who took up his new 
duties last week, formerly served 
as executive vice-president and 


general manager of the Virginia} 


State Retail Merchants Assn. 


Walter Wilkins, past president, 
who circulated a letter asking 
dealers if they wanted Raine rein- 
stated as manager, was present at 
the meeting when the directors 
elected McFee. 


The position of assistant general 
manager, previously held by 
Raine’s son, David, is not expected 
to be filled according to the latest 
association bulletin. 


It also was announced that | 


group dealer meetings will be held 
in each of the 10 congressional 
districts of the state within the 
next 30 to 45 days. The directors 
urged all members to attend the 
meetings and meet McFee, who will 
discuss their problems with them. 


| in labor matters, and that these 
| powers be turned over to the states 
land communities. He called for 
|greater protection of the public’s 
| interest in labor disputes. 

Groner’s testimony was high- 
lighted by a staunch defense of 
Taft-Hartley Act provisions 
which unions have sought to 
amend. 

He advised that the law’s in- 

procedure be _ retained, 
it the Government’s only 
effective weapon against unfair 
labor actions and national- 
emergency strikes. The right to 
seek injunctions, he observed, be- 
longed to the Government, and not 
the employer. 


| junction 
calling 


* 


fe pessesincem accused the NLRB of 
F permitting secondary boycotts 
and featherbedding practices in 
contravention of the Taft-Hartley 
law. He also charged that the 





board had undermined the em- 
ployer’s right of free speech by 
ruling that criticism of a union 
could result in setting aside an 
election that the union had lost. 
He pointed out that it could be 
considered an unfair labor practice 


for an employer to voice his 
opinion of a union without permit- 
ting the union to use his property 
and working hours to deliver a 
| retort. 

| Groner also was critical of 
NLRB for refusing to give equal 
consideration to the right of an 
employer to lock out and the 
right of a union to strike. 


The chamber spokesman recom- 
mended that NLRB be increased 
from five members to seven, that 
its administrative and _ judicial 
functions be divorced and that 
| regional NLRB directors be barred 
from ordering elections’ before 
| there is a hearing of the facts upon 
|which the appropriate bargaining 
unit will be determined. 

* ” * 


i. expressed opposition to 
all forms of compulsory union 
membership and asked that 
|Congress revoke the privileges of 
junions which try to force em- 
|ployers into group _ bargaining. 
|International unions he said, 
should be prohibited from “co- 
ercing” locals into following the 
international’s lead. 

He urged that states continue to 
jhave limited jurisdiction over 
;}union membership agreements and 
that secondary boycotts be added 
to state jurisdiction. 

Groner also called for secret 
votes by workers on the em- 
(Continued on Page 73, Col. 1) 








Standby Controls Get Nod 


From Ike, Senator Says 


WASHINGTON. An executive 
edict which would allow the im- 
position of price and other standby 
controls in an emergency is okay 
with President Eisenhower, accord- 
ing to Senator Homer E. Capehart, 
Indiana Republican and chairman 
of the Senate Banking and 
Currency Committee. 


Leaving a conference with the 
President, Capehart said his bill 
had been the chief topic of dis- 
| cussion, 

“President Eisenhower looks 
with favor upon such legislation,” 
the senator added. “He feels that 
any legislation freezing prices, 
wages and rents ought to be in 
general terms, and that is what 
my bill is.” 

Meanwhile, NADA’s position on 


Used-Car Bulletin from Detroit .. . 


Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday.) 


March 11 


(Prices off, condition of cars down. 
Dealers interested only in sharp cars. 
Sold 68 cars out of 117 offerings.) 


BUICK—’50 Super 4-dr., $1,200*; 2-dr., 
$1,080*. °49 Super 4-dr., $1,000*; 
2-dr., $940, $910. ‘48 Super 2-dr., 
$665; RM 2-dr., $480; Special 2-dr., 


$425. 

CHEVROLET -— ‘51 SL Deluxe 2-dr., 
$1,220, $1,125. ‘50 SL Deluxe club 
coupe, $965; 2-dr., $875; \%-ton pick- 
up, $650. °49 conv., $690. 

CHRYSLER — '51 Windsor 4-dr., $1,- 
550°. 

DeSOTO—’52 Fire Dome (8) 4-dr., $1,- 
810*. ‘50 Custom club coupe, $940*. 

DODGE—’50 Coronet 4-dr., 
Coronet 4-dr., $750*. 
4-dr., $410. 

FORD—’52 Custom (8) 4-dr., 
’51 Victoria, $1,335*%; Custom (8) 
club coupe, $1,200; 2-dr.. $1,090; 
Custom (6) 2-dr., $980. ‘50 Custom 
(8) 2-dr., $975, $810; Custom (6) 
2-dr., $970. °49 Custom (8) 2-dr. 
$695; conv., $650. 

HUDSON—’51 PM 2-dr., $950. 
2-dr., $775, $530. 

MERCURY—’50 sedan, $1,175. 

NASH — '51 Rambler station wagon, 
$990; Statesman 2-dr., $950. ‘50 
Statesman sedan, $750, $735, $715. 

OLDSMOBILE—’48 (98) 4-dr., $640*. 
"47 (98) club coupe, $450°*. 

PACKARD—’48 conv., $410. 

PLYMOUTH—’'51 Cambridge club coupe, 
$1,080, $1,065. ‘50 Suburban, $700; 
SD sedan, $650. ‘49 SD 4-dr., $765. 

PONTIAC—’52 Chieftain (8) 2-dr., $1,- 
775°. ‘51 Chieftain (8) sedan, $1,- 
455°. ‘50 SL (8) 2-dr., $1,050. °49 
Chieftain (8) 2-dr., $1,035, $875. °48 
Chieftain (8) 4-dr., $650. 

STUDEBAKER — '52 Champion sedan, 
$1,450. ‘50 Champion sedan, $775. 
*48 Land Cruiser, $450. ‘47 Cham- 
pion sedan, $390. 


$810*. ‘49 
‘47 Custom 


$1,650* 


"50 PM 


March 4 


(Sale very fast. Sold 68 cars out 
of 104 entered.) 

BUICK — ’51 2-dr., $1,595", $1,400; 
4-dr., $1,550*. °50 Special 2-dr., $1,- 
075*, $915*; coupe, $1,280. °48 conv., 
$550. 

CADILLAC 
840. 


CHRYSLER—'50 4-dr., $1,115. 


CHEVROLET—'51 2-dr., $1,160; 
coupe, $1,215; Bel Air, $1,350. ‘50 
4-dr., $970, $925; 2-dr., $1,010*, 
$850. ‘49 4-dr., $715, $700; 2-dr., 
$735, $715; club coupe, $785. 

DODGE—’52 4-dr., $1,400. 


FORD — '51 (8) 4-dr., $1,280*%; (6) 
2-dr., $1,080. '50 (8) 4-dr., $800; (6) 
4-dr., $775; (8) 2-dr.. $785; (6) 
2-dr., 2 at $780. °49 (8) 2-dr., $755, 
$725, $710, $640; (6) 2-dr., $660, 
$535. °48 (8) 4-dr., $440; (8) 2-dr., 
$465. ‘47 (8) 4-dr., $340; (8) 2-dr., 
$435. °46 (8) 4-dr., $225. 

KAISER—’51 4-dr., $1,000*; 2-dr 
000. 


LINCOLN—'50 4-dr., $1,065. 


MERCURY—'53 club coupe, $2,350. 
4-dr., $975*. 


NASH—'51 4-dr., 


OLDSMOBILE 
coupe, $1,645*, 
$910* 


PLYMOUTH 
4-dr., $380. 


PONTIAC—'52 (8) 4-dr., 
(8) 4-dr., $1,335. 
$1,490*. '48 (6) 2-dr., $625*. 
4-dr., $375; (8) 2-dr., $350. 


STUDEBAKER—'50 4-dr., $850*; 2-dr., 
$690*, 2 at $645. ‘47 club coupe, 
$400. 


"48 Series (62) coupe, $1,- 


club 


, $1,- 


‘50 


$900. ‘48 4-dr., $375. 


‘51 Series (88) club 
$1,.610*. ‘49 2-dr., 
‘S51 4-dr., 


$1.085 ‘47 


$1,915". ‘51 
"50 (8) Catalina, 
"46 (8) 


*Indicates automatic transmission or overdrive, and (ps), power steering. 


Other Auction reports are on Pages 47, 50, 51 





standby controls is expected to be 
made known to the Senate com- 
mittee shortly. Hearings on the 
subject are now under way. 


While the association statement 
has not yet been prepared, a 
spokesman told Automotive News 
that the car dealers very likely 
would go along with other business 
interests and oppose controls of 
any character, standby or other- 
wise, and particularly those giving 
the Federal Reserve Board the 
authority to reimpose Regulation 
W credit restrictions. 


The NADA statement probably 
will be presented the latter part 
of this week. Alton M. Costley, 
of East Point, Ga., chairman of 
the association’s national affairs 
committee, will be the spokes- 
man, 

Capehart has been the foremost 
—and almost sole — congressional 
advocate of standby control powers 
against considerable opposition 
among his colleagues. 


In the past, President Eisen- 
hower had expressed the view that 
standby powers were unnecessary. 
He has said, however, that he 
would accept a bill containing such 
authority if it came to him from 
Congress. 


The bill about which he talked 
with Capehart is the second on 
the subject introduced by the 
senator. It would establish a 
national advisory board to con- 
sult with the President in the 
event of an emergency and 
recommend whether controls 
were needed. 

With the board’s advice, the 
President would be empowered to 
impose broad controls for a period 
of 90 days, during which time 
Congress would consider whether 
to extend the duration of the 
freeze. In case of war, the Presi- 
dent would be empowered to act 
without awaiting the recommenda- 
tion of the board. 


La. Dealers to Discuss 


Sales Tax on Credit 


NEW ORLEANS. — Directors of 
the Louisiana Automobile Dealers 
Assn. have appointed a committee 
to consult with Rufus W. Fontenot, 
collector of revenue, regarding 
sales tax on automotive finance 
charges. 

Appointed to the committee were 
S. J. Rogers, of Monroe; J. A. 
Begnaud, of Lafayette; Lawrence 
Mann, of Baton Rouge, and Frank 
B. Ellis, an attorney. 








Fisk Boy Grows Up— 


The famous ‘Fisk Boy"’ is now a rugged | 


six-footer. The well-known trademark of 
Fisk tires—the boy with a tire over his 
arm, lighting his way to bed above the 
legend, “Time to Re-Tire’"—is now being 
made from weather-resistant plastic in six- 
foot size. The new “boys” are in quantity 
production and will be used as outdoor 
displays by Fisk distributors. 


Detroit Dealers 
Win Test on 


Inventory Tax 


DETROIT.—Metropolitan Detroit 
dealers won a clear-cut victory last 


—— | week in their efforts to stop the| 


City of Detroit from levying an 
annual personal property tax on 
new cars in inventories at year’s 


end. 


Detroit's common council judged 


|the tax in conflict with the state 


vehicle code and ruled that the 
city’s board of tax assessors should 
take the matter to Lansing for 
state legislative clarification. 


The board of assessors had 


asked the council to authorize | 


the tax retroactive to last Jan. 
1, estimating that about $420,000 
in revenue was involved for 1953. 
Paul Graves, executive vice-pres- 
ident for the Detroit Automobile 
Dealers Assn., told the council: 


“If Detroit opens the door for 
this tax, it will open the door for 
municipalities all over the country 
to do the same.” 


If the tax should spread nation- 
ally, Graves warned, manufacturers 
could be expected to curtail output 
activity in November and Decem- 
ber so that few, if any, cars would 
be in dealers’ hands at years end. 


Graves also said that imposition 
of the tax would jeopardize De- 
troit’s role as the “nation’s top 
wholesale market for cars.” 


Graves added: 


“Because a dealer’s existence 
depends on selling used-cars, im- 
position of this tax on used ve- 
hicles would threaten the exist- 
ence of all Detroit dealers.” 


The Detroit dealers’ arguments 
drew strong support from Council 
President Louis Miriani. He said it 
was his opinion that the tax could 
ultimately spread to private car 
owners, 


“You are not,” he said, “going to 
get any politician to be a party to 
anything like that. The thousands 
of car owners in Detroit represent 
a lot of votes.” 


} | honor 





IGM Dealers Hold — 


Testimonial for 


1 Curtice Today 


CHICAGO.—General Motors deal- 
ers of the U. S. and Canada will 
Harlow H. Curtice, GM 
|president at a 
testimonial lunch- 
}eon in the Hilton 
Hotel today (Mar. 
16), while the 
|Chicago Automo- 
| bile Show is in 
progress. 

The luncheon 
has been planned 
by a committee 
composed of GM 
dealers, headed 
by W. R. Ste- 
phens, president of W. R. Stephens 
Buick Co., Minneapolis, Minn. The 
affair will be open only to dealers 
and specially invited guests. 


| Frank H. Yarnall, president of 
Yarnall Chevrolet, Inc., Chicago, 
will act as toastmaster. Stephens 
|will present a plaque to Curtice 
and a scroll signed by all the deal- 
ers present. 


| The committee also includes 
Floyd D. Akers, Washington; Don 
Allen, New York; Steve J. Barrett, 
Chicago; Eugene D. Bogard jr., 
Tucson, Ariz.; J. Arch Butts jr., 
Wichita, Kans. 

H. A. Crockard, Berkely, Calif.; 
| 8. K. Davis, Chicago; Clarence J. 
Dixon, Hollywood, Calif.; Troy R. 
|Douthit, Memphis; E. L. DuBois, 





H. H. Curtice 


| 





Hamilton, Ont.; A. E. England, 
Hollywood, Calif.; E. A. Everson, 
Montreal; John R. Fleck, Bis- 
| marck, N. D. 


| Guy S. Garber, Saginaw, Mich; 
| Phil Hall, Hollywood, Calif.; L. W. 
|Hillyer, Dallas; George H. Lyon, 
|Cleveland; Arnold O. Mitchell, At- 
|lanta; Russel M. Nelson, Staten 
|Island, N. Y.; Mike Persia, New 
Orleans. 


William M. Ryan, Seattle; W. C. 
| Stanlik, Chicago; C. Douglas Tay- 
| lor, Montreal; L. J. Thibault, North 
|Cambridge, Mass., and Lansing 
Thomas, St. Louis. 


2N. C. Groups Pick 
Officers for 1953 


RALEIGH, N. C.—Two local or- 
ganizations have elected new offi- 
cers, according to the North Caro- 
lina Automobile Dealers Assn. 

The Greensboro Automobile Deal- 
ers Assn. elected Paul M. Brown, 
of Gate City Motor Co., Inc., as 
president; H. Y. Ingram, of Ingram 
Motor Co., as vice-president, and 
J. L. Jones, of North State Chevro- 
let Co., as secretary-treasurer. 


The Asheville Automobile Dealers 
| Assn. named Wayne Thompson, of 
|Wayne Thompson, Inc., as _presi- 
dent. Mason Rankin, of Rankin 
Motor Sales, was selected as vice- 
president, and R. E. Hodgin, of 
Gene Ochsenreiter, Inc., as secre- 
tary-treasurer. 


The state organization has _ in- 
formed its members that repair, 
maintenance, washing, painting, 
towing and other services are in- 
cluded in the decontrol order of 
Feb. 18, despite an earlier mis- 
interpretation. 


| Dealers are no longer required 
to keep records on services, but 
| must preserve earlier records while 


|the Defense Production Act is in 
| force and for two years thereafter. 

















Nash's Le Mans Hardtop— 


Nash Motors’ 1953 Nash-Healey Le Mans hardtop sports car features an all-stec! 
top and styling by Pinin Farina. Production on the new model will be limited, accord 


ing to H. C. Doss, sales vice-president. 


The hardtop model will be available in 


addition to the 1953 Nash-Healey convertible. The new sports car is powered by the 


le Mans Dual Jetfire Nash Ambassador 


engine, developing 140 horsepower and 


provided with Healey “trai ing link” front suspension. 
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th 5* Dimension — 


GIVES MORE RESULTS PER 
ADVERTISING DOLLAR IN 


DELAWARE VALLEY, U.°.A. 


THE GREATER 
PHILADELPHIA MARKET 


~ 


A A 
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° Philadelphio area, J 
over 4,500,000 /£ 
persons ' 


* ast induaiiall 
Area 









RETAIL SALES 


Philadelphia 
@ area, over 4 
billion dollars 
yearly 



















STABILIT 


Diversified industry 


means steady em- 
> ployment, fewer 
fluctuations inlabor 


force... always a 
sure market 


To establish Delaware Valley’s impor- 
tance in your sales picture, look at the 
first four dimensions. Today, 1¥2 billion 


dollars goes into Delaware Valley indus- 





Capacity and potential 
for dynamic expansion 


a 


trial expansion... 1'%4 million families 
spend record sums. That crucial “Sth 
Dimension”— The Growth Factor — 
means even more sales at /ess cost from 
your future advertising here. Behind a 
this progressing boom stands THE 
PHILADELPHIA INQUIRER, favorite with 
advertisers seeking sales dividends all 


over dynamic Delaware Valley! 


=a Che Philadelphia Anguirer 


Constructively Serving the World's Greatest Industrial Area 


Exclusive Advertising Representatives: ROBERT T. DEVLIN, JR., 342 Madison Ave., N.Y.C., Murray Hill 2-5838; EDWARD J. LYNCH, 20 N. Wacker Drive, Chicago, Andover 3-6270; GEORGE S. DIX, 
Penobscot Bidg., Detroit, Woodward 5-7260. West Coast Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1-7946 © 1127 Wilshire Boulevard, Los Angeles, Michigan 0259. 
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Petroleum at 32.9 Billion Barrels . . . 





52 Oil, Gas Reserves 
Reach Alltime High 


NEW YORK. — Proved reserves 
of liquid petroleum and natural 
gas rose to an alltime peak in 
1952, according to the American 


Petroleum Institute and the Amer- 
ican Gas Assn. 

These reserves’ represent the 
known supplies buried in the 
ground, the location and extent of | 
which have been established by the| 
industry’s drilling program. 


Pinch me! 
| must be 
dreaming! 


I’d heard all the promises, listened to 
all the plans about this business of 
keeping car owners coming back for 
service. That is—I thought I had. 
Then I heard about the Alemite 11 
point Magnet Plan. Smart day for me 
—that was—and what a payoff since. 
Friction—the major threat to car 
life—was the secret. Regular and 


_ does your 8°" 
a nd parts pey 
overhead? 


Magnet 


Alemite distributor. Or mail this coupon now! 


as of last Dec. 31 


ice 
A% of your 


They do not include any esti- 
mate of oil and gas which may 
later be found under ground 
known to be favorable to the 
accumulation of oil and gas but 
as yet untested, 
Highlights of the 

follows: 

1, Proved reserves of liquid petro- 

leum went up to 32.9 billion barrels 
an increase of 


report are as 






Many dealers over the country 


are doing just that with the Alemite 


Plan. Want the facts? Call your 


ALEMITE 


REG. U. S. PAT. OFF, 


proper lubrication . . 
key to building up a solid link with 
my customers. Now I’ve got ’em com- 
ing back month after month! 

No wonder all the boys in my or- 
ganization are sold on the Alemite 
Plan. Customer returns are up 27%. 
And total service volume in all de- 


more than 764 million barrels over 
1951's former peak. 

2. Proved reserves of natural gas 
rose to 199.7 trillion cubic feet by 
the year’s end—an increase of 5.9 


trillion cubic feet over the record 
high of the preceding year. 
3. Production of both oil and 


natural gas smashed all records in 
1952, liquid petroleum output hav- 
ing amounted to 2.5 billion barrels, 
an increase of 60 million barrels. 
4. The liquid petroleum proved 
reserves include 27.9 billion bar- 
rels of crude oil, and 5.0 billion 
barrels of natural gas_ liquids. 
Correspondingly, production in 


1952 consisted of 2.2 billion bar- 
rels of crude oil, and 284 million 
barrels of natural gas liquids. 

5. New supplies of liquid petro- 








. that was the 


partments is up 23%! We’re selling 


Name. 


cic ateipcibimieraboiials 


a 


car washes, 


ACT NOW! JUDGE FOR YOURSELF! 


See how the Alemite “Magnet Plan” can help you cover your fixed over- 
head—improve your trading position. No obligation. Mail coupon today! 


leum developed in 1952 amounted | 
to 3.3 billion barrels, which means | 
that for every barrel of oil with-| 
drawn from the ground in 1952, the 
industry not only found enough 
new oil to compensate for that pro- 
duction, which amounted to 2.5 bil- 


lion barrels, but also have three- 
quarters of a billion barrels left 
over for addition to the proved 


reserves 


Canada Battery Sales Up 


MONTREAL. — Factory sales of 
electric storage batteries and parts 
by principal Canadian producers 
totaled $21,580,551 in 1952, as com- 
pared with the preceding year's 
figure of $20,579,672. December sales 
totaled $1,866,552, as compared to 
$1,849,137 the previous year. 


| transmissions. 





Ford to Convert 


Tank Plant for 


Automatic Drives 


DEARBORN. — Ford Motor Co.’s 
tank division plant at Livonia, 
Mich., will be converted to manu- 
facture of automatic transmissions 
when Army Ordnance tank as- 
sembly schedules are completed, 
John Dykstra, vice-president for 
the aircraft engine and machined 
products group, announced last 
week. 

The tank division has been in 
production on Patton 48 medium 
tanks since April 1952. 

The Livonia facility will be con- 
verted as part of a program to step 


|}up production of Fordomatic and 


Merc-O-Matic transmissions, which 
now are manufactured at the auto- 


|matic transmission division § in 
|Cincinnati and by Borg-Warner 
|Corp. Production schedules at 
Cincinnati and at Borg-Warner 
also will be increased, Dykstra 
| said. 


“During 1952,” he explained, “we 
concluded that it would be neces- 
sary to construct new facilities to 
meet the demand for automatic 
The company now 
has been advised by the Army that 
the Patton 48 program will be re- 
phased and that the Ford-owned 
Livonia plant will become availa- 
ble.” 


The Livonia transmission oper- 
ation will become part of the 
activities directed by Marvin L. 
Katke, assistant group executive, 
Dykstra said. Katke now has 
charge of the automatic trans- 
mission, Canton forge and Mound 
Road divisions. The automatic 
transmission division will make 
plans for tooling and plant layout 
of the new operation at Livonia. 


The plant contains 1,500,000 
square feet of manufacturing and 
assembly space, with a two-story 
office structure 780 feet long. John 
A. Swint, tank division general 
manager, said employment there 
currently totals more than 3,000. 


TV Report 
Cleveland Gets Video Tour 
Of Auto Plants 


CLEVELAND.—An on-the-scene 
report on production in two major 
automotive plants, Chevrolet and 
Cadillac tank, was televised last 
week by WNBK’s “Life in Cleve- 
land” series. 


Selection of the Cadillac’s Cleve- 
land tank plant and the Chevrolet- 





more of everything now —lubrication, 


parts, polishing jobs... 


And that consistent advertising 
follow-up Alemite gives us every two 
weeks in the Saturday Evening Post 
and Collier’s works hard for me right 
in my own Community. Doesn’t cost 


me a cent, either! 





Alemite, Dept. C-33, 1826 Diversey Pkwy., Chicago 14, Illinois 


(-] Send us complete information on the “Magnet Plan” 


_.State. 





|Cleveland division posed unique 


telecasting problems because of 
distances to be covered in the 
allocated program time, and, in the 
case of Cadillac, security. 

The Cadillac presentation covered 
|the major manufacturing steps in 
producing the T41-E2 Walker Bull- 
|dog light tank, while the Chevrolet 
program covered both civilian and 
defense products. 


The Monday 


night television 


|series is sponsored by the Central 
| National Bank in cooperation with 
| Life magazine and NBC. 








Keeps Selling— 


Thomas H. Richardson, Williamsport 
(Pa.) Buick dealer for 38 years, displayed 
the “Business as Usual" sign despite a 
week's confinement in a hospital. Richard- 
son, also the Eastern Baseball League 
| president and a noted humorist, was hos- 
pitalized with what the doctors termed 
“complete exhaustion with a touch of the 
flu." During his confinement, he caused 
several of his salesmen to blush with the 
sale of five 1953 autos, including one to 
the nurse who attended him. 
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HUDSON SUPER JET 6-PASSENGER, 4-DOOR SEDAN 


THE WONDERFUI 


A compact, economical wonder car 





with performance, luxury and safety 
comparable only to the fabulous 


Hudson Hornet itself! 





H™™ Is a new kind of car with such high-power 


performance .. . such luxurious interiors... 

The wonderful new Hudson Jet such remarkable riding qualities, durability and 

4 safety . .. that it can be compared only to the 

would not be possible without fabulous Hudson Hornet. Yet it sells in the low- 
price field! 


HUDSON’S EXCLUSIVE “STEP-DOWN” DESIGN! 
Because it is built with Hudson’s exclusive “‘step- 
down” design, which creates the lowest center of 
gravity among American cars, the Hudson Jet hugs 
the road more tightly, rides more steadily than any 
car except another Hudson. For that reason it safely 
handles more power in relation to its weight than 
any other low-priced car. 





ROAD CLEARANCE (a Ingenious use of space provides complete comfort 
for six passengers. Perfect weight balance does 
HUDSON OTHER MAKES away with “wheel fight,’ makes it easy to drive, 
The new Hudson Jet has the floor recessed down within easy to park. For effortless driving, the Hudson Jet 
the base frame, creating “‘step-down” design. Seats and offers new Dual-Range Hydra-Matic Drive*. 
roof are lowered. While providing full head room and road 
clearance, this design results in the lowest center of gravity The new Hudson Jet is economical to buy and 
among American cars. This makes it possible to put more * % ° ° 
power in relation to weight in the Hudson Jet than in any — omical to hs wn. Its . ape ney sine: —- 
other low-priced car. cylinder engine is uncomplicated in design, thrifty 
to maintain and delivers unusual gas economy. : 





*Optional at extra cost, 








NOW YOU CAN HAVE 


Seeking a topnotch business opportunity that will 
broaden your income horizons, and give you a wide, 
lucrative market? Here it is! 


With the addition of the new Hudson Jet to the 
brilliant 1953 Hudson series, Hudson dealers have 
the edge, market-wise, over dealers handling any 
other make of car! 


The Hudson Jet in the low-price field, along with 
the spectacular Hudson Wasp in the medium-price 
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THE EDGE ON THEM ALL! 


field, and the fabulous Hudson Hornet in the upper- 
medium-price field, give Hudson dealers a unique 
94% coverage of the American new-car market. 


You can cash in on this huge market if you hurry. 
A few choice Hudson franchises are still available 
in key trading areas. Rush the coupon below for 
complete information on the Hudson franchise. 


Standard trim and other specifications and accessories subject to change without notice. 


C. A. J. Hadley, Sales Manager 
Hudson Motor Car Company 
Detroit 15, Michigan 


and details on the new wonder car. 


Name 
Address. 
City & State 


Business. Position 





Please rush me complete information on the Hudson dealer franchise 
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| ference between the _ retail and | 
| wholesale price. | 





This difference he could per- 


Dealer Business Counsel haps well afford to lose up to 


I > ili s car: sen in Trade || now, but from now on every 
Profitable Retailing of Used Cars Take | os ae oe ie 
Again Becomes a Key Problem 








business and make money, will 

ss . | have to cash in on every possible 
| difference and additional profit that eppertunity. From now om, the 
; }could be made on a retail sale. comparatively small difference in 
HE trend during the so-called) Now, however, more than ever,| the amount of selling profit on a 





By J. B. Van Tassel 


Dealer Business Consultant 





lush period of the past few} 


years has been for new-car dealers 
to wholesale their tradeins rather 
than bother to 
retail them. Rea- 
sons for the fast 
development of 
this trend, as com- 
pared with pre- 
war years when 
most dealers re- 
tailed about 90 
percent of the 
cars they took in 
trade, were: 

1. Facilities for 
merchandising 
used cars were expensive and hard 
to get. 

2. Manpower was none to plenti- 
ful. 

3. Dealers were making so much 
money on new-car deals that they 
did not care to bother with the 





4. B. Van Tassel 


activity involved in obtaining the 





profit and loss on the merchandis- | 


ing of used cars are not the only 
factors to consider when you are 
deciding whether to retail or whole- 
sale used-car tradeins. The element 
of customer contact for new-car 
sales, truck sales, service sales, 
parts sales, accessory sales and re- 
peat used-car sales should be taken 
into consideration as well as the 
monetary aspect. 
* * * 


Profit Lost in Wholesaling 
LSO, from my prewar experi- 
ence in dealer business manage- 

ment nationally, I have found only 

a very few new-car retail opera- 

tions that could do a _ successful 

new-car retail job, both performance 
and profitwise, and at the same 
time wholesale the bulk of used-car 
tradeins. When a new-car dealer 
sells a used car to a wholesaler, 
he just naturally passes up the dif- 





used car sold at retail and one 
sold at wholesale will count for 
a very important part of that 
profit opportunity. 

I realize that the average new-car 
dealer has every right to fear the 
used-car business, because it is this 
phase of a new-car operation that 
has caused more dealers to go 
broke or be replaced by the factory 
than any other I know of. Of 
course, business analysts, including 
myself, usually cite the most fre- 
quent cause of a dealer’s going 
broke as being lack of liquid work- 
ing capital or too much frozen 
working capital. 5% 

* 


Failure to Move Car Costly 

5 ade apni it is the piling up of 
used cars taken in as trades, 

and failure to move every trade 

almost as fast as it comes in, that 





Rice Makes 'Big Wheel’ Club— 


Floyd Rice (second from right), Detroit Ford dealer, made the district's Big Wheel 


Club for January when he presented R. R. 


Anfin, Ford district sales manager (extreme 


right), and C. B. Ewers, assistant district manager, with the wheel. Rice attained the 
rating by reaching his objectives in all phases of the dealership during the month. 
The Big Wheel Club is part of Ford's central region sales program for 1,000 dealers. 


dition and put dealers out of busi-|they will eventually sell and bring 


ness, 

There are other financial and 
operating investments on your 
balance sheet that have to be 
constantly controlled, but the 
used-car inventory is the greatest 
hazard of them all. 

Never neglect moving and turn- 
ing over all used cars within 30 
days. Don’t take it for granted that 





CHALLENGE TO THE INDUSTRY 


-the new GMC 400-27 that outpowers and oufclasses 
ifs field -and sells for less / 


GMC ’s new 18,000 GVW hauler opens up great 
new possibilities in many fields of trucking. 


In capabilities, it not only dwarfs trucks of 16,000 
and 17,000 GV W but overshadows — and under- 
prices — those rated at 19,000. 


In fact, the GMC 400-27 is designed to outhaul any 
truck up to 19,500 GVW. 


Its new engine of progressive design is stripped 
of excess weight, yet built stronger to absorb the 
stress of really high compression. It delivers 
brisker response, more power and mileage from 
regular gas. 


It includes, as standard equipment, costly features 
that are optional at extra cost on other trucks. 


As a tractor—or as a truck— it can increase many 
a trucker’s hauling ability, give him impressively 
better equipment — and save him both purchase 
and operating money to boot. 


Small wonder then— with important developments 
like this coming in such rapid succession — that 
GMC keeps registering the greatest growth in 
the industry. 


Wouldn’t you like the share in it that the GMC 
franchise would give you? 


JUST COMPARE 
130 GROSS HORSEPOWER 


—on moneysaving single carburetion. Valve-in-head engine, 
270 cubic-inch displacement. 7.5 to 1 compression ratio. 


2-SPEED ELECTRIC SHIFT REAR AXLE 


—15,000 pounds capacity, is coupled with a 4-speed Synchro- 
Mesh transmission, putting 8 forward speeds at the driver’s 
command. (Single speed axle available at a saving; 5-speed 
transmission optional at extra cost.) 


30,000 GCW 


— 137” or 149” wheelbase in tractors; 161”, 179” or 197” wheel- 
base in trucks (9- and 12-foot platform or stake bodies optional). 


ALSO STANDARD EQUIPMENT: 


4,500 pound capacity front axle—Hydrovac-actuated brakes— 
Moraine M-400 main and connecting rod bearings—Tocco- 
hardened crankshaft. 





GMC Truck & Coach Division of General Motors 


more profit. It has been my experi- 
ence—and it’s probably yours, too— 
that used cars depreciate a _ lot 
faster than they appreciate. 

In fact, in normal times in this 
business (and that’s just about 
where we are now), used cars never 
appreciate over their resale value 
at the time they are taken in trade. 
In view of this depreciation factor 
in used-car values over a _ period 
of years, I just can’t understand 
some dealers’ attitudes in holding 
used cars for more profit. 

(Any questions you may have 
concerning dealer business man- 
agement will be gladl answered 
by J. B. Van Tassel, care of 
AUTOMOTIVE News.) 


Denver U.C. Firm 
Hailed Into Court 
As OPS Violator 


DENVER. — A $60,000 suit for 
damages and restitutions has been 
filed in U. S. District Court here 
| charging violations of OPS ceilings 
by Wheeler-Finnigan, Inc., used- 
ear concern at 1712 Lincoln St. 

The complaint, filed by Charles 
Vigil, U. S. attorney, asks $54,654 
| in treble damages for the Govern- 
|ment, plus $5,894 restitution to 
| purchasers. 

The action, according to Anthony 
F. Greco, OPS enforcement di- 
rector, is based on 58 transactions 
from Jan. 1, 1952 to Jan. 1, 1953. 
involving overcharges and under- 
allowance on tradeins on_ high- 
|priced cars sold by Wheeler- 
| Finnigan. 

Greco said investigation indicated 
that overcharges ran as high as 
$900 and disclosed some _ cases 
where persons turning in cars 
worth $2,000 would be offered only 
| $400. 

Although OPS regulations on 
|automobiles were suspended re- 
jcently, price officials said _ the 
| Wheeler-Finnigan case will be 
prosecuted since the alleged vio- 
| lations took place while the ceilings 
| were in effect. 
| The suit also asks injunctions to 
|restrain the firm from conducting 
| other business practices which the 
|OPS says are in violation of regu- 
lations. 

Owners and operators of the 
|firm are Charles A. Wheeler and 
|David F. Finnigan. They operate 
two used-car lots at 7440 and 9232 
E. Colfax ave., in addition to their 
|main business location. 


Amplex Offers 
High-Stress 
Powder Metal 


DETROIT. — Development of an 
iron powder metal with improved 
ability to withstand high stresses 
has been announced by A. J. Lang- 
hammer, president of Chrysler 
Corp.’s Amplex division. 

The metal, Steel Oilite, has sev- 
eral times the ductility of previous 
iron powder products and makes 
possible many new uses for such 
material, he added. 

The new product can be used, 
Langhammer said, for finished ma- 
chine parts, such as gears, cams, 
brackets and lever arms, hereto- 
fore only of sufficient strength 
when made from forgings or bar 
stock. 

Steel Oilite, while retaining some 
porosity, is not intended for self- 
lubricating applications such as 
may be a requisite for other Oilite 
products. 
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in the continuing Porcelainize series 
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appearing in the March 14th Ss Vlad Wi Pe SS 


é ) e . . 
Here is the current national advertisement 
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gives the finish of your car a brilliance that not 
only makes people stop, look and “ah-h-h-h’ but 
also insures full paint, protection,.economy and 
longer lasting lustre. a PORCELAINIZE brings 
increased beauty and durable brilliance to new 
cars... provides old cars with a new lease on 
good looks. Proved and approved by major auto 
mobile manufacturers, PORCELAINIZE is rec 


ommended and applied by New Car Dealers 
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| ed Yana fer 
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r Porcelainize leadership is officially established: 
Today more automobile factories have approved 
and recommended Porcelainize than have 
ever approved and recommended any other 


method of automobile appearance maintenance. 


FREEMAN & FREEMAN, INC. 


1, *TRADE MARK REG. 

‘e U.S. PAT. OFF. 

" ; 
An exclusive New Car Dealer service 
e FREEMAN & FREEMAN, INC, + DENVER 9, COLORADO 
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Never Bowed to duPont Sales Wishes, He dave ees 


Sloan Affirms GM Independence 


CHICAGO.—General Motors never | ing its primary purpose was to put 


bowed to duPont sales wishes, Al- 
fred P. Sloan jr., chairman of the 
board of GM, told 
the Federal Dis- 
trict Court here 
last week during 
the antitrust trial 
of the duPont en- 
terprises in which 
GM and U.S. 
Rubber are co- 
defendants. 

Sloan accepted 
personal responsi- 
bility for setting 
up a central pur- 
chasing committee in 1922, explain- 


Halleck to Speak 
At Iowa Dealer 
Parley Next Week 


DES MOINES, Ia.—Congressman 
Charles A. Halleck, of Indiana, 
Eouse majority floor leader, will 
be one of the principal speakers at 
the 35th annual convention of the 
Iewa Automobile Dealers Assn. 
here next Monday and Tuesday 
(March 23-24). Some 800 dealers 
ure expected to attend the con- 
vention. 


The congressman will address a 
Monday noon luncheon meeting of 
the convention, according to Wil- 
liam Cramblit, of Ottumwa, con- 
vention chairman. 

Other featured speakers on the 
program at Hotel Fort Des 
Moines will include Robert S. Ar- 
macost, Kansas City, president of 
NADA; Charles Farrington, Wash- 
ington, assistant to Armacost and 
William Beck, president of the St. 
Louis Browns. Beck will address 
the annual banquet Tuesday night. 





A. P. Sloan jr. 



















the buying power of GM divisions 
in a concentrated block to obtain 
lower prices from suppliers. 

When Government § attorneys 
asserted the committee was 
formed as an instrument for car- 
rying out duPont’s wishes, Sloan 
replied: “The charge has no sub- 
stance whatever.” 

The Government also charged 
that the chairman of the commit- 
tee was at all times a former 
duPont executive, or one who en- 
joyed the confidence of the duPont 
firm. 

Sloan stated that he was the first 
chairman and had never been a 
duPont executive. Neither was its 
last chairman, ex-President Charles 
E. Wilson, he added. 


In the course of his testimony, 
Sloan described William C. Du- 
rant, founder of GM, as a “sales- 
man - promoter type” who “was 
inclined to pick out executives 
who agreed with him.” 


Walter P. Chrysler, founder of 
Chrysler Corp., would not “yes” 
Durant. Chrysler had made Buick 
and Cadillac successes, Sloan added, 
before he was discharged by GM. 


Sloan also revealed that when he 
put standardized purchasing prac- 
tices into effect at GM, he used 
methods he had learned in observ- 
ing Ford Motor Co. operations. 


He said that Ford was using 
such a committee as early as 1915, 


Dallas Parts Firm Sold 


DALLAS.—Controlling interest of 
Cecil Spraggins Parts Co. in Dallas 
has been purchased by Martin 
Dawson, manager of the company 
for the past year. The company’s 
name will be changed to Martin 
Dawson Parts Co. 


under identical operating con- 
iracle Power—the other was not. 


* 


The same basic ingredients in 
Miracle Power are used in 
the manufacture and over- 
ul of America's finest air- 
ines by the U. S. Air 
ling air lines. 


when Ford had between 55 and 
60 percent of the low-priced car 
business and GM about 12 per- 
cent. 

Defense attorneys planned to call 
James Lynah, former assistant di- 
rector of purchases of GM, as the 
next witness. 


Hayes Sells Fleet to Dallas 

DALLAS. The Dallas City 
Council has accepted the $183,412 
low bid of Earl Hayes Chevrolet 
Co., for 59 squad cars for the Police 
Department and 73 sedans for 
other departments. The Council 
also bought 13 pickup trucks on a 
low bid of $16,050 from Downtown 
Motors and 52 large trucks on a 
low bid of $90,181 from _ Inter- 
national Harvester Co. 





LAS VEGAS, Nev.—Close to 100 
automobiles, some brand new and 
others of ancient vintage, were 
being placed throughout the 
Atomic Energy Commission prov- 
ing grounds today as AEC officials 
made final preparations for the 
start of its spring series of atomic 
bomb explosions tomorrow (March 
Za). 

Purpose of the tests is to put 
the searing heat of a nuclear 
explosion on the things people 
deal with daily—cars, homes and 
humans, according to AEC 
officials. 

Cooperating in the program are 
the Society of Automotive Engi- 
neers, NADA and the Automobile 
Manufacturers Assn. 

To help assess what would hap- 
pen to humans, many of the cars 
will contain dummies—the same 
sort of _______|sort of mannequins used in store! Hudson, © used in store 
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Chevrolet Assembles First Plane Engine— 

Production of a 3,500-horsepower Air Force engine and a 2,700-horsepower Navy 
engine is now under way at Chevrolet's aviation engine division in Tonawanda, N. Y. 
Left to right, Plant Manager A. R. Roskilly; W. J. Scott, administrative assistant, and 


| Col. 


windows. They will be placed in 
various positions—crouching on the 
floor and seated behind the wheel. 

In return for his expense and 
risk, the car’s owner will have a 
reserved seat 40 miles or more 
from where the bomb goes off, and 
the chance to display the car later 
if it isn’t too badly damaged. 

It is apt to be some time, how- 
ever, before the surviving cars 
are ‘pack home for display. First 
they will have to cool off, in the 
radioactive sense, and then the ex- 
perts will put them through de- 
tailed examinations. 

New cars furnished through 
AMA include five from Ford 
Motor Co., five from General 
Motors (one from each division), 
six yy Corp. cars, three 


Willys, two Kaiser-Frazers, two 
Studebakers, and one each of 
Hudson, Nash and _ Packard. 


Miracle Power Division 
PARTS CORPORATION 
Toledo 1, Ohio 
Manufacturers of: 









You've heard all sorts of wild claims for lubrication ‘“‘aids."” Now, get the facts 
about Miracle Power—proof established by Wetmore Hodges & Associates, Red- 
wood City, Calif., independent research laboratory. 


Hodges tested two factory-new truck engines hauling both gravel and salt (38 ton 
G.V.W.) under identical conditions. They used Miracle Power in one engine, not the 
other. The engine without Miracle Power broke down after 33,703 miles. The 
Miracle Power treated engine was still in good shape. The amazing performance 
records were proved by accurate data, scientifically maintained. 


Miracle Power contains a secret blend of colloidal synthetic graphite and other super 
lubricating agents. Used in gas and oil, Miracle Power covers vital engine surfaces 
with a breathlike graphoid film which retains oil longer, lubricates even if oil is 
temporarily absent or breaks down under terrific engine heat. 


eel MLC Si¢ 1A) 


lee c. Lewis, of the northeastern” air procurement district. 


100 Cats Donated ‘tor Atomic Test 


Manufacturers have agreed not 
to capitalize on any blast-resist- 
ance of individual makes, accord- 
ing to J. Slaten Jenner, of the 

FCDA office of research, and all 
information will be released in 
general terms, with no mention 
of autos by name. 

Included in the list of dealers 
who contributed cars are Los An- 
geles dealers assn., Southern Cali- 
fornia dealers assn., Houston deal- 
ers assn., Dallas Authorized New 
Car Dealers, Inc, Downtown 
Figueroa Auto Dealers Assn. of Los 
Angeles, Moye Chevrolet Co., New- 
ton, Mass.; Harris Motor Co., Ven- 
tura, Calif.; Suburban Auto Sales, 
Hawthorne, Calif.; Worthington 
Motors, Huntington Park, Calif.; 
Southeast Nash, Inc., Huntington 
Park, Calif.; Enoch Chevrolet Co., 
South Gate, Calif.. and Camp Mo- 
tor Co., Bakersfield, Calif. 





Stop kidding yourself or your customers about lubrication “‘aids."" Don’t sell claims— 
sell facts. Get the full story of this amazing Miracle Power test today from your 
wholesaler or write— 























PUTS THE “PURR-R-R” 
IN ENGINE 
PERFORMANCE" 
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H. D. T. COMPANY FACTORS, INC. 
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his "Isle Prcledion se 


Most automobile owners appreciate the finest care for their 
cars. This not only applies to mechanical performance or 


comfort of ride . . . but also to the appearance as well. 
That's why the discriminating car owners for over a quarter 
of a century have insisted on the time tested protection 


COPYRIGHT H. D. T. COMPANY FACTORS, INC. 1953 


of a Blue Coral Treatment to restore and preserve the 
original factory finish. Blue Coral enhances pride of owner- 
ship . . . makes all colors look lovelier . . . more lustrous and 
mirror-like. Keeps car finish brilliantly new — over the miles 
— over the years. 


Automobile dealers all over America will proudly testify— 
"There is no substitute for a Blue Coral Treatment — It's 
the finest . . . a product of merit."" It has no equal. 


Every c.. isa P. atient for a Ble oo ial 


Creators of the Blue Coral Treatment 





WHITE PLAINS, NEW YORK 
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gine-conscious than present day 
buyers. Today’s motorists know 


that the inner workings of a car 
are good, or the autos wouldn’t be 
selling as they are.” 

* * * 


With the Staff... 
ALONG DETROIT’S AUTO ROW 


No Price Boosts Seen | terial costs. If the cost of the | prices you'll just scare more | Dave Kennedy Co. (Lincoln-Mer- 
Many Detroit auto dealers agree latter goes up, shop charges are prospects away.” cury) for eight years, has joined 
| bound to do the same.” Commented Tony Carr, sales|the sales staff of Harry Newman 


Burr to Newman 


Steve Burr, sales manager of 


that the death of price controls | 
will have little effect on service| AS for auto prices, by far the| manager of Nash Detroit Co., Inc.: 


fees and auto prices, which will| greatest number of dealers share| “Hiking prices is the first step 
continue to reflect only competitive | the view of Paul T. Graves, execu-|toward inflation, and dealers can/lot a block from the showroom; 
conditions, and changes in supply | tive vice-president of the Detroit| help block it by keeping prices at | Jimmy Cole has been named used- 
and demand. | Auto Dealers Assn., who comments | previous levels.” | car manager. 

While OPS Director Joseph H, | that “the end of controls was al- | * ¢ # + * + 
Freehill forecasts a 15 percent|™0St meaningless to the dealers Comfort Uppermost 


boost on service charges in gen-| Since both new and used cars have) what does a prospective 


Sales (Mercury). Newman also an- 
nounces the opening of a used-car 


Luring Salesmen 


cus- Factories are going to have to 


eral, Detroit dealers don’t see any ei selling below ceilings for| tomer look for mostly when select-| come up with better sales training 
fluctuations, at least for the| months. | ing a new car? | programs to attract more salesmen 
present. Henry C. Gabel, used-car man-| Jn the opinion of one dealer, |into showrooms, declares one 


dealer. 

“Years ago a dealer could get 
as many salesmen as he needed, 
because the salesman’s income 


ager of Wagner Oldsmobile, Inc.,| 
declares: 


“Used cars have been moving 
| slow, and if you start raising 


antl 
ee \ 


“comfort is the main selling point 
nowadays. Most buyers don’t care 
what’s under the hood. 
“The oldtimers were more en- 


Indicative of the general feel- 
ing among Detroit’s auto row is 
this comment from one dealer: 
“Service fees are based on ma- 


| 
| | 

| 
| 
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showing a profit-minded paint shop just how 
profitable the operation can be—the Acme way. 
He’s pointing out how expert color matches build a 
top reputation for the entire shop—through customer 
satisfaction. He’s showing how time—valuable 
time—and paint inventory can be cut way down... 
how the shop can be neater, more compact and 
complete—a paint “factory” of its own. 

The Acme man-in-your-area can point the way to 
greater paint shop volume and profits for YOU. 

Just send the coupon and we'll see that you get the 


whole story right away on why... 
NOW, MORE THAN EVER 


The ACME WAY 
Makes PAINTING PAY! 


AUTOMOTIVE FINISHES DIVISION 


ACME QUALITY PAINTS, INC. 
8250 ST. AUBIN DETROIT 11, MICHIGAN 


Yes, I'd like to see what your Acme man will tell about 
paint shop profits. Have him contact me for an appointment. 


recesses leds incrsoceelNeebsisaoeecniiaee 
I ices 

IRTP eater 
cia icc cielo 





| was unlimited and he didn’t mind 
| putting in long hours,” he states. 

“Nowadays, a salesman doesn’t 
want to work more than eight 
hours a day, and the pay offered 
lin auto plants is luring a great 


|}many potential salesmen from 
showrooms to assembly lines.” 
* * = 


Studebaker Traffic 


Studebaker showrooms have been 
packing ‘em in to see the 1953 
Studebakers, according to several 
dealers in the Detroit and suburban 
areas, 

Murphy Motor Sales, on Grand 
River, said hundreds of persons 
had stopped in to see the Com- 
mander series club coupe on dis- 
play. Many orders have been taken 
pending future delivery, and busi- 
ness seems promising for at least 
three months, Murphy said. 

In suburban Wayne, Mich., 
Gorlick’s Studebaker showed a 
Champion club coupe, and re- 
ported the best showroom traffic 
enjoyed there in several years. 

Gorlick said that the announce- 

ment of a wire-wheel bolt-on unit 
has been made by the company, 
and will be carried in all parts 
depots. Gorlick said the high cut of 
the fenders would make the wire 
wheel stand out sharply, and would 
fully complement the low lines of 
the car. 





* > 


Jet Launching 


Tom Nagle, owner of Nagle Mo- 
tor Sales (Hudson), on Grand 
River, looked fondly at two new 
Hudson Jets held in readiness for 
showing this week, and com- 
mented: 

“That’s a sweet little car, but 
most Hudson dealers are going to 
have to learn how to merchandise 
cars to make a profit—low-priced 
car or not—and quit giving cars 
away at the expense of them- 
selves and other Hudson dealers. 

Nagle added that he thought it 
would be better if the new Jets 
were delivered stripped. He pointed 
out that those seeking cars in the 
low-priced field are seeking low 
prices, and prefer to add extra 
equipment to suit themselves. In 
addition, he said, stripped cars give 
the dealer a chance to move extra 
equipment over his parts counter, 
where profits are better. 


200 Ford Employes 


To Vacation in Europe 


DEARBORN. — More than 200 
|Ford Motor Co. employes will take 
off from Detroit in April on a 
vacation trip to Europe. 

Two chartered planes will leave 
Apr. 10 with 138 Ford employes 
who will spend 15 days visiting 
|London, Paris and Switzerland. 
Three days later, a third plane will 
| carry 64 more employes to Glasgow, 
| Scotland, for a 20-day stay. 


| To prepare for their trips, the 
|vacationers were given a briefing 
|last week, including a color movie 
on Europe and a travel fashion 
show. 

The flights are sponsored by the 


| Ford Employes Recreation Assn. 








Van(qulishing American— 


Chief Sunny War Cloud, one 
America's current crop of wrestling red- 
skins, is reported drawing big crowds to 
his fights all over Europe. The chief is 
chauffeured to the fights in a Kaiser- 
Manhattan. The car was donated by 
Pershing Motors, K-F distributor in Paris. 
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| be fairer?” | also on a play on Olds and his|an Oldsmobile dealer of long stand- 


| The offer was listed as good mr name, | ing. And our prices are as low as 


| 
| 10 days only Miner stated in his ad: “Some- | anybody's in town for the value 


e e 
M h - = . | times it’s hard to picture dignity |, +t 0 3 - rene 
e re andising Cite Tie | eaissinng ite @ Geka Gam you get. Come in and see for your 


| aaa ; lite, | aii self. Inspect our stock of used cars 
IF SAVEKER, general manager | action. But we certainly strive 


: . ; for it at Olds Man Miner’s, We | With a future at your earliest op- 
* of Eshman Motors (Nash) in| qowt shout from the rooftops | portunity.” 


| Swissvale, Pa., reports that “Traded | that Miner has blown his cork. ee 


| Cars” will be featured on the firm’s We don’t scream that cur used ,—_— Letter 


oe new used-car lot ° 
2 | cars are priced $200 to $300 below 
A salesman at the new lot dem-| cost P 00 below 


By Bob Finlay onstrates features of the company’s ‘Wheat we do is letiy sive ¥ Motors (Pontiac), Southamp- 
warrant protection : § quietly give you ry a : a 
me © the most and the best used car for|ton, N. Y., keeps in touch with 
alr Velo | your money. Each Olds Man Miner|Summer visitors with a chatty 
I EALERS in the _ neighboring! buy—and I’m sure you will—we will . e used car is thoroughly recondi-| newsletter. 
cities of Pawtucket, R. I, and| write out a check for $46.96 for the iy: THE subject of used cars,|tioned and safety-tested before it} He tells the summer residents 
Attleboro, Mass., used an interest-| sales expense you saved us. Miner Oldsmobile in Buffalo,| goes on the floor. what’s going on at the resort. It 
mn device to stir up interest in| “That’s our offer: Could anything/| puts emphasis on “Dignity,” and| “It’s backed by our reputation as | has a warm, personal tone. 
their new models. as haa ee a ee = eee 


They used special supplements 


in the Pawtucket Times and the 
Attleboro Sun to promote a three- 
day open house, | 
More than 20 dealers joined in 
the Pawtucket enterprise and a 
dozen in the Attleboro promotion. 


Memos to Dealers 


| T\AVID McMEEKAN, of Seavale 


+ * * 


Make Mine... 


EALERS have some ian! 
tions in promoting the used car | 

as the people’s car. Idea of the | 
people’s car promotion is to get! 
away from the “used” connotation | 
of buying someone’s leftovers. And | 
the idea has merit. 
But when Jim Downing, immedi- 
ate past president of the National 
Used Car Dealers Assn., was asked 
his opinion of a direct-mail piece | 
on the people’s car, he remarked: | 
“You take the People’s. Pll take | 

a Cadillac.” 


* * * 


Prospecting 


OUIS J. PALOMBI, of Blooms- | 

burg (Pa.) Motors, has a neat 
approach to prospecting. He head- 
lines an ad: 

“Would you raise your hand for} 
$46.96?” 

Copy points out: 

“Figures show that more than 
500 people in Bloomsburg and 
vicinity will make up their minds 
in the next 90 days to buy a used 
car. 

“Now if I knew who you were, 
I would immediately urge you to 
see us at once. You have no idea} 
how much money I could save and| 
pass on to you. Actually, our -ac-| 
countants tell me, it costs us $46.96 | 
sales expense to locate a person} 
who is really in the market to buy | 
a used car. I think that is a shame- 
ful waste of money... 

“And here’s what we are going| 
to do about it. 

“Tear out this advertisement 
and bring it to our sales room as 
soon as possible. Look at the 
beautiful array of better, select | 
used cars, including all popular 

makes and models, that carry our 
one-year guarantee. 

Drive the one of your choice. 
Get our offer on your old car. Com- 
pare our proposition with any deal 
you’ve had anywhere. Then, if you 


Ga. Fair-Trade Act 
Unconstitutional, 


High Court Holds 


ATLANTA, — Georgia’s Supreme 
Court has ruled unconstitutional | 
the 1937 State fair-trade law per-| 
mitting manufacturers to establish | 
minimum resale prices for all types | 
of trademarked products. 

The court handed down its opin- | 
ion in the case of Oneida, Ltd., of | 
New York, a silverware manufac- | 
turer, against Grayson-Robinson | 
Stores, Inc., a California corpora- | 
tion which has a store in Atlanta. | 

Oneida sought to enjoin Grayson- | 
Robinson from selling at prices 
below those fixed in fair-trade con- | 
tracts. | 

The court held that the fair-trade | 
law, enacted in 1937, was “con- 
trary to and inconsistent with pro- | 
visions of the Sherman (antitrust) 
Act as they were at that time,” and 
that a void statute can be made 
effective only through reenactment. 

The court further ruled that the 
1937 act is “null and void” because | 
it “offends” the due process of law | 
provisions of the State Constitution. 


Evangeline in New Plant 

Evangeline Motor Co. (Buick), of 
Lafayette, La. has opened new 
sales and service facilities at 208) 
Pinhook Rd. Jack Hayes is the 
owner, and John Naomi is general 
manager. 
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try. Speed limits in other states 
range from 40 to 60 miles an hour. 
The traffic plight of many cities 


e s > jis due, at least in part, to the fact 
Conflicting Laws Gum Up Traffic 32's sine or 


with laws dating back to the early 


Need for Uniform Code Keeps Growing .. . | 


| 





By Ed Janicki |swerve or slam on the brakes, be-; probably could cite others from|joo9, Even a quarter of a century 
Staff Writer cause of a vehicle turning right} your own experiences. Many mo- ago it was clear that non-uniform 
torists have been arrested in an-| 





oom it has happened to you. | from a cross street. 
You are driving along when, all| Well, the signal the motorist 
of a sudden, your heart drops down| gave for the turn is legal in about 
to your toes as the motorist ahead| qa dozen states. Laws in some 
of you signals for what you think] states permit turning right on a 
is a left turn and then deliberately | red light. Nine states don’t re- 
turns right. quire hand signals at all. 

Or, you are proceeding straight These are only a couple of illus- 
through an intersection on the|trations of the muddled state of 
green light and are forced to|the country’s traffic laws. You 


| traffic laws were becoming a seri- 
|ous challenge. 

An effort toward alleviating 
this problem was begun in 1925 
by the National Conference on 
Street and Highway Safety, which 
set a committee to work on draft- 
ing uniform traffic legislation. 

The result was the Uniform Vehi- 
cle Code. It consists of five acts 


other state for practices which are 
legal in their own community. 
* * * 


a limits vary as much as 
the weather from coast to coast. 
For instance, while 12 states do not 
enforce speed limits in the open 
country, one state—Missouri—has a 
25-mile day limit in the open coun- 





On ’53 Cars... 
Metallized Moldings 


of PLEXIGLAS 


Look closely at the sparkling bezels of these lenses, molded of PLexicLas for parking 
lights, speedometer and radio dials on several 1953 cars. The bezels are not separate 
metal frames. Each lens “assembly” is a single molding, with aluminum vacuum- 
deposited on the back surface to produce the chrome bezel effect. 


The use of all-PLExiGLas lenses—clear moldings with metallized back-surface areas 
—results in: 

Savings in material costs. 

Protection for metallized surfaces. 


Gleaming appearance. 

Elimination of assembly steps. 
In addition, because they are molded of PLEXIGLAs, the parts are highly resistant to 
heat, breakage and weather. 
These molded parts are examples of cooperation between automotive designers, 
alert to new ideas, and the plastics industry. As a supplier of acrylic plastic molding 
powder for tail light lenses, medallions, nameplates, dials, instrument panels and 
other molded parts used by every major car manufacturer, Rohm & Haas Company 
offers the services of technical representatives and an experienced design staff. 
Their help is available if you have a problem—or an idea—involving molded parts. 


PLEXIGLAS molding powders are used in 
many ways, in many industries. Our new 
booklet gives details. Write to the 


CHEMICALS FOR INDUSTRY 


Plastics Department for your copy. 
It will be sent promptly. 


ROHM & HAAS 
COMPANY 


PLEXIGLAS is a trademark, Reg. U.S. Pat. Off. and in principal foreign countries. 


Canadian Distributor: Crystal Glass & Plastics, Ltd., 130 Queen's Quay 
at Jarvis Street, Toronto, Ontario, Canada 


WASHINGTON SQUARE, PHILADELPHIA 5, PA. 


Detroit Representatives: W. E. Biggers and R. C. Oglesby, Representatives in principal foreign countries 


728 Fisher Building, Detroit 2, Michigan. Telephone: Trinity 3-3200. 


PLEXIGLAS molding powders are listed in Sweet's Product Design File, Section Ic/Ro. 
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based on the best vehicle laws from 
coast to coast. Shortly afterward, 
the committee developed a set of 
uniform regulations specially de- 
signed for cities, called the Model 
Traffic Ordinance, which harmo- 
nizes with the Uniform Vehicle 
Code. Standards also have been de- 
veloped for uniform traffic signs, 


signals, markings and islands. 
+ * * 


—— under the five acts of 
the code are uniform motor 
vehicle administration, registration, 
certificate of title and anti-theft, 
civil liability, vehicle operators’ and 
chauffeurs’ licenses, safety respon- 
sibility, and regulation of traffic 
and highways. 

For example, the uniform code 
calls for three different hand sig- 
nals. These are: arm straight out 
for left turn; arm up for right turn, 
and arm down to indicate slowing 
down. 

Charged with the task of keep- 
ing the standards up to date is 
the National Committee on Uni- 

form Traffic Laws and Ordi- 
nances, a representative, nation- 
wide group affiliated with the 
President’s Highway Safety Con- 
ference. The committee periodi- 
cally reviews the uniform stand- 
ards to keep them abreast of 
changing traffic conditions and 
needs, basing revisions on proven 
laws or needs in the states and 
cities. 

Members of the 100-man commit- 
tee are all persons of responsibility 
and experience. Half of the num- 
ber comprise local, state and Fed- 
eral officials, including motor vehi- 
cle administrators, police, traffic 
court judges, highway officials and 
traffic engineers. There are also 
numerous other groups, and the 
diversified, balanced membership 
prevents domination by any special 
group or interest. 

As a safeguard against unwise 
changes in a traffic law, each pro- 
posal must run the gauntlet of con- 
sideration and other rules protect 
against rushing through any pro- 
posal. 

* 7 * 

HE code has been so divided in 

order that one or more of its 
acts might be separately enacted 
by state legislatures without the 
necessity of adopting its entirety at 
one session. While many states 
have adopted parts of the code, 
none has adhered to all five acts. 

Inconsistent laws have continued 
to pile up in states and cities over 
the years—intensifying the problem 
as more and more motor vehicles 
come into use, The result is that 
today over 60 million drivers, oper- 
ating 52 million vehicles, have to 
tread their way through a jungle 
of differing laws. Tens of millions 
of dollars are spent to teach chil- 
dren to speak a common language, 
yet the traffic laws and traffic con- 
trol devices remain a Babel of 
confusion. 

The Council of State Govern- 
ments, reporting to the 1950 Gov- 
ernors Conference, declared: 
“Failure to enact uniform laws 
becomes constantly more serious 
as the number of drivers and the 
volume of interstate traffic in- 
creases. Away from their home 
states, and unfamiliar with the 
driving habits and regulations of 
other areas, out-of-state drivers 
are responsible for 20 percent or 
more of the accidents in some 
states.” 

While most states and many 
cities have enacted portions of the 
uniform standards in the past two 
decades, there is still a long way 

to go, and some changes in the 
laws of every state are necessary 
to secure substantial uniformity. 


Worlds 





Marking 25th Year— 


William H. Parker (right), founder of 
Parker Motors (Nash), Murray, Ky., re- 
ceives a clock trophy from R. R. Compton, 
St. Lovis zone manager, in honor of his 
25 years as a Nash dealer. The dealership 
is a six-time winner of the Nash 10-Point 
Select Dealer award. 
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Conflicting T-H Views 
Hard Nut for Congress 


By William Ullman 


Washington Correspondent 


7 ie Eisenhower Administration has undertaken the seem- 
ingly impossible task of obtaining labor and industry 
agreement on amendment of the Taft-Hartley Act. The effort 
is being made by Secretary of Labor Durkin through a 15- 
member advisory committee | asked the House Labor Committee 
made up of equal representa- | for 20 changes 
tion of organized labor, in-| .@ ' which would strip 
dustry and the public. | Z the law of virtu- 

Durkin is charged with drafting | 4 ally all union- 


changes in the six-year-old law, | restricting provi- 
which President Eisenhower will | sions. The Na- 
present to Congress, probably in a tional Assn. of 


Manufacturers, on 
the other hand, 
told the commit- 
tee the law should 
include more re- 
strictions on un- 
ion activities. 


special message. However, there 
has been such a divergence of | 
views among union and industry | 
leaders that very little, if anything, | 
seems likely to come out of the 
effort. 

During the recent hearings, the 
American Federation of Labor 





William Ullman 
Rep. Howell, New Jersey Demo- 
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|crat, expressed the prevailing feel- 
|ing about the Durkin effort. During 
the testimony of George W. Arm- 
strong jr., chairman of NAM’s in- 
dustrial relations committee, Howell 
remarked: 


“This doesn’t give much hope 
that this attempt by Secretary 
Durkin (to win labor - manage- 
ment accord) will get anywhere. 
I had hoped that in some in- 
stances there would be agreement 
of the two sides.” 

Durkin’s advisory group selected 
|three of its members to draw up 
lan agenda for a Taft-Hartley con- 
|ference. The three are Cyrus S. 
| Ching, industry consultant and for- 
mer Federal mediator; AFL Chief 
George Meany, and Harry M. 
Moses, president of the Bituminous 
Coal Operators Assn. 

The three men, it was reported, 
selected 20 controversial topics for 
discussion. These include national 
emergency strikes, non-Communist 


against unions, secondary boycotts, 
jurisdictional strikes, welfare and 
pension funds, featherbedding and 
union security. 

ck * * 


Excise Cuts Pushed 


4 House Ways and Means 
Committee has postponed con- 
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Willys Shows First Four-Door Car— 


The newest version of the Aero Ace, custom member of the Aero Willys line, is 
| now on display. Powered by a Hurricane F-head six-cylinder engine, the Aero Ace 
is now available in two or four-door body styles. 


sideration of Reciprocal Trade Act 
extension until next month. Mem- 


ancy 8! ‘ ISt| bers indicated the group might hold 
affidavits, injunctions, damage suits | hearings 


in mid-April on 


cise levies. 

The Reciprocal Trade Act ex- 
pires June 12. The Administra- 
tion wants to continue it. The 
committee discussed the matter, 
including suggestions that public 
hearings be held. Some members 


CONTROL HANDLES 
for CHASSIS LUBRICATION! 
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DU-ALL CONTROL HANDLE... has pressure-boosting 
feature for hard-to-crack fittings . 
power to low-ratio chassis pumps. One pull of trigger 
passes grease at line pressure for normal lubrication. For 
tough fittings, squeeze trigger several times to build up 
pressure—max. 12,000 lbs. For all makes of air-oper- 
ated chassis pumps. 


ADAPTO CONTROL HANDLE. .. a specially designed 
low-cost replacement unit for all makes of air-operated 
high-pressure pumps. Light weight—yet strong enough 
to pass grease at highest line pressure. Hand-grip trigger 
Both models service all standard 
makes of hydraulic fittings. 
SELF-SERVICE ADVANTAGES. . . with fewer working 
parts and unique simple design valves can be easily 
cleaned or reconditioned by user. 


. also gives added 






some 
measures seeking reduction in ex- 


thought that the legislation would 
be taken up soon after Easter. 

Rep. Dingell, Michigan Democrat, 
wants a hearing at the earliest 
possible date on measures of this 
kind, especially to repeal the 
amusement tax. 

Although at odds with the com- 
mittee’s determination to let a 1951 
income-tax increase die along with 
the excess-profits tax on June 30, 
Republican House leaders seem in- 
clined to go along with a plan for 
hearings on excise-tax measures. 
That does not mean, however, they 
would necessarily support any quick 
or extensive excise-tax reduction. 

There is intense and increasing 
bipartisan pressure in and out of 
Congress for easing many types 
of excises and ending a variety 
of “nuisance” levies left over 
from World War II. 

Under existing laws, no excises 
will expire until Apr. 1, 1954. That 
is the cutoff date for certain ex- 
cises on automobiles, alcoholic bev- 
erages, cigarets and sporting goods. 
Those now bring about $1 billion 
a year. 

Whatever happens to excise taxes 
as a result of early spring hearings, 
the committee will continue its ef- 
forts to get action on the Reed bill. 
That measure, sponsored by Com- 
mittee Chairman Reed, New York 
Republican, would give individual 
income taxpayers an average sav- 
ing of about 10 percent. for the year 


| beginning July 1. 


: * o 


Business Population Grows 
Ww ip~ U.S. business population in- 


creased moderately in 1952 and 
now comprises more than 4,000,000 
concerns, the Department of Com- 
merce reported last week. 


Contract construction and trans- 
portation accounted for practically 
the entire net increase in the num- 
ber of operating concerns. Moder- 
ate increases in wholesale trade, 


| finance and service firms balanced 
|a small relative decline in the num- 


ber of retail businesses. 


All the regions of the U. S., 
with the exception of the far west 
and northwest, shared in the 
post-Korean rise of about 50,000 
| firms. The southeast and south- 
| west have continued a _better- 
than-average growth since 1944. 

The number of new businesses 
established in 1952 was about 5 per- 





eent greater than in the previous 
| year, business discontinuances were 
4 percent lower, and there was 
| practically no change in the rate at 
which firms in operation changed 
| hands, according to the report. 

= . : 

|Copper Consumption 
(CONSUMPTION of refined copper 
and copper scrap in 1952 totaled 
| 2,188,000 short tons, according to 
NPA statistics. The U.S. supply 
amounted to 2,529,000 short tons 
(copper content). 


NPA officials said this high level 
of performance was helped along 
by the importation of 46,000 short 
tons of refined copper in December 
and 120,000 short tons during the 
fourth quarter. 

* * * 


$181 Million in Dividends 


(Ass dividend payments by cor- 
porations issuing public reports 
amounted to $181 million in Febru- 
ary, the same as in February a 
year ago, the U.S. Office of Busi- 
ness Economics reported last weck. 

Total dividend payments in man- 
ufacturing were slightly higher 
than in February, 1952. 
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Longer-Lasting...Tops of 





Coming Biggest News in convertibles 
gince the pushbutton top! 





Better-Looking, 


Yes, “‘Orlon” is big news in convertibles today—and will 
mean big business in convertibles tomorrow. Why? Be- 
cause “‘Orlon’”’ will give your convertible customers ex- 
actly what they’re looking for: tops with real weather and 
wear resistance—proved by up to 3 years of wear testing 
in some of the toughest climates in the country . . . plus 
a really distinguished appearance—a sleek, lustrous look 
that’s easy to keep that way. 

With these welcome advantages, tops of ‘‘Orlon’’ will 
practically sell themselves . . . will turn many car buyers 


ORLON- 


ACRYLIC FIBER 


BETTER THINGS FOR BETTER LIVING... 


KEEp THEIR LUSTER 


HoLD THEIR — 


NKING 
REDUCE STRETCHING: sHRI 


RESIST BALLOONING 


Du Pont ORLON 


into convertible buyers! 

Although demand for tops of ‘‘Orlon” acrylic fiber is 
naturally heavy, the supply is increasing—and tops of 
“Orlon” will be available soon. So keep your eyes open 
for them—they’re worth watching for. 

Note: Tops of ‘*Orlon” will also be available for replace- 
ment business. These installation jobs will carry a profit- 
able markup all around—for you and your installer. So 
be sure he knows about topping of ‘“‘Orlon.”’ E. I. du Pont 
de Nemours & Co. (Inc.), Wilmington 98, Delaware. 


ORLON is Du Pont’s trade-mark for its acrylic fiber. 


REG.U.S, PAT. OFF 


THROUGH CHEMISTRY 
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Loader Carries Six Autos on Flat Car— 


A new auto-loader for railroad use which permits six autos to be carried on a car, 
instead of four, has been developed by Evans Products Co., Plymouth, Mich. The unit 
can be built on a standard flat-car frame, the maker says, thus enabling two railroad 
cars to do the work of three. 





Miner Selects Doyle 


Jerome E. Doyle has been ap-|S. W. Miner Motor Corp. 
pointed new-car sales manager of | mobile), Buffalo. 


(Olds- 
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FOB FACTORY 





| High Car Output Brings 
| New Steel Shortage 








[HE often-made prediction that ‘steel will be coming out 
of our ears during the next quarter” has been proved 
wrong again. Instead, fat production schedules by the auto 
| builders have built up pressure on steel suppliers to levels 





icalled conversion route is a 


‘long, painful and expensive 
method of getting over-quota steel. 
Conversion was supposed to be out 
the window by the end of 1952. 
Then a few of the independents 
were forced into conversion to bal- 
ance out their steel. 

At least one of the major pro- 
ducers decided early last fall to 
carry conversion into the first 
quarter of 1953. These contracts 
were later extended. Meanwhile, 
other car makers jumped on the 
conversion bandwagon. 

Steel buyers are still trying vali- 
antly to stretch available steel sup- 























\that approach the most hectic days of the postwar period. 
Obtaining steel by the so-@————— pee 





plies. Small parts suppliers are 
afraid that decontrol may handicap 
them in their efforts to compete 
with major auto firms for scarce 
steel. Fear about future steel sup- 
plies is evident throughout the auto 
industry as well as among parts 


makers. 
x + * 


Strike Effects Still Felt 


— the best analysis of 
the situation was made by a 
Detroit steel buyer recently when 
he said that any time peak or near- 
peak auto production schedules are 
superimposed on top of a big de- 
mand for hard goods, there are 








WHEN YOU SELL Quaker State Motor Oil, or any 
other Quaker State product, you sell quality, 
and something more. That plus is confidence... 
in the name Quaker State, and in the man who 
sells it. Thousands of motorists have found, 
through years of experience, that the man who 
sells this trustworthy product is likely to be 
trustworthy in all things. And this feeling is what 
brings new customers in, and old customers back. 


QUAKER STATE 


MOTOR OIL AND 
SUPERFINE LUBRICANTS 


QUAKER STATE OIL REFINING CORPORATION, Oil CITY, PA. © MEMBER PENNSYLVANIA GRADE CRUDE OIL ASSOCIATION 


going to be tight spots in the steel 
supply line. Any defense work 
which enters the picture makes the 
supply just that much tighter. 


There is no doubt that the auto 
industry is still suffering from the 
effects of last year’s steel strike. 
This is another illustration of the 
often-demonstrated principle that 
the “duration” is always much 


| longer than a strike. 


It is no secret that auto mak- 
ers, always optimistic about the 
market for cars, stepped up their 
steel orders in the first period of 
this year a quarter of a million 
units over permissible NPA 
quotas. It was a good gamble 
that NPA would either be junked 
or lose its teeth. 


But the big boost in auto produc- 
tion has triggered another steel 
shortage that promises to compare 
with the steel famines of the past. 

* * o 


Conversion Market Busy 


HE fact is that at least one of 

the independent producers has 
had to buy nearly half of its steel 
on the high-cost conversion market. 
Prices there start at $100 over the 
mill price. 

The top price may be well over 
$300 per ton—without counting the 
extra cost of finding the steel, mak- 
ing arrangements for delivery and 
expediting delivery when the steel 
is scheduled for shipment. 


Unexpected things happen to 
steel production schedules, too. 
For example, one of the major 
auto producers has made a sub- 
stantial investment in a major 
steel mill. The money was used to 
modernize the mill so that pro- 
duction could be increased. How- 
ever, since the new equipment 
was installed, workers in the steel 
mill have consistently refused to 
produce steel at capacity rates. 
Production is limping along at 

about one-third less than the rated 
capaeity of the facilities, and the 
company has been forced to cancel 
its orders for sheets for a three- 
month period. 


This may also be a lesson on 
what sometimes happens when 
there is no protection for manage- 
ment in the labor contract and 
unionized employes hinder efforts 
to modernize a plant. 


Bliss & Laughlin 
To Open Steel 
Plant in Detroit 


DETROIT. — Bliss & Laughlin, 
Ine., announced last week it will 
be producing cold drawn bar steel 
by May 1 in a new $1,500,000 plant 
on Detroit’s east side. 

The company is the largest non- 
integrated producer of such steel 
in the country and numbers most 
car and truck makers among its 
customers, according to Carl L. 
Huff, Bliss & Laughlin president. 

Huff said the Detroit plant has 
been designed so as to permit ex- 
pansion into four units some time 
in the future. 

Bliss & Laughlin operates other 
cold drawn bar steel plants at 
Buffalo; Harvey, Ill, and Mans- 
field, Mass. 

Highly mechanized, the Detroit 
plant will employ only about 50 
workers at the outset of operations. 


Fabricast Names Builder 


For New Plant in Ark. 
BEDFORD, Ind.—G. A. Zink, 
general manager of the Fabricast 
division of General Motors, last 
week, announced that the general 
contract for construction of the 
division’s new plant in Jones Mills, 
Ark., had been awarded to Baldwin 
Co., of Little Rock, Ark. 
Construction of the aluminum 
foundry, already under way, is ex- 
pected to be completed by August. 
Totaling approximately 100,000 
square feet, the new plant will 
supplement the division’s Bedford 
facilities for production of perma»- 
nent mold aluminum castings, 
many of them for use in torque 
converter transmissions. A portion 
of the new plant’s production will 
be utilized for defense purposes 


‘Master Builder’ Swingle 

Robert F. Swingle, president of 
Swingle Chevrolet Co. Inc., of 
Aiken, S. C., has been appointed 
“master builder” for the building 
campaign conducted by the Aiken 
Chamber of Commerce, 
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When a foreign correspondent writes an adven- 
ture novel, you can expect a really topflight story. 
One like Island Pursuit by William L. Worden, 
who covered the Korean War for the Post. You’ll 
find it in America’s showplace for fine writing, 
The Saturday Evening Post. 


This sale started in a “‘showcase”’ seen by more 
than four million families—The Saturday Evening 
Post. New cars viewed in its pages today mean 
thousands of sales in showrooms tomorrow. You 
couldn’t find a finer salesman, which is why the 
Post continues to carry the most car advertising. 
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When an ambassador’s wife describes the dan- 
gers of diplomatic life (a man can get an eye poked 
out kissing a lady’s hand), where does America 
read it? In the Post, of course. It’s in this week’s 
issue, along with Harold H. Martin’s account of 
how Ike may solve the Army-Navy-Air Force feud. 
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yy Making that extra sale is eas- 

ier when the product is one 

made famous by advertising in 

the Post. It’s smart business to tell your customers 

that a product is a Post Recognized Value. Make 
a point of identifying it with this seal. 


When a great sports writer tells the story of a 
boxer, he covers the man, what he’s like, how he 
became that way, as well as his fight record. It’s 
the kind of reading everyone goes for—sports fan or 
not. Don’t miss Al Hirshberg’s close-up of Tommy 
Collins, who may well be the next two-title champ. 
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The Saturday Evening 


CM ata 


Surveys among readers of leading weekly maga- 
zines show that: Readers spend more time with 
the Post—and return to it more often. Readers 
believe that the Post is more reliable. Readers 
pay more attention to advertising in the Post and 
have more confidence in Post-advertised products. 
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Traffic Controllers— 

Two new lines of vehicle-actuated traffic 
controllers, each having standard inter- 
changeable jack- mounted components, 
have been announced by General Electric 
Co. According to GE, the new controllers 
are as easy to maintain as pre-timed 
models. One of the lines—called Type W 
—provides completely nonelectronic traffic 
controllers, while the second line—Type V 
—consists of electronically timed devices. 


| for 
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ideas & Salty... 
112 States Serutinize 
Urban Transit Woes 


ILLS affecting urban 


transit | of the measure was sought by the 


operations, including proposals | Boise City Council. 
laws dealing 


new or revised 
with public own- 
ership of such 
facilities, have 
been introduced 
in 12 state legis- 
latures through- 
out the country 
this year, a sur- 
vey reveals. 

Proposed Iowa 
legislation would permit cities, by 
local referendums to acquire and 
operate their own transit systems. 
Under the bill, administration of 
any system so created would be 
under a five-man board named by 
the mayor. 

A bill introduced in Idaho would 
authorize the city of Boise to oper- 


ate its own bus system. Enactment 





Kansas cities would be permit- 
ted to issue bonds to pay for 
purchase of bus systems under 
the terms of a pending bill. The 
measure was intended to meet a 
situation in the city of Hutchin- 
son, where a bus company served 
notice it intended to stop 
operating. 

Georgia’s legislature adjourned to 
November without enacting a bill 
which would permit municipalities 
to issue revenue certificates to fi- 
nance transit companies, but the 
proposal may come up again in the 
fall. 

Bills pending in California include 
a proposed $400,000 state appropria- 
tion for studies necessary for the 
development of a coordinated mas- 















sell brake service. Barrett also furnishes powerful advertising 
helps, signs, other promotional material to increase your business. 


(2) Use A Pedal Checker 


One of the most effective brake 
service sales ideas ever developed! 
Opens conversation instantly 

with car owner to discuss 
brake adjustment. Pedal Checkers are 


omy Package deal—sell relines, 





ter transit plan in the San Fran- 
cisco Bay area. 
+ a * 


Shakeup in Boston 
EGISLATION proposed in 
Massachusetts to carry out 

recommendations of Governor Her- 

ter would reorganize the Boston 

Metropolitan Transit Authority and 

expand the powers of its advisory 

board. One bill would abolish the 
present Democratic - appointed 


board of five trustees and replace | 


it with a three-member board. 

Also pending in the Massachu- 
setts Legislature is a bill pro- 
posing the creation of a Worces- 
ter Transit Authority to take over 
the Worcester St. Railway, which 
threatened to discontinue service 
in the area. 

Proposed New York State legis- 
lation would give New York City 
broad new local taxing powers, 
consisting chiefly of city surtaxes 
on existing state levies, to permit 
the city to raise revenue to meet 
its transit operating deficit without 
a fare increase. The measure would 
create a city transportation au- 
thority. 

New York City would be em- 
powered by the bill to impose 
special taxes on business equal to 





MOST PROFITABLE OF ALL SHOP JOBS, Brake Service is 


(1) Departmentalize 
And Advertise 
A Complete Brake 

Department will 
pay for itself in a 
few months... 
will attract new 
customers...remind 
service men to 





available from Barrett. 


(3) Pull A Wheel 
Hi Sell wheel packs with your 
)}) lubrication jobs. Make a 


hydraulic supplies and 
brake adjustments. 
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BARRETT 


OR WRITE DIRECT 


one of the most needed but most neglected of automotive 
services. Authoritative surveys* show that 45% of all cars 
need brake relines now . . . 26% need scored drums recondi- 
tioned . . . 27% need hydraulic system service. 

FOR SAFETY’S SAKE, car factories, safety organizations, 
police and highway departments should vigorously promote 
the idea to car owners for brake service every 5,000 miles, 
or at least twice each year if not otherwise required. Brake 
adjustments are needed oftener than relines—inspect each 
5,000 miles—a tremendous opportunity if you sell! 
PREPARE YOURSELF TO CASH IN on this enormous market! 
25% of all repair work in your shop should be on brakes! And 
every brake service customer is worth $25.00 per year or 
more to you—at gross profits up to 
You can double or triple your 
brake service volume by promoting 
periodical brake inspection—and at the 
same time increase the demand for 
your other shop services. 
LET BARRETT TELL YOU HOW! Read 
the ‘‘Eye-Opener”’ About Brake Serv- 
ice. It’s FREE! 
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EQUIPMENT COMPANY 


21st & CASS ¢ ST. LOUIS 6, MO. 
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The Worlds Finest Grake Sewice Egucement 





| routes and fares, 














Ban on Road ‘Creepers’ 


Sought in New York 


While motorists who clip along 
the highways at high speeds 
cause many traffic fatalities, 
those who don’t drive fast 
enough also are responsible for 
fatal accidents, safety experts 
say. 

A measure that would prohibit 
the blocking of traffic on the 
open highways by “creepers” 
who drive along at unreasonably 
slow speeds has been introduced 
in the New York Legislature. 

“Many fatal accidents are at- 
tributed to the drivers who 
crawl along at 15 miles an hour, 
impeding traffic on a road where 
a 50-mile speed limit is in ef- 
fect,” according to the Joint 
Legislative Committee on Motor 
Vehicle Problems, 





20 percent of the cost of transit 
operations, including debt service, 
pending the enactment of a state 
constitutional amendment giving 
these taxing powers to the proposed 
transportation authority. 

* om * 


Senate Inquiry in Ga. 
(eee Senate adopted a 

resolution providing for an in- 
vestigation of the Atlanta Transit 
Co. and its affiliates to determine 
means of improving service. 

A bill introduced in the Illinois 
Legislature would make actions 
by the Chicago Transit Authority 


| subject to review by the Senate 


Commerce Commission. The au- 
thority now operates under an 
independent act. 

An Indiana bill would permit city 
councils instead of the State Public 
Service Commission to set fares on 
intra-city bus lines. 


Proposed Minnesota legislation 


| would create a Twin City metro- 


politan area transit authority to 
regulate streetcar and bus oper- 


| ations in the area. 


An Oklahoma legislative pro- 
posal backed by Oklahoma City 


officials would empower cities of 


more than 25,000 population to 
regulate intra-city bus schedules, 
A separate 

Oklahoma bill would provide for 

municipal regulation of taxicab 
operations, 

New Jersey bus companies now 
exempt from paying state gasoline 
taxes would be required to pay 
such levies under terms of a pend- 


|ing bill. In lieu of the gasoline tax, 


New Jersey bus companies now pay 
a franchise tax of 5 percent of 
gross receipts to municipalities in 
which they operate. 

The amount of tax paid to each 
municipality is based on the per- 
centage of its streets used in 
proportion to the overall length of 
the bus routes. 


U.S. Aid Urged 
To Coordinate 


Toll Highways 


Bertram D. Tallamy, superin- 
tendent of the New York State 
Public Works Department, has 
urged a new system of Federal 
highway aid as the only means to 
coordinate the growing network of 
toll roads now being built in many 
states. 

Speaking at the annual Albany 
meeting of the _ state’s County 
Highway Superintendents Assn., 
Bertram asserted that such roads 
are being built by the individual 
states without any overall plan. 


“It may very well be that some 
day the most important system of 
highways in the nation may be 
designed for different loads in each 
state, and for different speeds, 
different types of signs and with 
different access roads,” he declared. 


“That doesn’t make sense, The 
only way we can coordinate these 
new highways into a national 
system is through Federal aid.” 


Pointing out that Federal funds 
at present cannot be used for toll 
roads, Tallamy said there is a 
“growing sentiment” in Washington 
for a change in policy. 

He said Congress should establish 
a new committee to undertake a 
study of the whole question of 
Federal aid to state highway 
systems, “in view of the importance 
of transportation to the nation’s 
defense and economic welfare.” 
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Muddy footprints, dog hairs 

meited ice creom and bits of 
picnic lunches... ouf car gets 
them ali. But now, just © 
whisk of a damp cloth, ond 
ovr saran sea st covers are 
lovely ogain! 
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let the whole 
family enjoy our car! 


upie of active kids 
und a dog... the family 
cor really takes o beating. 
iH always be grateful to the 
dealer who recommended 
that we start this cor off with 
soran seat covers There's @ 
deaier necr yo hibtnteg s listed 
in the yellow poges of the 
telephone Aivectory 
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HOW’S YOUR SUPPLY? 


®@ We've chosen the Saturday Evening Post in 
April, May and June (it regularly carries more 
automobile and accessory advertising than any 
other magazine) to carry full color advertise- 
ments featuring SARAN SEAT COVERS. 


Once car owners in your locality have seen 
the dramatic, colorful patterns, learned about the 
long-wearing, easy-to-clean features of SARAN 
SEAT COVERS, they become top prospects 


for you. 


You can cash-in on the ads in the Post by 
making sure saran seat covers are in good sup- 
ply .. . well displayed in your store. Be sure your 
name is listed under the saran heading in your 


local phone book. It pays dividends! 
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Manufacturers of Saran Filaments © NEVAMAR decorative LAMINATES © Wynene Molded Products 
ODENTON, MARYLAND e NEW YORK, NEW YORK 


e LOS ANGELES, CALIFORNIA 
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Roundup from State Capitals... 


oLegisla lion Affecting Jeibe Industry 


By Bethune Jones 
Legislative Correspondent 


eo the hundreds of bills proposing changes in state | youia 


;periodic slumps in car buying 
caused by tax laws also is sought 
in Nebraska, where a pending bill 
make property taxes on 
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- and local tax laws which have been flooding state legis- | motor vehicles payable in advance| Western Calif. Used-Car Men Unit 
lative hoppers throughout the country are many bills of |each Jan. 1 at the same time the| ¥ 
direct significance to automobile dealer operations, some |car owner buys his new registra-| 
adverse and others favorable. An Idaho bill would require 


all vehicles held in stock by® 
dealers to be registered under 
the State motor vehicle law 
or be subject to ad valorem taxes. 

Proposed New Hampshire legis- 
lation would relieve dealers of the 
State stock-in-trade tax on used 
cars. 

Vermont dealers appeared headed 
for success in their efforts to bring 
about the defeat of a bill to make 
dealers’ stocks of motor vehicles 
subject to personal property taxes. 

Proposed Indiana legislation 
would eliminate a present con- 





summer practice in the State of 


waiting until after March 





Bethune Jones 





De Soto-Plymouth dealer 
tells how amazing purple oil 


solved valve lifter problems 


1 to 
buy new cars in 
order to econo- 
mize on prop- 
erty taxes. The 
change would 
be effected by 
moving the be- 
ginning of the 
annual tax as- 
sessment period 
from March 1 
back to Jan, 1. 


Mr. Joe Phillips says: “In our sales-service 


department we recommend exclusive use of 
ROYAL TRITON motor oil, especially in cars 
having hydraulic valve lifters. In overhaul- 
ing motors we find that those using ROYAL 
TRITON are particularly free from sludge 
and show a minimum of wear. This amazing 
purple oil has given our customers better 


engine performance and solved their stick- 


ing valve lifter problems.” 


Here’s how this amazing purple motor oil keeps 
valves clean and free and combats sticking: 


1. ROYAL TRITON contains special com- 
pounds that retard the formation of lac- 


quer and varnish. 


2. ROYAL TRITON’S greater detergent action 
prevents sludge from clogging hydraulic 
valves and lifters. Instead of being de- 
posited on engine parts, sludge and gum 
stay suspended in the oil until drained. 


Inquire today about handling heavy-duty 
ROYAL TRITON motor oil in your automobile 
agency. Write your nearest Union Oil Com- 


pany office: 


LOS ANGELES: Union Oil Building 
CINCINNATI: 2111 Carew Tower Building ° 


NEW YORK: 4904 RCA Building = « 


| tion certificate. Nebraska vehicles | 
| now are assessed March 10, and the} 
| tax does not become 
|until the following Feb. 1. 
|Tax on Dealer Stock 
| TH voters last fall adopted a| 
| State constitutional amendment 
sought by auto dealers to permit 
the Legislature to determine prop-| 





| lecting such levies. 
Bills to require applicants fo 
| registration tags to prove payment | 


The board of the recently formed California Western Used Car Dealers, Inc., includes 
(first row, from left): Herb McCarthy, Sacramento; E. J. Meyer, San Jose; E. Vayne 
Miller, Sacramento; Frank Turnbull, Burbank, president; Clarence Potts, San Diego, 


and Charles Miller, 


, Los Angeles. Second row: Al Nahas, Sacramento; Monte Woods, 
delinquent | {95 Angeles; Bud Frank, Oakland; Ed Shapiro, San Francisco; Walter Wilner, Oakland; 


Claude Bowling, Long Beach. Third row: Walter Wellman, Los Angeles; Nick Shammas, 


and Herman Boldetti, Los Angeles. 


are pending in Arkansas 


Kansas. 


A Maine bill would cut the State 
lerty tax assessments against motor| sales tax on a new car by taxing 
| vehicles and the procedure for col-| only the net cost of the car, the 

| difference between the price of the 
r| new car and the car traded in, 


and 


An Iowa bill would require pay- 








Mr. Joe Phillips, owner of the Joe Phillips De Soto- 
Plymouth agency in Burbank, California, recommends 
ROYAL TRITON motor oil to his customers. 





CHICAGO: 1612 Bankers Building 
NEW ORLEANS: 917 National Bank of Commerce Building 


UNION OIL @ COMPANY or casromnn 


Elimination of|of property taxes on the vehicles' ment of sales tax on the full sale 


| Studio City; Bill Kramer, Los Angeles; Bill McNicholls, Los Angeles; Jack Duffy, Chico, 


price of traded-in articles such as 
used cars, instead of taxing only 
the difference between tradein 
value and sales price. 

A North Dakota bill would make 
the State use-tax law’s application 
conform to the sales tax, applying 
only to the net price in auto pur- 
chases involving tradeins. 

The Illinois Municipal Revenue 
Commission, recommends doubling 
the ceilings on auto taxes which 
|may be levied by downstate cities. 
| The maximums now are $5 for cars 
| with 35 horsepower or less, and $10 
| for bigger vehicles. 

A West Virginia bill would au- 


thorize municipalities to impose 
local motor vehicle _ registration 
taxes. 


Gov. Kohler of Wisconsin recom- 
mended legislation to permit mu- 
nicipalities to impose motor vehicle 
license fees, as a means of provid- 
ing additional local revenues with- 
out increasing real estate taxes. As 
an alternative, he suggested that 
|State motor vehicle license fees 
might be boosted. 

* e * 

|Road-Building Efforts 
| EVELOPMENTS concerning 

highway financing and con- 
| struction include the enactment in 
Utah of bills increasing the State 
motor fuel tax from 5 to 6 cents 
a gallon. 

A proposed one-cent boost in the 
West Virginia gas tax was killed. 

One North Dakota gas tax in- 
crease bill was defeated, with an- 
other left pending. 

Other states in which gas tax 
increase proposals are pending in- 
clude California, Connecticut, In- 
diana, Iowa, Maryland, Minnesota, 
Montana, Nebraska, New Mexico, 
Ohio, Pennsylvania, South Dakota, 
Texas and Wisconsin. 

Bills proposing extension of gas 
taxes now being levied on a “tem- 
porary” basis were introduced in 
Colorado, Kansas, Nevada, Okla- 
homa and South Carolina. 

Utah rejected a proposal to ex- 
empt nonhighway gasoline from 
taxation, while Kansas killed a bill 
to change the State’s nonhighway 
gas tax refund system to a former 
exemption plan. 

Colorado followed Indiana in 
memorializing Congress to abol- 
ish the Federal gas tax and leave 
this source of revenue to the 
states. Similar resolutions are 
pending in other legislatures. 

North Dakota lawmakers rejected 

a proposed $8 million highway bond 
issue, but proposals for new bond 
issues were pending in California, 
Colorado, Connecticut, Delaware, 
Idaho, Maryland, New Hampshire, 
Ohio, Oregon and Washington. 

Legislation enacted in New York 
reduced truck license fees by per- 
mitting payments on the basis of 
declared loads instead of on the 
basis of the maximum load the 
vehicle is capable of carrying. The 
resultant State revenue loss will be 
more than offset, however, by an- 
other provision of the law extend- 
ing application of the State weight- 
distance tax to previously exempted 
vehicles operating within single 
State Public Service Commission 
zones. 








* * * 


More Truck Measures 


A PROPOSED weight-distance tax 
on heavy trucks was killed in 
Montana. Bills seeking new or 
broadened truck taxation, mostly 
of the weight-distance or ton-mile 
variety, are pending in Arkansas, 
California, Colorado, Connecticut, 
Idaho, Indiana, Maine, Maryland, 
Minnesota, Nebraska, New Jersey, 
(Continued on Page 48, Col. 1) 
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IN NEW YORK’S 
BLUE CHIP SUBURBS? 


» 


In every one of New York's eight best 


27 











suburban counties, more families buy the 
Journal-American than buy the two other 
metropolitan evening papers combined 


F you want your advertising to 
reach heavy-earning, heavy-spend- 
ing families ... and lots of them.. 
look to New York's largest evening 
newspaper. 
At newsstands throughout West- 
chester, Nassau, Fairfield, in every 
one of New York's eight best suburban 


counties ... first in retail sales, buying 
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power and income tax returns... 
the Journal-American outsells the two 
other evening newspapers combined. 

Leadership in these “blue chip” 
plus overwhelming leader- 
ship in total circulation... is solid evi- 
dence that the Journal-American best 
combines quality with quantity in the 
world’s most sales-rewarding market. 


counties... 
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that what France’s auto industry|ers and parts manufacturers is|tooling operations and _ increases 
needs most is American know-how. | quite unsatisfactory, they said. costs. ; 
If the industry is to improve its The French automotive industry | The American system of coordi- 
position, it must standardize pro-| is handicapped by the unwilling- a a ae i =? the 

: : .| ness of the big auto makers to |Uiacture has worked out to e 
—— cao. con! accept the parts manufacturers |4dvantage of both car makers and 


as partners in production plan- | Parts suppliers, and has benefited 
They added that cutting costs| ning, the visitors explained. the consumer in the form of lower 


and increasing production depends costs, the French executives stated. 





France Looks to U.S. 


Auto Industry Needs American Know-How, 
Visiting Executives Declare 


BUFFALO.— The French auto- This is the consensus of a 
mobile industry suffers from high! dozen French automotive parts eae In France, the auto makers pro- 
production costs and will have to| manufacturers who made an in- | ‘© 4 large extent on the ability Of | quce all original parts for their a 
borrow American manufacturing| spection of Ford Motor Co.’s |the French parts and accessories| models, with the parts manufac-|_ The back pages of every issue of AUTO- 


techniques to attain stature in the| stamping plant here. industry to standardize products.|turers making only replacement | MOTIVE Gitte ot en ben cee 
French economy. The French executives agreed The relationship between car mak- parts, they said. This duplicates | moTIVE NEWS WANT ADS! Are you? 








New Passenger Car Registrations, All States for January, 1953-1952 
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The following advertised-delivered prices Savoy, $2,236.50. (Hy-Drive optional at 
- ee = oo ~ prices sug- e $145.80 on oom Wire-spoke wheels 
y ‘ac ies under authority N optional at ) 
eae tedeme tele ae. The C urren tT p rices on ew C ars weFONTIAC — Chieftain 6 Speciat—s-ar. 
factory handling charges, plus dealer de- be se 6. 
livery and handling charges. They do |—4-dr. sed., $1,874; 2-dr. sed., $1,820; | Matic optional on all models except Mea-| models. Power steering optional at $198.90 oa oes Ith -dr. sed., $2,118.53; 
NOT include tranepertation charges, state | spt. cpe.. $2,051; conv., $2,175.’ (Power- | dowbrook station wagon at $130.10. Gyro-j|on all models, power brakes at $43 and | Chicgain § Special__4.d conv., $2,444.21. 
and local taxes or optional equipment. glide optional at $178.35 on Two-Ten and | Torque optional on all Coronet models at | power seat at $69.90.) 2-4. eed. $2,031. a. Cane sed., $2,089.62; 
ALLSTATE — Four — 2-dr. sed. $1.499. | Bel Air models only. Power steering op- | $233.50. Wire-spoke wheels optional on MERCURY — Custom — 4-dr. sed., $2,-|4-dr. sed. $2193.51: 2-d oftatn 8 Deluxe— 
Six—$1.686.18. (Sold only by Sears. Roe. | tional at $177.55 on all models.) all models at $290.25.) 250.50; 2-dr. sed., $2.193.50; spt. ‘cpe.. | conv., $2,517.66. Catalinne- reluse’ 77 og 
buck and Co. stores in certain areas.) CHRYSLER—Windsor—4-dr. sed.. $2,597| | FORD—Mainline 6—4-dr. sed., $1,690.47; | $2,315. Monterey — 4-dr. sed., $2,332.50; | 304.30; Custom 6, $2,370.43; Del P 8, 
AUSTIN—A-30 sed., $1,495; A-40 Som- | (8-pass., $3,441.25); cl. cpe.. $2,574.50; |2-dr. sed., $1,641.59; bus. cpe. $1.537.33; | hardtop, $2,451.50; conv., $2,609.50; &-pass. | $2,370.99; Custom 8, $2,446. beciiee wen eZ = 
erset sed.. $1,795; stat. wag., $1,895; | stat. wag., $3,299. Windsor Deluxe—4-dr. | stat. wag., $2,018.90. Customline 6—4-dr. | stat. wag.. $2,825.50. (Mere-O-Matic op- | ons—Two-seat Special 6, $2,449.61: a>. 
conv., $1,945; A-40 sports conv., $2,295. | sed.. $2,826; Newport, $3,186.25; conv., |sed., $1,782.69; 2-dr. sed., $1,733.79; cl. | tional at $189.81 on all models.) seat Special 6, $2,505.15; two-seat Deluxe 2? ] 
(Delivered at U. 8S. Ports.) $3,309.75. New Yorker — 4-dr. sed., $3,- | cpe.. $1,743.29. Mainline 8—4-dr. sed., NASH— bler Super Suburb: $2 6, $2,589.61; two-seat S ecial 8, $2,524.61; 
BUICK—Special — 4-dr. sed., $2,208.76; | 389.50 (8-pass., $4,388); cl. epe., $3,360.50; | $1,766.09; 2-dr. sed., $1,717.20: bus. cpe., | 099 Gy” Rarniien Cane, — Suburban, $2,- | 6 $2,589 61 teats Rag meted 
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: others if equipped with Dynaflow. Power| Power steering standard on Crown Im-/|499. Corsair Deluxe Six—2-dr. sed., $1,- OLDSMOBILE—Deluxe 88 — 4-dr. sed.. | bot—Sed., $2,685; conv., $2,911. Rover— 
a brakes standard on Skylark, optional at/| perial, optional at $198.90 on other models. | 686.18. $2,327.09; 2-dr. sed., $2,261.62. Super 88/| Sed., $2,897. (Delivered in New York City.) C 
; _ on other Roadmaster models only. | Wire-spoke wheels optional at $290.25 on HUDSON—Jet—4-dr. sed., $1,858. Super |—4-dr. sed., $2,461.71; 2-dr. sed., $2,- STUDEBAKER Cham a 
Alr conditioning optional at $594 on Rivi- | all models.) Jet—4-dr. sed., $1,954. Wasp—4-dr. sed., | 395.25; hardtop, $2,673.39; conv., $2,852.59. | 4 4) seq. $1.767.40: 2dr pion Custom — | C 
eras in the Super and Roadmaster series| DeSOTO — Powermaster 6 — 4-dr. sed., | $2,310.87; 2-dr. sed., $2,264.12; cl. cpe.,| Classie 98—4-dr. sed.. $2.785.82; hardtop, Seen an eae sed., $1,735.12. u 
3 $2,475.75 (8-pass. sed., $3.286); cl. cpe., | $2,310.87. Super Wasp—4-dr. sed., $2,- | $3,021.75; conv., $3.228.84; Fiesta sports | >’gn "Pon $1,830.58: 5 sed., $1,862.83: e 
CADILLAO — Series 62—4-dr. sed., $3,- | $2,454; Sportsman, $2, 800.75; stat. wag.. | 465.84; 2-dr. sed., $2.413.28; cl. epe., $2,-| car, $5,715. (Following equipment stand- 868. he Rhema Re “pass. cpe., $1.- 
666.26; cl. cpe., $3,571.33; Coupe deVille, | $3,112.50. Fire Dome V-8—4-dr. sed., $2,-| 465.84; Hollywood, $2,811.58; conv., §3,-|ard on Fiesta, optional at extra cost on 949.17: 2-ar. a 31. Sie.ea; -dr. sed., $1.- 
$3,994.57; conv., $4.143.72. Series 60 Spe- | 759.75 (8-pass. sed., $3,563.75); cl. cpe., | 047.50. Hornet—4-dr. sed., $2,768.86; cl. | all other models: Hydra-Matic, $178.35; $1,954.55: hardt $2,115.80. 5-pass. cpe., p 
elal—4-dr. sed., $4,304.88. Series 75—8- | $2,738.25; Sportsman. $3.089.25: conv., $3.- | cpe., $2,741.99; Hollywood, $3,095.15; conv., | power steering, $177.40; power brakes, a. eae — pane ta. ammunnser C 
pass. sed., $5,407.54; lim., $5,620.93. Eldo- | 191.50; stat. wag., $3.386. (Tip-Toe Shift | $3,342.05. (Hydra-Matic optional on all | $35.50.) $2,088.90: 5-p “ope. $2,126 52 r. pm ’ 
rado—conv., $7,750. (Hydra-Matie stand-| with Fluid Drive optional at $130.10 on | models at $175.71.) PACKARD—Clipper—4-dr., sed., $2,588; | Dae ieee ., aa oer he: Lana E 
ard on Series 62, Series 60 Special and /| all models. Tip-Toe Shift with Fluid Torque JAGUAR—XK-120—Super sports, $4,039; | club sed., $2,534; Deluxe 4-dr., sed., $2.- Seaicae dane uae $2315, ane 4; Lan EF 
Eldorado, optional at $198.36 on Series 75. | Drive optional at $236.50 on V-8s only. | hardtop, $4,065. Mark VII—4 dr., $4,170. | 735; Deluxe club sed.. $2,681; Sportster | 55 ain ei; s atop, $2,374.16 7 —. b 
Power steering standard on Eldorado, op- | Power Steering optional at $198.90, power | (Delivered at U. S. ports.) hardtop, $2,795. Packard — Cavalier 4-dr. | Dente Oli cen - $231.24 a ——— le | 
tional at $176.98 on all other models. Auto-/| brakes at $36.55 and wire-spoke wheels at| KAISER—Deluxe—4-dr. sed., $2.512.79;|sed., $3,234; Mayfair hardtop, $3,268; $243.08 a gg ampion. le 
matic beam control optional at $53.36. Air | $290.25 on all models.) club sed., $2,459; 4-dr. Traveler, $2,618.55. | conv., $3,476; Patrician 4-dr. sed.. $3,735; | Soto.) = $161.25 0 o ‘ower steering B 
conditioning optional on all enclosed mod-| DODGE — Meadowbrook Special — 4-dr. | Manhattan—4-dr. sed., $2,649.63; club sed., | Caribbean conv., $5.200. (Ultramatie stand- | °Ptiona! a -25 on Commander.) b 
els at 55.) sed., $2,088.25; cl. cpe., $2,046.50 Mea- | $2,596.76; 4-dr. Traveler, $2,755.36. Dragon | ard on Patrician, optional at $199 on other WILLYS—Aero Lark — 4-dr. sed., $1.- ' 
— One-Fifty — 4-dr. sed., | dowbrook—4-dr. sed., $2.181; Lo epe., $2,- | —$3,923.91. (Hydra-Matic standard on| models. Power steering optional at $195 on | 732.10; 2-dr. sed., $1,645.70. Aero Faleon 
cere: 2-dr. sed., $1,613; cl. epe., $1,620; | 151.75; stat. wag., $2,250.75 Coronet— Dragon, optional at $178.55 on other mod- | all models: power brakes at $39.45.) —4-dr. sed., $1,860.61; 2-dr. sed., $1.- 
2, a: 6-pass. stat. wag., $2,- | 4-dr. 365; cl. ope. .8 $2,336; — els.) PLYMOUTH — Cambridge — 4-dr. sed., | 759.97. Aero Ace — 4-dr. sed., $2,038.43; 
4-dr. sed., $1, 2-dr. | mat, $2,577; conv., $2,710.50; stat. wag., LINCOLN — Cosmopolitan — 4-dr. sed., | $1,836.50; club sed., $1,798.75; bus. cpe., | 2-dr. sed., $1,963.11. Aero Eagle (hardto::) 


a cpe., | $2,648. (Ftuld Coupling optional at $20.40 $3.522; spt. cpe., $3.625. Capri—4-dr. sed., | $1,674. iy F Suburban, $2,095.25. Cranbrook | —$2,156. 79. Station wagons — 4-cyl., $1.- 
3 conv., $2, 6-pass. stat. wag..|on all Meadowbrook and Meadowbrook | 3.766: ‘“‘hardtop,’’ $3,869; conv.. $4.- | —4-ar. , $1,928.50; cl. cpe., $1,898.25; | 862.22 (four-wheel drive, $2,304.03); 6-cy., Sé 
»123; 8-pass. stat, wag., $2,378, Bel Air | Special models except station wagons. Gyro-! 030.50. (Hydra-Matie standard on all Sadun ” $2,147.28; conv., $2,303.25: ' $1,948.75. m 














—Coming Events——_ 





Dealer Conventions 

March 23-24—lowa Automobile Dealers 
Assn., Hotel Fort Des Moines, Des 
Moines. 

March 24—Brooklyn and Long Island Au- 
tomobile Dealers Assn., Granada Hotel, 
Brooklyn. 

March 25—Rhode Island Automobile Deal- 
ers Assn., Sheraton - Biltmore Hotel, 
Providence, 

May 3-5— North Carolina Automobile 
wen Assn., Carolina Hotel, Pinehurst, 
N. C, 


May 4-5— Missouri Automobile Dealers 
Assn., Chase Hotel, St. Louis. 

May 12 — Automobile Merchants Assn. of 
Now York, Inc., Waldorf-Astoria Hotel, 
New York. 

May 12-13 — Massachusetts State Automo- 
bile Dealers Assn., Inc., Hotel Statler, 
Boston. 

May 14-15— Illinois Automotive Trade 
Assn. and Chicago Automobile Trade 
Assn. (jointly), Palmer House, Chicago. 

May 14-15 — Nebraska New Car Dealers 
Assn., Omaha. 

May 21-23 — Washington State Auto Deal- 
ers Assn., Davenport Hotel, Spokane, 
Wash. 

June 25-27—Michigan Automobile Dealers 
Assn., Grand Hotel, Mackinac Island, 
Mich. 

Aug. 23-26—Automobile Dealers Assn. of 
West Virginia, Greenbrier Hotel, White 
Sulphur Springs, W. Va. 

Sept. 9-10—N.H.A.D.A. Granlidden Hotel, 
Lake Sunapee, N. H. 

Sept. 10-12— Maine Automobile Dealers 
Assn., Samoset Hotel, Rockland, Me. 
Sept. 13-14—Colorado Automobile Dealers 
Assn., Broadmoor Hotel, Colorado 

Springs, Colo. 

Sept. 13-15—Arkansas Automobile Dealers 
Assn., Marion Hotel, Little Rock, Ark. 
= 13-15 — New York State Automobile 
ealers Assn., Saranac Inn., Saranac 

Lake, N 

Sept. 13-15—Wyoming Automobile Dealers 
Assn., Irma Hotel, Cody, Wyo. 

Sept. 14-15—Automobile Dealers Assn. of 
North Dakota, Patterson Hotel, Bis- 
marck, N. D. 

Sept. 17-19—New Mexico Automotive 
Dealers Assn., La Fonda Hotel, Santa 
Fe, N 

Sept, 20-22—Kentucky Automobile Dealers 
Assn., Inc., Phoenix Hotel, Lexington, 
Ky. 

Sept. 21-22—Wisconsin Automotive Trades 
Assn., Hotel Schroeder, Milwaukee. 
Sept. 21-22—Minnesota Automobile Deal- 

ers Assn., St. Paul Hotel, St. Paul. 

Sept. 24-25—New Jersey Automotive Trade 
a Hotel Traymore, Atlantic City, 


Sept. 26-297—A.A.D.A., Inc., Arlington 
Hotel, Hot Springs, Ark. 


Sept. 27- -28 — Georgia Automobile Dealers 
Assn., Biltmore Hotel, Atlanta, Ga. 


Oct. 3. 5 — Arizona Automobile Dealers 
Assn., Hotel Westward Ho, Phoenix. 
Oct. 4-6—National Used Car Dealers Assn. 

convention, Hotel Statler, Detroit. 
Oct. 4-6—Texas Automotive Dealers Assn., 
Texas Hotel, Fort Worth. 


Oct. 9-10—Pennsylvania Automotive Assn., 
William Penn Hotel, Pittsburgh. 


Oct. 13-16— Federation of Automobile 


Dealer Assns. of Canada, Royal York 
Hotel, Toronto, Ontario. 


Oct. 18-20— Tennessee Automotive Assn., 
Buena Vista Hotel, Biloxi, Miss. 


Oct. 25-27 — Automobile Dealers Assn. of 
Alabama, inc., Buena Vista Hotel, 
Biloxi, Miss. 


Oct. 25-27 — Flerida Automobile Dealers 
=, Sheraton Beach Hotel, Daytona 
each. 


Nov. 9-I1 — Ohio Automobile Dealers 
Assn., Hotel Commodore Perry, Toledo. 


Nov. 9-11 — Automotive Trade Assn. of 
Virginia, John Marshall Hotel, Rich- 
mond. 


Nov. 18-19 — Oklahoma Automobile Deal- 
ers Assn., Mayo Hotel, Tulsa. 


Nov. 30- Dec. 2—Idaho Automobile Deal- 
ers Assn., Boise Hotel, Boise, Id. 


Dec. 3 — Utah Automobile Dealers Assn., 
Newhouse Hotel, Salt Lake City. 


e * 2 


Dealer Auto Shows 


March 12-19—Oakland Automobile Dealers 
Assn., Oakland, Calif. 


Body Engineers 
Name Officers 


DETROIT.—The American So- 
ciety of Body Engineers has elected 
new officers, with Kenneth E. Cop- 
pock, assistant chief engineer at 
Fisher Body, the new president. 
Elected vice-president was Gordon 
J. Lawton, of Briggs Mfg. Co. 

Edmund Wachnicki, designer for 
Chrysler Corp., and Vernon F. 
Groeteka, engineer at Fisher Body, 
were elected secretary and treas- 
urer, respectively. 

New trustees are I. Louis Carron, 
president of Carron & Co.; Harry 
G. Garman, engineer at Fisher 
Body; Charles V. Cheriez, of Fisher 
Body; Edgar C. DeSmet, director of 
body engineering at Willys-Over- 
land; Alfred F. Debi:ki, of Fisher 
Body, and Floyd G. Kerby, chief 
body engineer of Budd Co. 





Kay Appoints Elder 


Hal Elder has been appointed 
sales manager for Bill Kay Olds- 
mobile Co., Columbus, O. 


April 11-19—New Car Dealers of Daven- 


Beach Municipal Auditorium, Long 
Beach, Calif. | 
* * * 
March 14-21—Rochester Automobile Deal Aftermarket Shows 
ers Assn., Rochester, N. Y. March 26-29—Southwest Automotive Show, 
March 14-22—Chicago Automobile Show, | Automobile Bidg., Fair Park, Dallas. 
International Amphitheater, Chicago. * * * 
March 21-29—Motor Car Dealers Assn. of G | 
San Francisco, San Francisco. enera 
March 27-29—Columbia City Chamber of | April 4-9—''Easter Parade of Stars'’ Au- 
Commerce, 4-H Fair Grounds, Columbia | tomobile Show, Waldorf-Astoria Hotel, 
City, Ind. New York. 
April 4-11 — Canton City Auto Dealers April 4-12—International Motor Sports 
Canton, O. ; 5 City. 
— — ea —, April 21-24—Middle Atlantic Regional Au- 
ers Ssn., unici u i . u . : 
City. ee eee eee Mount | Dealers Confer— 
April 6-1! — Denver Automobile Dealers . 
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April 22-26—Long Beach Junior Chamber 
of Commerce, World Auto Show, Long 










April 22-May 3— International Motor 
Show, Turin, italy. 

May 22-24 — Southeast Automotive Show, 
Miami, Fla. 


Members of the Rocky Mount (N. C.) Automobile Dealers Assn. discuss business 
problems at a recent gathering. Seated (from left) are Dick Caddell; Flake Chipley jr., 
secretary-treasurer; Bernard Taylor, president; David Davenport, vice-president, and 

Allan Mims. Standing are A. S. Thomas, O. B. Smith, John Vann, D. O. Bullock, Ray 
Nov. 9-12—Ameri Petroleum Institute ’ 
meeting, Conrad Hilton Hotel, Chicano. Bandy, Howard Rose, J. J. Farris, L. B. Hoggard and ©. & Harrison. 


Assn., Denver Auditorium-Arena Bldgs., 
Denver. 


port, Rock Island, Moline and East 
Moline. Rock Island Armory, Rock 


| 

Assn., at Canton Memorial Auditorium, Show, Grand Central Palace, New York 
| 

Island, Il. 
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Vex Weld — 


L£ Print Crossroads pattern) 


PLEASE EVERYBODY? 
YOU CAN WHEN YOU SELL 
AND PROMOTE SEAT COVERS 

MADE WITH GENUINE 






It has an eye-catching quilted look — 
yet it's priced to sell universal seat 
covers in volume. 











AUTOMOTIVE-GRADE 
PLASTIC MATERIALS 









THIS IS QUILTED _, 


Goll a fe 


(Bolta-Quilt — Satin Domino pattern) 





Write Box 542 for complete kit of Seat Cover Sales Aids 










Luxurious colors and patterns to suit 
your most discriminating buyers. 





BOLTA 


Lawrence, Massachusetts 


MADE WITH 


a 



















THIS IS 





GENUINE ao “i fe“ r 
Folla, Y fo ALL-PLASTIC 
si (Saddle Print Finish) 
THIS IS MADE OF Baa oA rN Rg 






It's the finest all-plastic material on the 








nll L icathadl baal market... and specially designed for 
Le @-SARAN YARN PLASTIC auto seat covers. 

Many of the most beautiful Saran pat- MATERIAL x 

terns used by your favorite seat cover pete eam Se 


suppliers are made with Bolta-Saran 
Yarn. 





oells Faster 


TERS 
Yan aa 





Packard Welcomes Saidells to Family— 


Harry Saidell (left), and Meyer Saidell (third from left), are congratulated by C. H. 
Evans, New York zone manager for Packard, upon opening of their new outlet in | 
Hamden, Conn. The open house held by the partners attracted nearly 1,000 visitors 
on the first day. Some of the visitors look on. 


% Make a Casite tune-up your special spring service 
— for fast and easy profits! Casite sells fast because it 

works fast, makes a big difference immediately, and guarantees 
results. Just run a pint through the air-intake, or add it to the 
gasoline—and add a pint to the crankcase oil—for the quickest, 
easiest tune-up you've ever sold! 
Casite sells fast, too, for new car break-in. Casite makes any 






Casite—and only Casite—guarantees Bet- 
ter and Smoother Motor Performance or 
Double-Your-Money-Back. Show your cus- 
tomers this famous guarantee certificate. 
Mention Casite to every car-owner for fast 
and steady sales. 








| WASHINGTON .—State law- 
makers, citing the need for prompt 
|correction of deficiencies in high- 
way systems and the lack of funds 
|for making improvements, are 
seeking exclusive jurisdiction in the 
field of motor fuel taxation, accord- 
ing to the National Highway Users 
Conference. 

Memorials urging Congress to 
retire from the field of gasoline 
taxation in favor of states have 
been filed by legislatures of 25 
states. Some urge repeal of all 
Federal automotive excise taxes, 
others call for immediate elimi- 
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Gas Tax Fig 


25 States Are Asking Congress to Relinquish 
Jurisdiction on Motor Fuel 





ht Pressed 





nation of the motor fuel tax, 
while still others ask return of 
revenues from Federal  auto- 
motive excises taxes to the states 
for highway purposes, 

Memorials asking Congress to 
retire from gasoline taxation 
already have been passed by both 
houses in six states, Arkansas, 
Illinois, Indiana, Iowa, Montana 
and North Dakota, and have passed 
one house in Idaho, Kansas, Minne- 
sota, New Hampshire, Pennsyl- 
vania, South Carolina and Utah. 
Such memorials are also pending 
in California, Colorado, Connecticut, 





oil is more fluid in the start-up period, it has normal body as the 
engine warms up, for proper lubrication at any temperature. 
Make this year your big year for Casite. Sell it as a quick non- 
mechanical tune-up—which guarantees Better and Smoother 
Performance. Use it as a “topper” for your mechanical tune-ups 


for a cleaner engine, keener power. And recommend it for every 


oil move faster, makes any engine last longer. In new engines, 
Casite gets oil around immediately to all the tight spots—speeds 
protection to bearings, valves, pistons and rings. And though the 


new engine, all the time, for easy break-in and longer life. 


CASITE DIVISION, HASTINGS MANUFACTURING CO., HASTINGS, MICHIGAN 
Casite, Drout, Hastings Piston Rings, Spark Plugs, Oil Filters 





Here’s how Casite tunes the en- 
gine. It quickly gets rid of engine 
gum and goo, frees sticky vaives 
and rings, lets the power zoom 
through. Continued use of Casite 
keeps the engine clean, keen, 
free-running, powerful. 


Here’s how Casite protects vital parts. In- 
dependent laboratory tests show Casite 
speeds the flow of No. 20 oil 34% at 50°, 
more when the engine is colder. Keep 
Casite in every crankcase for faster, better 
lubrication. 





Maryland, Maine, New York, Ohio, 
Oklahoma, Texas, Washington and 
West Virginia. 

Proposed legislation in Indiana 
and Minnesota would grant an 
automatic increase of two cents 
per gallon in the state gasoline 
tax upon repeal of the Federal tax. 


A Utah resolution would 
memorialize the President and 
Congress to return to each state 
its pro rata share of all revenues 
collected by the Government in 
gasoline or the alternative of 
giving the states the right to 
substitute at will state taxation 
of gasoline for Federal taxation. 
An Illinois proposal urges 
Congress to return all automotive 
excise taxes collected in that state, 
with such funds to be used for 
highway purposes _ exclusively. 
Montana requests immediate 
Federal retirement from fuel tax- 
ation, while Oklahoma seeks to 
have Federal taxes on tires, motor 
vehicles and accessories spent on 

| “transcontinental highways.” 

| A South Dakota measure would 
|ask Congress to repeal excise taxes 
|on manufacturers of motor vehicles 
{and leave such imposition to the 
various states, while Nebraska 
legislators, instead of the usual 
|procedure of memorializing 
Congress, reportedly are signing a 
petition to repeal the Federal auto- 
|motive excise tax immediately. 


300 GM C Dealers 


|Discuss °53 Sales 


| CHICAGO. — Despite ice-covered 
|highways that hampered driving, 
|more than 300 GMC truck dealers 
| from Illinois, Wisconsin, Iowa and 
Indiana met here last week with 
factory officials to discuss sales 
plans for 1953. 
| H. A. Wagle, Chicago zone man- 
| ager, said that adverse weather cut 
| attendance by at least one-third. 
| At the meeting, Ben M. Wilton, 
;}manager of sales engineering for 
| GMC, was chairman. Other factory 
officials taking part were Henry 
DeHart, advertising manager; Wil- 
liam Ramin, of the parts and serv- 
j}ice department, and Dick Weacek, 
| of General Motors’ photo depart- 
; ment. 


Safest Trucker 
Flint Auto Transporter Wins 


Michigan Honor 


DETROIT.—Twenty-two years of 
| accident-free driving over 1,151,480 
miles won Leon H. Taylor, employe 
of F. J. Boutell Driveaway Co., Inc., 
Flint, the title of Michigan’s truck 
driver of the year. 

He was picked from the 12 
drivers of the month chosen during 
1952 in the year-round contest 
sponsored by the Michigan Truck- 
ing Assn. 

Among the yardsticks for the 
honor are assistance given to 
motorists and heroic acts on the 
highways. 








Dealer Johnson Adds 


Mayor to His Titles 


MT. PLEASANT, Mich.—E. Lee 
Johnson, president of Johnson 
has 


Motors, Inc. (Studebaker), 
been elected 
mayor of Mt. 
Pleasant. 
Johnson, a di- 
rector of the 
Michigan Auto- 
mobile Dealers 
| Assn. and past 
president of the 
| Isabella - Clare 
Automobile 
Dealers Assn., has 
been a member eo 
of the City Com- E. L. Johnson 
mission for the past two years. 
His election as mayor caps 4 
long-standing interest in civic af- 
fairs. 





Cavnar Motors Sold 


| William E. Day and Earl E. Mc- 
| Allister, of St. Joseph, Mo., have 
| purchased Cavnar Motors (Dodge- 
| Plymouth), of Denver, from W. W. 
Cavnar. Cavnar is retaining his 
company’s second location at 3529 
|E. Colfax Ave. and plans to obtain 
another new-car franchise. The 
new owners have been auto dealers 
in St. Joseph for 15 years. 














— is a revolution going on 
right now in that quaint city of 
Hollywood. Even the press agents 

. Masters of the shopworn su- 


perlatives . . . can’t get a line of 
publicity for the alleged star who 
is being groomed for her fourth 
divorce. No one calls up Louella 
Parsons to report that somebody 
was seen holding hands with an- 
other somebody at some favorite 
“dump.” 


Fact is, science has sneaked up| 


on the movie magnates, who have 
seen moving picture receipts fall 
off 30 percent because of the ever- 
increasing popularity of television. 


How are the boys and girls who 
now sit before the _ television 
screen to be lured back to the 
movies? The three - dimensional 
idea seems to be the answer. You 
see, it takes an economic crisis 
to make Hollywood alter its ways. 


It all started when Cinerama 
(which I described weeks ago) 
opened up on Broadway and has 
been packin’ ’em in every since. The 
sensational success of Cinerama, 
“Bwana Devil’ and “Festival of 
Britain,” all three - dimensional 
films, has produced this violent and 
expensive upheaval in the motion 
picture industry. 

You'll have to know the terms 
describing the methods of produc- 
ing three-dimensionals . . . as Holly- 
wood loosely uses the term . 
before you get fooled by some press 
agent when 300 motion picture 
houses, by the end of spring or 





dash of cold water, thrown upon 

| the public’s built-up hopes for 

| something sensational and spec- 

| tacular in the three-dimensional 
line.” 


He covers the picture in detail | ~ 


and winds up with what sounds! 
jlike a dirty crack at two of our 
| Broadway “celebrities” . .. Dean 
Martin and Jerry Lewis. 


“The one dubious novelty is hav- | 
ing the images appear ‘so real they 
reach out and almost touch you,’” | 
says Bosley Crowther. “That's! 
scarcely a novelty on which to} 
anchor much hope for the further | 
liberation of the film industry. Cer- | 
tainly, the horror of this prospect 
becomes vastly unsettling. 

“Imagine having Martin 
Lewis, or several others we could | 
name, so real and so close they | 


| 





in early summer, will be showing 
3-Ds. (By the end of the year, there 
may be well over 1,000.) 

+ * + 


Two Methods Used 

HEY are of two kinds. One de-| 

pends upon engulfing the spec- | 
tator in the scene, just as he is} 
engulfed out of doors when he looks | 
at a landscape, and the other de-| 
pends upon the fact that we have} 
binocular vision. Cinerama and | 
Cinemascope are engulfers. All| 
other 3-D systems are stereoscopic, 
requiring the use of colored specta- 
cles. 

Fox Theaters have adopted 
Cinemascope, and 11 pictures, 
representing an investment of $25 
million, will go before the cam- 
eras between February and July. 
The Fox installation will range 
in cost from $25,000 for a house 
the size of Radio City Music Hall 
down to $5,000 for the average 
theater. 

The projecting outfit for Cine- 
rama alone costs $60,000, and the 
preparation of the theater for pro- 
jection and sound costs about $40,- 
000. The screen fills the entire stage 
of a large theater. 


The invention of the Cinemascope 
is credited to Prof. Henry Chretien, 
of the Sorbonne, but it was ex- 
hibited with success in New York 
in 1930 by its promoter Dr. H. Sid- 
ney Newcomer. Newcomer goes out 
of his way to credit Paul Rudolph, 
of the old Zeiss Works in Jena, 
Germany, for developing what is 
known as “anamorphosis.” (The 
word means “to form anew.”) 

* aE * 


Dash of Cold Water 


IF THE stereoscopic principle is 
applied, as in Raymond Spottis- 
woode’s “Festival of Britain,” po- 
larized glasses must be worn. 
These, they tell us, will be handed 
out free. “Bwana Devil” and “Festi- 
val of Britain” made a lot of money 
. . . SO, polarized glasses may not 
be objectionable to moving picture 
habitues. (I remember using them 
many years ago at a movie on the 
New Amsterdam roof which had 
been “sandwiched in” as a stunt 
in the Zeigfeld Follies.) 


But someone will have a job 
selling Bosley Crowther, New 
York movie critic, who had some 
sharp things to say about the 
effort of the Globe Theater to 
beat the gun by ballyhooing a 
three-dimensional feature which 
he described as a “perceptible 


j 
' 
| 
} 


Barnes reports paying for a new 
$40,000 11-stall service set-up out of 
Bear profits with an original invest- 
ment of $2,000. They're adding a 
Telaliner, of course! 
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| They’re Not So New 


PPARENTLY the horse-and- | 
buggy days of the movies are} 
about over. In the year 1859, Oliver | 
Wendell Holmes, a stereoscopic fan, | 
writing in the Atlantic Monthly, | 
said: 

“By means of these two different | 
views of an object, the mind, as it | 
were, feels around it and gets an/| 
idea of its solidity. We clasp an | 
object with our eyes as with our} 
arms, and then we know it is| 
something more than a surface.” 

Cinerama and the rest are also} 


and old in principle. Cinerama is an 


outgrowth of Raoul Grimoin San- 
son’s black-and-white Cineorama, | 


could almost reach out and touch| which created a sensation at the! 


| you. One dimension is quite enough | Paris International Exposition of | % 
| for them.” 


1900. 

Now, the big shots of the 
movies are in a quandary... a 
“tizzy” superinduced by television, 
as the headline writers put it. 
Twentieth Century-Fox has com- 
mitted its future product to 
Cinemascope. Louis B. Mayer, co- 
founder of the Loews-Metro em- 
pire is the head of Cinerama, 
while young Lowell Thomas jr., is | 
down in South America making | 
pictures for the medium. 


Nicholas Schenck, president of | 
Metro; Joseph Schenck, his brother | 
and a top Fox production executive, | 


| and Jack L. Warner, vice-president | 


and production chief of Warner} 


| Brothers, were at the first Fox dis- | 


cussion of the future . . . but, at) 
this writing, no one will guess 
which way Warner Brothers will 
move. 


Everywhere Smart Operators are proving... 








First Buick Customer— 


Dr. H. H. Hills, Birmingham, Mich., (at 
the wheel of an early model), was Buick’s 
first customer 50 years ago. He is ac- 
companied by Ivan L. Wiles, general man- 
ager of Buick. 










the MORE “BEAR?” you have... 
the MORE MONEY you make! 























WHEREVER YOU PUT THEM 
“BEAR” SIGNS BUILD YOUR 
BUSINESS 


...Cash in on these SIGNS NOW 
BEING ADVERTISED REGULARLY IN 


(POs ano |Farm Journal 





(BEARS... 
HEEL ALINEMENT SERVICE 










they’ve ever used... 







; SIGHT! 












Here’s the Newest ‘‘BEAR” Money-Maker 


the “BEAR” | elLalincer- 


Faster, More Accurate, Electro- 
magnetic Checking and Correction 


MAKES MORE MONEY FOR YOU! 


NOTHING LIKE IT FOR SELLING MORE ALINEMENT JOBS! 
EXPOSES ALL STEERING TROUBLES ON A BIG SCREEN THAT 
DRAMATIZES THE READINGS—-AND SELLS CAR OWNERS ON 


NO WASTED STEPS! NO 
GETTING OUT FROM UNDER 
TO CHECK! 

¥ QUICKLY INSTALLED ON 
YOUR PRESENT EQUIPMENT 

, CHECKS MECHANICALLY AS 
WELL AS ELECTRICALLY 

, CHECKS ALINEMENT FROM 
WHEEL 


Barnes Nash’s experience is typical of the fact 
that the more ‘“‘Bear”’ 
you get and the more money you make! ‘‘Bear’”’ 
operators from coast-to-coast will tell you that 
they make more money with ‘‘Bear’’ . . . because 
‘‘Bear’”” Signs are the best business - getters 


you have, the more jobs 


and their ‘‘Bear’’ equip- 


ment does the job quicker, easier, and better! 
Write today for the full story and catalog. 
Bear Mfg. Co., Dept.A-14, Rock Island, Illinois. 
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Sports Car 
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Appraised 


Designer Stevens Explains Basic Values 
In Features of European Makes 
FE 


MILWAUKEE.—Wire wheels will | 


never make an American sports 
car, according to Brooks Stevens, 
Milwaukee industrial designer, 

A true sports car is basically a 
lightweight two-seater roadster 
with a high ratio of power to 
weight, fast acceleration, adequate 
braking and virtual racing abili- 
ties, Stevens says. 

This concept stems from the} 
earliest days of motoring and holds} 
true te this very day, he declares. 

Sports cars have had their 
recurring cycles of popularity, 
but they have always remained | 
the expression of individuality, 
Stevens says, adding “now we 
have again reached a_ period 
when the average American is 
looking for individuality and ego- 
inspiring styling in his transpor- 
tation.” 

The auto shows in recent months, 
Stevens points out, have proved 
that the industry is well aware of 
this trend. The interest taken by | 
the public in the specials, dream | 





cars and modified production con- 
vertibles proves that the influence 
of European sports car styling can 
no longer be ignored, he asserts. 

“As usual, synthetic avenues of 
imitation are quickly explored 
when such a _ trend = appears,” 
Stevens says. “The original Italian 
Baroni competition wire wheels 
have led to the application of true 
wire wheels, as well as imitation 
wire wheel hub caps, to the most 
prosaic sedans from Detroit pro- 
duction lines—often without regard 
for their proper effect on a given 
body design. 

The increasing number of sports- 


| car magazines he considers another 


indication of the increasing interest 





in cars that have a flair for speed | 


and performance. 

Experiments with fiberglass 
bodies are the vogue, and many 
successful versions are beginning 
to emerge, he says. “Through 
them we are gradually reaching 
a new form for the lowest possi- 


You will find the 


best answer here 


FEDERAL-MOGUL SERVICE 


(Division of Federal-Mogul Corporation) DETROIT 13, MICHIGAN 


ble initial tooling costs,” Stevens | 





Old and New World Meet in Stevens’ Version— 


The future American car will show the influence of European 


sports car styling, 


Brooks Stevens, Milwaukee industrial designer, believes. The rear luggage compart- 
ment cover will carry over the rear fender to facilitate loading from the side, he 


says. 
window is 
fenders. 
* * * 

contends, “but it will be of value 
only for short runs of individu- 
alized body designs. As the pro- 
duction factor increases, a return 
to full tooling in steel is a must, 
and the artistic factor is bound 
to disappear.” 


Panoramic vision in front and rear is at maximum, while the front no-draft 
integrated into the windshield, and dual exhausts carry through rear 


* * ® 


sports car on body _ designs, | 


Stevens believes, will lead to the 
introduction of one or two Ameri- 
can sports cars in the near future. 

In addition, there _ will be 
versions of the pseudo sports car, 


The influence of the European| or the individualized, customized 





Camshaft) * 





Engine Bearings (Main, Connecting Rod and 
Bushings * 
Service—Exchange Insert Rods, Rebabbitted 
Rods * Connecting Rod Boltsand Nuts * V-Seam 
Piston Pin Bushings * Shims and Shim Stock 


Connecting Rod 


convertible and hardtop coupe, he 
believes. 

A strong flavor of European 
styling can be found in the new 
Studebaker line, with its accent on 
improved vision, safety, low center 
of gravity, Stevens points out. 

The braking power of European 
sports cars is still unsurpassed, the 
designer asserts. Not the least of 
its influences on future American 
cars, in his opinion, should be a 
| greater emphasis on safety, as well 
| as speed. 


GM Payroll in ’52 
At Alltime High, 
But Jobs Decline 


DETROIT.—General Motors pay- 
rolls were at an alltime high in 1952 
and average employment was less 
|than 3 percent under 1951, despite 
Government curtailment of civilian 
production and the effects of the 
steel strike, Harlow H. Curtice, 
| president, and Alfred P. Sloan jr., 
chairman of the board have an- 
nounced. 

Total payrolls for GM salaried 
and hourly-rate employes in 1952 
were $2,020,536,713, compared with 
$1,868,097,017 in 1951, Curtice and 
Sloan disclosed. GM employment 
| averaged 458,680 in 1952, as against 
| 469,197 in the preceding year. 

Total hourly-rate payrolls in the 

U. S. were $1,367,187,689 in 1952, 
|; compared with $1,292,857,463 a year 
|earlier. Average hourly-rate em- 
| ployment in the U. S. totaled 308,455 
jin 1952, compared with 326,418 in 
| 1951. 
Hourly-rate employes of General 
|Motors in the U. S. worked an 
average of 40.4 hours a week in 
/1952 and received an average of 
| $85.24 in weekly pay. In 1951 they 
|worked an average of 38.9 hours 
and earned on the average $76.17 
weekly. 

Last Dec. 31, there were 7,241 em- 
ployes receiving retirement benefits 
|under the noncontributory pension 
| plan for hourly-rate employes, and 
| 1,803 under the retirement program 
for salaried employes. More than 
99 percent of the eligible salaried 
|employes are participating in the 
contributory part of their retire- 
|ment program, which also has non- 
| contributory features. 


Auto Veterans 
Nash to Honor 12 Owners 


of Early Ramblers 


DETROIT.—Nash will honor 12 
/owners of restored early Rambler 
automobiles, George W. Mason, 
president and chairman of Nash- 
Kelvinator, has announced. Ages of 
the vehicles range from 40 to 51 


| years. 
Each owner will receive a scroll, 
citing his “contribution to the 


preservation of American auto- 
mobile history.” Zone managers 
|and dealers will make the presen- 
tations at special ceremonies. 

One of the recipients will be R. 
T. Tidswell, of Christchurch, N. Z. 
He restored a 1902 Rambler which 
was exported to New Zealand more 
than half a century ago. It is be- 
lieved to be the first American car 
to be shipped to that country. 

Three others restored 1902 Ram- 
blers: Bernard J. Pollard, of De- 
troit; Richard M. Stewart, of New 
York, and Thomas P. Kenny, of 
Teterboro, N. J. 

The 1902 Model C Rambler was 
first offered by Nash Motors’ 
predecessor, Thomas B. Jeffery Co., 
of Kenosha, Wis. It was a one- 
cylinder, 12-horsepower “runabout” 
|with a top speed of 25 miles an 
hour, and sold for $750. 

Others to be honored are Leonard 
A. Davis, of Milford, Mich., a 1903 
model; Bernard P. Moser, of Los 
| Angeles, 1904; Richard A. Teague, 
of Rochester, Mich., 1904; Joseph 
|H. Gest, of Montreal, 1904; Howard 
|S. White, of Springfield, Mass., 
1905; Glenn C. Gould jr., of St. 
|Petersburg, Fla., 1906; Albert J. 
| Koerts, of Flint, 1906, and Thomas 
| J. Lester, of Cleveland, 1913. 


Injured Ex-Employe Sues 

| 

| Wise, Martin in Texas 

| James O. Wise and Lawrence J. 
| Martin, owners of Wise-Martin Mo- 
tor Co., of Beaumont, Tex., have 
|been named co-defendants in a 
|damage suit for $20,000 brought by 
|a former employe, Laurence J. 
Herne, who claims that he received 
back and hip injuries while work- 
ing in their establishment. 
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Backshop 


... by Jack Weed 





[* ANY of you dealers get any 
ideas that your city has all of 
the used cars in existence, get that 
idea out of your head quickly. 


I|monkey pod wood. 


|I found out when he entertained 


us one afternoon in his luxurious 
private office completely paneled in 
If any of you 


saw more used cars to the square | have priced any of that fast-disap- 


foot of used-car lot space in Hono- 
lulu the last week in February than 
I ever expected to see accumulated 


pearing wood, made up into trays 
or other pieces, I won’t have to tell 
you that the cost of that trim 


in any city of that size during my/alone would build a comfortable 


life span. 
One big dealer admits in a 
newspaper advertisement to own- 
ing 780 pieces, but on good au- 
thority I understand 1,500 would 
come closer to the actual count. 
And those cars can’t be sold just 
over the line in another state; 
they must be sold principally on 
the island of Oahu, which is but 
48 miles long and has a popula- 
tion of about 387,000 persons. 

While your columnist was in the 
Hawaiian islands on a _ vacation, 
like an old firehorse I just couldn’t 
help visiting a few of the fire- 
houses along Kapiolani Blvd. and 
Beretania St. Of course, if I had 
been “on the job” I might have 
done a_ better job of snooping 
around than I did, but for the 
benefit of some of my good dealer 
fishing friends I was trying to 
“make character” with the good 
wife who somehow or other doesn’t 
take kindly to my waving a bamboo 
wand or chinning with dealers 
when WE are on vacation. 

* * * 

Old Hawaii Passing 


ND ALSO to make a little char- 
“4 acter with those hardy souls 
who may follow my ramblings in 


this corner from time to time, I} 


didn’t wet a line while we were 
on OUR vacation—and I'm still 
cooped up in that small, well- 
known kennel reserved for guys 
like me who just can’t still the 
nomadic blood in our veins. 

I’m glad I went to the islands 
this year, for I believe I was in 
on the passing of the old Hawaii 
to a new tempo of things that will | 
compare closely to a combination | 
of Miami and Los Angeles. Most 
of the Waikiki Beach area is a 


fast-going Miami Beach and, with | 
the coming of MHull-Dobbs_ with | 


Ford and with the Ruddy Fick- 
Berl Berry combination taking over 
Lincoln-Mercury, the tempo of car 
and truck sales in the islands is 
being raised considerably. 

Of course, Honolulu knew how 
the “wheel ’em deal ’em” boys 
operated for some years before 
Ford Motor put these two oper- 
ators into the Hawaiian picture. 
They already had that fabulous 
character, George Murphy, with 
his chief lieutenant, Charles 
Davis, keeping the car and truck 
sales pot boiling with Chevrolet, 
Oldsmobile and GMC truck. 


The history of George Murphy | — 


should be recorded in the annals 
of motordom. Here is a guy who 


started his own dealership in 1937 | 


with $10,000 of borrowed capital, 
and today is rated at several mil- 


lions—a guy who had been a “hot- | 
shot” Ford dealership sales man- | 


ager before he started wheeling 


Foes Supply, Ltd. 


six-room house in most any main- 
land city. 


The plant of Murphy Motors and 
Aloha Motors, as the Chevrolet deal 
is known, is an operation hard to 
imagine, until one sees it. A big 
storage building for cars and parts 
stock—all new-vehicle preparation 
is done here, together with consid- 
erable body work—big service de- 
partments for both Aloha Motors 
and Murphy Motors, and several 
used-vehicle lots. 


One of the things that dealers 
on the islands don’t have to con- 
tend with is weather, except for 
the occasional rains, so that their 
service operations can be carried 
on practically outside; just a roof 
to shelter the vehicle and the 
workmen. 

Chevrolet cars and trucks are 
handled from one building, and 
| Oldsmobile and GMC from another 
several blocks away. George Mur- 
phy headquarters at the Aloha Mo- 
tors building, while Charles H. 
Davis runs the Olds-GMC deal. 
| Harry H. Smythe supervises service 
for both operations. 

Another spread that I looked over 
was the Hawaiian Equipment Co., 
| Ltd., the International Harvester 
motor truck distributor for the 
island. This deal is owned by one 
of the “big five’—the five compa- 
nies who have their fingers, and 
money, in practically everything of 
any size that goes on in the islands 
—handles only the truck under the 
capable guidance of C. M. (Chuck) 
Tolstrop who seems to be a career 
man with his parent company and 
is somewhat new to the truck busi- 
| ness. Chuck is learning fast, I soon 
|found out, and surely knows what 





is going on around the islands, 
truckwise. 
W. A. (Pete) Rogers, the Har- 


vester manager on the islands, not 
| only has trucks under his wing but 
j}has to quadruple in brass with 
|farm equipment, industrial power 
|and household appliances as well, 


|each in a different deal. 
| * * * 


| Other ‘Firehouses’ 


THER “firehouses” I looked in 
on were C. H. Croxton, of 
(Nash); Paul 


W. Peterson, who keeps the Pon- 
| tiacs which Kapiolani Motors sells 
running; Ken Moore, a _ trans- 


planted sales manager from sont | 
(Continued on Page 36, Col. 1) 





Inferior Linings Flooding Market 


Brake Failures Mount 


By Jack Weed 
Service Editor 
—— of potential death 
traps are being added to the 
highways of America every month 
by greed and ignorance, according 
to engineers and brake authorities. 


The deadly hazards are those 
cars being equipped, in_ in- 
creasing numbers, with bonded 
brakes on which the linings are 
decidedly sub-standard and de- 
signed primarily to meet a com- 
petitive price situation, 

According to the American Auto- 
mobile Assn., faulty brakes are 
responsible for 31 percent of all 
fatal and 44 percent of all non- 
fatal automobile and truck acci- 
dents. How many of these accidents 
stem from spurious brake fluid and 
sub-standard linings is not known. 

* * * 

UT engineers and brake special- 

ists do know that hundreds of 
automotive vehicles are now being 
equipped with linings that fall far 
short of meeting the standards re- 
quired by factory engineers, or the 
quality standards of many well 
known and responsible brake lining 
manufacturers. 

While it is felt that most of 
the lining being used by the 
small independent, brake shoe 
bonders is not of the deadly 
“built to meet a price” variety, 
it is known that some of the 
linings being sold these inde- 
pendent bonders will not meet 
one “panic” stop test without 
failure, to say nothing of meet- 
ing a series of tests conducted by 
vehicle makers before a product 
will be given acceptance. 

To safeguard the buyers of its 
products, one vehicle manufacturer, 
using a servo type brake, calls for 
seven “panic” brake applications 
from 70 miles per hour to a com- 
plete stop at a deceleration rate 
of 15 miles per second. 

+ * a 


T THE end of these consecutive 
brake-downs, in which the 


driver slams on the brakes hard | 
and holds them there, the lining | 
must not “fade” and also must re- | 
breaking 


cover so that safe is 


Year 


*Estimated. 


Vehicles on Road Up, Brake Work Down 


present when the car is driven at 
40 miles per hour 
after. 


Another manufacturer, with a 
separate master cylinder for each 
shoe, calls for a minimum of 
four panic stops from 70 miles 
per hour, and complete recovery 
when the car has been driven 
one mile at 40 miles per hour 
immediately following. 

This manufacturer also calls for 
10 panic stops from 50 miles per 
hour to a dead stop with no “cool- 
ing off” time intervening, and the 
brakes must still be in good oper- 
ating condition. 

Some of the lining being built for 
a “price” market, and being used 
by irresponsible independent brake 
shoe bonders, claim brake engi- 
neers, will not stand up under one 
panic stop from 70 miles per hour. 

Such linings “fry out” and fade 
before the vehicle can be brought 
to a stop. Some will stand up for 
one or two such stops, but glaze 
to the point where the brakes are 
unsafe after such stops. 
* . ¥ 

UALITY linings are compounded 

of long staple asbestos and res- 
ins that will stand the terrific 
heat of sustained breaking without 
material breakdown of the com- 
pounds. 

Spurious linings that are finding 
their way into the trade principally 
through brake shoe bonding houses, 
are made from short staple asbestos 
or other base material and filled 
with resins that may become 
liquefied and bubble out of the 
lining material under such severe 
heat and pressure. 

These substandard materials 
coat the surface of the lining 
with a resin that acts as a lubri- 
cant while hot. They glaze the 
surface of the lining when they 

cool off. When again used on 
even less severe stops, the resin 
on the surface again liquefies 
and leaves the vehicle with no 
friction between lining and drum 
—in other words, no brakes. 

All the blame for this hazardous 
condition cannot be placed at the 
| door of irresponsible lining makers 
or bonders alone. Some of the qual- 





Brake Work Cars, Trucks 

Volume on the Road 

fis 11.5 31,700,000 
Morales 13.7 28,700,000 
pate ete 14.0 31,900,000 
i ras een 13.2 35,500,000 
prac tare ken 13.6 38,900,000 
on ece leer 12.4 43,000,000 
Ne wide tas 122 47,600,000 
Sabie es 1.1 49,300,000 
rene eer 10.9 50,700,000 
ee + 8.4 *51,400,000 


tNumber of times bought per 100 service order tickets. 
tAverage of January and February this year. 





immediately | 
| that, while 
| the lowest grade of product that is 





ity lining makers, say the experts, 
also turn out “price” grade lining 
not being as deadly as 


is still below 
manufacturer 
minimum standard 


|now on the market, 
what any vehicle 
considers the 


| for such a vital product. 


* * * 


HE Society of Automotive Engi- 
neers is becoming the target of 
some criticism for not having es- 
tablished some minimum standards 
on brakes to meet the require- 





Items Per Ticket 
Average number of items sold 
per service order in February, 


1953: 
1.1 M 


This is a slight gain from the 
1.12 items per R.O. in January, 
which hit an alltime low. Aver- 
age number of items per fran- 
chised dealer R. O. for 1952—1.40. 


Figures furnished courtesy of John 
Wolf Co., from analysis of over 1,500,- 
000 service orders, 





ments of modern vehicles, with 
their greater power and automatic 
transmissions which place con- 
siderably more responsibility on 
brakes. 

The quality lining manufactur- 
ers seem to have been caught in 
a vicious trend which has already 
robbed them of much of their 
markets, and has led them to try 
and meet the “price” competition 
of the low grade lining makers. 
They cannot, however, it is said, 
be held without some censure for 
having allowed this condition to 
grow without making every possi- 
ble effort to educate the buyer on 
what he should demand in the 
way of such vital parts on his 
vehicle. 

It cannot be anything else but 
greed for dollars that would induce 
a lining manufacturer to make, or 
a shoe bonder to produce and sell, 
a product that is as great a po- 
tential death trap such as brakes 
that will not withstand emergency 
braking service. 

It cannot be other than cupidity 
or rank ignorance that would make 
a franchised dealer or an _ inde- 
pendent service shop buy such 
shoes and install them on their 
customers vehicles. 

* * * 

HEY must realize, if they give 

the matter any thought at all, 

that a quality bonded shoe cannot 
be produced at important price 
concessions under the prevailing 
prices for quality merchandise. 

Quality brake lining is important 
because the average driver's driving 
habits take the mechanical system 
of a car for granted. He is justified 
1 


‘Continued on Page 37, Col 


Air Conditioning Poses Service Problem 


By Bernie Thomas 
Associate Editor 
HE AUTO industry’s plans to 
keep motorists cool in hot 


Chevrolets into the far reaches of | Weather with air-conditioning units | 


the islands. 
* * + 


Fabulous Layout 


MeRray not only is a fabulous | 


dealer but a wonderful host, 
as two Cleveland dealer friends and 


New Products 


Start on Page 42 





{are still 
problems. 


lare uncertain where 


If demand for _ cool-comfort 
motoring matches car makers’ 
expectations, service managers at 
franchised dealerships will prob- 
ably have to shoulder most of 
those problems. 

Currently, even the car makers 
installation 
and servicing of air conditioning 
should be done. But the visible 


fraught with unsolved | auto air-conditioning 
and service gets to the field, but | 
even then the problems are likely | 


signposts show both jobs going the 

dealer-shop way. 
x * ck 

T MAY be another year or longer | 

before the responsibility for) 


installation | 


Its parts are many. Installation 
is tedious and time-consuming, be- 
cause parts must be mounted 
| Separately and independently, and 


| then inner- -connected for operation. 
> 


present outlook is that 


in parts to handle various axle 
drives and axle combinations, plus 
special tools and testing equipment. 

There seems no likelihood of 
installation work in the field for at 


| least a year. But if dealerships are 
O INSTALL or service it, the | picked as the ultimate 
aj installation, the service manager’s 


points of 


to be of a magnitude that service | dealer’s service personnel will have | problems will begin to multiply. 


| chiefs have never faced before. 


Today’s auto air-conditioning 
unit is a very complex gadget, 
according to papers read at a 
recent SAE meeting by H. V. 
Joyce, Ford engineer, and P. J. 
Kent, Chrysler Corp. executive 
engineer. 


| to perform any or all of the follow- 


ing labors: 
Remove radiators, radiator 
supports, springs and _ shock 


absorbers, wheels, fans and fan- 
belts, crankshaft pulleys, horn 
units and other affected parts. 


A dealer will also have to invest | 


to recruit help 


I E WILL Sites 
in refrigeration, men 


trained 


|who can detect faulty parts and 
practice the techniques necessary 
for trouble-free operation. 


That the dealership will 
(Continued on Page 35, Col. 1) 
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Sales Decline Spurs 


ROME, Italy. 
automobile production for the first 
nine months of 1952 took a nose- 
dive but Italian car makers are 
working feverishly to stem the de- 
cline with better and cheaper cars. 

Production from January to 

September, 1952, totaled 101,620 

vehicles against an output of 114,- 
447 vehicles in the same period of 

1951. 

Exports in 1952 during the nine- 


month period totaled 20,689 units | 
against 23,998 in 1951. It is inter- | 
esting to note that the largest im- | 


porter of Italian cars was Germany, 
which bought 5,609 vehicles 
year. 


The industry is trying to combat | 


a declining market by technical im- 
provements in its products. Fiat, 
Lancia and Alfa plan to exhibit 
new types of vehicles at the Turin 
International Automobile Exhibit to 
be held next May. Among the ex- 
hibits will be two-seaters like the 
Topolino, with lower fuel consump- 
tion, higher speed and a price that 
will fit the pocketbook of the Ital- 
ian middle class. 

While the greatest secrecy is 
being maintained with regard to 
the new developments, it is known 
that in certain cases gasoline en- 
gines are to be replaced by a new 
type of light four-stroke diesel 
engine to cut fuel costs, 


eet et see 
Pa. U rged to Start 
Fund for Auto 


Accident Claims 


HARRISBURG, Pa.—Automobile 
insurance companies and car 
owners would maintain a fund to 
be administered by the State from 
which automobile accident claims 
could be paid, under the provisions 
of a bill introduced in the Pennsyl- 
vania Senate. 

Pennsylvania now has a safety 


responsibility law under which li- | 


censes are lifted immediately fol- 
lowing an accident if the drivers 
or car owners involved cannot 
show ability to pay damages. About 
350,000 cars, or 11 percent of those 
in the State, still are uninsured. 


Under the new proposal, a fund 
would be set up next year with 
each insured automobile owner 
contributing $1 and each uninsured 
owner, $3. It would pay claims 
which could not be met by unin- 
sured drivers, and claims in hit-run 
cases and accidents involving a 
ear driven without the owner’s per- 
mission. 


The fund would pay judgments | 


for accident damages exceeding 
$200 and going as high as $10,000 
for injury or death to two or more 
persons in one accident. 


In addition to the $10,000 maxi- | 


mum for two or more injuries or 
deaths in one accident, the fund 


would pay up to $5,000 for injury | 


or death to one person in an acci- 
dent, and up to $1,000 for property 
damage. These are the same 
figures established by the financial 
responsibility law to be met by in- 
surance or other means to avoid 
forfeiture of 
measure. 

A five-man board composed of 
the State treasurer and four rep- 
resentatives of the various types of 


insurance groups would administer | 


the proposed “Unsatisfied Claim 
and Judgment Fund.” 


Firestone Offers New Tire 


For Mud, Ice Conditions 


AKRON.—A new truck tire, 
especially designed for use under 
mud, snow or ice conditions, has 
been announced by H. D. Tomp- 
kins, vice-president in charge of 
trade sales for Firestone Tire & 
Rubber Co. 

The tire, known as the Super All 
Traction, has a deep tread that 
bites into snow and mud and also 
gives smooth, long-mileage per- 
formance in normal service, Tomp- 
kins said. 

The body is constructed of gum- 
dipped, tension-dried rayon cord. 


Auto News from Italy 


Better and Cheaper Cars 
(UTPS) — Italian | 


last | 


license under that | 








MAKE US PROVE 


Industry to Develop 
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materials will be used extensively | 2 
in the construction of new cars. 
The Italian auto industry also is| 
trying to push exports in order to} 
offset the decline on the = 
| 

| 





We Guarantee 
To Help You 


@ Increase Customer Paid Labor Sales 







@ Prevent broken promises to customers 





| market. Negotiations are being con- 
| ducted with Teheran in an effort to 
exchange Italian cars against Ira- 
|nian oil. Also being sought is the 
exchange of Indonesian tin and 
rubber against Italian autos. 

The industry understands, how- 
ever, the limitations of the export 
market, chiefly because of the 
high prices for Italian cars. It is, 


@ Give your Service Manager time to 
handle his executive responsibilities 






@ Permit Shop Foreman to devote all time 
to improvement of mechanical work 







@ Bring ALL service operations to 
clock-work precision 


APPROVED BY 
ALL LEADING MOTOR CAR 
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Auto-Lite Workers View Finished Product— 
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therefore, trying to develop the MANUFACTURERS 
home market as well. Efforts in Auto-Lite employes crowd around three Packards, displayed at the Cleveland plant, We have accomplished this for hundreds 
| this direction range from a fight | to see how the parts they helped make are put to use. Each week, a different make of Motor Car Dealers . . . coast to coast. 






for the modernization of Italian 
highways to attempts to alleviate 
taxes on gasoline. 

The Italian Government is coop- | 
|}erating in the industry’s fight for| ne : 
better roads. Plans are under way | C. O. Finefrock, president of C. | president, while his daughter, Mrs. 
| for an extension of the Turin-Mont| 2: Finefrock Furniture Co. has| wary L, Wallace, will be secretary 
|Blanc route between Italy and | bought Messenger Motors Co., 149| and vice-president, and Don Wal- 
France as well as for a number of | Charles Ave., Massillon, O. Known | lace will serve as treasurer and 
| other roads, mainly in the north. |as Finefrock-Wallace Motor Co.,! general manager. 


A note on your company letterhead will 
bring ali particulars — promptly. 


FLASH-A-CALL 
SERVICE PRODUCTION CONTROL 


1112 South Wabash Avenue 
Dept. AN-40, Chicago 5, Illinois 


| of car is shown in the 26 Auto-Lite plants from coast to coast. 







| the concern will handle Dodge and 
Plymouth, Finefrock will serve as 





Finefrock Buys Ohio Firm 










step-by-step 
procedure 
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for 80 lubrication Charts like this to 
Nelp you service any make of car! 


Get them—along with 376 other pages 


As soon as a new model car hits the 
street, there’s a new Pure Oil lubrica- 
tion chart that tells how to service it. 
Car dealers tell us our charts are the 
best they’ve ever seen—and just what 
the doctor ordered for quick, expert 
service of any make, any model car. 
As for the rest of our Service Manual— 
other companies want to buy it; it’s 


of service help (including illustrated 
step-by-step procedures)—in the giant 
Pure Oil Service Manual. 

Yours—free of cost—when you sell 


Pure Oil lubricants! 





This offer must be limited to areas where Pure Oil products are sold. 





























Tee eee ee ee See eee ee eee eee that good. Why not look at it? And see » 
The Pure Oil Company, Dept. AN33 t for yourself. Call your local Pure Oil 
35 Fast Wacker Drive, Chicago 1, Illinois i sales office* or use the coupon today. 
Gentlemen: Without incurring any obligation, I’d like to ' 
inspect your Service Manual and get full details on all the 5 Be SsU re with Pu re 
helps you offer car dealers who stock Pure Oil lubricants. 1 
Name : *Sales Offices located in more than 500 cities, including: 
Position : Minneapolis Memphis Atlanta 
| 
Company — Madison Norfolk Pensacola 
Address 
5 E : Chicago Charlotte Jacksonville 
| City Zone__State. 
B Columbus Birmingham Miami 
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Problems Due to Mount with Demand. . . 


Air Conditioning Service Viewed 


(Continued from Page 33) 


mately be the point of installation 
is a more than likely possibility. 
Car makers are already finding 
that assembly line installation is 
incompatible with high production 
aims. 

Moreover, the installations 
have to be checked out against a 
set of performance standards to 
insure buyer satisfaction. The 
obvious place for this checkout, 
many engineers believe, is in the 
dealership. 


It is estimated that dealership- | 
installation of an air-conditioning | 


unit would require 16 to 24 hours 


of labor, in addition to the usual | 
time to prepare a new car for) 
delivery. 

* * * 


URTHER complicating the situ- 

ation is the prospect that| 
installations are likely to be 
seasonal in volume—and it is diffi- 
cult to employ trained people on 
a seasonal basis. 

Some manufacturers have con- 
sidered, but are believed to have 


| 


rejected, the possibility of farm- 
ing such work out to refriger- 
ation companies. It is feared that 
such an arrangement would 
jeopardize the customer - dealer 
relationship which service is 
supposed to foster. 

As of today, the dealer and his 
service chief are still “on the 
hook” as far as auto air-condition- 
ing service is concerned. 

But they can be certain that the 
factory will be busy working up 


to take over installation and 
servicing of the units. 
* * * 
f igennclt automotive air-conditioning | 
engineer is devoting a sizable 
portion of his time to consideration | 
|of the responsibilities that the; 
dealership may have to take on. 


Proper installation and trouble- | 








| with the view that the dealer and 


|his service department can con- 
tribute most to the success of one 
of the newest automotive devices. 

A multitude of engineering 


changes are in the cards. One of 
the first will probably bring suit- 
able pressure taps so that oper- 
ational checks can be made with 
as much ease as possible. 


Screw-type fittings and shut-off | 


valves are on drawing boards 
which promise to permit removal | 
and replacement of defective parts | 
without too much loss of refriger- 


ant. 
+ . + 


are selected for the job, 
installation of 
| units will remain a final-assembly, 
| or off-line operation, at factories. 
The fact that air conditioning 
is the highest-priced auto acces- 
sory makes installation at the 
factory desirable from a competi- 
tive price standpoint. It can be 
done cheaper there. 
Then, too, an extensive program | 





completed before installation work | 


could be transferred to dealerships | 


or other outside sources. 
By no stretch of the imagination, 


oe until dealerships | 
|aids for them if they are selected | | 


a field training will have to be | 


Service Manager Paul Goddard (center), 


| Estimator Ray LaFleur (left), of Kaiser Bros. 





air - conditioning | Kaiser Oldsmobile Doubles Facilities— 


Shop Foreman Elmer Jones (right) and 
Oldsmobile, Los Angeles, discuss problems 


in the new 130,000- square- foot shop of the 36- year- ‘old firm. 


engineers say, can an auto air- 
| conditioning unit be considered the 
| same, or subject to the same oper- 
ating conditions, as a home freezer 
or refrigerator. 
* + 

N THE auto unit, it is empha- 
sized, lines must be clean and 
| free of moisture to insure trouble- 


1000 MILE PURE-SURE LUBRICATION POINTS 
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Lubricate clutch and brake linkage and all 
similar parts with Pure-sure Penetrating 


Oil (Dripless). To eliminate squeaks in 
rubber-mounted parts use Pure RuGLYDE. 
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CHANGES 





free operation. The success of the 
auto unit is said to be a basic 
function of clean lines and proper 
sealing of all joints. 


In auto air-conditioning units 
developed prior to those on the 
market today, the major complaint 
was joint leakage. Today’s units 
use flexible tubing where parts are 
subject to vibration or movement. 


Car makers don’t even know 
how broad the market for auto 
air conditioning may be, nor how 
fast it can be developed. They 
only know that about 3,000 cars 
| were equipped with cooling de- 
vices before World War II, and 
that about 7,500 have been 
equipped since. 


Many market analysts believe 
the market will be limited to 
southwestern states. Others point 
out, however, that the eastern part 
of the U. S. represents a _ top 
market for room coolers—why not 
for cars? 

* + ” 

TILL others are confident that 

there is a good demand in 
practically all parts of the U. S., 
| and even in overseas markets 
where the average car buyer is 
| wealthier than the average U. S. 
| buyer. 


Oddly enough, the ultimate 
| popularity of auto air condition- 
ing will influence the magnitude 
of the service problems surround- 
| ing them. 
A high sales volume might 
|cancel out the present advantage 
|of assembly-line installation, be- 
cause of the additional floor space 
that would be required. 


Today’s unit, in its entirety, 
weighs well over 100 pounds. 

So, it appears that the most 
likely time for auto air condition- 
jing to become the franchised 
| dealership’s service baby will be 
| when buyers start to purchase 


them in volume. Then it should 
| provide very profitable service 
business. 





‘Auto Specialties . 
Offering New 
‘Type Brake 


| ST. JOSEPH, Mich.—Automotive 
| brakes of an entirely new design, 
| with power said to be sufficient to 
control today’s high-powered cars, 
|have been announced by Auto 
Specialties Mfg. Co. here. 

The new Ausco Lambert self- 
; energized double-disc brakes are 
|now offered to the automotive 
industry in place of the existing 
drum and shoe design. 

The new brakes, according to 
| the manufacturer, are of aluminum 
| and for any given braking capacity 

are lighter and smaller than any 
other type. The brakes, the manu- 
facturer claims, require only slight 
pedal pressure and have a short 
| pedal travel which is maintained 
constant during the life of the 
brake by the self-adjusting mecha- 
nism within the brake. He also 
claims the brakes would not have 
| to be relined during the life of the 
average car. 


| Kansans Form Dealership 

Woodbury-Lusk Motors, Inc. (De- 
Soto-Plymouth), Osage City, Kans., 
has opened with Harold Lusk as 
|manager, and Mrs. Lusk as book- 
| keeper. The firm also sells Fer- 
| guson tractors and machinery. Mr. 
'and Mrs. Howard Woodbury joined 
- Lusks in forming the corpora- 
tion. 
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Backshop... 








by Jack Weed 





(Continued from Page 33) 


ern California, who is beating the 
drums for the Hull-Dobbs 
operation; O. D. Smith, sales man- 
ager for the Castner Garage (Ford, 
Lincoln-Mercury setup in Waialua 
on the north end of Oahu), and Joe 
D. Stickney, the dynamic sales 
manager and v-p of universal Mo- 
tors, the Chrysler-Plymouth distrib- 
utor for the islands. Universal was 
the former Ford and Lincoln-Mer- 


sales 


cury distributor before the splitup | 


and switch to the “point-by-point” | 


deals the corporation now has 

Joe also is the current president 
of the dealer association, which is 
striving with the same 
that dealer associations on this side 
of the Pacific are striving with 


problems | 


used cars, how to head off leasing 
and other problems brought on by 


the recent swift change of pace 


3ob Carson, the executive manager, 


was one of the busiest managers 
have ever called on, the day 
dropped in to see him. 


Bob is striving to get the new 
and used-car boys together to re- 
vive some system of junking old 
cars and, from what I saw, this 
is more than a laudable en- 
deavor. He had a note in his bul- 
letin, the week I was there, call- 
ing attention to the news item 
in Automotive News that Ford 
had topped Chevrolet in sales for 
January, nationally, and also car- 
ried the information that Ford 


I 
I 


j}each year. 
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had also topped Chevrolet locally 
for the first time in years—Ford 
registering 28.78 percent § and 
Chevrolet 26.64 percent of island 
sales. 

In addition to the 
these January sales are going to 
generate, especially in the MHiull- 
Dobbs and Murphy Motor deals, I 
found that leasing was already in 
progress by at least two deals 

I can see the feasability of truck 


activity that 


leasing in the islands, where the 
pineapple plantation people were 
badly hit by the strike that was 


called against them last year and 
who had to plow under thousands 
of acres of growing fruit, according 
to an authority. These firms, con- 
trolled in their finances from the 
mainland, as I understand it, are 
allowed only a certain amount of 
money for renewal of equipment 
Last year, because of 
loss due to the strike, 
was cut and has se- 


the heavy 
this amount 


verely hampered the plantation 

managers from getting badly needed 

rolling stock. The truck-lease deal, 

if it can be worked out satisfac- 

torily, would not only be a salvation 

to them but to the truck dealers 

who can handle the deal 

Sull Embryonic 

JASSENGER 
is in a very 


which 
stage, 


car leasing, 
embryonic 


presents some problems, as I see it, | 
low mileage of island | 


due to the 
cars in a year’s time. Really clean 
cars, with less than 15,000 miles on 
them in three years, are far from 
being a rarity over there, 
not seem possible that an attractive 
lease deal can be worked out on 


the basis of most of the deals now | 
in existence in the U. S., where cars | 
are replaced at the end of one year, | 
ever comes 


or 25,000 miles, which 
first. 


A one-year car over there, even 
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It does | 





| 

|in the hands of a professional man, 
|}a plantation manager or supervisor, 
would not run up over 10,000 miles 
maximum. Based on the premise 
that is being used in the U. S., the 
lease deals then would have to run 
three years and that would entail 
|quite a gamble on the ability to 
recover on the used car. Maybe 
those who are experienced in island 
oractice can work out a deal that 
would be equitable for both the 
lessee and lessor. That I want to 
see, when some of these deals have 
been in effect for the duration. 
|That will be interesting. 

| Fast selling is in the islands to 
stay, in my estimation, and I 
firmly believe that this will bring 
Hawaii under the direction of our 


west coast regions with most 
companies, as far as sales are 
concerned, at least. Unless the 


| territory becomes a state, how- 
ever, I expect to see shipments 
from the factories to remain 
under export, due to the prefer- 
ential freight. This may compli- 
cate the direction of the island 
deals. 

But I fully believe that the old 
method of doing automotive busi- 
ness in the islands is gone forever, 
and those firms who have been do- 
ing business in the easy and profit- 
able method of taking the business 
that is offered at a nice, comfort- 


able profit, is now surely on its 
way out. 
Those old established Hawaiian 


deals, which cannot step up to the 
new pace and produce their per- 
centage of price class, are in for 
a rough time, I fully believe. Like 
the hotel living on the islands, the 
easy, comfortable way of life in 
Honolulu is on the wane for the 
automotive dealers, I am afraid. 
* + . 


Two Friends Gone 


WO of my good friends in the 
industry have gone over the 
Great Divide recently, both while 
I was on my island pilgrimage. Al 
K. Steigerwalt, parts manager for 
Kaiser-Frazer, and for my money 
|} one of the best parts and accessory 
merchandisers in the _ industry, 
passed away at his Ypsilanti 
(Mich.) home March 1 after a short 
illness. Al was one of the old 
Chevrolet managers. He shifted to 
Durant when Durant told many of 
his former employes that he was 
going to duplicate the General Mo- 
tors Corp. on even a bigger scale. 
He was with the Chrysler Central 
Service for several years and then 
went to K-F with Joe Frazer. 
The other oldtime Chevrolet 
man was C. P. Fisken, who did 
his trick as truck sales manager 
for Chevrolet, after a period of 
schooling in the field, and then 
| was shifted to advertising man- 
ager. C. P. was always a show- 
man and was credited with put- 
ting on some of the most impres- 
sive new-car announcement deals 
that this firm, noted for its show- 
manship, ever had. 
Cc. P. loved boys as no other 
friend of mine ever did, and gave 
much of his time and ability to 


helping boys’ clubs and other youth 
activities. 





| Hudson Signs Dealer— 


Randall & Hill Motors, Alameda, Calif 
is among the latest to join Hudson's ex 
| panded retail sales organization. Signing 
| the dealership agreement are Bev Rando'! 
| (left) and Bill Hill (right), as L. T. Morter 
sen, Berkeley zone manager, looks on. 
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A Few Makers Held ‘Greedy’... 





Brake Failures Rise; 


Bad Linings Blamed — 


‘Continued from Page 33) 


in thinking that the brakes on his 
car, that operate all right in ordi- 
nary driving, will continue to oper- 
ate just as satisfactory when he 
holds his car with his brakes on 
long hills or for several emergency 
stops, or slow-downs, in high speed 
driving. 

Much of the danger in inade- 
quate brakes could be greatly 
minimized if brakes were checked 
at frequent intervals. Several car 
companies urge systematic 
checking of brakes every 5,000 
miles in their owner instruction 
books. 

This preventive maintenance 
measure is hailed as a step in the 
right direction. However, it will not 
prevent cars from being driven 
with inadequate lining or lining of 
a sub-grade manufacture. 

* * ok 


F EVERY franchised car and 

truck dealer would issue an 
order to his shop that no brakes 
should be adjusted until, and only 
until, a front wheel has been pulled 
to inspect the condition of the 
lining, many fatal accidents could 
be avoided every day. 


There is no way, however, that 
the lining on the shoes can be 
checked as to quality if the shoes 
are replacement shoes. Spurious 
lining looks the same to the aver- 
age eye as the quality product. 

Even linings of quality product 
that carry the lining manufacturers 
name stamped either on the face 
or the back, lose identity the 
minute they are processed in bond- 
ing. 

If the name is on the back, it is 
buried under the lining in the 
bonding process. If it is on the 
face, it disappears in the process 
of grinding the shoe to meet the 
contour of the drum. 

* * * | 


F A dealer is not sure of the| 

qualitv of the brake shoes he is | 
selling, the only way for him to find | 
out is to take the car out and put} 
it through four or five “panic” | 
stops and discover whether he has 
any brakes left after bringing the 
car to a dead stop from 70 miles | 
per hour at a deceleration rate of 
about 15 feet per second. Then he 
should examine the lining for glaze 
or a coating of white powder. If 
the lining is glazed, brake authori- 
ties claim, the lining is of a sub- 
standard grade. 

If there is a fine white powder 
deposit, the tester can be quite 
certain that the product is of a 
quality grade, and will make the 
proper recovery even under the 
hardest of emergency stops. 

Most linings manufactured to- 


Fluid Design 


Israeli Says Hydraulic Pump 


Can Power Car 


TEL AVIV.—Cars of the future 
may be driven without clutch, 
driveshaft, gear box or convention- 
al brakes—if an Israeli inventor's 
claims are borne out. 

Israeli authorities, according to 
an Associated Press dispatch, have 
granted a patent to Dov Baalkoreh, | 
owner of a water pump factory, for 
a design which provides “a power | 
supply to the car’s rear wheels by | 
a hydraulic pump carrying oil 
through tubes to small hydraulic 
motors attached to the wheels.” 

This pressure would drive the 
wheels forward, the inventor de- 
clared. 

He added the car would be re- 
versed by regulating the direction 
of the fluid through differential | 
turbines. To stop the car, the fluid) 
supply is turned off and hydraulic | 
pressure is brought to bear against | 
the speed bands. 

Baalkoreh thinks the parts 
needed for this car could be made | 
in Israel, where a Kaiser-Frazer | 
assembly plant is the only big auto 
works. 





C. of C. Reelects Sager 
Albertis A. Sager, Albany auto} 
dealer, has been reelected president | 


of the Chamber of Commerce. | 
i 


day will develop some degree of 
secondary fade, according to the 
brake engineers, The only cure, 
however, for glazed linings is 
new ones regardless of how much 
they are worn. Once the resins 
have worked themselves to the 
surface they cannot be _ satis- 
factorily or safely removed. 

One of the faults in some bond- 
ing procedures is that they tend 
to dry out the brakes much more 
than the manufacturer of the lining 
intended. Quality 
carefully bring their lining up to 
around 375 degrees of heat, by 
several stages. Then the lining is 
put in ovens by the bonders at 
from 475 to 575 degrees which tends 
to make the linings dry and brittle. 

* * * 
UCH linings develop squeals, 
which can only be eliminated 


lining makers | 
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| | 
|by chamfering the ends to relieve 


| toe pressure, claim the experts, 
Servo brakes get much greater 
pressures than other types of 
brakes, say engineers. The prima- 
ry shoe of a servo type brake 
gets more pressure than the 
shoes of other types and the 
secondary shoe must _ take 
pressures approximately double 
those of the primary shoes. 
Brake service is not getting the 
attention it should in franchised 
dealer shops, according to the 
analysis of over a million and a 
half service orders by the John E 
| Wolf Co. These figures show that 
| brake service in dealer shops has 


| dropped, from appearing on 12.17) 
| percent of all tickets in June of last | 


year, to only 8.75 percent last 
month, In January, it appeared on 
but 8.10 percent. 

If a wheel is pulled on every one 
of the next 100 cars to come into 
the average dealer's shop, statistics 
show that that shop will get 15 
brake relines and 33 brake adjust- 
ments. About 57 percent of all cars 
two years old, are said to need a 
brake reline. 

How better can a dealer build his 


own shop profits while protecting 
| the life of his customer? 
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‘Mechanics’ Double Office Efficiency— 

Installation of mechanized procedures has been credited with speedier and more 
accurate accounting work at Hunt for Chevrolets, Buffalo, according to P. J. Hunt. 
“With these ‘mechanics’ in the office, we can handle all records for our salesroom, 
garage and used-car lot with half the staff we formerly employed to do the work 
and, at the same time, save office space,” Hunt reports. Above, a customer's bill is 
checked with the head mechanic before being entered on Remington Rand equipment. 


A Winton gasoline powered wagon 
was the first to be used 


for mail collection. It did much to 
insure “on time” mail deliveries in 


Cleveland, Ohio. 


—from "The Oldtime Automobile’ by Jobn Bentley 


... S9ERVIS-DISPATCHER will help your 
service department make deliveries ON TIME! 


The Servis-Dispatcher is an inexpensive, easy-to- 
operate production control system. It helps co- 
ordinate all your service facilities to give maximum 


efficiency and on time deliveries . . 


. on time de- 


liveries that build good customer relations and 
repeat service business. 

Servis-Dispatcher benefits your overall operation 
by distributing an even work flow to every section 
of the service department. Service volume can be 
increased as much as 40% using your same facilities. 
Get Servis-Dispatcher and swap unapplied time for 


extra profits. 


. .. one of the several hundred 
sales aids and operating systems that 


build and protect your profits, produced 
by Reynolds & Reynolds 


write today for complete 


information 
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Deluxe Cab Illustrated 





Again, Ford steals the limelight with this all-new line of trucks! And 

what a line! There are 19 series, plus the Courier Delivery ...ranging from ] 
4,000-lb. G.V.W. Pickups to 55,000-lb. G.C.W. BIG JOBS . . . 17 wheelbases 
with a full range of chassis equipment ... every single model designed 
and engineered with TIME-SAVING features to get jobs done fast... 


to handle easier than ever ...to operate more efficiently... more economically! 


te oe 


Just another big reason why... IT’S GREAT TO BE A FORD DEALER! 
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Announcing -for 
_ swthe greatest line of 








ever built! 


Cale 






on the American Road 


Fifty Years Forward 





4 EXTRA HEAVY DUTY CONVENTIONAL 
F-SERIES 






2 HEAVY DUTY CONVENTIONAL 
F-SERIES 






3 LIGHT DUTY CONVENTIONAL 
F-SERIES 







OPULAR COURIER CUSTOM DELIVERY 





AMERICA’S MOST DISTINCTIVE 
SEDAN DELIVERY MODEL 






F-500, F-600 F-700, F-750, F-800, F-900 












2 PARCEL DELIVERY P-SERIES 4 SCHOOL BUS 


2 HEAVY DUTY CAB FORWARD 2 EXTRA HEAVY DUTY CAB FORWARD 
CHASSIS B-SERIES CHASSIS 


C-SERIES __ C-SERIES 





C-500, €-600 C-750, C-800 P-350, P-500 B-500, B-600 8-700, B-750 









Dealer 


Dudley J. Martin, head of D. J. 
Martin Chevrolet Sales, Triangle, 
Va., 
Prince William County (Va.) 
Cross fund-raising campaign. 

a * 


Red 


Elkton Chevrolet Dealer 


Celebrates 25th Year 

Elkton Auto Sales Corp., of 
Elkton, Md., has observed its 25th 
anniversary as a Chevrolet deal- 
ership. 

During its existence, the dealer- 
ship has sold an estimated 7,500 


new and used automobiles and 
trucks, according to E. W. 
Crothers, president. 
* * & 
Morse Appoints Gay 
Charles H. Morse Motors, Inc. 


(Dodge-Plymouth), 


as service manager. 
* 


ob + 
Koster Elected Member 


Of GM Dealers Council 


Fred C. Koster, of Koster- 
Swope Buick Co., Louisville, has 


Enough ads to lay a nath 
across the country 





210,000,000 advertisements in 1953 


telling motorists right across the country to 


ASK tor a brand of 


100% Pure 
LNT 





Consistent advertising over the years has made 
“100% Pure Pennsylvania motor oil” mean 
more mileage, quicker starts and fewer repair 
bills for wise motorists. Take full advantage 


of Pennsylvania 


advertising in 1953 


has been named to head the} 


of Manchester, 
N. H., has appointed Bernard Gay 
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General 
which 


elected to the 
Dealers Council, 


been 
Motors 
will hold its first meeting March 
24, 

Koster has asked all dealers to 
contact him if they have any sug- 


gestions to be presented at the 


meeting. 
* * * 


Otto Wilson Jr. Honored 


Otto J. Wilson jr., of Wilson Mo- | 


|tor Car Co., Salem, Ore., has been 
| chosen as Salem’s junior first citi- 
|zen because of outstanding com-| 
munity service, leadership and 
character. 





* * & 


Myers Heads C. of C. 


H. Carter Myers jr., Petersburg 
(Va.) dealer, has been elected 
president of the Petersburg Cham- 


ue of Commerce. 
* ck + 





| Chicago DeSoto Dealers 


| Elect New Officers 


The DeSoto Dealers Assn. of 
| Chicago has elected the follow- 
| ing officers: 
| Ken Walton, of 


Ken Wal 


Motor Oil 


Grade Crude Oil Association 
... be sure to carry a 


brand of 100% Pure Pennsylvania motor oil. 





PENNSYLVANIA GRADE 
CRUDE OIL ASSOCIATION 


Oil City, Pennsylvania 


| 


| congratulations of E. W. Berger (right), 


| 
| 











They Lead North Ohio K-F Dealers— 


Three new officers of the Northern Ohio Kaiser-Frazer Dealers Assn. receive the 
general sales manager, central division of 
K-F. From left are Earl Lance, Earl J. Lance Motor Sales, Elyria, vice-president; Earl 
Ripley, Ripley & Spindell, Cuyahogo Falls, secretary, and Abe Copperstein, Mid- 
Heights Motors, Cleveland, president, = =E (ss 


Motors, president; Edward Glackin Chevrolet Co., Mount 
Napleton, of Napleton Motors, Vernon, O., and Fredericktown 
vice-president, and Len De | Motor Co., Fredericktown, O., 
Michele, of Sunnyside Auto Co., | and president of the Ohio Auto- 
secretary-treasurer. mobile Dealers Assn., has been 


reelected to the board of direc- 
tors of the Knox County Savings 
Bank, of Mount Vernon. 


Bank Reelects Glackin 
John T. Glackin, owner "of J. T. 


* * * | 
| 
| 
| 











POST the power you bought! 
TAKETHE HILLS IN HIGH! 
Squeeze out every ounce of 
power your car can produce... 
and get more trouble-free miles 
between changes,too. How ? Just 
switch toa brand of 100% Pure 
Pennsylvania Motor Oil, made 


from Nature's finest crude oil. 


ASK tor a brand of 


100% Pure 


ULAR TTI 
Motor Oil 


a Progressive 


Farmer 













Cs = 
Gyeuntry S 
jentleman PENNSYLVANIA GRADE _[PENNSYLVANIA| 

CRUDE OIL ASSOCIATION 7 


Oil City 


Pennsylvania 





_| with civie groups. 
* * 


Rofinot Heads Drive 

N. Roy Rofinot, Spokane dealer 
|for the past 16 years, a director of 
ithe Washington State Automobile 
Dealers Assn. and an area director 
|of NADA, has been named general 
chairman of the 1953 Red Cross 
campaign, it is announced in 
Spokane. 


* * * 


Berry Sets Up Deal 
Joe E. Berry Motors, Inc. (Pack- 
ard) has been established at 1218-22 
Lady St., Columbia, S. C. Joe E. 
Berry is president and treasurer; 
Earle B. Sligh, sales manager, and 
James B. Major, service manager. 


| Garden City (Kans.) Jaycees 
Cite Burtis as ‘Top Man’ 


Preston Burtis jr., treasurer of 
Burtis Motor Co., of Garden City, 
Kans., has been named Garden 
City’s outstanding young man of 
| the year and winner of the 
| Junior Chamber of Commerce’s 
annual distinguished service 
award, 

The award is based on an in- 
dividual’s contribution to com- 
munity welfare, his community 
activities, leadership, personal 
business progress and cooperation 





C. of C. Names Scott 


Lloyd W. Scott, president of Scott 
|Motors, Ine. (Chevrolet), of To- 
peka, Kans., and immediate past 
president of the Topeka Chamber 
of Commerce, has been appointed 
|to head the chamber’s parking 
committee. 


# * a 


License Free to Buyer 


A free 1953 license is being given 
|by Ray Hendricks, Inc. (Stude- 
|baker), of Kokomo, Ind., with the 
purchase of any new or postwar 


used car or truck. 
& - * 


Wilson Acquires Control 


Of Wisconsin L-M Deal 


Controlling stock interest in 
Northern Lincoln-Mercury Sales, 
Inc., Wausau, Wis., has been sold 
to Robert J. Wilson, former as- 
sistant general manager and sales 
|manager of Motor Sales, Inc. 
(Lincoln-Mercury), Minneapolis. 

Hugh M. Jones, former owner, 


has retired from the firm. 
a ~ x 


2 Buy Cleveland Deal 


Two Detroiters, Larry D. Por- 

ter and Raymond A. Gadowsky, 

| have bought the Ford dealership 

of the late Burt W. Kemmerling 

at 11311 Buckeye Rd., Cleveland. 
” * 


* 


Bryan Opens New Firm 


Bill Bryan, of the Oldsmobile 
dealership in Beverly Hills, Calif.. 
since 1945, has opened Bryan Olds- 
mobile Co., Inc., at 8833 Wilshire 
Blvd., Los Angeles. He has been 
connected with General Motors for 


more than 25 years. 
* * * 


Hermes, Kerr Team Up 


Hermes-Kerr, Inc. (Dodge-Plym- 
outh), has been started in Shelby, 
O., by J. C. Hermes and R. W. 
Kerr. Both were formerly as- 
sociated with Mansfield (O.) 


dealers. 
* 


Ware on Dealer Council 


Frederick A. Ware, formerly with 
General Motors in Atlanta and now 
a Buick dealer in Augusta, Ga., is 
one of the 38 members selected for 


the GM dealer council. 
* * ” 


La. Olds Firm Opens 


B & R Motors (Oldsmobile), 
Crowley, La., formerly Benton W. 
Mauboules, Inc., has opened for 
business. L. W. Rogers is manager. 


Club Names Longpre 


Bob Longpre, Pontiac dealer of 
Monrovia, Calif.. has been named 
|governor of the new Exchange 
Club District No. 11. Longpre is a 
|former president of the Monrovia 
| Exchange Club. 


* 


Parker its North Buick; 


Third Change in 31 Years 


Earle North Buick Co., of Hous- 
ton, has been acquired by R. Alli- 
}son Parker, a long-time associate 
;of the company. The firm will be 
known as Al Parker Buick Co. 

This is the third time in the 31- 
year history of the firm that own- 
ership has changed hands. It was 

(Continued on Page 41, Col. 1) 
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| County Automobile Dealers Assn. 
* | Hartman’s first official act as & 
D e a e r D oO ' n g S cones © was to appoint a com- ) 
mittee to work out details for a 
| Nevada County automobile show to 
be held in April or early May. 





(Continued from Page 40) 


founded in 1922 by A, D. Sory, un-|Clyde Jackson, purchasing agent P ‘y , $ 
der the name Brazos Valley Buick|and parts manager, said. earre ‘Man of Year 
Co., and purchased in 1930 by Earl| Mrs. Emma Smith, a full-time Charles M. Pearre, Weslaco 
M. North. employe, runs the coffee shop,| (Tex.) dealer, has been named 

The firm occupies more than two| which is open from 9:30 to 3:30! Weslaco’s “Man of the Year.” 
city blocks on Milam St. and also|every day except Saturday, and ae : 


| 





has a used-car lot in Pasadena,|then from 8:30 to 12. Bankrupt K-F Firm Sold a f 
ex, impson figures it saves the firm . ° « ' rin a. qin— 
T Si fi he firm | 7 Critter for $3,100 |New $100,000 Unit in Fla. Chain 
oar approximately 40 man-hours per 5 ae Nolan-Brown Motors (Cadillac), Miami, has opened a new salesroom and service 


C. of C. Post to Clements day which would otherwise be Suburban Motors, of Hutchinson, | Rea : 
Rae A. Clements, of Clements | SPe"t getting to and from a coffee Kans, bankrupt Kaiser-Frazer | 9¢Po"tment at 1000 Kane Concourse, Miami Beach, Fla. Edgar Jones is general man- 


n ko shop. dealership, has sold out for $3,100 | 99e": The firm also has dealerships in Jacksonville, Orlando, Fort Lauderdale and 
Seneca (N. ¥.) Chamber of Com-| Hartman Named President Greenleaf, of Wichita, Kans. p s 
; ; F For that amount, Greenleaf took | could find for sale. Appraisers had| price against the $2,900 mortgage 


oes Do 2 3 Of Calif. Dealer Group | possession of office equipment and| estimated the lot at $3,325. he holds. His claim will be pro- 
{ 2 Louis Hartman, Nash dealer at/ fixtures, shop equipment, a col-| District Court, in approving the|rated, like others against the 
) Toledo Golf Tournament Grass Valley, Calif.. has been| lection of auto parts and three junk | sale, made it clear that Greenleaf|company, when receivers finish 

Headed by Hertzfeld elected president of the Nevadaicars, all the property receivers} was not applying the purchase! computing. | ia le 


Harold E, Hertzfeld, Toledo Olds- 
( mobile dealer, has been named gen- 

eral chairman of the annual Inver- | 
ness Invitational golf tournament | 
i to be played here June 18-21. | 
Some of the nation’s top golfers | 
take part in the Inverness. Hertz- | 
feld for several years headed the | 
tourney’s transportation committee. 

OK * ok 


Haring Reelected 
O. E. Haring, of O. E. Haring, | 
Inc. (Chrysler- Plymouth), New 
Orleans, has been reelected presi- 
dent of the New Orleans Better 
Business Assn. 


* * * 


Chive Heads Assn. 

Pierre Chive jr., president of 
Chive Motors, Inc. (Studebaker), | 
New Orleans, has been elected 

{ president of the North Rampart 
\ Street Business Assn. He served 
| as vice-president last year. 

| . * * 
| 









The big colorful two page advertisement appearing in the March 28th issue : 
of The Saturday Evening Post, reproduced here in miniature, is typical 

of the job Hastings is doing continually to help you get more 
business. Hastings advertising sells car owners on the soundness 






of replacing rings and making other needed repairs, 






through believable, reason-why messages such as this. 






Hastings advertising sells the “replacement 








idea” —promotes all repair business 








—makes your selling job easier. 


HELPS YOUR 
BUSINESS 


Hopkins Sells Out 


H. R. Hopkins, of Francis & Hop- 
kins (Lincoln-Mercury), Portland, 
Ore., has sold his interest in the 
corporation to Clarence and C. 
Edwin Francis. Hopkins had been 
secretary-treasurer of the firm 
since 1948. 


Dallas Dealer’s Son Plans 


His Own Cadillac Firm 


W. D. DeSanders has _re- 
signed as vice-president and 
i general manager of Lone Star 
Olds-Cadillac Co., of Dallas, to 
open Dallas’ second Cadillac 
dealership. 

The new firm, to be known as 
Village Cadillac Co., will be 
located on Preston Rd. 

DeSanders is the son of N. J. 
DeSanders, president of Lone 
Star Olds-Cadillac, retailer for 
Cadillac and Oldsmobile and dis- 


tributor in this area for Cadillac. 
* * ° 


Buffalo Chevrolet Dealers 


Pick Planning Committee 


Twenty dealers have been se- 
lected by Buffalo zone Chevrolet 
dealers to serve on their planning 
committee for the current year. 

Representing Group I are James 
D. McKinnon, of Elmira; Jonathan 
W. Heinrich, of Rochester; Percy 
Hunt sr., of Buffalo; Warren C. 
Mernan, of Buffalo; Hugh A. Mc- 
Lean, of Tonawanda; Pat S. Lester, 
of Wellsville; William F. Murray, 
of Olean; Al B. Morgan, of Lock- 
port; Howard K. Maute, of Mead- 
ville, Pa., and Lawrence J. Man- 
cuso, of Batavia. 

Representatives of Group II are 
| Earl W. Ejichorn, of Bath; L. B.| 
| Hartman, of Salamanca; Earl Wat- 
rous, of Dunkirk; Gerald Tumalty, 
of Alabama, N. Y.; Harold W. Foss, 

of East Aurora; G. W. Hoselton, 
| of East Rochester; C. P. Witt, of 
Gowanda; Fred A. Russell, of Ge- 
| neva: Martin Anderson, of Fair- 
] view, Pa., and Edward J. Hudson, 


of LeRoy, N. Y. y 
| * * * 
‘ 
Coffee Time 
Simpson Innovation Saves 
40 Man-Hours a Day 
Simpson Auto Co. (Ford), of | J 


Oklahoma City is proud of its! 
coffee shop, where all employes | 
may enjoy free coffee. 
The cafe seats 35 people. Rolls | 
and doughnuts may be purchased | 
at a minimum cost, and employes 
use the room to eat their lunches 
brought from home. 
_ The idea was born because there | 
is no nearby eating establishment, | 








ast3¢ 


16 § 


as 






shows 


FRAM DEMONSTRATOR — Unit 
how Fram Radiator & Water Cleaner re- 


moves dirt, rust and scale flakes from 
radiator water. A small electric motor 
pumps the sample of dirty radiator cool- 
ant through transparent tubing, and the 
cleaner softens the water, adds a chemi- 
cal inhibitor and cleanses the liquid. 
Fram Corp., Providence 16, R. |. 


* * * 


Storm-Vulcan Publishes 


Machine Tool Bulletins 


Storm-Vulcan, Inc., of 2225 Bur- 
bank St., Dallas, has issued a num- 
ber of bulletins on its products. 

One booklet describes a simplified 
method of grinding and honing 
connecting-rod caps and bearing 
bores. 

A 1T-by-22-inch poster illustrates 
20 engine rebuilding machine tools. 

An illustrated manual contains 
details on engineering and opera- 
tion of the Storm-Vulcan 15-A 
crankshaft grinder. 

Another bulletin describes a new 
development in resurfacing engine 
cylinder heads with a new machine 
tool which controls stock removed, 
maintains precision flatness and 
finishes the entire head in 15 
minutes. 








.  2¥" x %e"* 


IDENTIFICATION TAGS—Two new types 
of inventory control and equipment identi- 
fication plates have been introduced by 
Metalcraft, inc., Mason City, la. Known as 
Serially Numbered Autographs and Num- 
bergraphs, they put greater efficiency into 
inventory control practices, it is said, be- 
cause users can quickly match written 
records with serially numbered plates on 
equipment. The plates are backed with a 


resilient adhesive that holds to any 
grease -free surface, according to the 
company. 

e 2 -«< 





' AIR HORN — Sparten Automotive, divi- 


‘sion of Sparks-Withington Co., Jackson, 


_ Mich., announces production of its Tornado 


oI 


| Offered by AC Spark 


air horn. The twin-trumpet horn is brass, 
chrome-plated and features a steel dia- 
| phragm. It may be mounted inside or out, 
| vertically or horizontally. 





GASOLINE METER—Production of a new 
self-purging gasoline dispensing meter for 
service station pumps has been announced 
by A. O. Smith Corp., Meter division, 5715 | 
Smithway St., Los Angeles. The Model | 
|PM-2, it is said, has been designed with | 
| valve and outlet in the bottom, arranged | 
|in such a way that no water, grit or sedi- 
ment can be trapped. Its valve action is 
| described as self-cleansing and self- | 
| lapping. 
| %* * * 





New Line of Radiator Hose | 


Introduced by Raybestos 


The Raybestos division of Ray- 
bestos-Manhattan, Inc., P.O. Box | 
1021, Bridgeport, Conn, is offering 
a new line of wire-reinforced 
flexible radiator hose. 

This new hose, available in 17 
sizes, can be stretched or com- 
pressed. No special tools are 
necessary to install it, and any 
standard hose clamps can be 
used, the firm says. 

* * * 








DOOR HANDLE GUARD —This device 
prevents scratches on door panels. Avail- 
able for Ford, Mercury, Lincoln, Chevrolet, 
Pontiac, Oldsmobile, Plymouth, Dodge and 
Nash Rambler. Rapid Tool & Mfg. Co., 339 
Fairbanks St., Grand Rapids, Mich. 


* * ES 


Improved Sludge Gun 


The AC Spark Plug division of | 
General Motors has announced an | 
improved sludge gun for the re- 
moval of harmful residue from oil 
filter cases. 

The gun makes filter element 
changing easier and eliminates the | 
messy job of cleaning out the in-| 
side of the filtering element case | 
with a cloth, according to the firm. | 

* * * 





| 





RECORDING SYSTEM—This oscillograph 
recorder is mounted in a metal consolette. 
Starting out with a two-channel system, it 
can be expanded to six channels by the 
addition of recording galvanometers. Edin 
Co., Inc, 207 Main St., Worchester 8, 
Mass, 
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METALLIC SIGN — Mirro-Brite proclaims 
the make and type of various models. | 
Color is provided by silk screening where | 
emphasis is required. Signs can be drilled | 


or die-cut to special shapes. Coating | 
Products Co., 136 W. 21st St., New York | 
City. 


* 


Cole-Hersee Catalog Covers 


885 Electrical Products 


Cole-Hersee Co., of 20 Old Colony 
Ave., Boston 27, offers a 48-page 
catalog of automotive electrical 
equipment, featuring 885 products. 

The booklet covers many new de- 
velopments in the switch and 
trailer connector field, according to 
the firm. | 





SPARK PLUG TESTER — This tool checks 
voltage being supplied to the spark plugs 
and is useful for diagnosing other ignition | 
problems, according to the maker. It in- | 
cludes a needle probe for testing plugs 
equipped with protective rubber boots and 
features a new method of mounting the 
special high-intensity neon tube to de- 
crease shock damage. Champion Spark 
Plug Co., Upton Ave., Toledo. 





MAGNETIC GAUGE—The No. 128 Aline- 
ment Set is designed for small shops. It 
includes turning-radius floor plates, toe 
gauge, tire scriber and a magnetic gauge 
with automatic hub. Bear Mfg. Co., Rock 
Island, Ill. 





ELECTRONIC SALESMAN — This device 
records sales messages and repeats them | 
to customers. The Message Repeater can 
be set up alongside the pump of a service 
station and will start operating with the 
pump. Seasonal services, accessories, credit 
cards and car washings are among items 





16, 


according to 





| specially designed restricted firing cham- 
| ber and baffle which, the company claims, 


| liquid oil 


| Inc., 148-58 Summit St., Newark, N. J. 


| is attached to the rear frame member, and 


1953 


denum disulphide. The weight is centered 
by end springs. States Development & 
Mfg. Co., 11 W. Cullerton St., Chicago 6. 


UCTS wx 


which can be promoted by the device, | 
the maker. It can be con- 
nected with a loudspeaker system. Mohawk 
Business Machines Corp., 47 West St., 


New York. 


UPHOLSTERY CLEANER—Glamur Instant 
car upholstery cleaner permits quick and 
easy cleaning and is noninflammable, the 
maker says. It simply is brushed on and 
allowed to dry. Hosid Products, Inc., Hosid 
| Bidg., Syracuse 3, N. Y. 


wh. 


DISC SWITCHER—The 3-M backup pad | 
assembly is adaptable for use on all | 
standard grinders and polishers. A quick- | 
change nut is one of its main features. | 
Miller Mining & Mfg. Co., 900 Fauquier | 
St., St. Paul 6, Minn. 





CARBURETOR MANUAL—Contains basic 
data on operation and maintenance of ail 
late- model Rochester carburetors. The 
| booklet is designed mainly for training 
purposes. United Motor Service, 3044 W. 
Grand Bivd., Detroit 2. 


Pisce i sae wee od 
_ WASHES CLEAN AND BRIGHT 


a: 





WASHER SOLVENT—Solder Seal retards | 
freezing of the solution, eliminates jar 
breakage and avoids washer system | 
troubles, according to the manufacturer. 
Radiator Specialty Co., Charlotte, N. C. | 





COM SPRING BOOSTER 


* * * <> 





ef 


LE DNARD 
Ol, FIRING 


SPRING COMPRESSOR—Installs spring 
spacers in less than 10 minutes, it is 
claimed. Cars need not be chained down, 
and shock absorbers don't have to be 


OIL FIRING PLU adil iialeiaced. Py heen Beeline Co., Davenport, la. 
| * * « 


| 
recesses the electrodes and prevents the 
from reaching the spark gap} 


insulator. Leonard Spark Plug Co., | 
| 





and 





FOR BRAKES—Cop-Sil-Loy is said to 
prevent fade due to overheating, make 
surfaces resistant to water and oil, lubri- 
cate surfaces, and double brake and 
its action counteracts all movements of| clutch life. The copper-lead alloy is 
the car away from straight and level, the| brushed on the lining. Cop-Sil-Loy, Inc., 
maker says. The unit consists of an outer | 1595 Cross Roads of the World, Hollywood 
cylinder containing an inner weight) 28, Calif. 

“floating” on a mixture of oil and molyb- (Continued on Page 43, Col. 1) 


GYROMATIC—This new anti-skid device 
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| pivoted on each collar presses firmly on | | with a full compliment of “sprags,” 
| the base of the battery posts when the | |has been announced by Formsprag 
N | strap is lifted. The firm is located at 222) : | Co., of 23601 Hoover Rd., Van Dyke, 

ew ro u C S |N. Second St., Minneapolis. |Mich. The firm claims that this 

* * # |type of clutch gives greatest torque 


capacity for size and weight. 


‘Continued from Page 42) 










lifting arms and reaches a height of 62 
| inches. There are 14 locked working posi- | 
tions. Miller Mfg. Co., Inc., 8404 S. 
Broadway, Los Angeles 3. 


* * + 





AUTO ANTENNA —The Nemco ‘‘Ball- 
Tenna”™ can be installed in a few minutes 
on the roof, top fender, side fender, top 
| cowl, side cowl or rear of any vehicle. 


| IGNITION DEVICE—The Surestart con- | 1°, models ore available: NGF-26 extends) CLOTHES HANGER—Kar-Rak can be in- 
sists mainly of a wet storage battery which ti , . fle be a i Gan 42-08 stalled in any car without screws or tools, 
supplies current for the motor only. It is ae tie. ton , iene ie y it is stated. Rubber ends protect interior. 

BATTERY CARRIER—A reverse cantilever | used when the car stalls because of bat-| °° pei 3 : & oo “aan to 32 ae © ee ae 
action is employed in the new Kant-Slip| tery trouble. The device is charged by the . of clot ing, says the maker. Melaire Dis- 
battery carrier introduced by Grant Bat-|same generator as the main battery. R. Formsprag Clutches tributing Co., 420 Lexington Ave., New 











CONTROL VALVE—Ping-Out fits on the 
line between distributor and vacuum, and | tery Co. It is claimed the carrier will hold | Caluwaerts Co., Inc., 1 W. 67th St., New| A line of over-running, indexing | York 17. 


and backstopping clutches, made (Continued on Page 44, Col. 1) 


synchronizes ignition with car speed by|frmiy any six-volt battery. A steel dog | York 23. 
delaying ‘‘too rapid'’ vacuum advance, | ———— $$ _—______—_ — — 
Sketch at lower right shows how it slips 
onto the vacuum line. P-B Products, 7958 
Beverly Bivd., Los Angeles 48. 

* * * 








FRONT AXLE—Is said to eliminate the | 
conventional pin-and-spindle mounting, | 
and positions each front wheel on a) 
center line directly around an axle which | 
is ball-mounted in nylon sockets. The axle 
enables the wheels to turn in circles of 
equal radii, and road shock is directed | 
through the springs and away from the| 
steering mechanism. It is called the Ball 
Plumb-Center. Ball Axle Corp., 354 Pittock 
Block, Portland 9, Ore. | 

* * * | 


PAT THERMOKOOL 





) LONG-LIFE BATTERY — Thermoloy is| 
guaranteed for the life of the car, the 
maker says. Use of more efficient cooling 

* * * 

, 





circulation and introduction of selenium | 
into the battery fluid are claimed to be | 
responsible for the longevity of the} 
battery, which, according to the manv- | 
facturer, will not weaken either in a| 
charged or discharged state. United | 
Battery Co., 4033 Whiteside Ave., Los 
Angeles 63. 
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powder. The powder is added to the cool- 
ing system, and the leak examination is 
made by passing the lamp beam over the 
block, radiator and other ports. Tincher 
Products Co., Sycamore, Ill. 


New Products 


(Continued from Page 43 





mon braking complaints with 62 causes 


and solutions. Wagner Electric Corp., 6400 
Plymouth Ave., St. Louis 14, Mo. 
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PARTS STORAGE—A 128-drawer model 
has been added to Haz-Bin Jr. storage 
units. It holds hundreds of different small 
parts. The cabinet provides maximum visi- 
bility and space economy, says the maker. 
pair of hydraulic and mechanical brakes LEAK DETECTOR—Seep Spot'r is said to | Built-in safety catch permits open drawers 
is covered in a 50-page manual. It con-| detect water seepage by the use of an/ to hang out for easy access. Akro-Mils, 
tains a trouble check chart listing 14 com-| ultraviolet light beam and fluorescent| Inc., P.O.B. 989, Akron 9. 





BRAKE GUIDE — Maintenance and re- 








In Philadelphia nearly everybody 


, 1953 





Madison St., South Bend 22, Ind., 
| covers the bench and floor types of 
the Light Ten Lathe. Attachments 
|}and accessories are also pictured 





| PORTABLE CHARGER —A fast charger 


RUST REMOVER — Metal Treat removes | weighing only 33 pounds and designed 
rust quickly, the maker claims, ay well as| for six and 12-volt batteries has been 
preventing rust and assuring better paint 


adhesion. Klean-Strip Co., 2372 S. Lauder- | 3419 w, 67th St., 


| dale Ave., Memphis 6, Tenn. 
& * * 


Lathe Catalog 


Corp., 
Los Angeles. The port- 
| able Model QWP, rated six volts 80 am- 
| peres and 12 volts 60 amperes, embodies 


developed by McColpin - Christie 


Catalog 5216, published by South | all the features of the larger C & C fast 


|Bend Lathe 


reads The Bulletin 


Evening and Sunday 





Works, of 425 E. 








AbvERTISING Orrices: Philadelphia, Filbert and Juniper Streets ¢ 


National Advertising Representatives: Sawyer Ferguson Walker Company ¢ Chicago * Detroit * Atlanta °* 


New York, 285 Madison Avenue 


Los Angeles 


San Francisco 


| chargers, according to the maker. 





OILER—A line of hand oilers with con- 
| trolled oil flow has been developed by 
|K-P Mfg. Co., 1218 Linden Ave., Min- 
| neapolis 3. The E-Z Model No. 500 has a 
six-ounce capacity and is equipped with 
a removable holder and detachable six- 
inch steel spout. A 12-inch flexible spout 
also is available. Both spouts have steel 
tips. 


seaenesnstunenctnisenestttet scenes SC TCE 





FROM STORM-VULCAN—The Model 155 
shaft straightening press has been an- 
nounced by Storm-Vulcan, Inc., 2225 Bur- 
bank St., Dallas. The new machine 
| straightens automotive and industrial 
crankshafts and all straight shafts. It has 
a shaft capacity of 62 inches. 


* * * 





ALINEMENT GAGE—A _ multi- pole 
magnet snaps the new Bear No. 28 gage 
into position on the wheel hub face, with 
a self-centering plunger providing ac- 
| curacy. A special adaptor is available for 
low-fender cars. Bear Mfg Co., Rock 
Island, lil. 

(Continued on Page 45, Col. 1) 
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i | windows fog-free, according to the maker. | 
| No-draft windows can be opened two 


| inches with the device. Anderson Lighting, 
e Ww i 0 Uj C S 6341 S. Ashland Ave., Chicago 36. 


* 






Aid to Aceident Victims 


20 Legislatures Study New Means of Assuring 
Drivers’ Financial Responsibility 





STREAMLINED $-53 


(Continued from Page 44) ALPHABETICAL LISTINGS 





WASHINGTON. — Legislators in| person in an accident, $20,000 for 
20 states have submitted proposals|injury to more than one person, 
designed to provide financial redress | and $5,000 property damage, follow- 
for motor vehicle accident victims,|ing the precedent set by Rhode 
according to a survey by the Na-/| Island and New York. 


Body Co., 5900 N. Broadway, St. Louis 
15, Mo. 













mn tional Highway Users Conference. In Massachusetts, the only state 
- Keen attention is being focused | having adopted auto liability insur- 
‘ upon New York, perennial pat- | ance as a panacea to the financial 
j tern maker in the field of insur- | responsibility problem, lawmakers 
j ance legislation, where a hotly | are considering upward of 30 bills 
i contested battle is forecast in re- | which would amend or repeal the 
anu ~- | gard to a proposal which would | present law. Legislative discontent | 
VALVE REFACER—A new model includes PuTS RAM OUT require the procurement of lia- | with the present law is reported 
end grinding attachment, new coolant bility insurance by vehicle owners | growing with the increase in acci- 
system and valve heads up to four inches. as a prerequisite to obtaining | dents and rising auto liability rates. 
Black & Decker Mfg. Co., Towson 4, Md. registration. Gov. Thomas E, Gov. Christian A. Herter has | 
s 3 Dewey, in his annual address to proposed a “point system” where- 
the legislature, strongly endorsed by drivers involved in accidents 
| enactment of this type of legisla- | would receive “demerits” intended 
CLUTCH SET CATALOG — S-53 contains! tion. to eliminate eventually faulty 
|alphabetical listings of clutch sets and Arkansas, California, Georgia,| motor vehicle operators from the 
plates, pressure assemblies, release} Maryland, South Carolina, Tennes-| highways. 
_~ ie Z - ; sleeves, bearings, forks and flywheel pilot} see and Washington are weighing | Measures introduced in Indiana, 
= “ars WS ORECTED bushings for cars. Accurate Parts Mfg.| enactment of bills predicated on the | Oregon and Wisconsin would in- 
: 24 ——" PUTS RAIN OUT «OPENING Co., 12435 Euclid Ave., Cleveland 6. | same basic reasoning. |}crease the minimum amounts re- 


; 1 aah ; 
2 aaa ! An Indiana proposal would re- quired as proof of financial respon- 
The AUTOMOTIVE NEWS ALMANAC is 


| RAIN DIVERTER—Channels water away 4 year-long friend. Use it often for statis.|@Uire minors to be insured to ere by those persons involved 
| from the car interior and aids in keeping | tics, buyer information and personnel data. , extent of $10,000 for injury to one!in at least one auto accident, 





TRANSLUCENT DISPLAYS — Said to be 
effective day and night and can be read 


at great distances. Translucent letters in 
red and green come in six, eight and 
10-inch sizes. Wagner Sign Service, Inc., 
421 S. Hoyne Ave., Chicago 12. 
+ * * 
= | TRADE MARK 
= me GENUINE CHRYSLER CORPORATION PARTS AND ACCESSORIES 





TOOL COMPARTMENT — Service Twins | 
are tool and material compartments for | 
Y and %-ton trucks. Compartment doors | 
are of double-panel construction and 
weathertight. Parts bins are provided for 


each compartment. McCabe-Powers Auto 








New Laws Urged 
On Auto Safety 


Devices in Pa. 


HARRISBURG, Pa.—A series of 
measures to reduce motor vehicle 
accidents in Pennsylvania by set- 
ting up new requirements on the 
use of mechanical and other de- 
vices has been introduced in the 
General Assembly. 

All vehicles would be required to 
have mechanical or electrical sig- 
nal devices by Apr. 1, 1954, under 
a bill sponsored by Reps. Henry E. 
Ragot and Clair H. Peifly, who also 
introduced another measure which 
would require all motor vehicles to 
be equipped with rear view mirrors. 

At present, hand signals are ac- 
ceptable on stops and turns, ex- 
cept for large commercial vehicles, 
on which mechanical or electrical 
signal devices are required. 

Use of high-beam road-lighting 
equipment would be banned under 
provisions of a measure introduced 
by Rep. Edward Dunn. He also 
introduced a bill which would pro- 2 
hibit knobs on steering wheels. Engineered especially for Plymouth, Dodge, De Soto 


and Chrysler cars and Dodge “Job-Rated” Trucks! 


Display this sign to let people know you 
recommend and install MOPaR parts. For 
details about obtaining a free MOPAR sign, 
mail in coupon today. 





United Replacing DC-3s 
With Convair Planes When draining radiator and crankcase for a spring change-over, 


SAN FRANCISCO. — United Air it’s a good idea to make a quick check of the cooling and ignition 
Lines has placed the new Convair 
340 on flights between intermediate 





systems. You can do your customers a good turn by pointing out 


ADVERTISING DEPT., 
stops from coast to coast. a worn fan belt, radiator hose, spark plugs and other parts that Chrysler Corporation, Detroit 31, Mich. 


The Convair carries 44 passengers should be replaced. | Please let me know how | can obtain a MoPar sign. | 
and a 2,800-pound cargo at a cruis- : 
ing speed of 270 miles per hour. For these and any other repairs or replacements—on cars or | NAME | 


Regular schedules, tying in Reno, trucks—you can do a better job with MoPar parts. They are 
Sacramento, Oakland, San Francis- | 


:; COMPANY 
co, Salinas, Fresno, Los Angeles, engineered by Chrysler Corporation and made to the same 


San Diego and mainline routes east high standards as the original parts. Because they’re made | street 
are now in operation. . . i ' 

ar detain: Wales enetin ts right, they fit right and work right! | cv ZONE___ STATE | 
have a fleet of 55 Convairs flying | J 
over the company’s 13,250-mile an ae ae “te aa am aa a 
system, gradually replacing the old 
DC-3s, 


CHRYSLER CORPORATION + PARTS DIVISION + DETROIT, MICHIGAN ae 
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By Leo T. Parker 
Attorney at Law 
REVIEW of recent decisions 
from leading higher courts re- 
veals that motor vehicle drivers 
may be cleared of liability for col- 
lision injuries in some courts, while 


77 
aS 7 iets 


* 





|intention to turn, he is liable if a 
rear car collides with him. Other 


Lawsuits Affecting Dealers... | courts hold to the contrary. 
Court Decisions | 


For instance, in Aijrline  v. 
Guidry, 241 S. W. (2d) 203, the 
testimony showed that a forward 
driver intended to make a left 
turn, and when leaving one street 
intersection signaled, with his 
hand, his intention to turn left at 


while driving behind the defendant | 

to so regulate the speed of his car 

so as not to collide with the car.” | p 
For comparison, see Gorcynski v. | the next intersection. 

Public Service, 68 Atl. (2d) 631. At about the middle of the block, 

Here it was shown that an auto-| he changed his mind and withdrew 

mobile stopped at a corner. The|his hand, but changed his mind 





Nattily Dressed Gent Guides Chapp Patrons— 


Attired in tails, top hat and white gloves, this greeter at Chapp Chevrolet, New| # collision with a forward car. 
York, distributed the Chapp Chevrolet News and helped prospective customers inspect 
the cars on display. 


Wilhelm Motor Co. (Studebaker), 


Eldon E. Renz, 
Kans., according to Clarence Wil- 
helm’ who, 
founded the business 12 years ago. 
Renz was a partner in a Stude- 





Sacto 


|being found liable for damages 
under nearly identical circum- 
stances in others. 

According to some higher 
courts it is the duty of the | 
driver of a rear automobile to | 
regulate the speed of his car so 
as always to be prepared to avoid | 


rear automobile ran 
stopped car. 









saying: 


| For instance, in Vinson v.| 

| 
that a driver 
turned his automobile and a motor- | 
ist in the rear struck the forward | . 


| car. 


|} shown 


pe" the jury.” 

baker dealership at Great Bend. | 

Wilhelm said he plans to remain 

with the firm, which will operate 

otor Co. | ° 

under the name of Renz Motor C | Rear Driver at Fault | ‘ _—_ 
; ; | (HE higher court refused to hold | Conflict on Turn Signals 

The back pages of every issue of AUTO- 

MOTIVE NEWS contain the WANT AD 

Section. Others are profiting from AUTO- 

MOTIVE NEWS WANT ADS! Are you? 


Wilhelm Motor Sold 


” * * 
has been sold to 


of Great Bend, 


Kans., a + * 


with V. C. Henre, 


liable, saying: | 
“It was Peek’s (rear driver) duty 


Help keep your customers out of situations like this! 


is a ready prospect for the 


WICO Autostop! 


THE MAGIC BRAKEHOLDER 


Drivers are apt to forget that modern 
transmissions mean a car always is “in 
gear’’! So, they find themselves breaking 
the law or in dangerous situations. 


Every driver 


A car equipped with a Wico Autostop 
stays put when the driver makes a stop. 
There’s no forward roll or backsliding— 
even when a stop is made on a hill. The 
driver brakes to a stop as usual, and 
touches the magic switch on gearshift or 
selector lever. That does it. The car stays 
where the driver stops. To get going 
again, the driver just steps on the gas and 
the brakes release automatically. 


You can help keep your customers out of 
trouble—and make yourself additional 
profit—by selling the Wico Autostop. 
Anda single demonstration usually makes 
the sale! 


Each Wico Autostop kit contains 
complete, illustrated instructions. 
Average installation: 1'/2 hours. 


You don’t have to keep your foot on the brake. And 
there’s no need for riding clutch or accelerator. 








Every car owner is a prospect for a Wico Autostop. Sell this profitable 
item—not a gadget, but a real necessity. And one demonstration can 
make the sale. Write us now about the MONEY-SAVING DEMON- 
STRATOR OFFER that makes it easy to show your customers a// the 
Autostop advantages. 


TO SHOW 'EM IS TO SELL ’EM! 


Manufacturers of Magnetos and 
the “Puff-a-lite’ Automobile Lighter 


WICO ELECTRIC COMPANY Dept. A, West Springfield, Mass. 


The jury held the owner of the 
forward vehicle liable in damages | 
to the rear driver, and the higher 
| court sustained the jury’s verdict, 


suddenly | evidence to support the verdicts of | 


Hence, different courts disagree 
| as to the responsibilities of forward 
|'and rear drivers of automobiles. 


the driver of the forward car | GOME higher courts hold that 
should the driver of a forward 
automobile neglect to signal his 


into the| again and, without again signaling, 


|suddenly made the 

collision occurred. 
The higher court held the driver 

|of the rear automobile liable for 

|the resultant damages. 

| * + = 


left turn. A 


“A careful consideration of the| Doors Opened in Traffic 


testimony leads to the competent | A NOTHER peculiarity of auto- 
| Augusta, 54 S. E. (2d) 274, it was|that there was ample competent 


mobile accident law suits is 
|that all drivers must anticipate 
| that an occupant of a parked auto- 
mobile will suddenly and without 
warning open the door of his auto- 
mobile and obstruct approaching 
| traffic. 


For example, in Valley v. Lar- 
son, 38 N. W. (2d) 19, it was 
shown that the driver in a parked 
automobile suddenly opened its 
door. A passing automobile col- 
| lided with the open door. 


| The higher court decided that 
jthe owner of the parked auto- 
|mobile was not negligent in 
|suddenly and without warning 
|opening his car’s door, which then 
| extended into the street. Hence the 
jowner of the passing automobile 
| was held liable. 

+ * . 


Double-Parking Damages 


ACCORDING to one higher court, 
|+*% a city ordinance which author- 
| izes double parking does not relieve 
|the owner of an automobile from 
| damage liability to a driver who is 
|blocked from driving away. This 
| higher court held a physician liable 
|for 6 cents damages. 


| In the case, Harnik, v. Levine, 
115 N. Y. S. 25, it was shown that 
a city ordinance authorized phy- 
sicians to double park as long as 
necessary when attending a patient 
in a hospital, private home or other 
place. 


| A physician named Levine 
| double parked when he made an 
emergency call, An automobile 
owner named Harnik, who was 
parked at the curb, sued the 
physician for heavy damages for 
loss of use of his automobile, 
which he could not drive away 
while the physician’s car was 
double parked. 

It is interesting to observe that 
the higher court held the city ordi- 
nance void as to locations, where 
another ordinance forbade double 
parking. The higher court held the 
physician liable for 6 cents damages 
for depriving Harnik of the use of 
|his car. 








New demas Cor 
To Bow in N.Y. 


NEW YORK.—The new Arnolt 
combination family-sports cars will 
be exhibited at the International 
| Motor Sports Show in Grand Cen- 
tral Palace Apr. 4-12 by S. H. Ar- 
nolt, of Warsaw, Ind., well-known 
|industrialist, sportsman and im- 
| porter of foreign cars and presi- 
dent of Arnolt Corp. 

Two models will be shown—a 
|coupe and a convertible. Both use 
the MG TD chassis and the bodies 
are built by the Italian designer 
Bertone. 


| The Arnolt car has a combi- 
|nation steel and aluminum body. 
| Although close-coupled, it provides 
|comfortable seating for four 
| people, the maker says. 


Tire Choice 


Poll Finds 76% of Buyers 


Put Safety First 

NEW YORK.—Safety is the most 
important factor in the choice of 
|a tire, according to a survey of 
Shell Oil Co. credit card holders in 
the New York metropolitan area. 

Questionnaires were sent to 9,187 
persons, 5,031 of whom answered. 

Safety was given as the reason 
for selecting a tire by 76.1 percent. 
Another 34.9 percent said mileage, 
and only 19.7 percent rated price 
as most important, 
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46 FM 2-dr., $550 
Market Trend Samana re nb Windsor conv., $1,525* Model on = saad cons 
* r . s : JeS "49 sto CO 925 e (to date 5: 
Automotive News’ used-car price index showed a sharp drop in all SeDan: wh i = ‘$600, ” 1958 $2,346 $2,332 $2,349 
models of wholesale used cars last week as the overall average price | FORD —'53 Custom (8) 2-dr., $2,100°. | 1952 “1,848 1,813 1,853 
fell off by $13 to stand at $1,107. aes Geant te cake ca | 1951. 1367 1348 1,346 
The price of ’48s took the biggest loss, the index showed, falling off 2-dr., $1,250*, $1,200*, $1,055, §1,030; 1950 1,058 1,086 1,084 
$29. Second largest loss was for ’53s, down $20. Others to lose were oar eibee a at’ $1,i00°, S106. $1,. 1949. 805 $42 852 
oA” , 6 ox , , 49 -~ * ,lo » o @ . ,060, . 
47s, $16; 49s, $12; ’50s and ’51s, $8; 46, $6, and ’52s, $1. 035, '$955, $915. ‘49 Custom (8) eee 1948 574 640 638 
But auction sales activity was improved over the week before, ac- ios chs cheb na” $600. °47 | 1947 487 520 509 
cording to the index. More than 60 percent of the offerings were sold | weRcURY—'51 4-ar.. $1,095*. ‘50 2-dr.. | 1946 374 422 419 
| 


Used-Car Auction Prices 
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325, $1,275. °51 SL Deluxe 2-dr., 2 





club coupe, $900, $770. °48 FM 4-d 


for the first time in more than a month. At 13 representative auctions $1,015*. '49 4-dr., $840, $675. 
last week, 1,653 cars were sold from 2,718 offerings—an average of 61 | OLDSMOBILE—'53 (88) Holiday, $3,14( 


y * : 3 : es a . "52 (98) 4-dr., $2,100*. °50 (88) 2-dr., 
percent. aes same auctions a a oe 1,586 cars were sold $1,405*. (The above figures are averages of used-car auction prices, all 
24 rings , f > : PLYMOU 5 ‘s . . EB . . ‘ c 
from 2,938 o erings for an average of 5 pe reen - ay TH )1 Cambridge club coupe, makes and models, carried regularly in Automotive News.) 
Prices marked with an * indicate a unit equipped with an automatic | ponTIAC—'s1 Chieftain (8) 2-dr.. $1.300*. 
transmission or overdrive, and (ps) indicates power steering. 50 Catalina, $1,390*. ” ; 
Victoria, $1,940*. °'51 Victoria, $1,445*; 230*. '50 SL (8) sedan, $1,085. °49 SL 
as 185, $1,180. °48 Deluxe sedz BE) " ' Custom (8) sedan, $1,225*, $1,110; club (8) sedan, $1,005. °48 SL (8) sedan, 
DENVER edutahd-7a) &. 4) oon "eee 48 MOORHEAD, MINN. coupe, $1,125; Deluxe (8) sedan, $1,120.| $750. 
(Denver Auto Auction. Sale every Tues- SL (8) sedan, $590. (Tri-State Auction Co. Sale every Thurs- 50 Custom (8) sedan, $1,040, $1,050. 49 ; 
day. Prices are for sale of March 3.) STUDEBAKER—’50 Champion sedan, $680. | day. Prices are for sale of March 5.) Custom (8) club coupe, $775, $880; DANVILLE, VA 
Pri teady. Sold 240 cars out of | WILLYS—’52 Aero Wing sedan, $1,375 . %-ton pickup, $620. °'48 SD (8) sedan, 9 ° 
o75 eibeatans ‘ei aS as preg see (Market appeared strong here. Sold 52 $555; club coupe, $655. '47 SD (8) sedan, (Danville Auto Auction. Sale every Wed- 
vide she te ° ange CHARLOTTE. N. C cars out of 64 offerings.) $425, $600. ‘46 SD (8) sedan, $450,|nesday. Prices are for sale of March 4.) 
BU ICK— 53 Super sedan, $2,945 ’ ae “ ug IN. Up BUICK—’51 RM sedan, $1,700*. °50 Spe- $440, $350, $425. (Average sale with average activity. 
igo° en itee, 8% aio axes, Sh ie (E. M. Stafford, Inc. Sale every Wed- cial sedan, $1,035. '49 Super sedan. $790, KAISER "51 sedan, $975. ——— Sold 50 cars out of 86 offerings.) 
eae ae : S1510*, $1.605*. $1,685*, | "@Sday. Prices are for sale of March 4.) $810. ee s MERCURY—’51 sedan, $1,490, $1,325. '49] BYTOK—'51 Special 2-dr., $1,535*. ’50 Su- 
sedan, $1,305, $1, » $1,605*, $1, Ss { 1: CHEVROLET—'51 Bel Air, $1,360. '49 FL|__ sedan, $920. “ia 
; 925 $1.005* $1.025* (Sold 69 cars out of 136 offerings.) ao wen , , . per 4-dr., $1,060*. '49 Super 2-dr., $850. 
50 Super sedan, $925, $1, , $1, 5*, : i ie : .  c hi i Deluxe sedan, $780; club coupe, $710. '48 | NASH—’46 (600) sedan, $205. "47 Super 2-dr., $445; Special 4-dr.. $525 
$1,085*, $1,115, §1,210*,  $1,325*. | '49 | BUICK—"51 Special 2-dr., $1,430. °50 Su-| $M sedan, $600 OLDSMOBILE—’51 Super (88) sedan, $1,-| +46 Super 4-dr., $405. aa 
Super sedan, $830. ’48 RM sedan, $550. per 2-dr., $1,225*. DeSOTO—'48 Custom sedan, $500 675. '49 (88) sedan, $960*, $1,025". . > ge aye’ ‘ 
CADILLAC—'53 (62) sedan, $4,725*. ’52 | CADILLAC—'51 (62) 4-dr., $2,775*. '50 | DODGE—'49 Coronet sedan, $795. '46 Cus- | PLYMOUTH—’52 Cranbrook sedan, $1,515; | CADILLAC—'49 (61) 2-dr., $1,890°._ '48 
(62) sedan, $3,595", $3,830*. '51 (62) (62) 4-dr., $2,260°*. tom sedan, $305. Suburban, $1,660. '48 Deluxe sedan, $335. (62) 4-dr., $1,200*. '47 (62) 2-dr., $700*. 
sedan, $2,700*, $2,740*, $2,785", $2,810*, '52 | PONTIAC—’51 Chieftain (8) sedan, §$1,- (Continued on Page 50, Col. 1) 


$2,850*, $2,935*. °50 (62) sedan, $2,470*. 
"49 (62) sedan, $1,845*. 

CHEVROLET—’53 Bel Air sedan, $2,055, 
$2,375*; %-ton pickup, $1,430; %-ton 
pickup, $1,350, $1,410. ‘52 SL Deluxe 
sedan, $1,435, $1,460, $1,500*, $1,520*, 
$1,580*, $1,585*, $1,625*, $1,650*; %%-ton 
pickup, $1,150, $1,190. °51 Bel Air, $1,- 
475, $1,520*; FL Deluxe sedan, $815, 
$1,060, $1,145*, $1,190*, $1,200*, $1,235*. 
"50 Bel Air, $1,150, $1,350; SL Deluxe 
sedan, $890, $895, $905, $935, $950, $965, 
$990, $1,100*. °49 FL Deluxe sedan, 
$755, $810. °48 FL aerosedan, $610. °'47 
SM sedan, $420, $465, $500, $505, $525. 

CHRYSLER—’53 NY sedan, $3,155*. ‘52 
Saratoga sedan, $2,275*. °51 Windsor se- 
dan, $1,430*, $1,505*, ’50 Windsor sedan, 
$1,045*, $1,235*, $1,305*. ‘49 Windsor 
sedan, $945*, $950*. "48 NY sedan, 
$515*, $605*, $640*. 

DeSOTO—’50 Custom sedan, $1,090*. ‘47 
Custom sedan, $490*. 

DODGE—’53 Coronet sedan, $2,475*; Mea- 
dowbrook sedan, $1,855, $2,010*, $2,165", 
$2,180*, $2,295*. 51 Meadowbrook sedan, 
$1,075*, $1,200*. °50 Coronet sedan, 
$865*, $900*, $1,010*. 

FORD—’53 Country Squire, $2,590*; Vic- 
toria, $2,445*, $2,475*; Custom (6) se- 
dan, $1,925, $2,015*. ‘52 Custom (8) 
sedan, $1,345, $1,595*, $2,050*; %-ton 
pickup, $1,265, $1,325. ‘51 Victoria, $1,- 
360*, $1,500*; Custom (8) sedan, $1,055, 
$1,120*, $1,235*, $1,255*. "50 %-ton pick- 
up, $755, $765. °'49 Custom (8) sedan, 
$660, $685, $790*, $850. ‘48 SD (8) 
sedan, $500, $505, $595. 

HUDSON—’51 Commodore (8) sedan, $1,- 
220*. '48 Super (6) sedan, $540. 

LINCOLN — '52 Cosmopolitan sedan, §$2,- 
650*. °51 sedan, $1,445*. 

MERCURY—’53 sedan, $2,700*. °52 sedan, 
$2,045*. °51 sedan, $1,400*, $1,405*, $1,- 
525*. °50 sedan, $935*, $1,305*. ‘49 
sedan, $800. ‘46 sedan, $405. 

OLDSMOBILE — ’53 (98) sedan, $3,200*, 
$3,430*. °52 (98) sedan, $2,100*, $2,- 
225%, $2,370*, $2,600*. ’51 (98) sedan, 
$1,410*, $1,805*, $2,050*. °50 (98) sedan, 
$1,090%, $1,130°, $1,255*, $1,285*. °49 
(98) conv., $1,100*. °48 (98) sedan, 
$425*, $635*, $685*. 

PACKARD—’51 (200) sedan, $1,100*. '50 
sedan, $595. 

PLYMOUTH—’53 Cranbrook sedan, $1,695, 
$1,950*. ‘52 conv., $1,700*. ‘51 Sub- 
urban, $1,400; Cranbrook sedan, $1,200. 
’50 Suburban, $1,210; Deluxe sedan, $820, 
$850. 

PONTIAC—’53 Chieftain (8) sedan, §2,- 
445*, $2,625*. °52 Catalina, $2,145*; 
Chieftain (8) sedan, $1,550*, $1,690*, 
$1,710*. ’'51 Catalina, $1,650*; Chieftain 
(8) sedan, $1,300, $1,495*, $1,635*. °50 
Chieftain (8) sedan, $1,120*, $1,180*. °49 
Chieftain (8) sedan, $875, $930*. 





STUDEBAKER — ’°50 Commander sedan, 
$1,315*; Champion sedan, $815*, $840*, 
$895°. 


WILLYS—’53 station wagon, $2,050; pick- 
up, $1,700, $1,715. ’'52 Jeep, $950, $1,- 
120*. ’51 Jeep, $725. 


N. PLAINFIELD, N. J. 


(Lebanon Auto Auction. Sale every Wed- 
nesday. Prices are for sale of March 4.) 
(Market steady. Sold 70 cars out of 

103 offerings.) 

BUICK—’51 RM sedan, $1,760*, $1,720*; 
Special sedan, $1,550. ‘50 Super sedan, 
$1,340°. °49 RM sedan, $950*. ‘48 Super 
sedan, $800. °47 Super sedan, $560. 

CADILLAC—’51 (62) sedan, $2,820*. ‘50 
(62) conv., $2,590*; sedan, $2,450*. °49 
Coupe deVille, $1,875*. 

CHEVROLET — ’53 (210) sedan, $2,160; 
(150) sedan, $2,005. ‘52 SL Deluxe se- 
dan, $1,510. ‘51 Bel Air, $1,530*; SL 
Deluxe sedan, $1,300*, $1,250. ’50 SL 
Deluxe sedan, $1,140*, $1,140, $1,105, 
$1,090; SL Special sedan, $980. °49 SL 
Deluxe sedan, $960; SL Special sedan, 
$800. °'48 SM sedan, $690; FM station 
wagon, $510. °'47 FM sedan, $610, $575. 

CHRYSLER—’51 Windsor sedan, $1,690*, 


$1,670*, $1,570*. °50 Windsor sedan, $1,- 


390*. '48 NY sedan, $880. 


DeSOTO—’51 Custom sedan, $1,480; De- | 


luxe sedan, $1,410. 


FORD—'53 Country Squire, $2,675*, °52 | 


Victoria, $1,985*. ‘51 Custom (8) sedan, 
$1,260; Deluxe (8) sedan, $1,110; Custom 
(6) sedan, $1,140. '50 Custom (8) sedan, 
$1,060; Deluxe (8) sedan, 2 at $910. ‘49 


Custom (8) sedan, $800. ‘48 SD (8) | 


sedan, $570. ‘47 SD (8) sedan, $490; 
SD (6) sedan, $435. °46 SD (8) sedan, 
$380. 

KAISER—’51 sedan, $900. 


MERCURY—’51 Monterey, $1,520; sedan, | 


$1,425. ‘50 sedan, $1,160, $1,120. 
OLDSMOBILE — '51 Super (88) Holiday, 
$1,720*; sedan, $1,570*. °'50 (88) sedan, 
$1,245*. °'49 (98) conv., $920*. 
PACKARD—’53 Clipper sedan, $2,600*. '49 
sedan, $860. 
PLYMOUTH — '52 Belvedere, $1,655. ‘51 
Belvedere, $',475; Cambridge sedan, §$1,- 





CHEVROLET—’52 Bel Air, $1,750; SL De- | FORD—’'53 Main (8) sedan, $1,805 


LESS EVESTRAIN...GREATER COMFORT... 


when you're behind 


A more and more people read about the advantages 
of Solex Glass in automobiles . . . as they hear the 
enthusiastic remarks of friends who drive Solex- 
equipped cars... the demand for Solex Heat-Absorbing 
Glass is growing daily. Car-owners like the way Solex 
cuts down on sun glare. They like the way Solex keeps 
the car interior cooler during hot-weather driving, and 


the fact that Solex reduces sun-fading of upholstery. 


PITTSBURGH PLAT 


luxe 2-dr., $1,460; SL Special 2-dr., $1,- 
$1,200, $1,175* ’50 SL Deluxe 4-dr., 
$1,075, $1,060, $1,020, $910; 2-dr., $1,- 
025, $900. ‘49 SL Deluxe 2-dr., $925; 


$725, $600; SM 4-dr., $555; 2-dr., $710. 





PAINTS * GLASS * CHEMICALS * BRUSHES + PLASTICS * FIBER GLASS 


16, 1953 47 


at 


Average Used-Car Prices 


P., 





(Compiled by Automotive News) 













Overall an 
Average... $1,107 $ 953 § 957 









THE HAZARDS OF GLARE AND HEAT from intense sunlight are reduced when 
an automobile is equipped with Solex Heat-Absorbing Glass. This green- 


tint safety glass cuts down sun glare substantially, lessens eyestrain, adds 
to driving comfort. 


a SOLEX windshield! 


Your customers will appreciate it when you offer them 
Solex Safety Glass—Solex Duplate, Solex Duolite, or 


Solex Herculite — as optional equipment on new cars 





and for replacement. You’ll appreciate your increased 













profits, too. Our Safety Glass specialists will be glad to 
discuss your requirements with you—just write the Pitts- 
burgh Plate Glass Company, Room 3212, 632 Duquesne 


Way, Pittsburgh 22, Pa. 
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| create a State bridge authority 
land allow the State Highway De- 
|partment to enter into contracts 
| with the new agency. The legisla- 
|tion provides for a three-member 
|authority, empowered to issue up 


Legislative Roundup 


(Continued from Page 26) 








Ohio, South Dakota and West 
Virginia. 

States in which higher registra- 
tion fees for passenger cars were 
proposed include California, Idaho, 
Maryland, Nebraska, North Dakota, 
Ohio and Wisconsin. 

On its way to enactment in Ten- 
nessee was a bill to allocate $7 
million a year of State tax receipts 
to cities for street improvements. 

A bill which would have split 
license fees with counties and cities 
was defeated in Montana. 

A State Highway Commission re- 
organization bill enacted in North 
Carolina increases the number of 
highway commissioners from 10 to 
15. 

Killed in South Dakota was a bill 
to reorganize the State Highway 
Commission by increasing its mem- 
bership from four to five but ex- 
cluding the governor as ex-officio 
chairman. 

Legislation on toll highway 
financing and _ construction is 
being considered in Alabama, 


At B & B Chevrolet, 3 out of 19 


Arkansas, California, Connecticut, 
Delaware, Illinois, Iowa, Kansas, 
Maryland, Michigan, Minnesota, 
Missouri, Nebraska, New Hamp- 
shire, New Jersey, New Mexico, 
New York, Pennsylvania, Rhode 
Island, Tennessee, Texas, Wash- 
ington and Wisconsin. 

States in which proposals for the 
financing of toll highways under 
existing laws are in various pre- 
paratory stages include Colorado, 
Florida, Indiana, Kentucky, Maine, 
Massachusetts, New Jersey, New 
York, North Carolina, Ohio, Penn- 
sylvania, Virginia and West Vir- 
ginia, Toll road construction is cur- 
rently in progress in New Jersey, 
New York, Ohio, Oklahoma, Penn- 
sylvania and West Virginia. 

* a + 


Bridge Legislation 
ONTANA enacted a bill creat- 
ing a state toll bridge authority 
to prepare construction of Missouri 
River bridges between Fort Benton 
and Wolf Point. 
Bills were enacted in Georgia to 


service men rack up 


5% oF labor cales! 


Here’s another case where an up-to-date bump and paint shop 
does more than its share of business. 


| 


| 
| 





to $30 million of revenue certifi- 


cates to finance the construction of | 


new free bridges. 
A bill designed to eliminate in- 
stallment sales financing difficul- 


ties which arose in Arkansas | 
after the State Supreme Court | 


last year invalidated a 1951 small 
loan act was passed by both 
houses and sent to the governor, 
only to be subsequently recalled. 
The action was taken after the 
State attorney general’s office is- 
sued an opinion calling the bill 
unconstitutional. 

Another effort is being made in 
Vermont to obtain enactment of a 
fair-trade bill, to permit manufac- 
turers to establish minimum resale 
prices for all types of trademarked 
products. Vermont, Missouri and 
Texas now are the only states with- 


out such laws. 
* * * 


Tightening of Inspection 

pg in which new or stronger 
7 laws for periodic inspection of 
motor vehicles have been proposed 
include California, Colorado, Illi- 





1953 





Salute to Jeep— 


Capt. Robert Granville Burke, national 
president of the Reserve Officers Assn., 
makes an award in recognition of the 
“outstanding services performed by the 
Jeep on behalf of national defense."’ Bob 
Williams, announcer, accepts the award at 
a recent Omnibus TV program. The award 
was made in connection with both 
National Defense Week and Willy's 50th 
anniversary. 


nois, Indiana, Iowa, Missouri, New 
York, North Carolina and Wyo- 
ming, while measures to repeal 
existing inspection statutes were 





Do 16% of your 
service men ac- 
count for 45% of 
your monthly labor 
sales? They do at 
B & B Chevrolet in 
Detroit. Here, three 
men make up the 
bump and paint shop force, and 
each accounts for over $10,000 
per year in labor sales! 

Mr. Earl Pilette, General Man- 
ager of B & B, says DeVilbiss 
spray equipment deserves much 





Earl Pilette 


of the credit for his efficient body 
shop operation. 

“Our average is about 100 
paint jobs a month of all kinds.” 
says Mr. Pilette. “Quality work 
done quickly is a must. DeVilbiss 
guns help us maintain both qual- 
ity and speed by spraying a wet- 
ter, more uniform coat, yet they 
rarely need servicing or repairs. 
DeVilbiss is good equipment and 
we like it.” 

Ask your DeVilbiss jobber to 
integrate your present equipment 





Painter Cliff Corbit turns out 100 or more jobs each 
month using DeVilbiss Spray Equipment. 


THE DEVILBISS COMPANY, Toledo, Ohio 
Windsor, Ontario ¢ London, England ¢ Santa Clara, Calif. 


with any additional units you 
may need to form an efficient, 
profitable paint shop, including 
a scientifically lighted and ven- 
tilated spray booth, production- 
type guns, compressor, infrared 
drying panels and ovens, trans- 
formers, hose and connections. 


You'll find the investment in 
DeVilbiss spray equipment is 
surprisingly low; the returns are 
high and steady. Contact your 
DeVilbiss jobber, our branch 
office or factory. 


Hose and 
Connections 


Spray Guns 


Spray Booths 


FOR BETTER SERVICE, BUY 


DeVILBISS 


Branch Offices and Distributors in Principal Cities Throughout the United States, Canada and the World. 





introduced in Texas and West Vir- 
ginia. 

Bills to set up new requirements 
for mudguards or flaps on the rear 
wheels of vehicles were introduced 
in Arkansas, Connecticut, Indiana, 
Iowa, Kansas, Massachusetts, Mis- 
souri, Nebraska, New York, South 
Carolina, South Dakota, Tennessee, 
Utah, West Virginia and Wisconsin. 

Measures relating to turn signal 
devices also have appeared in many 
legislatures. Such a bill was ap- 
proved in South Dakota, with sim- 
ilar measures pending in Connecti- 
cut, Indiana, Iowa, Kansas, Mary- 
land, Missouri, Nebraska, New Jer- 
sey, New Mexico, North Carolina, 
Pennsylvania, Vermont and Wis- 
consin. 

An Administration-backed bill 
on its way to enactment in 
Arkansas fixes maximum truck 
weights at 56,000 pounds, exclu- 
sive of front axle weight loads. 
The present Arkansas truck 
weight limit, fixed by regulation 
and statute, approximates 64,000 
pounds. 

A reduction in permissible axle 
weights is being sought in Mary- 
land, while bills proposing liberali- 
zation of truck size or weight re- 
strictions of various types are 
pending in Delaware, Georgia, 
Idaho, Iowa, Massachusetts, Mon- 
tana, Nebraska, North Dakota, Ok- 
lahoma, Oregon, Pennsylvania, 
Tennessee, West Virginia and Wy- 
oming. 

Financial redress for motor ve- 
hicle accident victims is the aim 
of a bill introduced in New York 
for compulsory liability insurance 
and an unsatisfied judgment fund. 

North Dakota lawmakers killed 
a bill to repeal that State’s un- 
satisfied judgment fund. 


Wyoming has a new law author- 
izing towns and cities to construct 
and provide off-street parking fa- 
cilities. Other states in which bills 
facilitating the financing and con- 
struction of municipal or state off- 
street parking projects were intro- 
duced include Connecticut, Georgia, 
Indiana, Kansas, Maine, Maryland, 
Massachusetts, Nebraska, New 
Mexico, North Carolina, South Da- 
kota, Washington, West Virginia 
and Wisconsin. 






Georgia Senate 
Dodges Issue of 
Traffic Code 


A uniform safety code for 
Georgia, passage of which had 
been recommended by a Senate 
subcommittee, was shunted aside 
by the Senate, which then ad- 
journed. 

The bill, which will now remain 
on the Senate calendar for action 
in November, has been criticized 
by some legislators as a mere re- 
write of existing traffic laws into 
one law. 

The Senate committee made its 
recommendations after questioning 
House Leader Frank Twitty and 
Reps. Jack Ray and Hoke Smith. 
The latter said that the House 
highway committee spent months 
preparing the legislation. Twitty 
and Ray stated that the House had 
eliminated all objectionable 
features. 

Earlier, the Legislature completed 
action on a mild bill requiring 
proof of car ownership. The House 
passed this Senate bill, 136 to 17, 
over objections of some members 
who wanted a stronger title regis- 
tration law enacted. The bill which 
was passed would require car 
owners to show on tag applications 
the history of the car’s purchase 
and whether money is still owed 
on the vehicle. 

The House also passed a Senate- 
approved bill to set up a legislative 
committee to study whether 
Georgia should issue permanent 
license tags, whether tags should be 
sold in counties, and whether the 
State should require proof of 
property-tax payment before tags 
can be bought. 

Finally, the House approved a 
bill which would penalize reckless 
drivers in school yards, parking 
lots, drive-ins and public alleys. 
Present law is against reckless 
driving only on highways and 
streets. 





= 7 = 
Bill Requiring Signal Lights 
Introduced in Delaware 


A bill requiring directional signal 
lights on all new cars licensed after 
(Continued on Page 49, Col. 1) 
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July 1 has been introduced in the 
Delaware Senate by Walter Hands- 
berry, of Leipsic. 

The State Highway Board has 
approved this proposal, as well as 
others not yet introduced to permit 
40-foot bus bodies (instead of 35- 
foot) and to license station wagons 
for commercial and pleasure driv- 
ing at will. 

* * + 


Ohio Proposal Would Exempt 


Casual Car Sales From Tax 


A bill introduced in the Ohio 
Legislature would exempt casual 
sales of motor vehicles and house 
trailers from the state sales tax. 


Another bill seeks to set up a 
department of highway safety, 
whose director would be motor 
vehicle registrar. 

~ * * 


Indiana House OKs Measure 


For Small Claims Court 


A small claims insurance court 
bill, designed to make justice more 
accessible to motorists, was passed 
by the Indiana House of Repre- 
sentatives and sent to the Senate. 

The measure would set up a 
court in the State Insurance De- 
partment to handle claims of $250 
or less in cases where the plaintiff 
has been unable to collect. The bill 
is sponsored by Rep. Norman J. 
Neely. 

~ ok * 


North Dakota Senate Bars 


Boost in Truck Lengths 


A bill to increase the maximum 
permissible length of trucks using 
North Dakota highways from 45 
to 50 feet was killed by the State 
Senate after having earlier been 
approved by the House. 


Iowa Car Inspection Bill 


Disapproved in Committee 

A bill requiring semi-annual in- 
spection of all automobiles in 
Iowa has been unfavorably re- 
ported to the lower branch of the 
Legislature by its motor vehicles 
committee. The bill would have 
required all cars to be inspected 
twice a year for faulty brakes, 
lights and mechanical condition. 

* * * 


Wis. Speed Curb Urged 


A bill limiting any commercial 
vehicle or combination of com- 
mercial vehicles, except buses, to 
a maximum speed of 50 miles per 
hour has been introduced in the 
Wisconsin Legislature. The 
amendment to the present statute 
would include only those vehicles 
of more than 10,000 pounds gross 
weight. 


* * * 


Kans. Lien Protection 

A bill which would require that 
automobile titles be deposited with 
holders of a lien on the car has 
been introduced in the Kansas 
Legislature by Senator Ralph 
Rinker. The proposal would prevent 
car owners from getting more than 
one loan on a car without the first 
lender’s knowledge, Rinker said. 

* x 7 


Arizona Truck Penalties 


Increased penalties for violations 
of truck weight limits are proposed 
by bills introduced in the Arizona 
Legislature. Penalties would range 
from $25 to $500 for violations. 

= 7 - 


Pa. Weighs Point System 


For License Revocations 


Suspension and revocation of 
operators’ licenses for violations 
of the motor vehicle code in 
Pennsylvania would be based on 
a point system under a measure 
introduced in the Senate. 

* *” * 
Fingerprinting Drivers 
A proposal to fingerprint Pennsyl- 
vania’s motor vehicle operators has 
been suggested in a measure intro- 
duced by Reps. T. P. Geer and R. 
E. Wilt. 
+ + + 


Dealers Oppose Amendment 


To N. C. Sales Tax Law 

The North Carolina Automobile 
Dealers Assn. has informed its 
members that it will oppose an 
amendment to the sales and use- 


tax law proposed by State 


Rep. 
Tom Allen, of Granville County. 


The amendment would levy 3 
percent on the purchase price of 
a vehicle less than $500, and 1 per- 
cent or $15, whichever is greater, 
on the price of a vehicle exceeding 
$500. 

The bill was sent to a legislative 
finance committee, and the as- 
sociation has asked for a hearing. 

as * * 


Illinois Truck Lights 


A bill introduced in the Illinois 
Legislature would require the use 
of yellow or amber lights on 
trucks which would be visible for 
500 feet. 


Mortgaged Auto Titles 


Proposed in Kansas 

A bill introduced in the Kansas 
Legislature would provide for 
“mortgaged certificates of title” 
to replace regular certificates of 
title when an automobile owner 








secures a chattel mortgage on his 
car. After the loan was paid off, 
a regular title would be reissued 
to the owner, 


The measure was offered by 
Senator John Woelk, of Russell, 
who said it was designed to pro- 
tect persons buying cars on 
which a chattel mortgage is out- 
standing. 

x + * 


Minn. Gas Tax Cut 


A bill to cut the state tax on 
gasoline has been introduced in the 
Minnesota legislature. The measure, 
submitted by Sen. Arthur Gillen of 
South Saint Paul, would cut the 
tax to four cents a gallon from the 
present five cents. Another bill, 
introduced several weeks ago, was 
aimed at raising the tax to six 


cents. 
+ + * 


Ton-Mile Tax on Big Trucks 


Urged in South Dakota 

A bill proposing the imposition of 
a ton-mile tax on heavy trucks has 
been introduced in the South Da- 
kota House of Representatives by 
its highway committee. 

The measure would tax trucks 
weighing over 20,000 pounds and 
traveling more than 1,500 miles a 


Tracey Donates Ambulance— 


49 





The Dapper Dan Club of Braddock, Pa., was presented with this Ford Country 
Sedan Ambulance by W. J. Tracey Motor Co. The city's outlying communities, lacking 
ambulance service, will now have a 24-hour service. Joseph A. Tracey is president of 


the firm. 





month, Rate of the levy would be 
1% mill per mile for every ton over 
10 tons. 
* * * 
‘Explosive’ Issue 

The necessity for a public hearing 
before the secretary of highways 
to issue a regulation on the carry- 
ing of explosives and other danger- 
ous articles on state highways 
would be removed under a measure 


| introduced 
|Senate. The measure also would 


the 


in Pennsylvania 
permit the secretary to prescribe 
the size, form, design and coloring 
of markings and placards which 
must be carried on vehicles carry- 
ing such loads. 





The back pages of every issue of AUTO- 
MOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTO- 
MOTIVE NEWS WANT ADS! Are you? 





SERVICE PIN... . for you, too 


Chances are you've seen this pin. It represents 15 years of service 


with Socony-Vacuum. Six out of 10 of our automotive salesmen wear 


it. Four out of 10 have served over 20 years. In fact, the average 


length of service of all Socony-Vacuum representatives calling on car 


dealers is almost 17 vears! All this petroleum experience, the world’s 


greatest, is yours when you call on Socony-Vacuum. Why accept less? 


The Sign of ; 


Mobilgas 





SOCONY-VACUUM OIL COMPANY, INC., and Affilictes: MAGNOLIA PETROLEUM COMPANY, GENERAL PETROLEUM CORPORATION 


Friendl y Service 
¢ 
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sedan, $1,240, $1,400*, $1,300; SL Deluxe 
station wagon, 





'47 Torpedo 
Chieftain (S) sedan, 
Deluxe sedan, 


4-dr., $1,050. °49 2-dr., $895, $925 
NASH—’'50 Ambassador 2-dr., $820*. 


club | OLDSMOBILE—’52 Super (88) 2-dr., $2,- 


business coupe, 
$1,150, $870. 


STUDEBAKER—’52 Commander 
'49 SL Deluxe sedan, 


Used-Car Auction Prices 


(Continued from Page 47) 


$970; Commander (8) sedan, 
Champion sedan, $530 


FORT WAYNE, IND. 


(Carl Marker's 


’'46 FM sedan, $410, 
CHRYSLER 
‘48 Deluxe sedan 
tom sedan, $540. 

‘49 Wayfarer sedan, 
’53 Custom (8) sedan, $2,344*, $2,- 
250*; Victoria, 
; Custom (8) station wagon, $1,950* 





‘53 Windsor sedan, 


cial sedan, $280 ’46 Custom sedan, $390. 


CADILLAC 
CHEVROLET- 


’52 SL Special 2-dr., $1,170; ‘39 sedan, $110 


’5b1 SL Deluxe 


CHEVROLET 
SL Deluxe 2-dr., 


are for sale of 
Deluxe sedan, 
'50 SL Deluxe sedan, $1,000, $900; 
pickup, $525, 

’47 SM sedan, $385. 


on newer clean 
buyers attending, 
Sold 94 cars out of 108 


4-dr., $850; 2-dr., $1,050. °49 FL Special 


2-dr., $650. °47 FM 2-dr., 
4-dr., $455. 

CHRYSLER 
sor 4-dr., $515. 

—'52 Coronet 
%-ton pickup, 

FORD—’53 ranch wagon, $1,950. 
%-ton pickup, $1,155. 


ding was brisk. 


'49 NY 4-dr., $515 "41 SD sedan, (8) sedan, $1,110, $1,280, $1,200, $1,150. 
’52 Custom 
pickup, $910, 


(8) sedan, $1,655, $1,- 

’51 Custom 
Victoria, $1,- 
’50 Custom (8) sedan, $910, $835. 


sedan, $780; 


station wagon, $990 
CADILLAC 


'49 sedan, $745, $640, $700. 
sedan, $895. 


"50 Custom '49 Super (6) sedan, 

$1,070, $830*. 

’52 Cosmopolitan Special coupe, 

’49 Cosmopolitan 4-dr., 
'52 coupe, $2,160*. 


OLDSMOBILE 
(66) sedan, $400 
PLYMOUTH 


CHEVROLET 
$760, $535, $605; -ton pickup, $450. '48 
Deluxe (8) 2-dr., $335. 
MERCURY— 
'47 2-dr., $410. 
OLDSMOBILE—’50 (88) 
PLYMOUTH — '52 Cambridge club coupe, 
$1,100, $1,105; Concord club coupe, $1,- 
’51 Cambridge 


’51 Concord sedan, $975. 


MERCURY club coupe, 





STUDEBAKER 


ALBANY, N. Y. 


(Tim Anspach Auto Auction. 
Prices are for sale of March 2.) 
(Prices look higher, but really they are 
large consignment of 
clean cars. Sold 95 cars out of 113 offer- 


‘47 Champion sedan, $335. station wagon, 


'46 FM aerosedan, $405. 
Windsor Newport, 
Windsor 4-dr., 


’46 station wagon, 


Ambassador 


CHRYSLER 
conv., $525". 
SI OLDSMOBILE - 

PONTIAC_’51 SL (8) 2-dr., $1,450°. 


I yk 
Chieftain (8) Meadowbrook 


: Chieftain 
gp Bg ’49 Wayfarer 2-dr., $830. 


'46 SL (6) 2-dr., $405. 
'49 Champion 4-dr., $495. 


DALLAS 


(Southwestern Auto Auction. 
Prices are for sale of March 


Deluxe (88) sedan, $1,770. '51 (98) sedan, 
sedan, $1,300*, 
PACKARD—’51 
(200) sedan, $590*, $735. 
PLYMOUTH—’48 SD sedan, $680 
sedan, $510. 
PONTIAC — 


STUDEBAKER a 
51 Custom (6) 


(8) 4-dr., $1,275, $950; Victoria, $1,- 
"50 Custom 
> "49 Custom 
$780, $790. 
’46 Deluxe (8) 2-dr., $460 
KAISER—’48 4-dr., 
LINCOLN—'49 Cosmopolitan 4-dr., 
MERCURY—’5° 


~—'52 Special Riviera sedan, $2,110*. 
’50 Super sedan, $1,300*. 
‘47 Super sedan, $450. 
’42 Special sedan, $105. 


‘48 RM sedan, 


sedan, $420. 
CADILLAC 

(61) sedan, $2,250*. 
limousine, $400*. 
'53 Bel Air conv., 
‘51 Fl Deluxe sedan, $1,300*; SL Deluxe 


‘53 Chieftain 


Wednesday. 
’51 Catalina, $1,700*, 


(Market about the same. "48 (61) sedan, $1,- 
because of high number of rough cars. 

Sold 36 cars out of 108 offerings.) 
BUICK—’50 Super sedan, $1,050. '46 Spe- 


sedan coupe, "49 Chieftain 





CHEVROLET 
$1,070. °48 Torpedo (6) sedan, $700, | 


aE 





A Dynamometer Control Panel for testing Brake Lining at American Brakeblok. 


Our Dynamometer Room is a busy 
place, testing and compiling preliminary 
brake lining performance data. 

By duplicating “road” conditions, 
answers are obtained on deceleration, 
stability, life, fade, recovery, moisture, 
sensitivity and other fundamentals. 

This knowledge is important to you 
because it cuts down your costly and time- 
consuming tests. It provides you with 
accurate information for your evaluation. 





In addition, it gives us a backlog of 
information to help you solve 
your brake lining problems. 


110*. ‘'51 (88) 4-dr., $1,780*. ‘50 (88) 
club coupe, $1,345*. °47 (78) 4-dr., $350 

| PACKARD—'49 (200) 4-dr., $820*. 

PLYMOUTH—'51 Cambridge 4-dr., $1,125 


| PONTIAC ’52 Catalina, $2,190*. '49 
Chieftain (8) sedan, $955, $1,010* "48 
Chieftain (6) 2-dr., $810. ‘47 SL (8) 
sedanet, $500. ‘46 SL (8) sedanet, $400. 

STUDEBAKER—’'50 Champion club coupe 
$860 


| WILLYS—’51 Jeep station wagon, $1,000. 


MASON CITY, IA. 


(Lapiner Auction Co Sale every Wed- 

nesday. Prices are for sale of March 4.) 

(Prices steady—demand for clean late- 
model cars continues, Sold 85 cars out 
of 134 offerings.) 

| BUICK—'49 Super 4-dr., $850*, ‘47 RM 

| 4-dr., $425°. 

CADILLAC—’51 (60) 4-dr., $3,110*. 
CHEVROLET—'53 (210) 4-dr., $1,980, $1.- 
905; Bel Air 4-dr., $2,260*; (150) 2-dr 
$1,715. '52 SL Deluxe 2-dr., $1,400; SL 
Special 2-dr., $1,310, $1,280. '51 SL De 
| luxe sedan, $1,280*, $1,245, $1,235. ‘50 
SL Deluxe 2-dr., $1,010*. '49 SL Special 
4-dr., $830, $805. ‘48 FM 2-ar., $650, 

$605. °'47 FM 2-dr., $565, $520. 

CHRYSLER—’51 Windsor 4-dr., $1,490*. 
’49 Windsor 4-dr., $915*, $860°. 

DODGE—’48 4-dr., $630*. 

FORD—’53 Custom (8) 4-dr., $2,170*: Vic- 
toria, $2,410*; Custom (8) 2-dr., $1,530*. 
*51 Country Squire, $1.265*. ‘50 Custom 
(8) 2-dr., $910*, $865*. ‘49 Custom (8) 
2-dr., $840*, $810. '48 SD (8) club coupe, 
$635. 

KAISER—'49 4-dr., $355°. 

| LINCOLN—’53 Capri 2-dr., $3,850* "48 

| 4-dr., $500°. 

MERCURY—’52 2-dr., $1,990*, $1,940*. ‘50 
2-dr., $990. ‘49 2-dr., $900. 

| OLDSMOBILE—'53 (98) 4-dr., $3,200*. ‘51 

|} (88) 2-dr., $1,505*. ’'50 (88) 4-dr., $1,- 

280*. °49 (88) 2-dr., $985*. 

| PACKARD—’50 4-dr., $1,065*. 

| PLYMOUTH—’53 Cranbrook 4-dr., $1,740 
‘52 Suburban, $1,605; Cranbrook 4-dr. 
$1,360. °46 Deluxe 4-dr., $360. 

PONTIAC ’53 Chieftain (8) 2-dr.. $2.,- 
385*. '52 Chieftain (8) 4-dr., $1,815* 

STUDEBAKER—’'51 Commander (8) 2-dr 
$1,115*. °50 Champion 2-dr., $770. ‘48 
Champion 4-dr., $485. 


EBENSBURG, PA. 


(Ebensburg Auto Auction. Sale every 

Thursday. Prices are for sale of March 5.) 
(No change in market. Sold 44 units 

| out of 59 offerings.) 

| BUICK—’50 Super 4-dr., $1,100*. ‘48 Su- 

| per sedanet, $510. '41 Special 4-dr., $100. 

| CADILLAC—'49 (62) 4-dr., $1,500*. 

CHEVROLET — '51 SL Special business 

| coupe, $890. °49 SL Deluxe 4-dr., $880. 
’48 FL aerosedan, $730; SM 2-dr., $735. 
$710. ‘40 2-dr., $225. 

| CHRYSLER—’40 Saratoga 4-dr., $260 

| DeSOTO—’'51 Custom club coupe, 2 at §$1.,- 
375*; Deluxe 4-dr., $1,390*. 

DODGE—’51 station wagon, $1,430*. ‘50 
Coronet 4-dr., $870*. °47 Custom 4-dr., 
$500. 

FORD—'52 Victoria, $1,900*; Custom (8) 
4-dr., $1,700*. ‘51 Victoria, $1,370*. °50 

| Deluxe (8) 2-dr., $950*. °49 Custom (8) 

| 4-dr., $760*; Deluxe (8) 2-dr., $670. °48 
SD (8) 2-dr., $665. ‘47 (6) %-ton pick- 
up, $185. 

HUDSON—'48 Commodore (6) 4-dr., $410. 
’47 Commodore (6) 4-dr., $275. 

LINCOLN—’47 4-dr., $195*. 

| NASH —’'52 Rambler conv.. $1,250*, ‘51 

| (600) 2-dr., $1,030. ‘47 Ambassador 
4-dr., $510*. 

OLDSMOBILE—'46 (66) sedanet, $350°*. 

PACKARD—'46 4-dr., $225. 

PLYMOUTH—’51 Cranbrook 4-dr., $1,180. 
’49 SD club coupe, $770. °'46 SD 4-dr., 
$575, $390. °41 4-dr., $200. 

PONTIAC—’50 SL (6) sedanet, $955. °49 
Chieftain (8) club coupe, $905. "48 
Chieftain (6) club coupe, $670. 

STUDEBAKER—’50 Land Cruiser, $830*. 
’47 Champion conv., $335*. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction. Sale every 

Friday. Prices are for sale of Feb. 27.) 
(Sold 173 cars out of 357 offerings.) 

| BUICK—’53 Super Riviera sedan, $3,010*. 

| °51 Riviera sedan, $1,660*; Special sedan. 
$1,560. '50 RM Riviera sedan, $1,475*, 
$1,290. °49 Super conv., $925. 

CADILLAC—’52 (62) sedan, $3,725*. ’51 
(61) sedan, $2,550*, $2,500*. ’'50 (60) 
sedan, $2,400°. 

CHEVROLET—’'53 Bel Air, $2,290*, $2,- 
250°, $2,300*. ‘52 Bel Air, $1,770; FL 
Deluxe sedan, $1,570, $1,520. ’51 Bel Air, 
$1,340, $1,325; station wagon, $1,300; SL 
Deluxe sedan, $1,140, $1,100, $900. ‘°50 
SL Deluxe sedan, $940, $890, $820. ‘49 

(Continued on Page 51, Col. 1) 
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| Statesman sedan, $945, $1,035, $1,000*; club coupe, $2,900*, $2,570*; (62) coupe Montere 345; 
Rambler station wagon, $1,045*. $2,775*; (60) 4-dr., $2,575*, $2,520", $2. $1,145; ey 5 oe 
| MSS ORLE—'63 Super (S88) sedan, §2,- 510*, $2,490*. NASH—’51 Rambl . 
| 900°. "52 Super (SS) sedan, $2,135", '51 | CHEVROLET—'53 Bel Air sport coupe, | 290, $1.1 Rambir station wagon, oie 
| (98) sedan, $1,600. '50 (98) sedan, $1,- $2,445*; 4-dr., $2,300; 1%-ton pickup, $1 , 220, $1, 45, $1,045; Suburban, $1,145, 
| O75, $1,330%. '49 (98) sedan, $1,035*, 415, '52 Bel Air $i 995*. $1 790°: ST, | $1,135; Ambassador 4-dr., $1,080; States- 
: > = | __$900*, $935", $685 Deluxe 2-dr., $1,610*; 4-dr., $1.500°: FL| ™&D 4-dr., $1,040, $985. °50 Statesman 
(Continued from Page 50) | PLYMOUTH—’53 Cranbrook sedan, $1,840. Deluxe 2-dr., “$1,480. "51 "Bel "Ate "$1 2-dr., $975. 
‘L D — == , . anda - wid a oe | ‘51 Cranbrook sedan, $1,095, $1,075, $1,- 595*, $1,565": station wagon. 81.550: | SLDSMOBILE—’53 (98) conv., $3,645°; 
Saar "ar ce ete cite SM sedan, phord sedan, $1,735*. ‘48 (62) sedan, $1,-| 150, $1,155. '50 Deluxe sedan, $805. '47| SL Deluxe 4-dr., $1,375; SL Special 4-dr., $3,500*; Super (88) Holiday, $3, 
it ex deed $1% | ( 47 (62) sedan, $900. | SD sedan, $4 4-dr., $1,290; club coupe, $1,120 475*; conv., $3,105*; 2-dr., $3,045*. '52 
CHRYSLER 53 NY sedan, $2,800*; Wind- | CHEVROLET—'52 SL Deluxe sedan, $1,- | PONTIAC—'53 Catalina, $2,810*. '52 Chief- Bel Air, $1,385, $1,375*, $1,280, §1 | (88) 4-dr., $2,170*%, '51 Super (88) Holi- 
wae $2,500* ‘52 Windsor sedan 500*, $1,425, $1,535*, $1,490*; conv., $1,- | tain (8) sedan, $1,8S80* 51 Chieftain (8) SL Deluxe 4-dr., $1 070, $1,040: : day, $2,215*; (98) Holiday, $2,200*; 4- 
$1,700 48 sedan, $775 790. '51 SL Deluxe sedan, $1,260, $1,160 sedan, $1,560*, $1,565* 50 SL (8) se- coupe, $935 y dr., $1,760*. '50 (88) Holiday, $1,650*, 
DeSOTO—'51 club coupe, $1,310*, $1,200*, $1,250, $1,180, $1,185. $1,180, $1,060, Si,- | dan, $995. ‘49 SL (8) sedan $1,040, | CHRYSLER 53 NY 4-dr.. $3.065* 52 $1,605*; (98) 4-dr., $1,400*, $1,275*, 
$1,000*. ‘50 Custom sedan, $1,100 "49 110; Bel Air, $1,475* 50 SL Deluxe $1,075, $1,010, $1,015 Saratoga 4-dr., $2.100*, "50 Windsor 4- $1,245*; (76) 4-dr., $1,075. 
Deluxe club coupe, $760 sedan, $940, $1,060, $1,160, $1,095: Bel | STUDEBAKER—'51 Champion sedan, $965. dr., $1,255*. - ; PLYMOUTH — ’'53 Suburban, $2,155, '52 
FORD — ‘53 Victoria, §2,400*: Main (8) $1,240. '49 FL Deluxe sedan, $780, 50 Champion sedan, $750, $820. | DeSOTO—'51 Custom 4-dr., $1,520*. °50 Belvedere, $1,695; Suburban, $1,595; 
sedan, $1,775 ‘52 wtation wagon, §1.- $735, $905 48 SM sedan, $400, | MISC ELLANEOUS 48 International 's- | Custom club coupe, $1,350; Sportsman, Cambridge club coupe, $1,450; 4-dr., $1,- 
950°; Victoria, $1,900*: Custom hy ‘eae ton pickup, $450 $1,255* 360, $1,335. °51 Savoy, $1,530; Belve- 
dan, $1,800*; conv., $1,800*; Deluxe (8) | CHRYSLER—'50 Windsor sedan, $930. ‘47 * in DODGE—-"53 Coronet conv., $2,470°. '52 Se ee lea Sees ae 
sedan, $1,455. '51 Victoria, $1,400*, $1,- Windsor sedan, $500. LOS ANGELES Coronet club coupe, $1,575*. ‘51 %-ton $1,345; Cambridge club coupe, $1,210, 
390*; Custom (8) sedan, §$1,310*, $1,- | DeSOTO—'52 Custom sedan, $1,530*. ’51 pickup, $910. '50 Coronet 4-dr., $1,110*.| $1,170; 4-dr., $1,125. '50 Suburban, §$1,- 
275*, $1,170, $1,050, $900; sedan, $1,270, Custom sedan “$1 100°. 50 Custom oe T — = Auto Auction. Sale every | FORD—'53 Victoria, $2,670*, $2,575%, §2,- 085; SD 4-dr., $970. 
$1,250: conv.. $1,250. '50 Custom’ (8) dan, $1,160°. saa Custom pig $655. Tuesday ane Thursday at San Gabriel, 555*, $2,495; conv.. $2,530*; ranch | PONTIAC—’53 Catalina, $3,015*, $3,000*, 
sedan, $800, $750. ‘48 conv., $535. ‘46 — eee eee, ears ee. cur mnawe Un Bene Sus wagon, $2,475, $2,355; Custom (8) club| $2,930", $2,900*; conv,, $2,950*, $2,900* 
SD sedan, $375, $290 : ~enivelans sean “seas, 40 Ci inl aime is better than f ti coupe, $2,095. ''52 Victoria, $2,255*, §1,-| $2.885%; Chieftain (8) 4-dr., $2,640*; 2- 
; a - Mez sedan, $625. ustom | s bette an for some time, 995 870: C . sy : * 2.550". '52 Cats . 
oo Ki “ake. (4) sedan, $620; | sedan, $370. | with prices holding steady after three aah Gane, cee: Ge s1'815, a 218°; Cniefiain “8 ‘and arse i. 
LANDON. 52’ Capel a ate. &.- | FORD—'53 %-ton pickup, $1,200. °52 Cus- — -" a an Rough cars still not 830; Custom (8) 2-dr., $1,745*, $1,635: 760°. '51 conv., $1,940*; Catalina’ $1,- 
625* , oe tom (8) conv., $1,900*; sedan, $1,685*, | Pa ee ee ee ee Main (8) 4-dr., $1,480. °51 Country 915*, $1,895*, $1,885*, $1,825*, $1,805*; 
“anOURY—'S2 ii. ee, 06 eiten $1,575; Victoria, $1,890*. ’51 Custom (8) | mgs.) an Squire, $1,555, $1,495: Victoria, $1,475: (8) 4-dr., $1,615; (6) sedan, $1,350. '50 
$1,350, $1,260. "50 Monterey, $1,130, 49 | 8€48M, $1,165, $1,075, $1,050, $1,150. '50/ BUICK—'53 Super Riviera 2-dr., $3,180*; | Custom (8) 2-dr., $1,295; Deluxe (8)| COony., $1.480°; (8) 2dr. $1.345°, $1,- 
conv., $800. . ; Custom (8) sedan, 2 at $925, $850; Cus- 1-dr., $3,020". '52 Super Rivera 2-dr., 2-dr., $1,270, $1,140. °50 station wagon, 180*; Catalina, $1,120; (8) sedan, §$1,- 
NASH — '52 Ambassador sedan, $1,780°:; tom (6) sedan, $805. "49° Custom (8) | $2,245*; RM Rivera 2-dr., $3,180*. 51 $1,195. _ 055. 

Rambler conv., $1,180*; station wagon, | sedan, $685, $680, 2 at $635, $700. | RM Rivera 2-dr., $1,995° ; Super Rivera HUDSON —'52 Commodore (8) 4-dr., $1, STUDEBAKER—’51 Champion conv., $1,- 
$900. | HUDSON—'52 Hornet Hollywood, $1,670.) ‘4%: $1,005", 91,575", $1,565°; Super! | S250. 46 Super (6) 4-dr., $375. 255; Commander conv., $1,235. '50 
; ,onO = si ’ : : 7 ana conv., $1,595*, $1,540*; Special 4-dr., | LINCOLN—’52 Capri club coupe, $3,340* Champion Starliner, $975; conv., $875. 

A3; Gaben 52 Super (S88) sedan, §$2, 48 Commodore (8) sedan, $505, $400. $1,355. °50 Super Rivera 2-dr., $1,545* $3,325*; Cosmopolitan club I ye $2,. 

170*; Deluxe (88) sedan, $1,975*. ‘'51/ KaAISER—’51 sedan, $940. $1,495: RM Rivera 2-dr $1 530°: ‘bed z 895* 1 ae : nr 2, , 5 
a ae LINCOLN —'53 Capit sedan, $3,510". ‘S1| $1,280, $1,205", $iisse: RM 2dr, | club’ coupe, $1,060°; 4edr., $1,200°. "56 Fay Motors Builds 

day club coupe, $1,510", sedan, $1,550, $1,595. . 1,145*. Cosmopolitan 4-dr., $1,340*. | Construction ha 

“ae; Gueueek come, os arp Voy; | MERCURY—'52 sedan. $1,990*. | °52 Mon- | CADILLAC—'52 (62) 4-dr., $3,850*, §3,-|MERCURY—'53 sport coupe, _$2,695*: | a_ $150,000 "bulla . ee ee ee 
Suburban sedan, $1,100. ''49 Suburban a ee oe ee 800*, $3,750*; Coupe deVille, $3,730*. '51 Monterey, $2,625. '52 sport coupe, $2,325. : ang OF Ecey Bey 
: , $1,100. : ‘| sedan, $765. (62) conv. $3,235"; 4-dr., $2,975", $2.-| ‘51 Monterey, $1,640; club coupe, $1,.| Motors, Inc., of 1100 Dublin Rd., 


$805. °48 Deluxe sedan, $650. 
PONTIAC—’51 Chieftain (8) sedan, §$1,- 
500*, $1,400*, $1,350*; SL (8) sedan, 
$1,175. °50 Chieftain (8) conv., $1,200; 
Catalina, $1,175*. '46 SL (6) sedan, $410. 
STUDEBAKER—’51 Champion sedan, $1,- | 
080, $1,030. 
WILLYS—’51 station wagon, $1,210*. 
MISCELLANEOUS—’53 MG roadster, $1,- | 
500. 





MANHEIM, PA. 


(Manheim Auto Sales and Auction Co. | 
Sale every Friday. Prices are for sale of | 
Feb. 27.) 

(Sold 106 cars out of 153 offerings.) | 
BUICK—’53 RM 2-dr., $3,360*. ‘52 Super 

Riviera 4-dr., $2,170*. ‘51 RM Riviera | 

4-dr., $1,680*; Super Riviera 4-dr., $1,- 

410*. °50 Super Riviera 4-dr., $1,375; 

Special 4-dr., $1,225, $1,165. °49 Super 

4-dr., $1,020. 

CADILLAC—’52 (60) 4-dr., $3,735*. ‘51 
(62) 4-dr., $2,840*, $2,805*. ‘o0 (60) 
4-dr., $2,175*. ‘49 (62) 4-dr., $1,565°. 
°46 (62) 4-dr., $815. 

CHEVROLET—’53 Bel Air, $2,155. ‘52 SL 
Deluxe 2-dr., $1,610; %%-ton pickup, $1,- 
060. °51 SL Deluxe 4-dr., $1,330. ‘49 
SL Deluxe 4-dr., $970. '48 FL aerosedan, | 
$830. °47 SM 2-dr., $550. | 

CHRYSLER—’53 NY 4-dr., $3,025*; Wind- 
sor 4-dr., $2,750*. °52 Saratoga station 
wagon, $2,525*. ‘51 Windsor 4-dr., $1,- 
520°, 

DeSOTO—’52 Custom 4-dr., $2,000*, $1,- 
550. ’51 Custom 4-dr., $1,400*. °49 Cus- 
tom 4-dr., $1,100*. 

DODGE—’'53 Coronet 4-dr., $2,340*; Mea- 
dowbrook club coupe, $1,975*. ‘50 Mea- 
dowbrook sedan, §$1,1U0*. '48 Deluxe 
2-dr., $475. 

FORD—’53 Victoria, $2,225*. ‘52 Victoria, | 
$1,775*; Custom (8) 2-dr., $1,765*; 
Main (8) 2-dr., $1,430*. ‘51 Custom (8) 
4-dr., $1,350*; Deluxe (8) 2-dr., $1,135*. 
’50 station wagon, $1,100. 

HUDSON—’52 Hornet club coupe, $1,930*. 
’47 Super (6) 2-dr., $305. ‘46 Super (6) 
4-dr., $180. 

KAISER—’51 Deluxe 4-dr., $1,010. 

MERCURY—’52 Monterey, $2,150*; conv., 
$2,330*; 4-dr., $1,810*. ‘50 conv., §$1,- 
025*. °49 conv., $800*. 

NASH — ’'51 Ambassador 4-dr., $1,205*; 
Rambler station wagon, $1,065*; States- 
man 4-dr., $1,005*. '49 (600) 2-dr., $570. 

OLDSMOBLLE—’52 (98) Holiday, $2,600*; 
Super (88) sedan, $2,170*. ‘51 (98) 
4-dr., $1,705*. '5U (88) 4-dr., $1,240*. 
"48 (78) 2-dr., $565*. ‘47 (98) 4-dr., 
$470*. 

PACKARD—'51 (200) 4-dr., $1,265*. °49 | 
(200) 4-dr., $670, $520. | 

PLYMOUTH—’'53 Belvedere, $2,290; Cam- | 
bridge 4-dr., $1,750. ‘52 Belvedere, $1,- | 
550*. "50 SD 4-dr., $1,040. "49 SD 
2-dr., $865. 

PONTIAC — ‘53 Chieftain (8) 2-dr., §2,- 
500*. °51 (8) station wagon, $1,565*; 
Catalina, $1,565*. ’48 Chieftain (6) 
4-dr., $825. °46 Chieftain (8) 4-dr., $545. 

STUDEBAKER—’52 Land Cruiser, $1,350"; 
%-ton pickup, $895. ‘50 Land Cruiser, 
$995*; Champion 2-dr., $895. 

WILLYS—’51 panel, $6¥v. 


CLEVELAND, O. 


(O.K. Auto Auction. Sale every Tuesday. 
Prices are for sale of March 3.) 

(Sale slow. No signs of increased ac- 
tivity for 30 days. Sold 24 cars out of 
50 offerings.) 

BUICK—’50 Special sedan, $890. ‘49 RM 
sedan, $940*. ‘47 Super sedan, $400. 

CADILLAC—’51 (62) sedan, $2,575*. 

CHEVROLET—’'50 SL Deluxe sedan, §1,- | 
025. ‘48 FM sedan, $575. 

CHRYSLER—’52 Windsor sedan, $1,775*. 
’50 Windsor conv., $1,245*. 

DODGE—’52 Meadowbrook sedan, $1,400*. 
’49 Coronet club coupe, $790*; Wayfarer 
sedan, $735. 

FORD—’51 Victoria, $1,385*. ‘49 Custom 
(8) sedan, $720. 

KAISER—’51 Henry J (6) sedan, $775. 

MERCURY — ‘49 club coupe, $875*. ‘47 
sedan, $460. 

NASH—’49 (600) sedan, $605. 

OLDSMOBILE—'47 (68) sedan, $320*. '46 
(76) sedan, $405. 

PLYMOUTH—'49 Deluxe 4-dr., $710. ‘48 
SD 4-dr., $525. ‘47 SD 4-dr., $485. 

PONTIAC—’47 SL (8) 4-dr., $410. 

STUDEBAKER—’50 Champion sedan, $775. 


DYER, IND. 


(Dyer Auto Auction. Sale every Friday. 
Prices are for sale of Feb. 27.) 

(Market active on sharp cars, buyers 
willing to go top price on this merchan- 
dise. Average and rough cars are slow. 
Sold 168 cars out of 251 offerings.) 
BUICK—’52 Super Riviera sedan, $2,340°, 

$2,470°, $2,305*. ‘51 RM sedan, $1,650*; 

Special sedan, $1,415*, $1,275*; Super 

sedan, $1,690*. ‘50 RM sedan, $1,290°. 

'48 RM sedan, $500. 

OCADILLAC—’52 Coupe deVille, $4,245°. '49 

















NASH—’52 Statesman sedan, $1,640. ’51 845*, $2,800*. '50 conv. $2,955*; (61) 600*, $1,565; 4-dr., $1,510, $1,450, '50| Columbus, O. 














FACILITIES... 


one 

of 

many 
reasons 
for 

Hyatt 
leadership! 






In testing laboratory or manufacturing plant, 





Hyatt’s facilities are second to none. Continued 
research in methods and materials, and exacting 
inspection with the finest in modern equipment, has 
made the Hyatt name a synonym for “highest 
quality.” That’s why Hyatt Roller Bearings are so 
widely used in car, truck and bus applications. 
Automotive design engineers know that Hyatt 
bearings have been “performance-proved” for 
smoother, trouble-free operation and longer life. 
Hyatt Bearings Division, General Motors 


Corporation, Harrison, N. J. and Detroit, Michigan. 
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Fordomatic on Light Units— 


AUTOMOTIVE NEWS, MARCH 16, 1953 





Fordomatic is optional on Ford's F-100 series of light trucks. The F-100 model 
pictured above features a one-piece curved windshield and a four-foot wide rear 
window. Overdrive is also available as extra-cost equipment on F-100 models. Ford's 
1953 truck line is said to represent a $50 million investment over a four-year period. 


+ * Ed 


For First Time .. . 





* * * 


Heavy Truck Models 
Offered by Ford 


DEARBORN.—Marking the first 
entry in the heavy-heavy truck 
field, Ford last week announced the 
broadest line of trucks in_ its 
history. 

Covering a wide range of 
weight ratings, the 1953 Ford 
trucks will be available in four 
different lines, in 20 series and in 
190 models. 

All feature one-piece curved wind- 
shields. Fordomatic and overdrive 
are offered as extra-cost equipment 
on a new F-100 series of light 
trucks. 

L. D. Crusoe, Ford division gener- 
al manager, said the new trucks 
represented a $50 million  in- 
vestment over a four-year period. 





ager, recently set Ford’s truck sales 
goal for this year at 300,000 units, 
“or 30 percent of the market.” Last 
year, Ford sold 236,753 trucks for 
19.4 percent of the domestic 
market. 

Smead announced that, despite 
the $50 million spent on tooling 
for the new trucks, prices of the 
1953 models will be virtually the 
same as last year. 

Ford’s F-900 models for 1953 
are the largest trucks ever built 
by the company. A 16x6 brake is 
standard equipment on them. 

Smead claims “driverized” design 
for the entire line. He said elimi- 
nation of double-clutching had been 


“synchro-silent” transmissions on 
all models. 

“Shorter wheelbases, wider front 
treads and repositioning of 
springs,” continued Smead, “make 
|all Ford trucks easier to handle.” 
Other features cited by Smead 
| were: Four-foot wide rear windows, 
|wider seats, counter-shock seat 
snubbers to absorb road _ shocks, 
greater ease of servicing and the 
availability of three V-8 and two 
six-cylinder power plants. 

Engines are rated at from 101 


to 155 horsepower. Engine 
mounts have been relocated to 
provide easier servicing of the 


clutch and flywheel. 

The gas tank of 1953 Ford trucks 
is located under the floor pan, with 
the filler neck projecting from the 
left quarter panel of the cab. The 
battery has been fitted under the 
floor pan in a move aimed at cooler 
operation and longer life. 

Hypoid axles are standard on 
F-100 through F-750 series trucks. 
Two-speed banjo-type rear axles, 
equipped with electric shift, are 
available on F-500 through F-900 
series at extra cost. 


The F-900 is said to have a front- 
axle capacity of 8,000 pounds and a 
rear-axle capacity of 21,000 pounds. 
It uses a 12-inch heavy-duty clutch. 

Five-speed, heavy - duty, 
“synchro-silent” transmission is 
standard equipment on the F-900. 
Overdrive in fifth is optional. 

All of Ford’s 1953 trucks are 
available in either standard or de- 
luxe cabs. Tinted glass is another 
optional item on all models. 





Management Clinic 

DETROIT.—The Detroit Chapter 
of the Society for Advancement of 
Management will hold its fifth 
annual Management Clinic May 20- 
21 in the Rackham Educational 
Memorial Building here. The two- 
day clinic will include conference- 
type discussions on current in- 
dustrial engineering management 


L. W. Smead, general sales man-|achieved through use of mnew|and personnel relations topics. 





NOW... 





OPERATOR 
TRAINING 
DOES IT! 


SERVICE PROFITS 








Your dynamometer operator can now become an expert... by attending the 
Clayton Dynamometer Operator Training School for one week. An intensive 
5-day course covers every phase of dynamometer operation . . . trouble-shoot- 
ing, tune-up, inspection and performance checking... guarantees profitable 
operation. A class starts the second Monday of each month at the Detroit 
school, located at 4620 Oakman Blvd., near Chicago Blvd. Another class 
starts the third Monday of each month at the Clayton factory in El Monte, 
Calif. Courses at both schools are identical... streamlined to teach proved 
dynamometer techniques selected from the best of hundreds of successful 
operations. Enroll your operator or service manager and insure greater service 
profits. Mail the coupon to the nearest address for complete information. 





CHASSIS 
DYN 


CLAYTON MANUFACTURING CO. 
4620 Oakman Bivd., Detroit 4, Mich., or Box 550, El Monte, Calif. 


Send complete information on Dynamometer Operator Course at school 
checked. Also send new book on dynamometer operation. 
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In Ford's ‘53 Line 








ey 


Double-Clutching Out— 





Elimination of double-clutching has been achieved in the 1953 Ford trucks, ac- 


| cording to L. W. Smead, Ford division sales chief, through use of new “‘synchro- 


silent" transmissions on all models. Ford's 1953 trucks are available in four differ- 
ent lines, in 20 series and in 190 models. 





Ford's Heavyweight Entry— 





The F-900 is the heaviest unit in the Ford 1953 truck line and the biggest truck 
ever built by the company. Powered by a 155 horsepower V-8 engine, it has a 
front-axle capacity of 8,000 pounds and rear-axle rating of 21,000 pounds. 





Ohioans Dodging 
Car Sales Tax, 


Official Reports 


CLEVELAND.—Ohio’s 3 percent 
car sales tax is “loaded with loop- 
holes and virtually unenforceable,” 
Leonard Fuerst, clerk of courts, 
said last week. 

Asserting that hundreds of Cleve- 
landers are skirting provisions of 
the law, Fuerst noted that nearly 
$1 million in anticipated revenue 
has gone uncollected in Cuyahoga 
County during the first year the 
law has been in effect. 

He maintained that the compen- 
sation provided to clerks for ad- 
ministering the law “is entirely 
inadequate since it does not begin 
to cover the added expense.” 

According to Fuerst, there were 
48,710 casual transactions last year, 
and 9,488—or 19.4 percent—were 
marked as “outright gifts” on which 
no tax was paid. Total tax collec- 
tion was $507,804, or about one- 
third the amount expected. Casual 
auto transfers were 14 percent of 
the county’s total car business. 

Besides a revision in the 3 per- 
cent tax, Fuerst urged that the 
Legislature pass a new law that 
would require all out-of-state car 
owners seeking an Ohio title to 
submit their autos to a complete 
examination to eliminate the possi- 
bility of stolen cars being re-regis- 
tered. 


Speedier Damage Suits 
BOSTON.— Plans to streamline 

and speed up the time between 

entry and trial in civil suits stem- 


|ming from auto accidents were 


proposed at a conference on tort 
law conducted here by nine Massa- 
chusetts bar associations. 

First, insurance companies would 
be charged $15 to take cases from 
the District Court level to a Su- 
perior Court in a jury-waived ses- 
sion in which damages claimed 
were $1,000 or less. 

Second, an insurance company 
would be penalized $50 a day if, to 
delay action on a case, it should 
seek trial in Superior Court before 
a judge and jury. 

Both of these considerations, said 





Joseph Schneider, program chair- 
man, would result in lower court 
costs and eventually would reduce 
auto insurance premiums. 
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TURNS CARS 
INDOORS or OUT 


Can Be Financed if Desired 


BRUNNER’S, Inc. 


358 East Center St. 
Manchester, Conn. 
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By James D. Woolf 
Special Correspondent 
F YOU are a user of local or 
regional newspaper advertising, 
you may find it helpful to check 
your program against the following 
list of questions: 


1. Is your choice of newspapers 
based on a thorough analysis of 
your market potential, both quali- 
tatively and quantitatively? For 
example, are you catering to the 
“masses” or the “classes”? To low- 
income groups or to high-income 
groups? With these questions in 
mind, the editorial appeal of the 
papers you use deserve your con- 
tinuing close study. 


Is your opportunity for sales 
growth mainly within your city 
limits, or do you see a chance 
for expansion in suburban and 
rural areas and in nearby towns 
and villages? Some newspapers 
offer better “outside” coverage 
than others. Ask each of the 
papers in your market area for 
detailed breakdowns of their 
circulation coverage. 


2. Are you taking into account 
the factor of timeliness? The ele- 
ment of time is often a very im- 
portant question. Newspapers, be- 
cause they go to press only a few 
hours after your advertising is 
written, offer a valuable oppor-| 
tunity to strike while the iron is| 
hot. Watch local events— even| 
such things as unexpected weather 
changes—for chances to tie in. An 
advertiser of anti-freeze, for ex- 
ample, can release his ad overnight 
when a sudden freezing spell sets 
in. Sudden hot spells likewise offer 
opportunities for electric fans, beer 
and other cold beverages, vacation 
resorts, etc. The factor of timeli- 
ness applies, at least in some de- 
gree, to almost every product or 
service, 


3. Are you making full use of 
the flexibility of newspapers? The 
flexibility of newspapers makes 
possible quick changes in your 
strategy. Market conditions are 
fluid and ever-shifting; competitors 
are forever up to new tricks; price 
wars are constantly erupting; new 
vogues and trends come with every 
new moon, or so it seems; timely 
events and circumstances offer you 
a chance for a switt “kill.” The 
flexibility of newspapers, with their 
overnight closing dates, makes it 
possibie for you quickly to change 
your copy appeal, the size of your 
space, the trequency of your in- 
Sertions, and so on, and thus adapt 
your strategy to the particular 
sales problem of the moment. 

oe + * 


Tiein with Makers 


4 ARE you taking full advantage 
© of tie-in local advertising with 
national advertising drives? Many 
manufacturers, who spend millions 
in national media, as you know, 
keep retailers advised on their in- 
sertion dates. If it is your policy 
to sell and promote nationally ad- 
vertised products, you'll get better 
results in most cases when you 
schedule your local ads to appear 
simultaneously with national pub- 
lication dates. It often happens 
that the first retailer to tie-in on 
a national campaign reaps greater 
benefits than slower competitors. 


5. Have you weighed the pros 
and cons of frequency of insertion? 
An occasional big ad, a full page, 
say; or frequent insertions of 
smaller space units? Which is the 
better for your business? 

This question, a most important 
one, involves a number of con- 
siderations. If the product or 
products you sell are used the 
year round, day in and day out, 
it is usually good practice to keep 
your name and your sales mes- 
sages regularly before the public. 
Beer, for example, or many of the 
items that are sold in drug 
stores, or food products, are most 
effectively advertised by frequent 
insertions. 

With seasonal products such as 
certain items of sporting goods, 
boats, tire chains, coal and fuel oil, 
anti-freeze compounds, certain 
kinds of farm implements, garden 
supplies, and so on, you are wise, I 
think, to spend most of your adver- 
tising dollars when consumers are 
actively in the market. 

Service businesses laundries, 


Salesense in Advertising 


Tested Ideas for Small Business 
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| drycleaners, television and radio| member the old adage, “Repetition 
set repair shops, garages, plumbing | is Reputation.” 
shops, etc.—are wise to be in their . 


|local newspapers regularly, even if 
| the 


unit of space is very small. 
However, there are occasions when 
a splurge of large space pays off. 


‘Positioning’ the Ad — 
6 ARE your ads positioned in the | 

* papers to the best advantage? 
Certain pages in newspapers are 





IT know of at least one laundry and | read more thoroughly than other 


: : : .+|pages. Men and women vary con- 
ee Prscaag gird during | Siderably in their reading interests 


: ; ; ; .°|and habits. Teenagers pass up 
housecleaning time in the spring in 


Made of Plastic— 


Low, sleek lines highlight the plastic-bodied Rockefeller Yankee. The car is priced 
under $2,500, says the manufacturer, Rockefeller Sports Car Corp., 618 Sunrise High- 
way, Rockville Center, N. Y. It has a body made from Fiberglas and Vibrin, a polyester 





E > “| certain pages that are read closely 
a special drive on rugs, curtains, 


draperies, bedspreads, etc., and I 
am told the results are very good. 


It is, obviously, not possible to 
outline here a definite set of rules. 
The size of the advertisements and 
the number of times they should 
be run during any given period, 
depends on many factors—the na- 
ture of the sales message, the vigor 
of competition, the timeliness of 
the marketing opportunity, the 
volume of business sought, etc. 
Generally speaking, as much fre- 
quency as possible is desirable; re- 








OIL 


the one oil that gives you all three! 








WOLF’S 
HEAD 
MOTOR 


by their elders. And so on. 

It is very important that you 
consider carefully what is likely 
to be the best position in the 
paper for you. If you advertise 
sporting goods, for instance, or 
cigars or pipes, the sporting sec- 
tion of the paper will in most 


cases be the best bet for you. If, 
on the other hand, you are a 
laundryman and_é drycleaner, 


you'll want to be in the woman’s 
section, except in those cases 
when you have prepared a special 
advertisement aimed at men, It 
has been estimated that women | 











Modern automobile engines 


resin produced by the Naugatuck Chemical division of U. S. Rubber Co. 





do 85 percent or better of all 
household buying; in view of this, 
as I see it, there is a lot to be 
said for the women’s pages. 

Some newspapers offer special 
positions at a higher rate than the 
regular run-of-paper. You are 
guaranteed, for example, a position 
next to reading matter as against 
being crowded in with other ads. 
Or you may buy, at a premium, a 
position at the top of the column 





require motor oil that thor- 


oughly cleans and protects engine parts. WoLF’s HEAD Motor 
Oil— 100% Pure Pennsylvania, Specially Refined—is Scien- 
tifically Fortified. It cleans engines and keeps them clean. 
It prevents unnecessary wear—provides an extra reserve 
of protection against corrosive acids, oxidation and rusting. 


When heavy duty oil is required, use WoLF’s HEAD Heavy 
Duty — it exceeds car manufacturers’ specifications. 


YOU CAN’T BE OUTSOLD 


ON QUALITY 


WHEN YOU SELL WOLF’S HEAD! 
WOLF’S HEAD OIL REFINING CO.,INC., OIL CITY, PA., NEW YORK 10,N.Y. 


MOTOR OIL 


100% Pure Pennsylvania 
Scientifically Fortified 


AND LUBES 


Member, Penna. Grade 
Crude Oil Association 


and also next to reading matter.!stantly arising in your business. 





Whether or not you need special 
positions is a question too complex 
for discussion in this limited space. 

No two advertising undertakings 
are precisely alike. There are no 
pat answers. Get all the informa- 
tion and advice you can, weigh 
carefully all the angles, and pro- 
ceed with the same good sense that 
you employ in meeting all of the 
other perplexing problems. con- 





FREE! 


**GUIDE-TO-THE- 
WEATHER’ Folder. 
Shows how cloud 
formations fore- 
cast the weather. 
Write for a copy 
today. 


OLF'S HEAD 
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Jet, Super Jet on Display This Week ... 





Hudson Offers Light Car 


eo entry into the low- 
priced field became official last 
week, with public introduction of 
its new Jet and Super Jet models 
in Detroit and Chicago. Elsewhere 
in the country, the car is scheduled 
to go on display 
showrooms Friday (March 20). 

Advertised - delivered price of 
the Jet is $1,858, and that of the 
Super Jet, $1,954. Dual-Range 
Hydra - Matic transmission is 
optional at $175.71. 

Both models are six-passenger, 


four-door sedans with six-cylinder | | 


engines, Overall length is ap- 
proximately 180% inches, and width 


is a shade more than 67 inches. 
* +. 


+ 
HE Jet has a low center of 
gravity due to Hudson’s “step- 
down” design, which recesses the 
floor down within the base frame. 
This, says Hudson, gives the Jet 
the best safety and roadability 
features of any car in its class, 
despite the fact that it weighs only 

2,800 pounds. 
In the Jet, Hudson feels that it 


in dealership | 





has achieved a compact car that 
is ideal for city driving and is 
equally at home on the highway. 
Its ease of handling should ap- 
peal particularly to women, the 
company says. 

The Monobilt body and frame 


consisting of an _ all-steel, box- 
section frame which is built into 
* oa * 





Functional Dash— 


Hudson Jet instrument panels are color- 


harmonized with upholstery, and have 
operating instruments grouped together 
for at-a-glance reading. Chrome trim is 
arranged to avoid interior glare. Teleflash 
signals warn the driver when oil pressure 
or generator rate drops. 


; the body and encircles the 
| wheels—is welded into a single unit | 
|by more than 5,000 permanent | 
| welds, providing girder protection | 


| all around the passengers 

| * * 

| UDSON’S designers have at- 

tempted to provide the new car 

| with a “continental” look. Fender 
lines blend into door panels, giving 

| body lines an unobstructed sweep 

| from front to rear. 

A distinctive grille combines 
ruggedness and beauty. Grille 
louvers are of stainless steel, 
streamlined to reduce _ frontal 
surface and to give minimum 
wind resistance. 

Swept-back rear fenders add to 
the Jet’s low lines. Rear tail lights 
are dome-shaped and are visible 
from side or rear. The gas tank 
cap, with spring cover, is located 
off-center below the trunk lid. Rear 
bumpers are of the wraparound 
type. Back-up lights are optional. 











A large luggage compartment is 








| Jet's Body and Frame a Single Unit— 


The Jet has Hudson's Monobilt body-and-frame construction. Passengers are pro- 
tected on all sides by box-section steel girders, which encircle the rear wheels. 


featured, with the spare tire placed 
in an upright position for easy re- 
moval. 
7 Jet’s compactness and high 
ratio of power to weight give 
outstanding fuel economy, oil 
economy and increased tire mile- 
age, according to Hudson. 
The six-cylinder engine is of un- 
complicated, in-line, L-head design, 


|engineered to provide a minimum 


YOU POCKET THE PROFITS 


Getting the best automotive service equipment 


WHEN YOU BUY 


GARAGE EQUIPMENT 
AT KRW’s FACTORY- 
TO-YOU PRICES! 








at lowest cost is just sane business! That’s why 


it'll pay you to order yours direct from the 
K. R. Wilson factory. The world’s oldest manu- 
facturer of garage tools and equipment, KRW 


has been the leader in the automotive equipment field for 35 
years. And KRW products are sold direct from the factory. 
You save the middleman’s profit! KRW manufactures motor 
stands, rear axle dollies, jacks, air compressors, shop presses, 
valve refacers, battery chargers, hand tools and many other 
automotive service products. Next time, buy KRW and you 
pocket the profits. 


@ Lifts 4 


SMa eee 


Located for safety between 
handle rails. Prevents 
accidental lowering. 


Ce i 


For quick and easy spotting 


Nit Cae eT 


@ TAMPER-PROOF SAFETY VALVE 


Prevents overloading and damage. 


eat) 


On double row ball bearings 
are lubricated for life. 





A 





priced far less than 
comparable jacks 


Prices subject to change without notice 
Order from Dept. 67 


HORSES YOU'LL GO CRAZY OVER 
{especially their low price) 


Every service shop needs at least 
Adjustable Horses. 


withstand hard use. 
— maximum height 26 inches. 
Horses will not rock or 
wobble on uneven floors, 
thanks to their 3-leg construc- 
tion. Weight: 55 lbs. per set 
of four. Order No. PU-372. 


$ 





to 24 inches ss 


Vi 








PAR ye 


They’re especially designed for 
automatic transmission work and provide plenty of 
clearance so that a jack and transmission can be 
rolled under the car. They also come in handy for 
brake and wheel repair, rotating tires, painting and 
storage. Made of welded steel tubing, guaranteed to 
Minimum height 15%, 


F.O.B. FACTORY 
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one set of these 










inches 






PER 
SET 
OF 
FOUR 












KRW #472-A 3-Ton Hydraulic Jack 


$105” 


F.0.B. FACTORY, 
ARCADE, N.Y. 





BUFFALO 3, N.Y. 


World’s Oldest Manufacturer of Garage Tools and Equipment 





of moving parts and wear points. 
It has the same type of oversize 
bearings as the Hudson Hornet's 
H-145 engine. 

Compression ratio is 7.5 to 1 
with cast iron cylinder head and 
8 to 1 with optional aluminum 
head, which the factory says is 
the highest ratio of any American 
car using regular-grade fuel. 
Bore is 3 inches and stroke 4% 
inches, Displacement is 202 cubic 
inches. 

The Jet engine develops from 104 
to 114 horsepower, depending on 
choice of equipment. Twin 
H-Power, Hudson’s multiple fueling 
system, is available as optional 
equipment for either cast-iron head 





Easy to Get Into— 

Despite its compact size, large doors 
are a feature of the Jet. New door con- 
struction gives greater strength and rigid- 
ity and added visibility, Hudson says. 
Outside door handles are  nonrotating, 
with pushbutton latch releases. Doors lock 
from the inside with safety-type pushbut- 
tons. 

* x * 


or optional aluminum head. Cylin- 
der blocks are of chrome alloy. 
om * * 

NDEPENDENT front-wheel coil 

springing is of special alloy steel. 
Dual-action front stabilizer bar and 
diagonally mounted rear. shock 
absorbers, together with splay 
mounted rear springs, control sway 
and provide stability on sharp 
curves. 


Like its higher-priced companion 
cars, the Hudson Jet has Center- 
Point Steering, which is said to act 
directly and equally on both front 





Trunk Space— 


In the Jet's roomy luggage compart- 
ment, the spare tire is located in an up- 
right position for easy removal. Spring- 
loaded hinges minimize the effort required 


in opening and closing the trunk lid, 
which is self-locking. 

* * ® 
wheels, thus eliminating “wheel 


fight” and road wander. 

det interiors are designed to 
provide ample shoulder and head 
room for six passengers, Seat 
cushions are almost as wide as 
the car is high. 

The Super Jet’s interior features 

(Continued on Page 55, Col. 3) 
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Used-Car Notes 








Jerry's Motor Expands 
) P 


MANCHESTER, N. H.-—(UTPS) 
-Jerry’s Motor Sales, Inc., now} 
located at 516 Elm St., has started | 
construction of a new sales estab- 
lishment at 53 N. Daniel Webster 

will 


Highway. The new quarters 
a 


have a display area which 
accommodate 100 cars. 
* * x 


McDonald Opens Lot 
BIRMINGHAM, Ala. — McDonald 
Used Cars Lot No. 1 has opened 
for business at 622 W., Third Ave. 
John McDonald is general manager 
and Ralph Clark is sales manager. 
> * * 


Wilkinson Robbed 


WOODBURY, N. J.—Al Wilkin- 
son, operator of a used-car firm, 
recently was robbed of a wallet 
containing more than $3,000 by a 
thief who escaped in an auto. 

* * = 


New Lot in Jacksonville 

JACKSONVILLE, Fila. — C. H 
Thompson and Ivan H. Hazen have 
announced the opening of a new 
used-car lot at 1316 Main St. The 
firm will be known as Hazen- 
Thompson Motors. 
* * 


Bielli Joins Buffalo Firm 
BUFFALO.—Louis J. Bielli has 
joined Pankow Motors, Inc., as 
vice-president and general man- 
ager. He helped organize B & L 
Motors, Inc., Buffalo used-car con- 
cern, and has been active in its 
management. 
o 


Fern Watson Reopens 


Lot in Wayne, Mich. 

WAYNE, Mich.—Fern Watson, 
who has been in the retail and 
wholesale used-car business here 
for 18 years, has returned from 
a four-month visit to Florida. 


He has reopened his lot at 
34475 Main St., with Don Ken- 
drick as manager. 

* o 


Bell-Sellers Opens 


WRENS, Ga.—J. H. Bell and Wil- 
liam Sellers jr., have opened a 
used-truck business here under the 
name of Bell-Sellers Truck Co. Bell 
has been in the truck trade for 
more than 15 years. Sellers was a 
former Ford dealer in Louisville, 
Ga. 


. 


? * 


* 


B. & 1. Adds New Lot 


ST. LOUIS.—B. & I. Auto Sales 
Co., operator of a used-car lot at 
Natural Bridge and Kingshighway, 
has leased a second lot at Natural 
Bridge and Goodfellow Ave. 





Decision Reversed 


In GM Patent Suit 


RICHMOND, Va.—A patent in- 
fringement suit brought against 
General Motors Corp., which had 
been decided in favor of GM in the 
Baltimore District Court, has been 
reversed by the Federal Appellate 
Court, which sent the case back to 
the District Court. 

John W. J. Ackermans, of De- 
troit, had sued GM and City Chev- 
rolet Co. for alleged infringement 
on his patent for a rubber cushion 
which prevents automatic con- 
vertible tops from leaking. 


London Aide Visits 
DeVilbiss Plants 

TOLEDO. — Guy P. Hickman, 
recently elected director of Aero- 
graph Co., Ltd., a DeVilbiss Co. 
affiliate in London, has been visit- 
ing the DeVilbiss main plant here 


to familiarize himself with its 
operation. 
Hickman, a partner in Aero- 


graph’s firm of accountants, has 
worked closely with officials of the 
English firm since 1943. In his 
new post as director of Aerograph, 
he will supervise the company’s 
financial affairs. 

Hickman also visited DeVilbiss 
branch offices in Newark, N. J., and 
Chicago as well as the Somerset 
(Pa.), Windsor (Ont.) plants. 
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Hudson Jet Bows 


Sedans Go on Display 
In Dealership Showrooms March 20 





Optional Unit— 

Available as optional equipment for the 
Jet and Super Jet is Twin H-Power, Hud- 
son's multiple fueling system. The in-line, 


l-head engine has a compression ratio | 


of 7.5 to 1 with cast-iron head, and 8 to 
1 with optional aluminum head. The six- 
cylinder engine develops from 104 to 114 
horsepower, depending on choice of 
equipment. 


Schiller Joins Schaefer 


Robert Schiller, former Indian- 
apolis Oldsmobile strict sales 
representative, has become a 
partner in Edward L. Schaefer, Inc. 
(Cadillac-Oldsmobile), of Columbus, | 
Ind. 











Six-Passenger, 4-Door 


(Continued from Page 54) 


| checked upholstery fabrics in green | 
|or blue, depending on the exterior 
;color. Supplemental trim is in| 
|Dura-Fab leather-grain finish. An | 


|ash tray is located on the back of | 2 


the front seat, along with a robe | 
hanger and pocket for personal | 
belongings. 


* * * 
NSTRUMENT panels are 
functional and color-harmonized 

with upholstery. Operating instru- 

ments are grouped together for at- 
a-glance viewing. Chrome trim is 

arranged to avoid interior glare. A 

|glove compartment is provided. 

| Doors are high, and the out- 

side door handles are nonrotating 
with pushbutton latch release. 

The doors lock from the inside 

with safety-type pushbuttons. 
The Jet has a one-piece wind- 

shield and wraparound rear 

‘window. Fenders are visible from 
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and a wide range of gear ratios is 


offered. 

aera gear ratio with 
manual transmission is 4.10 to 
1. For cars operating in mountain- 
|ous territory, a special gear ratio 
|of 4.27 to 1 is available. With over- 
drive, 4.27 to 1 is standard and 4.10 
is optional. With Hydra-Matic, 3.54 





* e * 


n~ 





|to 1 is standard and 3.31 to 1 is 
| optional. 
The Jet’s “Weather-Control” 


heating and ventilating system 
gives the driver fingertip se- 
lection of inside car temperature. 
For winter driving, a thermo- 
static valve automatically main- 
tains a selected temperature, In 
warm weather, fresh air is drawn 
through a cowl ventilator, located 
above the exhaust level of cars 
ahead. 


The Jet's gas tank cap, with spring} “Weather - Control” provides a 
cover, is located off-center below the trunk| Complete change of air inside the 
lid, making it possible to fill the tank|C@r every 30 seconds, Hudson says. 
without dragging the hose across the| The Jet is available in eight 
trunk. standard colors and four special 
. 6 colors. The Super Jet, with the 
the driver’s seat to facilitate park-|added highlight of Hudson-Aire 
ing and safe handling in traffic.|hardtop styling, is available in 
Tinted Solex glass, is optional. eight standard colors, four special 

Overdrive is optional on manual/colors and 19 two-tone combi- 
shift, syncro-mesh transmissions, | nations. 





Rear Gas Intake— 


* 





AUTOMOBILE MANUFACTURERS DON’T GUESS 


They’re too farseeing to gamble—have too 


much at stake to 


risk chance. Experience— 


not guesswork—rules their decisions. 


When their new cars roll into Chicago, the 
newspaper that gets the bulk of their adver- 
tising is the Chicago Daily News. 


They choose the News, use the News, because 
they know out of experience that the News 
produces more new car sales. 








PAPER 


DAILY NEWS. 


SUN-TIMES .... 


ee 


NEW CAR ADVERTISING FOR 1952 


DAILY TRIBUNE... 
HERALD-AMERICAN 


Since the start of new car production after 
the war ... automobile manufacturers each 
year have placed more new car advertising in 
the Daily News than in any other Chicago 
daily newspaper. 


And, with each succeeding year, the sales of 
these new car makers in the Chicago area keep 
steadily increasing—growing with the most 
steadily mounting newspaper circulation in 
town. 


LINAGE 
466,67 | 
431,168 
316,654 
210,222 





CHICAGO DAILY NEWS 


For 78 Years Chicago's HOME Newspaper 
JOHN S. KNIGHT, Publisher 
DAILY NEWS PLAZA: CHICAGO 6, ILLINOIS 


NEW YORK OFFICE: 


9 Rockefeller Plaza 


SAN FRANCISCO OFFICE: 
Story, Brooks & Finley 
703 Market Street 


DETROIT OFFICE: 
Free Press Building 


LOS ANGELES OFFICE: 
Story, Brooks & Finley 
1651 Cosmo Street 
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Sales Conditions in Various Areas... or ae Gg pe oes Cease Bates dake 





over February of 1952. OTTAWA.—Another voice has 
Uuto Market Reports “ir coe mn, etic ls 
a ee en ae the Canadian Government's 

dropped during the last week of 


Milwaukee 

Used-car dealers in Milwaukee 
report that sales have been slug- 
gish, but believe that an upsurge is 
on the way. Sales picked up some- 
what during the first week of 
March. 

There has been a fair demand 
for 1949-52 models, with the biggest 
interest shown in the largest cars 
on some lots, while medium-priced 
cars are more in demand on others. 

Prospective buyers are cautious 
and bargain hunting. Some 
dealers report people are shop- 
ping more than in recent years, 
believing that with new-car pro- 

duction running more than 50 
percent higher than last year, 


they should wait to see how the | 


market settles out. 

Used-car prices are generally 
steady and remain around $200 
below ceiling. 

Increased emphasis is being 
placed on “clean” trades. Costs 
prohibit dickering over a car which 
needs repairs or a paint job, one 
dealer said. “We have reached the 
point,” he added, “where most 
prewar jalopies should be junked. 
not even considered in any tra“e.” 
—(John E. Hubel.) 


* * * 


Cincinnati 


Sale of 1,808 automotive units in 
Cincinnati for the week ended Feb. 
14 represented the best. single 
week’s business in several years. 


The sale of 724 new cars was the 
largest since March, 1951. Sales in 
all categories were up 36 percent 
over the previous week and 26 per- 
cent ahead of the comparable 
period in 1952.—(Emery Bacon.) 

Ss 6 


Birmingham, Ala. 


New-car sales in Birmingham 
Ala., totaled 1,233 units in Februarv 
against 1,160 in January—a gain 
of 73 units. 

Sales by makes: Allstate, 1; 
Buick, 102; Cadillac, 19; Chevrolet. 
336; Chrysler, 30; DeSoto, 17; 
Dodge, 63; Ford, 218; Henry J, 1; 
Hillman, 1; Hudson, 11; Kaiser, 9: 
Lincoln, 5; Mercury, 52; Nash, 
43; Oldsmobile, 79; Packard, 18: 
Plymouth, 137; Pontiac, 62; Stude- 
baker, 11, and Willys, 17.—(Stuart 
Riddle.) 


. * * 


Washington 


New-car registrations in the Dis- 
trict of Columbia totaled 1,548 dur- 
ing February, according to the 
Washington Automotive Trade 
Assn., down slightly from February 
a year ago when 1,594 new cars 
were titled. 

Totals for the year thus far, how- 
ever, are slightly higher than last | 
year. For the first two months of 


| 
| 
| 


| 
| 








1953, new-car sales are listed at | 
3,366 units, as compared with 3,116 
units a year ago. 


By makes, new cars were sold as | 
follows: Buick, 104; Cadillac, 44: 
Chevrolet, 344; Chrysler, 38; De- | 
Soto, 22; Dodge, 62; Ford, 266; 
Henry J, 2; Hudson, 17; Kaiser, 5: 
Lincoln, 17; Mercury, 41; Nash, 23: 
Oldsmobile, 126; Packard, 14; Plym- 
outh, 314; Pontiac, 87; Studebaker 
8; Willys, 9, and miscellaneous for- 
eign and domestic, 5. (William 
Ullman.) 


San Antonio | 


January’s increase in motor ve- 
hicle sales in San Antonio and 
Bexar county was not sustained | 
during February. Sales for the| 
month totaled 1,244 vehicles—a loss | 
of 35 vehicles from January’s total | 
of 1,279. 

Chevrolet led in new-car sales, 
with a total of 243, as compared 

with 238 for Ford. 

Milam Chevrolet Co. led in new- 
car sales with a total of 92 cars 
sold, as compared with 90 for Gil-| 
lespie Motor Co. (Ford), and 85 for 
Jordan Motor Co. (Ford).—(J. H. 
Reed.) 


» * 


Rhode Island 


A comparatively mild winter, to- | 
gether with improved employment 
conditions generally, have com- 
bined to give Rhode Island dealers 
































































































AUTOMOTIVE NEWS, MARCH 16, 1953. 





same period a year ago. Total new- | 


over the 5,000 mark, on the basis of 


first estimates. This is about 500 Abolition of Sales Tax 


sales tax policy. 


February after preceding weeks A brief by the 525,000-member 
a more optimistic outlook for 1953.,second with 351, and Plymouth showed indications of a “aa Canadian Congress. of Labor, 
The upward trend noted in the | third with 263. market. Total sales were 1,289, delivered by its president, Percy 


about 140 under the previous 
week and almost 400 under the 
same period a year ago. 


Bengough, to Prime Minister St. 
Laurent, called for abolition of 
the sales tax. 


on —— of ae eee New-truck registrations in Janu- 
through January, with new-car | 4;+v totaled 220. led by Ford with 
registrations for that month ag- OF, See Say, Soe we ee ee 





gregating 2,140, as compared with 64, and Chevrolet with 52.-(Thomas — according to preliminary figures The brief also demanded ap- 
1,901 in the same month a year | Forbes.) released by Clerk of Courts ointment of a price and trade 
ago. It marked the fourth suc- . * * Leonard Fuerst, February used-| hoard to control prices, 

cessive month in which gains . car sales exceed 5,000 units, but the 

were noted over corresponding Cleveland figure is lower than last year’s. same week a year ago, while used- 
periods a year ago. New-car sales in the Cleveland! Truck sales are down, with new | truck turnover touched 55, also 
Ford topped January car sales | area for the last week in February | units totaling 84 for the last week | down as against a year earlier 

with a total of 376. Chevrolet was| totaled 1,465, about 100 over the in February against 127 for the (Continued on Page 57, Col. 1) 
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The Tintometer is 
accurate to an 
extremely 
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measurement! N 
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(Continued from Page 56) 


New-truck sales for February, 


however, are estimated to top 500,| Lincoln, 8; 


an improvement over a year ago. 


* * * 


Houston 


February new-car registrations in 
Harris County (Houston) totaled 
2,647, it has been announced there. 
Commercial vehicles were listed at 
550 for the month. 

By makes, cars 
follows: Allstate, 2; Buick, 166; 
Cadillac, 62; Chevrolet, 615; Chrys- 


| 


Ford, 689; Hudson, 29; Kaiser, 3; 
Jaguar, 1; Mercury, 
123; MG, 1; Nash, 131; Oldsmobile, 


114; Packard, 35; Plymouth, 227; 
Pontiac, 159; Studebaker, 34; and 
Willys, 21.—(Ruby Fenoglio.) 


* * * 


Hartford, Conn. 
With labor earning alltime high 
incomes, and commercial-industrial 
sales and production soaring higher 


were sold as/than ever, it should be a good year 
in the Hartford | 
|in greater Miami, Fla., is about to| 


for auto sales 
(Conn.) area, dealers say. 


| business and 


ment of Labor has reported that 
industrial activities 
were operating at a high rate dur- 
ing December, employment was at 


}a record high, wages set a new 


{record and work stoppages were 
at minimum levels. 
In addition, the dip in _ sales 


during 1952, as compared with 1951, 
gives every indication that there 
will be a greater demand for new 
cars this year, dealers believe. 

Although sales still are slow for 
both new and used cars, dealers 
expect that business will pick up 
soon.—(Thomas Marks.) 

* * + 


Miami 
The selling season for used cars 


ler, 43; DeSoto, 50; Dodge, 133;!' The Connecticut State Depart-| start after a slow winter, which 





Match any of 
4000 car colors 
in a few minutes! 
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Prepare only the 
paint you need 
and reduce waste! 
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Maintain a low 
paint inventory to 
Save space and money! 





sales almost 20 percent off | 
from last year, according to Stacy | 
Rowell, president of the Miami} 
Used Car Dealers Assn. He said 


| the car sales boom in Miami never 


begins until March or April. 
Rowell said car prices now are | 
comparatively the lowest since | 
the war, but predicted they will 
rise as the demand increases, He 
believes the change in admini- 
stration in Washington has af- | 
fected the buying market, People | 
are spending cautiously, he said. 
Rowell said car rental agencies 
in the Miami area have been hav- | 
ing an excellent season, 
He said the winter tourist season | 
is running two to three weeks be- 
hind normal. He expects the tourist | 
business to remain good well into 
April or May.—(Joseph Lawren.) 



















It Really Hurts 
When Salesman 


Prevents Sales 


NEW YORK.—It hurts to lose a 
customer because he doesn’t like 
your product — but it’s twice as 
painful to lose him because he 
doesn’t like your salesman, 

So says the magazine Printer’s 


| Ink, which lists these “10 most ir- 


ritating” failings of a salesman: 
1. Failure to have any real pur- 


| pose in making a call. 


2. Failure to offer the customer 
any help in analyzing his product 
needs. 

3. Lack of product knowledge. 

4. Failure to give a demonstra- 
tion. 

5. Misrepresentation of facts con- 
cerning the product. 

6. Criticism of competitors or 
their products. 

7. Display of an overbearing atti- 
tude. 

8. Use of high-pressure selling 
techniques. 

9. Willingness to waste custom- 
er’s time. 

10. Failure to keep promises. 


Ford Sales School 
Marks 6th Year 


DEARBORN. — The sixth anni- 
versary class of the Ford di- 
vision’s merchandising school, 
numbering 60 students including 
six from foreign countries last 
week opened a month’s course here. 


The school was established in 





|1947. The new group, known as 
Class 


XXXVII, includes five 
dealers, 26 sons of dealers and 
other dealer personnel in line for 
managerial jobs. 


Dealership operation and 
merchandising techniques are the 
principal subjects taught under the 
direction of John Heflin, manager. 


|Top sales executives of the Ford 


division, headed by L. W. Smead, 
general sales manager, comprise 


| the faculty. 


Metal Powder Assn. Lists 


Program for Meeting 


NEW YORK.—Ten technical 
papers will highlight the program 
of the ninth annual meeting of the 
Metal Powder Assn. to be held in 
Cleveland Apr. 21-22, it was an- 
nounced here. 


Supplementing the technical 
program will an exhibition of the 
latest developments in _ presses, 
equipment and products made from 
metal powders. Twenty-nine firms 


| will display their products. 


Dr. Joseph Zimmerman, editor- 
in-chief of Daily Metal Reporter, 
will deliver the luncheon address. 
His topic will be “The Current 
Outlook for Metals.” 








Latest Motor Minder— 


Compact in a new streamlined case with 
hammered aluminum finish, a new deluxe 
custom model Motor Minder, which has 
been announced by the instrument di- 


| vision of Stewart-Warner, can be installed 


on a car by using one of the windshield 
moulding screws. Side moulding screws 
can be used in cars with no moulding at 
the bottom of the windshield. The ball- 
and-socket joint permits adjusting the 
gauge so that the dial can be visible to 
the driver without interfering with his 
road vision. The segmented face dial, in 
five colors, is designed to show when 
gasoline is being wasted, engine is 
operating most efficiently, carburetor is 
out of adjustment, ignition timing is bad, 
valves are sticking, piston rings are leak- 
ing, or other engine ills exist. 
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Pa. Court Bars Sales 


At Public Parking Sites 


PHILADELPHIA. — Pennsyl- 
vania’s State Supreme Court has 
ruled that gasoline, oil and auto- 
mobile accessories cannot be 
sold at garages under juris- 
diction of public parking 
authorities. 

The court held that the Park- 
ing Authority Act prohibits the 
providing of such services not 
only by the parking authorities 
but also to any lessees oper- 
ating the facilities. 

The prohibition against pro- 
viding these services, said the 
court, has been “inserted ... in 
the enactment in order to 
ameliorate, as much as possible, 
the resultant impact with 
private enterprise.” 





Avis in Bahamas 

NASSAU, Bahamas. — Merrimac 
Motors, Ltd., local car-rental 
agency, has expanded its fleet and 
joined Avis Rent-A-Car System, ac- 
cording to Paul Larson, general 
manager of Avis. Merrimac rents 
out British sports cars to the tour- 
ist trade. 


FLATOR. 


Model 94 includes Eco Tireflator and 
Air Hose Reel with copper connect- 
ing tube. Model 95, remote Tireflator 
unit also available for converting 
any existing air reel into a precision 
inflating device. Other ECO Tire- 
flators include wall and post mount- 
ing Model 97, and Pedestal Model 
98. ECO ISLANDERS contain air and 
water reels along with ECO TIRE- 


AUTOMOTIVE NEWS, MARCH 16, 1953 


Legislatures Study Highway Financing. . . 





Toll Roads Pushed in 21 States 


I EGISLATION contemplating 
-4 new or broadened toll highway 
| financing and construction is under 
consideration or expected to be 
proposed in the legislatures of at 
least 22 states, according to reports 
from state capitals. 


The states in which such pro- 
posals have been advocated or are 
anticipated include 
Arkansas, California, Connecticut, 
Delaware, Illinois, Iowa, Kansas, 
Maryland, Michigan, Minnesota, 
Missouri, Nebraska, New Hamp- 
shire, New Mexico, New York, 
Pennsylvania, Rhode Island, Ten- 
nessee, Texas, Washington and 
Wisconsin. 


Proposals for the financing and 
construction of new or extended 
toll highway facilities are in 
various stages of consideration in 
at least 12 states — Colorado, 
Florida, Kentucky, Maine, Massa- 
chusetts, New Jersey, New York, 
North Carolina, Ohio, Pennsyl- 
vania, Virginia and West Virginia. 

Toll road construction is current- 
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jly in progress in New Jersey, New 
| York, Ohio, Oklahoma, Pennsyl- 
|vania and West Virginia. 

A summary of these develop- 
|ments follows: 

| ALaBAMA—When Alabama’s Legis- 
jlature meets in May, it will be 
asked to appropriate funds for en- 
|gineering surveys to determine 


Alabama,| whether there is sufficient traffic to|Greenwich to West Haven. 


warrant toll highways in the state. 
A $100 million toll highway from 
Decatur to Mobile was unsuccess- 
fully proposed in 1951. 

ARKANSAS—A_ resolution calling 
for a study by the Legislative 
Council to determine the feasibility 
of toll roads is pending. 

2 = e 


ALIFORNIA.—Pending is a bill 
proposing the creation of a 
state toll highway authority, em- 
powered to issue revenue bonds for 
the construction of toll highways. 
CoLorapo—The State Highway 
Commission is studying the feasi- 
bility of a plan for the construction 
of an all-weather highway tunnel 
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Car Manufacturers repeatedly stress the great 
importance of maintaining accurate tire pressures — 

it is up to dealers to supply this service with 

every lube job — you owe it to your customers. 

Yet surveys consistently show the inadequacy of 
ordinary hand and hose-end gages used in many shops. 


accurate, dependable, 


automatic tire inflation in your shop. Remote control 


convenience for the 


lube room or any indoor department. And all 
Eco models meet Grade A testing specifications 
of the American Standards Association. 


Remember, the first step in proper wheel alignment 
is “Balanced Inflation” — and only Eco can give 
identical pressure in all tires, 
in a few seconds. 


automatically, 


Write for details 


Woop COMPANY 





BENNETT PUMP DIVISION 


Muskegon, Michigan 


Foreign Sales Office: 
John Weed Internationa! Corporation, 29 Breadwey, N.Y., N.Y, 


|under the Loveland pass as a toll 
road project. 

ConNecticut—A number of bills| 
relating to highways are pending. | 
One backed by the Republican | 
‘leadership, would authorize _is-| 
|suance of $135 million in revenue | 
| bonds to finance construction of the 
| Fairfield County Throughway, from 
An- 
other: bill would permit the charge 
of tolls on highways after the 
highway is paid for so that the 
excess money can go to finance 
other highway projects. 

Another proposal calls for con- 
struction of a toll highway across 
eastern Connecticut, from New York 
to Rhode Island, with a branch 
north from New London to Nor- 
wich and as much further as traf- 
| fic needs require. 


| DeLtaware—The State Highway 
|Commission has advocated legis- 
lation to permit the construction of 
a toll highway linking the Delaware 
Memorial Bridge with the Chesa- 
peake Bay Bridge. 

F.orwa—Still awaiting decision 
are the questions of whether to 
proceed with proposed toll highway 
financing and construction and 
whether such a project should be 
limited to a route from Jacksonville 
to Miami or should include a spur 
to the Tampa Bay area. 

Georcia—A bill introduced in the 
Legislature would repeal a 1952 law 
authorizing a toll superhighway 
between Cartersville and the 
Tennessee line. Plans for the 
project were shelved after two 
engineering firms reported there is 
insufficient traffic at present to fi- 
nance it. 


| 


* * 


LLINOIS.—Gov. Stratton asked 

the legislature to consider “the 
possibility of constructing super or 
specialized traffic highways to be 
financed by tolls paid by actual 
users.” 

Toll road proposals previously 
mentioned in Illinois include a St. 
Louis-Chicago road running east of 
Route 66 equidistant between such 
cities as Joliet--Kankakee. Cham- 
paign-Bloomington, and Springfield- 
Decatur. [Illinois toll highway 
facilities are not expected to be 
necessary, however, to handle 
traffic generated by the projected 
cross-state Indiana toll superhigh- 
way which will connect with turn- 
pikes to the east. 


Iowa—A joint resolution pending 
in the Legislature proposes creation 
of a committee to study the feasi- 
bility of an east-west toll road 
across the state. 


Kansas—Gov. Arn asked the 
Legislature to create a state turn- 
pike authority, empowered to fi- 
nance the construction of toll roads 
through revenue bonds. 


Kentucky—Gov. Wetherby an- 
nounced plans for discussions with 
Ohio officials concerning the possi- 
bility of a Toledo-Cincinnati-Louis- 
ville-Nashville turnpike, with a 
spur through Lexington to the 
south. 

* * ” 


AINE.—The State Turnpike Au- 
thority plans early marketing 
of $75 million in revenue bonds to 
refinance its outstanding debt and 
to finance extension of a turnpike 
from Portland north to Augusta 
MaryLanp — Partial financing of 
some highways by tolls, possibly to 
the extent of $50 million, is under 
consideration as part of a highway 
modernization program. 

MassacHusetts—The State Toll 
Highway Authority announced the 
retention of an engineering firm as 
consultant on a proposed east-west 
cross-state toll highway project, 
authorized last year. 

Michigan—Toll road legislation 
is expected to be considered by 
the Legislature, which has re- 
jected similar proposals in the 
past. 

MinneEsota—Creation of a com- 
mission to study all matters re- 
lating to highways, has been pro- 
posed in the Legislature. 

Missourr—Gov. Donnelly asked 
the Legislature to consider toll 
road legislation. A bill to create a 
state turnpike authority, with 
powers to locate, finance and con- 
struct toll highways, was _ intro- 
duced. 

NesraskA—Plans for introduction 

(Continued on Page 59, Col. 1) 
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and assure customer 
satisfaction through 


better repair work 


That's why 70% of the units of this 
type in use among car dealers are Sun built. 
The Sun Line is complete—offering scientific 
testing equipment of every size and type. 
This enables any car dealer, regardless of 
size, to have the units that best fit his shop 
needs. Newly engineered 6-12 volt equipment 
is now available—or your present equipment, 
through the SuN Modernization Plan, can be 
quickly converted to serve vehicles of both 
voltages. Talk to your nearest SuN Repre- 
sentative or write direct to SuN. 
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Toll Road Proposals 
Up in 21 States 


(Continued from Page 58) 


of a toll road act were announced|of the turnpike to northeastern 
Senator Charles F. Tvrdik of | Pennsylvania as an inducement to 
have heavy industry locate in the 


New Hampsuire — Awaiting con-| financially stricken anthracite 


by 
Omaha. 


sideration is a report by the State region. 


Department of Public Works out- 
lining a possible $40 million toll 
superhighway program for central 
and eastern New Hampshire. The 
plan envisions a 40-mile limited 
access highway from the Massa- 
chusetts border to Concord, as well 
as an extension of the New Hamp- 
shire Turnpike from Portsmouth 
to Rochester. 

* 


ig psd JERSEY.—A supplemental 
financing authorization  ob- 
tained by the New Jersey Turnpike | 
Authority from its bondholders last 
fall gave the agency permission “to 
proceed with the financing of any | 
one or all of the extensions which | 
may have been legislated and 
which have been under study for 
many months.” 

Meanwhile, the New Jersey High- 
way Authority, a separate agency, | 
is proceeding through temporary 
financing with the construction of 
the Garden State Parkway as a toll 
facility. Plans have been an- 
nounced for the sale of the first | 
block of bonds from the $285) 
million issue authorized for com- 
pletion of the project. 

New Mexico—A bill would author- | 
ize the State Highway Commission | 
to build toll roads, Chairman Ralph | 
Jones has expressed doubt, how-| 
ever, that toll roads would be feasi- | 
ble at present because of insufficient | 


traffic. | 

New York—Pending is a bill to| 
permit the Jones Beach State) 
Parkway Authority to impose a) 
10-cent toll on the Southern State | 
Parkway to finance a $40 million 
parkway improvement program in 
Nassau County. 

The State Thruway Authority 
is proceeding with construction of 
the New York State Thruway. 
Gov. Dewey disclosed that a 150- 
mile section will be open to traffic 
between Utica and Batavia by 
next January, with tolls to be 
charged on that stretch as soon | 
as it is completed. He also pre- | 
dicted that the main route of the 
cross-state expressway, running 
430 miles from New York City to 
Buffalo, would be completed by 
the end of 1954. 

NortH Carotina—The State Turn- | 
pike Authority is awaiting the out-| 
come of engineering studies pre- 
paratory to starting construction of | 
a toll superhighway. A planning} 
schedule calls for marketing some | 
$200 million in revenue bonds in| 
time to permit construction to start 
in the fall. 


* 


LANS for another toll road pro- 

ject were stymied at least 
temporarily, when the State Su- 
preme Court ruled unconstitutional 
a 1949 act which created the} 
Carolina-Virginia Coastal Highway | 
Corp. It had planned to sell tax- 
exempt revenue bonds and build 
a toll road along the Outer Banks 
and a toll bridge across Coatan 
Sound. The Virginia Coastal Turn- 
pike Authority was to carry the 


* * 





* * 


authority was 


Enabling legislation already 
exists for other extensions of the 
Pennsylvania Turnpike, including 
one from a point west of the 
Susquehanna River to the Mary- 
land state line. 


Ruope Istanp—Gov. Roberts 


asked the Legislature to consider | 
the possibility of toll roads. 
toll road bill introduced proposes a 
dual highway from the Connecticut 
line across South County, Narra- 
gansett Bay and Newport County 
to the Massachusetts line. 


One 


TeNNESSEE—Toll road legislation 


is expected to be considered. 


Texas—Creation of a toll road 
recommended by 











GM Institute to Get New Building— 


General Motors last week announced that it would expand the General Motors 
Institute at Flint by constructing a new building covering 83,000 square feet. ‘The 
| new unit will add approximately 40 percent to the classroom, laboratory and general 
service areas,’ according to John F. Gordon, chairman of the school's board of 
regents. Completion is set for spring next year. 


Gov. Shivers. One legislative pro-|toll highway from the Dallas-Fort 
posal calls for creation of a Dallas- | Worth area to San Antonio. 

Fort Worth Turnpike Authority, * * * 

empowered to finance a $31 million ecco a Engineering studies 
toll highway between the two cities. are being made for the State 
Other Texas reports include plans} Highway Department to determine 
of the _ recently-chartered Sam-|the feasibility of a toll highway 
Houston Turnpike Corp. for con-|from north of Richmond to seuth 
‘struction of a $150 million 276-mile|of Petersburg, and the toll road 





Mr. D. D. Pullma 
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potential in the Washington metro- 
politan area of Virginia. 

The State Corporation Com- 
mission granted the Old Do- 
minion Turnpike Corp. a one-year 
extension to start construction of 
its projected 70-mile toll highway 
across southwest Virginia. 

WASHINGTON — Construction of a 
toll highway from Tacoma _ to 
Everett has been advocated by the 
State Highway Commission and a 
legislative interim committee. The 
plan calls for creation of a State 
Toll Road Authority to handle the 
project, which would be a 70-mile 
superhighway passing through 
Seattle. Gov. Langlie, however, ex- 
pressed belief that the existing 
State Toll Bridge Authority could 
be expanded to handle any toll 
road activities. 

West Vircinia— The State Turn- 
pike Commission is studying the 
most suitable entry into Virginia 
when the time comes for extending 
the two-lane toll expressway now 
being constructed between Charles- 
ton and Princeton. 

Wisconsin—Legislation providing 
for a study of a cross-state toll 
superhighway was recommended by 
Gov. Kohler. 





n watches his Inland Trained 


Radiator Technician Solder a Tank 


IN ADDITIONAL LABOR 


SALES IN A SINGLE MONTH... 


Since installing an Inland Radiator Department 


ENTERVILLE, Iowa is not a big city. It’s a farming 
community of 9000 population. Mr. D. D. Pullman 
operates the Pullman Motor Company in Centerville. 


He recently installed an 


sent a man to the Inland Training School. Upon return, the 
trainee taught another. The department now operates with 
one full-time and one part-time man. 


Compared with many across the country, Pullman Motor 


as interesting. In larger cities an 
volume is proportionately greater. 


Competition will be keen th 


Inland Radiator Department and 7 : 
judgment for you to investigate an 


ment 


activity in the service area, 


d larger dealerships the 


is year. It will be good 
Inland Radiator Depart- 


the automotive service industry's last great frontier. 
It will bring you more profit per square foot than any other 


Begin investigating by sending the coupon below for 


is not a big dealership. However, during the first three 


road from the Virginia line to a 
point near Virginia Beach. New 
legislation may be sought for the 
project. 

Oxu10o—W hile construction pro- 
ceeds on the $326 million Ohio 
Turnpike, which will run 241 miles 
from the western terminus of the 
Pennsylvania Turnpike across 
northern Ohio to the Indiana line, 
consideration is being given to the 
possibility of a branch from Toledo 
to Cincinnati. 

OKLaAHOMA—The State Turnpike 
Authority set Apr. 17 as the tenta- 
tive opening date for the Oklahoma 
City-Tulsa toll superhighway, which 
was financed by $38 million of 
revenue bonds. 

PENNSYLVANIA—While the State 
Turnpike Commission proceeds 
with the construction of a $65 
million, 33-mile Delaware River ex- 
tension of the Pennsylvania Turn- 
pike, Gov. Fine suggested to the 
Legislature the possible extension 





months of operation, Mr, Pullman added $5,049.68 in Labor 


Sales only from radiator 


cooling system items. In a 


repair and installation of related 
addition, 30 new cores were sold, 


plus a substantial amount of cooling system parts such as 


hoses, fan belts, etc. 


By the third month, Monthly Labor Sales had grown 


to $2,504.86. 


MR. DEALER, this story is being repeated in dealerships 
all over the nation. We have many other case histories just 


INLAND 


MANUFACTURING COMPANY 


1108 Jackson St., Dept. AN-3 


Phone HA. 1108 Omaha, Nebr. 


your free copy of “Blueprint for Profit’. We'll gladly send 
it without obligation. 


FREE: 
“BLUEPRINT FOR PROFIT” 





aon SSOSSSSTSSSS VSS SAIAVVS ses assesses, 
, s 
s : ; 

g Inland Manufacturing Company, Dept. AN-3 4 
s 1108 Jackson Street, Omaha 8, Nebraska . 
. Please send complimentary copy of “Blueprint for Profit”. : 
6 Firm ee , 
« = ’ 
6 Address eee eee, Sa , 
2 ; = : 
: City- ee ee : 
: oy a 
é Make of Car Sold ae : : 
s Are you now operating a radiator shop ? cr) Yes [1] No : 
tesace. MAIL THIS COUPON TODAY! ____.! 
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On the Financial Front. . 








Auto Stocks Group 


Held ‘Overvalued’ 


By George Deery 
Associate Editor 
yp wp eqpmenny their prospects 

A for the next 12 months and, in 
many cases, the outlook for from 
two to four years, auto stocks as| 
a group “appear overvalued,” ac- 
cording to Value Line Investment | 
Survey. 

Only Studebaker, this security 
analysis firm states, “appears in- 
teresting for appreciation this | 
year and over the next two to 
four years, It carries our ‘buy/ 
hold’ recommendation.” 

Chrysler may be held for “gener- 
ous estimated income in accounts 
where cyclical equities are admis- 
sible,” in the opinion of Value Line. | 
General Motors draws a similar 
rating in that it “may be held for 
improving dividend income.” 

* +. - 

UDSON is tagged for retention 

for “moderate near-term ap- 
preciation in risk accounts.” Based 
on a moderate gain in value during | 
the coming year, and liberal divi- 
dend income, the suggestion for 
Nash-Kelvinator is that it may be 
held. 

A switch out of Packard is 
advised, Willys-Overland is 
ranked as “may be held for possi- 
ble near-term appreciation and 
initiation of dividends in risk 
accounts.” 

As for Studebaker, the survey 
states that “Pre-tax profit is pro- 
jected sufficiently higher this year 
to make it probable that earnings 
will rise sharply, despite excess 
profits tax liability of about 65 
cents a share, versus none esti- 
mated in 1952. 

* 





* * 


Pip ees paceontd of quarterly 
dividend payments of 75 cents a 
share seems assured, and we be- 
lieve a year-end extra of between 
50 cents and $1 a share is proba- 
ble.” 

The boost in pre-tax income is 
based by Value Line, on sales of 
$800 million against $560 million 
last year. “Studebaker’s profit 
margin may not contract so 
sharply as that of other compa- 
nies in this group, since its mili- 
tary production project devoted 








to jet aircraft engines has prob- 
ably just recently absorbed tool- 
ing-up expenses and begun to 
earn a profit,” it adds. 


Mid-fifty earnings are estimated | 


at $6.60 per share on the average, | y 


considerably under the projected | 
figure for 1953. 

“While extra payments may no 
longer be in order, we believe the! 
regular $3 annual dividend for 
Studebaker will stick over the 
longer term and that small stock 
dividends may be paid,” Value Line 
concludes. 


$185.914,247 Sales 
Set Record for 


General Tire 


General Tire & Rubber Co.'s 
sales for 1952 were $185,914,247, an| 
increase of 89 percent over last 
year, W. O'Neil, 
president, has an- 
nounced. Gener- 
al’s sales were an 
alltime high, ex- 
ceeding the previ- 
ous record—set in 
1951—by $15,132,- 
726. 

Profit after 
taxes in 1952 was 
$7,097,260, in- 
cluding $929,342 
as net income 
from television and radio holdings. 
O’Neil was optimistic about the 
rubber industry outlook. He said: 

“Consumption of rubber in 1953 
will be greater than in 1952. The 
industry will require 1.3 million 
tons, and the increase is mainly 
due to the greater demand for 
giant off-the-road and construction 
tires. This year, General will com- 
plete a million-dollar expansion of 
its Giant tire facilities to keep 
abreast of this trend in the rubber 
industry. | 

“The optimistic outlook in both} 
truck and automobile industries, 
and the rising registration of vehi- 
cles, plus increasing mileage on the 
highways, indicate increasing de- 
mands for all rubber products. 

“All indications are that truck 


W. O'Neil 
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proving ground at Phoenix, Ariz. 


and trailer manufacturers won't 
be able to keep up with the new- 
vehicle demands, and the tire in- 
dustry will be called on to produce 
in excess of 95 million units to 
meet its ’53 tire requirements.” 


e e 
Seiberling Report 
1952 Income Declines 
22% to $948,915 

Reduced tonnage and lower prices 
cut 1952 sales of Seiberling Rubber 
4% percent below 1951 levels, J. P. 
Seiberling, president, says in the 
company’s annual report. 

Net profit for the year was down 
22 percent below 1951, Seiberling 
said, principally because of com- 
petitive pricing and rebates paid in 
the replacement tire market. The 
company’s net sales were $41,646,- 
702, compared with $43,681,425 in 
the previous year. Earnings for 
1952 were $948,915, compared with 
$1,216,574 in 1951. 

Earnings per share amounted to 
$2.43, compared with $3.30 in the 
prior year. This was increased to 
376,010 shares by a new issue of 
75,000 shares on Dec. 19. On this 
basis, the earnings would be $1.94 


| per share, the company said. 


* * * 


Continental Aviation Net 


Rises to $268,993 


Continental Aviation & Engineer- 
ing Corp. had net earnings of $268,- 


993, or 51 cents per share, in the} 
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WHEN YOU USE A 
Manic Master 
CLEANING 
MACHINE 


A Revolutionary Method 
To Get Car Upholstery 
Really Clean . . . At Less 
Than One Half The Cost 
And Time Of Any 
Other Method. 





* Professional Results, Even 
With Unskilled Help 


* Absolutely Safe To Use 


SEND FOR A 


FREE FOLDER 


Ete. 


* 


Creates A Steady Flow Of 
DRY FOAM UNDER PRES- 
SURE Which Cleans Thor- 
oughly, Yet Dries in Minutes 
* Cleans All Types Of Up- 
holstery and Carpeting 


Used Successfully By 
New and Used Car 
Dealers, Garages, 
Bus Companies, 
Gas Stations, 
Railroads, 





HES ee see Nae 
aa ee 


Clean, new-looking upholstering 
will enable you to sell used cars 
at greater profit and in many 
cases will save buying seat covers. 
The Magic Master cleans per. 
fectly in a matter of minutes. . . 
and does it for pennies! It is 
easily portable; can be used 
wherever there is electricity. 


MAGIC MASTER CLEANING 
FLUID GOES TWICE AS FAR 





This scientifically compounded 
cleaning fluid, used with the 
Magic Master Cleaning Machine, 
is very economical. It cleans 
thoroughly, dries in minutes and 
leaves no odor. Will not fade col- 
ors. Distributed exclusively by the 
Master Cleaning Equipment Co. 
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Dealers View New IH Models— 

This display of the new R-line by International Harvester at Charlotte, N. C., is 
typical of 67 similar events throughout the nation. At the introductions, dealers were 
shown “Desert Whipping Post,'’ a movie based on the testing program at the firm's 


4 | recurring items’ resulting from 
|settlement of the Ferguson liti- 
|gation against Ford Motor, Dear- 
27) 'born Motors and others during the 
Cee | year. 


3 
* * 7 


| Stewart-Warner Ups Net 
|'To $4,234,000 for °52 

Net income of $4,234,000, or $3.30 
|per share, for the year ended Dec. 
|31 has been reported for Stewart- 
|Warner by James S. Knowlson, 
|chairman and president. This com- 
| pares with $4,105,000, equal to $3.20 
|a share, for the previous year. 
| Sales increased to $122,552,000 
|from $103,269,000 in 1951. Working 
capital gained during the year to 
| $26,759,000, which compares with 
$20,629,000 in the preceding year. 


: Aro Earnings Hit 
fiscal year ended Oct. 31, C. ;,, Record $660,411 


Reese, president, has reported. This | 
compares with net earnings of 
$122,566, or 23 cents per share, in 
the previous fiscal year. 


The 1952 fiscal year shows a 52 | 
percent increase in sales to a total 
of $9,261,589, against $6,093,200 in| 
1951. 


| Development work done on the} 
|Continental-Turbomeca family of | 
|small gas turbine engines during | 
1952 was described by Reese as| 
“unusually significant,” and as con- | 


firmation of the management’s be- | 


Aro Equipment has reported a 
net profit of $660,411, equal to $1.50 
per share, for the fiscal year ended 
Nov. 30. This com- 
pares with $480,- 
461, or $1.05 a 
share, in 1951. 

The 1952 totals, 
highest in the 
firm’s 23-year his- 
tory, reflect a con- 
tinued widening 
of markets for 
Aro products, ac- 





lief that there are many military 
and commercial uses for such tur- 
bine engines. 

* * 


Hundaille Net Off 
To $2,171,668 


Citing the 
| strike on the auto industry, Hou- 


|report consolidated net profit for 
1952 of $2,171,668, equal to $2.22 per 
share, compared with $2,478,656 and 
$2.61 in 1951. 

Provision for Federal income and 
excess-profits taxes in 1952 





amounted to $3,765,000, and net) 
totaled $64,652,168 against) 


| sales 
| $70,450,182 the previous year. 


White’s Net Drops 
To $3,447,503; 
U.S. Orders Rise 


Net sales for White Motor for 
|the year ended Dec. 31, were $148,- 
526,317, compared with $150,010,545 
in 1951, it has 
been reported by 
Robert F. Black, 
president. 

Net profit was 
$3,447,503 or $4.44 
per share, as 


per share at the 
close of 1951. 
“The company’s 
dollar volume of 
government 
|}business increased somewhat dur- 
|ing 1952, amounting to 13.9 percent 
|of total volume as compared with 
|11.5 percent in 1951,” Black said. 
|“At the close of 1952, unfilled orders 
|for Government business totaled 
| approximately $20 million. 
“Fine public acceptance of our 
|3000 model trucks with the power- 
| lift cab is indicated by the fact that 
over 50 percent of our commercial 
truck orders today are for these 
models. This acceptance is further 
being enhanced by the introduction, 
this past month, of new Low-Bed 
models in the 3000 series with 
special functional advantages to 
the beverage and dairy industries.” 
* * 7 


Ferguson Sales 


Climb 10 Pet. 


| Harry Ferguson, Inc., has re- 
|ported that 1952 sales volume 
|reached $70,967,337 and exceeded 
| 1951 sales by 10 percent. 
| Horace D’Angelo, executive 
vice-president and general man- 
ager, said the net income for 1952 
amounted to $4,009,859, compared 
with $406,959 in 1951. 

The marked increase in income, 
D’Angelo pointed out, included non- 





R. F. Black 





impact of the steel | 


| daille-Hershey and its subsidiaries | 


cording to John 
C. Markey, presi- 
dent. 

Volume for the first quarter of 
the year “is running about 60 per- 
cent ahead of the like period a year 
earlier,” he said. “In line with this 
trend, there is every indication that 
|a new quarterly earnings record 
will be established in the three 
months ended Feb. 28.” 





J. C. Markey 








TOP SENSATION 
for 1953 - 


ARO 





RED, GREEN, BLUE, 
GRAY PLAIDS 


| ARO family of 
compared with)! 
$4,340,361, or $5.83 | 


A new, exciting addition to the 
replacement Con- 
vertible Tops! Dealers from coast 
to coast are making big extra profits 
by featuring ARO KILTY, available 
in a variety of intriguing plaids. 


Tops for all models, 1928 to now. 


ARO STORM KING + ARO DE LUXE 
ARO REGAL « ARO ARISTOCRAT 





Write or wire for money making deal 
ARO TOP SALES CO. 
1089 Commonwealth Ave., Boston, Mass. 


World’s Largest and Oldest Makers 
of Replacement Convertible Tops 
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Do you call 


on AUTOMOTIVE 
DEALERS? 








Le 


Here's your opportunity to carry an excel- 
lent associated line of automotive mats 
and bulk carpeting materials. Good com- 
mission rates; protected territories open; 
inquiries invited from aggressive salesmen. 


AUTOMOTIVE 
MAT AND CARPET SUPPLY, INC. 
Box 1414, Indianapolis 6, Indiana 
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Spring Engineers See Advances . . . 





A Race for Auto Comfort? 


“PRING engineers point out that 
7 while the so-called horsepower 
race has been capturing the head- 
lines, there is an equally important 
race for comfort. 


And, the engineers point out, 
while there are legal limits on 
road speeds, there are none on 
comfort. 


Power steering, with its easier 
and quicker action, will put in- 
creased emphasis on improving 
spring suspensions to _ restore 
road feels and security at the 
higher speeds at which power 
steering cars will be driven, 
especially on winding roads, ac- 
cording to engineers at the Leaf 
Spring Institute, Cleveland. 


Automotive engineers are gener- 
ally agreed that improvements in 


car spring suspensions will be in| 
the future, as they have been in| 


the past, evolutionary rather than 
revolutionary. One has only to ride 
in a 1933 car to realize that there 
has been a 100 percent im- 
provement in riding comfort during 


the past 20 years. 
* + + 


upon only to absorb energy and 
mitigate road shock, their design 
would be simple, the spring engi- 
neers said. But the springs must 
also function as mechanical sup- 


ports for the vehicle and absorb | 


stresses due to accelerating, stop- 
ping, and moving at high speeds 
over rough roads and around 
curves, 

These factors complicate spring 
suspensions, and not only include 
load suspension, but “inertia 
forces” in all directions, fatigue 
considerations, physical space 
available, serviceability and the 
important overall consideration 
of cost. 

Introduced by Alanson P. Brush 
in 1907, coil spring front sus- 
pensions have always been helical 
—because it was easier to make 
them that way. But the helical 
coil spring has the disadvantage 
that it has a constant deflection 
rate such as: 1-inch deflection, 200 


pounds; 2-inch deflection, 400 
pounds, the engineers said. 
For automotive use, it is im- 


portant to have the rate increase 
progressively as the deflection in- 
creases. Present practice uses 
rubber bumper of substantial size 
to act as a “crutch” to provide 
increasing resistance and prevent 
spring bottoming. 
* - * 

OWEVER, when competition 

makes it necessary, cars may 
have coil springs having variable 
pitch (as used for valve springs) or 
the springs may be of “conical” 


|the car owner. Some 


|the harshness, 





al 


| 
| 


but wider leaves have fewer tension 


form, with the lower coils of larger | 


diameter, as used for chair and 
bed springs, to give a variable de- 
flection rate. Forming the %-inch 
steel rods, used for automobile 
springs, into conical form would 
require new mandrels and perhaps 
redesign of some front suspension 
parts, but Detroit engineers could 
do it. 

Another desirable improvement 
in coil spring front suspensions 
would be an “adjustment” to 
compensate for spring sag, due 
to the fact that coil springs 
cannot be “preset” after forming 
because adjacent coils contact 
each other before sufficient stress 
occurs. 

Usual service practice is to in- 
stall one or two shims or “spacers” 
between the end of the coil spring 
and its seat to compensate for 
sag, or to install a new matched 
pair of coil springs at some cost to 


Ky. Dealers to Pick 


New Directors 


LOUISVILLE.—Candidates for a 
directors’ slate of the Kentucky 
Automobile Dealers Assn. have 
been selected by the nominating 
committee, according to Lew UIll- 
rich, managing director. 

Members of the committee are 
J. T. Hale jr., of Mayfield, ist 
district; O. H. Wallace, of Bowling 
Green, 2nd district; W. H. Mac- 
Lean, of Louisville, 3rd_ district; 
Leslie Moran, of Glasgow, 4th 
district; E. G. Weber, Newport, 5th 
district; Henry M. Cooper, of 
Georgetown, 6th district; W. E. 
Venters, of Pikeville, 7th district, 
and Paul Dexheimer, 8th district. 





form of ad- 
justment in the control arm should 


be possible, according to the 
institute. 
The elimination of the need for 


regular lubrication of the bushings 
of the control arms perhaps by 
the use of rubber bushings as used 
in the shackles of the rear springs 
would also seem desirable. 


When first asked to produce rods | 
for coil springs for auto use, the 
steel mills refused, because they 
knew that the steel rods (as then 
produced) had slight surface de- 
fects which, when subjected to 
torsional stress in coil springs, 
would result in progressive 
fractures and eventual failures. The 
auto makers overcame this by 
surface grinding the steel rods, be- 
fore forming them into coil springs. 

* * * 
S LONG as cars are driven 
through the rear wheels, the | 
leaf spring adds the important ad-| 
vantages of the Hotchkiss drive, | 
the institute said. Leaf springs are | 
efficiently utilized as flexible torque | 


EE VEHICLE springs were called | and radius rods in absorbing many | 


of the shocks involved in starting | 
and stopping the car. This reduces 
which may occur 
when the rear axle is firmly con- 
nected to the chassis frame by 
rigid torque tubes and radius rods, | 
as were once used with Ford’s | 
transverse spring suspension. 

A recent trend in leaf spring 
rear suspensions is toward the 
use of fewer and wider leaves— 
since these provide greater later- 
al stability. While passenger car 
springs formerly contained a 
dozen leaves of 1%-inch width, | 
the present trend is toward the | 


| 


use of 7 or 8 leaves of 2 to 2%- 
inch width. Studebaker’s use of 
3 and 4-leaf springs suggest that 
further reductions in number of 
leaves may occur, 

Car manufacturers have con- 
ducted considerable research on | 
single leaf rear springs with excel- | 
lent results. But there might be 
some sales resistance to single leaf 
springs. Engineers have to con-| 
sider what can be sold as well as! 
what can be built. | 

The institute said since maximum | 
stress occurs on the tension surface | 
of the plates used for leaf springs, 
any improvement of this surface 
as by; (a) surface grinding; (b) | 
shot peening (as used for coil | 
springs); (c) plating or coating; | 
can result in a considerable im- 
provement in the life expectancy 
of the spring. Springs with fewer 





surfaces to be treated by shot-| 
peening or by grinding, resulting in 


less cost. 

A VARIABLE rate of spring de- | 
‘4% flection is especially desirable 
at the rear suspension, where the 
greatest changes in unsprung 
weight occur due to changes in 
number of passengers. carried, 
amount of luggage carried, or full 
or nearly empty gasoline tank. 
Engine and driver weight on front 


* * * 


| wheels is fairly constant, according 


to engineers. 

Variable deflection rate of leaf 
springs is secured on some vehi- 
cles by having less curve on the 
shorter leaves so that, as the 
longer leaves deflect, they “roll 
out” and receive increasing sup- 
port from the shorter leaves, thus 
increasing the deflection rate. 

Proper shackle angles can be}! 
used to give a variable deflection 
rate with leaf springs. Tension type 
shackles are used for this purpose 
by Chevrolet, Ford and other 
makers. 

There were formerly two sources 
of noise in passenger car springs. 
Noise at spring shackle bushings 
has been eliminated on passenger 
cars and some trucks by the use 
of rubber bushed spring shackles, 
and noise caused by rubbing be- 
tween adjacent leaves has been 
overcome by the use of liners or 
inserts of rubber, fabrics and 
plastics. 

Variation in the interleaf friction 
of bus or truck springs has been 
largely overcome by the use of 
molybdenum disulphide which re- 
mains in place much longer than 
the graphite formerly used. 

* . * 


HE use of “swing type” or 
individually sprung rear axles 
would reduce unsprung weight and 





riding comfort, engineers 
uni- 
such 
use 


increase 
say. With constant velocity 
versal joints now available, 
swing-type rear axles could 
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| ask 


either leaf or coil springs or even | 


straight torsion bars, 


With swing-type axles and the 
differential housing mounted di- 
rectly on the chassis frame, the 
transmission might also be 
mounted at the rear, thus giving 
better weight distribution be- 
tween front and rear axles to 
offset the engine weight so far 
forward, 

Straight torsion bars have been 
used in some Indianapolis race cars 
because of space limitations. But 
the cost has been high because 
stiff chassis frames and_ stiff 
brackets are necessary for torsion 
bar suspension. Straight torsion bar 
suspensions were given careful 
consideration by the engineers of 
Kaiser-Frazer and other large 


companies. 
ok 


* * 


ECAUSE of stiffer spring sus- 
pensions and also a_ lower 


; on 
|; Snow. 





sports cars may demonstrate faster 
cornering ability than some U. S. 
cars having comparatively soft 
spring suspensions. Consequently, 
John Q. Public may soon begin to 
for both soft spring 
pensions and also. better 
holding ability. 

The_ shorter wheelbase of a 
sports car allows it to use less road 
clearance without getting hung up 
ramps, road bumps or deep 
Furthermore, we must not 


road- 


| forget that one-half of U. S. rural 


|} and 





center of gravity, some foreign | 








SEE WHAT FINGER-TIP CONTROLS 
DO FOR YOU 


(1) Press a button and flash a light on the 
lift spot. (2) Turn a key and lock or un- 
lock the valve. (3) Twirl a knob for 
tive release valve action. (4) Pull a trigger 
and set the handle for any one of three 


convenient positions. 


ONE-PIECE POWER UNIT 


has no seams or pipe 
lugs to leak. Ideal 
or wash rack use. 
Speed 
pump are combined 
speed j 
eliminate extra 
arts and wear. And the ex- 

clusive floating plunger allows 
power unit to remain stationary, prevents 





Z to 
time, 


distortion and leakage. 


roads are not surfaced at ali. The 
driveways of many farm homes 
surburban homes are rough 
and there is the problem of snow 
clearance in winter. 

Since sports cars are frequently 
driven by younger people, who will 
endure a less comfortable ride, 
stiffer spring suspensions can be 
used for sports cars and will hold 
the tires in closer contact with 
rough roads. 


Lampman Handed Reins 
Of Washington County Group 


Charles Lampman has been 
elected president of the Washing- 


| ton County (O.) Automobile Dealers 


Assn. Miles Williamson is_ vice- 


president, and Graydon Hutchinson, | 


secretary-treasurer. 


sus- | 








Leads the Way— 


This striking neon sign identifying the 
dealership has been installed by Par- 
menter Pontiac Co., Eugene, Ore. Note 
how the sign stands out at night. 





More than 100,000 persons read AUTO- 
| MOTIVE NEWS every week! 





THE UNCHALLENGED 


GREATEST BUY IN 


4-TON 


EEP your sho 


ged 4-tonner has 


posi- 


SERVICE JACKS 


Look at this great lifting 
range: 3%” to 24%" 






It’s the $-4... the most dependable, 
all-purpose lifter ever built! 


on the jump with 


the greatest champ of them all — 
the all-purpose S-4. For years this rug- 


been the most de- 


pendable, popular service jack in the 
field. And no wonder! Years ahead 
when introduced, the S-4 is even better 
now! Blackhawk has continually added 
outstanding, exclusive refinements 
which make the S-4 the best all-pur- 
pose jack you can roll onto the floor. 


With enough S-4’s to go around — 


ciency! Get your 


and power 


jacking 


you'll see a big difference in shop effi- 


S-4’s NOW — see 


your Blackhawk jobber. 
TO OWNERS OF VETERAN S-4 JACKS 


Factory-rebuilt power units are available 
from country-wide stocks. Liberal trade-in 
allowance for your old unit. And you can 
install a new one yourself in 20 minutes! 


BLACKHAWK 


A product of Blackhawk Mfg. Co., Dept. J-4033, Milwaukee 1, Wisconsin 
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Mercedes Sports Coupe— 





The chassis frame of Mercedes’ Type 300 sports coupe is a web of steel tubes 
welded together. The car has swing-up doors, two spare tires and a six-cylinder 
engine mounted at 45-degree angle for low hoodline. 





Brown Elevates Three 
At Detroit Dodge Deal 


Appointment of three officials to 
top posts in Ken Brown, Inc. 
(Dodge-Plymouth), Detroit, is an- 
nounced by Ken B. Brown, presi- 
dent. 

Joseph W. Caskey, 





winning 


black 


vice-president; Leon Forth, as- 
| sistant vice-president, and William 
|B. Little, treasurer. 

Caskey joined Brown in 1947 and 
served as treasurer. Forth has been 
with the firm since 1948 and now 
is general sales manager. Little, 


with Brown since 1951, will remain 
was named | office manager. 


AUTOMOTIVE NEWS, MARCH 16, 1953 


| Auto News and Gossip from the Continent. . . 








New Luxury Car for Germany 


By George L. Glaser 

Special to Automotive News 
penne were Germany.— Bavar- 
ian Motor Works in Munich, 
better known as BMW, is an outfit 


which, like Germany, is split into 
two parts. 
While the old manufacturing 


plant is located in Eisenach (the 
| former Dixi Works) and producing 


some modified cars of prewar de-| 
sign for the eastern zone, the genu- | 


ine BMW works is in western Ger- 
many and has been concentrating 
on motorcycles since 1945. 

BMW is now working on pro- 
duction plans for a new car, 
Type 501, which will appeal to 


luxury. 
Type 501 


The springing is done by long tor- 
sion bars which adjust to tension. 
|The front - wheel 








a 






Brand-new DUCO “Jet Black” Lacquer dries 


faster, harder, BLACKER than ever before! 


Watch your customer’s face light up when he sees his new DUCO “Jet 
Black” job. It’s a winner! A blacker lacquer than ever before. 


And it gives you these superior qualities: 


“‘Jet’’-fast drying .. . 


over-all jobs can be compounded in 4 hours, 


touch-ups in just 2 hours—both without “‘hazing”’ 


improved hardness. . 
lustrous surface 


improved polishing ... DUCO ‘‘Jet Black” polishes fast and easy .. . 


. DUCO ‘Jet Black” dries solidly to a hard, 


requires less compounding 


Economical... DUCO “Jet Black”’ thins 3 to1... 1 gallon gives 4 gal- 


lons “‘at the gun’”’ 


BETTER THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 


See your Du Pont jobber today. Win more 
business and profits with new DUCO “Jet 


Black.”’ 


E. I. du Pont de Nemours & Co. (Inc.) 
Refinish Sales, Wilmington 98, Delaware. 


car buyers whose means do not | 
conflict with their desires for | 


has a semi-unitized | 
|chassis frame and body, with the} 
bottom being welded to the frame. | 


forms a separate unit which can be 
removed in one piece. 

The steering mechanism is 
formed by a pinion and one-half 
of a ring gear. The latter moves a 
shaft to which a dual-end pitman 
arm is fastened. One long and one 





"Giant-Size’' Model— 


Powered by an air-cooled two-cylinder 


engine of 13% horsepower, with front- 
wheel drive, this plywood six-passenger 


suspension has| car is a new edition of the tiny Lloyd car 
| been so designed that each side| of Bremen. 








Du Pont Refinishing Materials 


| short tie rod are the connecting 
links to the steering arms. 

| The brakes—a prewar BMW de- 
|}sign—are of the self-adjusting 
|brake shoe type which needs no 
| outside adjustment until the brake 
linings are worn out. 
In the rear axle, a triangular 
| torque rod is mounted on top of the 
bulge for the differential. The tor- 
| sion bar springs are connected with 
| cranks to the rear axle, and all tor- 
|sion bar bearings have rollers and 
can be lubricated. 

The six-cylinder motor has 65 
horsepower at 4,400 r.p.m. A heat 
exchange unit for the engine oil 
is built into the cooling system. 

A 12-volt electrical system is 
being used, and the clutch is oper- 

ated by a hydraulic system from 
the clutch pedal to the release 
bearing. 

In order to get a low and narrow 
tunnel in the front compartment, 
the four-speed transmission has 
been separated from the engine and 
placed underneath the front seat. 


The car will seat six passengers 
and has a large luggage compart- 
ment. It costs 15,150 marks, or ap- 
proximately $3,670. 

* x 


Fiat’s New Diesel Job 

penn. of Italy, now offers a diesel 
| engine of only 1,900 c.c.m., or the 
same size as its new passenger-car 
| gas engine. 

A high-power output of this 
| four-cylinder job has been 
| achieved by increasing the revo- 
| lutions to 3,200 per minute. Di- 
rect injection and a high-turbu- 
lence  precombustion chamber 
design are used, 
| Fiat will power its new 1%-ton 
|truck with this engine, which it 
|says will use one gallon of diesel 


| fuel per 30 miles, 
* 7” . 


| Puzzle of Parts Names 


ERMAN parts clerks are puzzled 
by the fact that similar parts 
are not always in the same classifi- 








Front Suspension— 


The BMW 501 accomplishes front sus- 
pension with long torsion bar springs. 
Each side of the suspension has been in- 
dividually unitized. The steering mechan- 
jism features a pinion and one-half of a 
| ring gear. 

os oO 

cation. What one manufacturer 
calls a kingpin set is called spindle 
bolt kit by another, while fan belts 
for one car are in one group, with 
fan belts for other makes of the 
same manufacturer are in a differ- 
ent group. 

Standardization of parts names 
is a crying need, and I would be 
glad to hear of any efforts made 


along this line. 
* + a 


| Safety Suggestions 
UTOMOBILE accidents in Ger- 
many are taking a frightful toll 
of lives. Under a new law, highway 
| speeds are no longer limited but 
| driver responsibility has been tight- 
ened. What effect this law will 
have on the accident rate remains 
| to be seen, 
| The question of safety occupies 
the mind of the industry. In a 
recent discussion among automo- 
| bile men it was suggested that too 
| little attention had been paid so 
| far to the defrosting of the front 
| door windows. Especially the 
| right front door windows of wide 
cars came in for criticism, since 
they are not within reach of the 
| driver when they need wiping. 
| Another suggestion was to place 
|the driver a few inches ahead of 
the other front-seat riders in order 
to give him a better view to the 
(Continued on Page 65, Col. 4) 




















Chevrolet Sales Climbing 


Ford Lead in Registrations Being Whittled Down; 
Other Races Are Close 


(Continued from Page 1) 


sales of any January since the war. 

As compared to year-end 
standings last year, several rungs 
of the sales ladder have been 
juggled so far this year, Pontiac, 
for instance, held a slim lead 
over Buick at the end of Janu- 
ary; Mercury held a_ 1,000-car 
margin over Oldsmobile; Nash 
held a similar edge over Stude- 
baker; Packard held a 900-car 
gain over Hudson, and Willys 
and Lincoln both moved ahead of 
Kaiser and Henry J. 

Each maker’s sales, however, was 
up from January, 1952, except 
Studebaker (which has just placed 
its ’53 models on the market); 
Kaiser, Henry J, and Austin. (See 
Top Cars on Page 1). 


* * * 


S sales for each of the 
4 Big Three show General Motors 
leading easily at the end of Janu- 
ary with 149,796 passenger cars 
sold. Ford Motor Co., however, 
moved ahead of Chrysler Corp. 
with 99,377 cars sold to 89,664 for 
the four Chrysler divisions. 
Comparable figure for January, 
1952, showed GM with 132,954; 
Chrysler Corp. with 72,868, and 
Ford Motor Co. with 53,056. 
Kaiser-Frazer Corp. dropped to 
3,989 cars this January as com- 





A COMBINATION REAR 
BUMPER — STEP and 
TRAILER HITCH 


The sturdy, one-piece Mobile 
Bumper—engineered for maxi- 
mum strength—provides all- 
around protection for truck 
and rear fenders of 4, 34 and 
1 ton pick-up trucks. It is cus- 
tom designed for each make and 
style of truck and fits bumper 
holes provided by the manu- 
facturer . . . there are no chassis 
holes to drill. The Mobile 
Bumper can be easily installed 
in 45 minutes . . . for the low 
cost of $49.85 for % ton 
pick-up trucks—larger trucks 
slightly higher (retail list). 


Pri Manufacturer's 


Agents and Sales Representatives 
who call on automotive dealers. 
Write immediately for full details 
on exclusive territories. 





960 N. PENNSYLVANIA ST. 
INDIANAPOLIS 4, INDIANA 


| pared to 5,194 for the same month 
| last year. 


+ * * 
pox pointed out that January 
sales were still below De- 
cember, when 399,906 new cars 


were registered. They added, how- 
ever, that January is normally a 
slow sales month, and that the 
fast sales start in January reflects 
new-model announcements and in- 
creased production. 

New truck sales, according to 
the Polk report, were higher in 
January than for January, 1952, 
or last December. A high of 72,- 
606 new trucks were titled during 
the first month of 1953, as com- 
pared to 59,661 last January and 
69,949 in December. 

The prediction that eight-cylin- 
der engines would outsell sixes in 
1953 is borne out in the report for 
the first month. A total of 198,371 
eight-cylinder passenger cars were 
sold during the month as compared 
to 183,647 six-cylinder cars. Four- 
cylinder engines fell off to 4,203 for 
the month. 

Comparable figures last year 
showed that six-cylinder cars were 
most popular with 166,920 cars to 
129,948 eights. A total of 4,511 fours 
were sold during the period. 


Fla. Dealers Map 
Action Against 


Insurance Bill 


MIAMI. — Scheduled introduction 
of a bill forbidding anyone who is 
not a licensed insurance agent to 
write any policy “except health, 
accident or life” has stirred Florida 
dealers into action. 

At a recent meeting of the 
Florida Automobile Dealers Assn., 
W. Theo Proctor, chairman of the 
legislative committee, suggested a 
line of policy which was approved 
by Eugene R. Elkes, president, and 
will be submitted to the board of 
directors for approval. 

Under this policy, dealers dis- 
claim any idea of getting into the 
public liability field or asking any 
change in existing insurance laws. 

It was pointed out, however, that 
the proposed bill does not specifi- 
cally exclude collision, fire and 
theft. 

Proctor urged that dealers oppose 
any law “which would limit or re- 
strict the writing of insurance by 
anyone merely because he has 


some interest as a vendor, a lienor, | 


lienee or mortgager.” 


Southwest Jobbers 
Open $1 Million 
Show Next Week 


DALLAS.— The 11th Southwest 
| Automotive Show, to be held in 


Dallas March 26-29, will bring to- | 


gether what is said to be the 
largest display of auto equipment 
ever shown in the southwest. 
The equipment show will occupy 
every available foot of the 750-by- 
112 foot automobile building at the 


state fairgrounds, site of the 
annual fall automobile show in 
Dallas. 


The nevW;oduc , ts of some 275 
automotive gnuf rkacturers will be 
displayed. vuaiue of the shop 
equipment, parts, accessories, 
chemicals and supplies being 
assembled here will total about $1 
million, according toa Dean A. 
Johnson, show manager. 

Held every two years in Dallas, 
the show is sponsored by auto- 
motive jobbers of Arkansas, 
Louisiana, Oklahoma, New Mexico, 
Texas, Tennessee and Kansas. 

Show headquarters is at 408 
Fidelity Bldg., Dallas. 


Clark Issues Safety Film 


BATTLE CREEK, Mich.—A new 
training and safety film for in- 
dustrial truck operators has been 
produced by Clark Equipment Co. 
The 30-minute sound movie, titled 
“Safety Saves,” was filmed at on- 
the-job factory and warehouse 
locations. It illustrates the “do’s 
and don'ts” of safe driving. 
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Preparing the GM Report— 





Alfred P. Sloan jr. (left), chairman of the board, and Harlow H. Curtice, president 
of General Motors, discuss material for the company's report to the stockholders, 


which was made public last week. 
: 2 @ 


* * * 


GM Earns $559 Million 
On Peak Dollar Volume 


(Continued from Page 2) 


$1,452 million defense products. 
Dollar sales of civilian products in 
1952 were 9 percent under 1951. 
Deliveries of defense products were 
nearly double the previous year’s 
total. 

U. S. and foreign taxes in 1952 
totaled $943 million, more than 
one and two-thirds times the 
amount of net income remaining 
for the shareholders. This in- 
cluded $158 million for excess- 
profits taxes, according to the 
report. 

The report pointed out that GM 
accounted for 45.7 percent of total 
U. S. industry sales of cars in 
1950, a year in which materials 
were in fairly adequate supply. 
Under the Government’s quota sys- 
tem, 1952 production was restricted 


and GM accounted for only 41.2 
percent of total car sales. 


Similarly, in 1950 GM accounted 
for 45.4 percent of total U. S. truck 
sales and in 1952 for 37.2 percent. 


Automotive operations were hard 
hit by the steel strike, the report 
continues, forcing some GM plants 
to shut down completely and others 
to operate on a curtailed basis. 


As a result, unit sales of cars 
and trucks produced in U. S. plants 
in the third quarter of 1952 were 
about one-third less than in the 
second quarter. There was a rapid 
recovery following the strike, how- 
ever, and fourth-quarter sales 
nearly equaled the peak 1952 level 
of the second quarter. 





Sunday Is for Church, 
Say Wichita Dealers 

WICHITA.—In a full-page ad- 
vertisement in a Sunday edition 
of the Wichita Eagle, the Wich- 
ita Automobile Dealers Assn. 
informed the public that the 
used-car lots of its members 
were closed on Sundays. The ad 
also stated that Monday would 
be bargain day. 

“Go to church today and take 
advantage of these outstanding 
bargains Monday!” the ad read, 
listing dealer used-car offerings. 

The ad pointed out that new 
titles cannot be issued on Sun- 
day, and that loans cannot be 
transacted. 





preceding years of cars and trucks 
produced by GM plants in the U. S. 
are as follows: 


Passenger Trucks & Total 
Cars Coaches Vehicles 
1952 ......1,781,085 453,312 2,234,397 
1951 ......2,267,013 562,477 2,829,490 
1950 3,046,593 606,765 3,653,358 


Sales in 1952 of cars and trucks 
produced in GM plants in Canada 
totaled 199,763 units—an alltime 
high — compared with 186,996 in 
1951. Sales of units produced over- 
seas totaled 195,040, compared with 
180,648 in the previous year. 

GM sales from all sources totaled 
2,629,200 units, compared with 3,- 
197,134 in 1951. 

Net working capital showed a 
decline of $266 million from $1,457 
million on Dec. 31, 1951, to $1,191 
million on Dec. 31, 1952, the report 
says. This was accompanied by a 
comparable decline in cash ac- 
counts. The principal reason for 
these changes was continued heavy 
capital expenditures, a substantial 
portion of which was for defense 
facilities. 

GM’s program of expansion of 
plants and facilities has resulted 
in expenditures and commitments 
of about $2.5 billion since the end 


Unit sales in 1952 and the two|of 1945. 





CIVE 
DOUBLE 
SERVICE! 


GET 
DOUBLE 
PROFITS! 


with 


back-flusher! 


AS A STEAM CLEANER... 
JENNY can earn you $5.00 in 15 


minutes cleaning oil, 


grease fromacar motor. 
handsome profits cleaning chassis 
... preparing for undercoating or 
and doing scores 
of other services customers need 


repainting .. . 


and want. 


AS A COOLING SYSTEM FLUSHER ... 
JENNY can help you average $9.50 
on every job, including replace- 
ment parts, hose, clamps, rust in- 
hibitor and other accessories. 
Combination JENNY enables you 
to offer so many extra services it 
can easily double your profits and 
pay for itself in a few months. 


For complete information 
write today for Free 
Booklet “1001 WAYS TO 
EXTRA PROFITS WITH 
HYPRESSURE JENNY”. For 
local jobber consult the 
Yellow Pages of your 
Telephone Beek, 


Hypressure JENNY “Combination” 
is the world’s only two-in-one 
steam cleaner and cooling system 


..or equally 


mud, and 


JENNY Steam Cleans engines, chassis, parts, 
etc., eight to ten times faster than by 
hazardous bucket-brush-and-solvent methods. 




































JENNY Steam Thoro Purges radiator, engine block 
and heater without removing radiator from car. 


HOMESTEAD VALVE MANUFACTURING COMPANY 


P.O, Box 100 


“Serving Since 1892" 





Coraopolis, Pa, 





XL 
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By George Deery 
Associate Editor 


The Ford division more than 
doubled the expenditures which 
went into the introduction of its 
1952 trucks when 6,100 daily and 
weekly newspapers throughout the 
country, 79 television stations and 
294 radio stations were used to 
introduce the 1953 Ford trucks to 


the public. 


Frank J. McGinnis, manager of 
advertising, sales promotion and 
training, said that 13,000 outdoor 
posters from coast to coast also 
will tell the story of the new 
Ford trucks. The combined circu- 





Gordon Eldredge Frank McGinnis 


lation of the newspapers carry- 
ing Ford truck announcement 
ads last week was 60 million. 
“The truck introductory adver- 
tising will be run in newspapers 
during March and April,’”’ McGinnis 
said. “This will be followed in April 
by advertisements in magazines 
which have a total circulation of 
22,481,959.” 


According to Gordon C. Eldredge, 


ad manager of the division, Ford | 
sponsored pre-announce- |! 


dealers 


Affecting Factories and Dealers. . . 
Auto Advertising 


|ment ads 
| 720 cities having a cornbined circu- | 











in 1,125 newspapers in| 
lation of 9,400,000. 

On introduction day, full-page 
insertions were made in 128 news- 
papers with a circulation of 26,- 
500,000 and a three-quarters page 
ad was carried in 342 newspapers 
with a circulation of 15,600,000. 

In addition, 5,630 newspapers, 
with a circulation of 17,400,000 
carried announcement ads ranging 
in size from 1,290 lines to 588 lines. 
A total of 7,056,000 copies of sales 
literature on the 1953 Ford truck 
has been distributed to Ford) 
dealerships. These include catalogs | 
and special models folders. 

* * * 





Contest for Dealers, Too 
Simoniz Co., Chicago, has an- 
nounced a $10,000 “Easy Money 
Easy Method” promotion to be 
run nationally on Simoniz Paste 

For Cars. 

Dealers may also win cash 
awards if they help the writers 
of winning letters. There will be 
$500 for the dealer who helps the 
best letter writer; $125 each for 
two dealers who help the second 
and third best letter writers; $50 
each for five dealers who help 
the fourth through eighth-best 
letter writers, and $10 each for 50 | 
other dealers. 

Simoniz will launch the pro- 
motion May 1, with full-page ads 


in national magazines, including 
Life, Look, Collier’s, Saturday 


Evening Post and Better Homes 
& Gardens, the firm states. 


| Barton, 
| announced the appointment of W. 
| Barry McCarthy as director of the 


Dodge Showpiece— 


A 1953 Dodge exhibit, 
signed for auto shows, features a V-8 
engine which operates with exterior 
surfaces cut away to show working parts 
in action. Hemispherical combustion 
chambers, pistons, crankshaft and valve 
train move slowly so that observers may 
follow each phase of their operation. The 
illustration shows the engine coupled with 
the new Gyro-Torque Drive. 


specially de- 


Dealers will be 
merchandise material. 
* ~ * 


McCarthy with BBD&O 


Ben Duffy, president of Batten, 
Durstine & Osborn, has 


given free 


public relations and publicity de- 
partment of that ad agency. 
McCarthy comes to BBD&O 
from the west coast, where he 
was for four years regional di- 


rector of public relations for 
Ford Motor and its divisions. 
Prior ociation 


to his ass with 


NOW-- «a PORTABLE ALIGNER THAT'S 
BOTH CONVENIENT & ACCURATE! 


VISUALETTE* 


hecks toe-in without gettin 


see the toe-in 


a 
Jperates on any level area ca 


permanent mag 


») remover 1s 


minutes 


Optical light ray system ma 


suaiettes new, exclusive 


3 department for a smal! investment 


write 


gnifies toe-in re 


g under 


ee Te le ag 


9'2 feet 


hecking gouge to hub.—a 


even an inexperienced 


nber and toe-in in a motter 


Turret Lael tt 
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FOOD MACHINERY AND CHEMICAL CORPORATION 


LANSING 4, MICHIGA 
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Ford, McCarthy was an sntiaaet vertising Service, 
editor of Look in New York, and a | 





member of the creative and client- 
contact staff of the Los Angeles 
office of Foote, Cone & Belding. 


Metro Offers Data 

Metro Sunday Comics has _ re- 
leased a new 134-page circulation 
book prepared by its research de- 
partment, breaking down in detail 
the 16% million circulation o 
Metro’s 38-paper basic comics 
group. 


Divided into two main sections 
circulation by counties and cities 
the book also includes summary 
tables in terms of city-size and 
geographic divisions. 


* * + 


| Chrysler Alters PR Setup 


As part of a program for de- 
veloping the public relations func- 
tions within Chrysler Corp., James 
A. Baubie has become 
public relations services. 

James W. Lee, 
of Ivy Lee & T. J. Ross, the 


public relations counsel, will con- 





J. W. Lee 


J. A. Bauble 


centrate on advice and guidance in 
the work of the department, while 
transferring administrative direc- 
tion to Jim Baubie. 

Frank G. Kenesson takes charge 
of the press information service, 
succeeding Baubie. 

Baubie joined Chrysler in June, 
1951, after five years as public rela- 
tions director of Westinghouse 
Electric. Kenesson, who has served 
as editor of the press information 
service, was with the Associated 
Press Detroit bureau for nine years 
before coming to Chrysler. 


& * * 


Heads Ford’s Capital PR 


Appointment of John L. Denman 
as Washington public relations 
manager for Ford Motor Co., has 
been announced by Charles F. 
Moore jr., director of public re- 


| lations. 


Denman’s office will be in the 
Wyatt Bldg. in Washington. Before 
joining Ford, he was a newscaster 
for Radio Station WJR, Detroit, 


for nine y ears. 
* 


| Crockett tient Mack PR 





Albert G. Crockett, Mack Truck 
executive, has assumed full di- 
| rection of Mack’s public relations 
program, accord- 
ing to H. W. 
Dodge, executive 
vice-president, to 
whom Crockett 
remains special 
assistant. 

Active for some 
time in Mack’s 
campaign on be- 
half of truckers 
and the trucking 
industry, Crock- 
ett, in his new 
post, will oversee all of the compa- 
ny’s activities in that field. 

A lecturer and speaker on trans- 
portation subjects, Crockett became 
known particularly for his early 
wartime “Keep ’Em Rolling” na- 
tional tours, spons~> * by Mack in 
cooperation with , nernment. 

Following ser\ leg “a the Navy, 


Albert G. 


Crockett 


manager of | 


resident partner | 
firm's | 
| merly 
| Chicago office, 
|with the Detroit unit. 


Crockett was direcior and lecturer | 


for Mack’s national diesel caravan 
and its later diesel training course. 
* * 


Cadillac Back on Radio 


Cadillac has returned to the air 
with a Sunday evening prozram, 
the Cadillac Choral Symphony, 
over CBS radio. It features 
Frank Black, conducting a 22- 
voice male choir and accompany- 
ing orchestra in varied selections. 

MacManus, John & Adams is 
the ad agency for Cadillac. The 
program marks Cadillac’s first 
time on the radio since 1937, It 
is heard from 5:30 to 5:45 p.m 
(EST). 


* * * 


Mott to Hearst Ad Service 


Gilbert Mott, formerly pro- 
motion manager of American 
Weekly, has been named pro- 


motion manager of Hearst Ad- 





MOTIVE NEWS WANT ADS! 








according to 
Herbert W. general man- 
ager. 


Mott 


Beyea, 


was also associated with 
Esquire and R. H. White Co., 
Boston. He succeeded Paul Jones, 
who resigned as promotion man- 
ager of Hearst Advertising 
Service. 

* + *x 


Branham Ups Charney 
Edwin 

| pointed 
| office 


Charney has been 
manager of the Detroit 
of Branham Co., newspaper 
and radio adver 
tising representa 
tives. 
With 
for 20 


ap- 


the firn 
years, he 
has been in De- 
troit since 1936, 
with the exception 
of three years in 
the Army. Char- 
ney was. trans- 
ferred to Detroit 
from Chicago. 
John Wolf, for- 
on the sales staff of the 
is now associated 


Edwin Charney 


The back pages of every issue of AUTO- 


MOTIVE NEWS contain the WANT AID 
| Section. Others are profiting from AUTO- 
Are you? 


It pays to clean up 


USED CARS for 
QUICK SALES 


replacement 


TRUNK 
& REAR 


MATS 


make the difference 
that means... 


FASTER SALES 
--- LESS SALES 
RESISTANCE 


Perfect Fit— 


Rear. 
outwears rubber... 
original equipment 
material—rubber or felt lining 





new, coated fabric material 
resists oil and 


water. Trunk: 


Correct patterns cut same as orig- 
inal equipment. Complete lines 
for Ford, Chevrolet and Chrysler 
products. 


low Price— 


for less than $10 you can equip 
any car. 
up to 50° 
ment. 


Free Swatches— 


See quality, appearance for your- 
self—without obligation. Write 
today: 


MATS= 


. these mats are priced 
» less than original equip- 
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Ford’s Doyle Sees | 
Industry Getting | 


Back into Business 


OKLAHOMA CITY.—‘Real com- 
petition is returning to the automo- 
bile business,” according to J. C. 
Doyle, sales and advertising man- | 
ager for Ford Motor Co., who} 
addressed the National Sales Exec- | 
utive Club at its annual meeting 
here last week. 

“A lot of car salesmen seem to 
be scared,” the Ford aide said, 
“and they have been asking for it 
for years. And now they are afraid | 
when there’s no group, or law, or 
legislative program to get them 
out of a jam. 

“But it was competition that 
made this country, and we're just 
getting back into business. Things 
may be a little tougher—but that’s 
all it means, just a little tougher.” 

Doyle gave the executives reasons 
why he expects Ford to “sell a lot 
of cars” in 1953. His firm has a 
backlog of only five days for cars 
and 19 days for trucks, he said, 
“and that means we’ve got to keep 
making them.” 

“There are 50 million cars on the 
road today and a lot of them are 
older than they were when demand | 
got hot right after the war,” Doyle | 
declared. “Most new homes are| 
being built a long way from down- 
town, and they’re taking off street- | 
cars and buses— making public 
transportation worse almost every- 
where. 

“If business does run into a prob- 
lem, it’s up to the salesman to get 
it out of trouble just as it has been 
in the past. I’ve always contended 
that salesmen could give a lift to 
any business panic by moving 
goods.” 


Clark Equipment 
Regroups Regions 


BATTLE CREEK, Mich. — Clark 
Equipment Co. has regrouped its 
franchises into six sales an’ service 
regions, according to Walter E. 
Schirmer, truck sales _ vice-presi- 
dent. 

Under the new arrangement, the 
north central and west central 
regions are eliminated and com- 
bined into a midwestern region. 
Named as manager was Dan 
Stearns, former north central 
region manager. He will be assisted 
by Glen R. Johnson, former 
account representative. 

Al G. Morrison, former’ west 
central region, has been appointed 
a dealer for the western half of 
Michigan. He will be assisted bv 
Stephen C. Lobdell and Thomas R. 
Zelinsky. The dealership, Morrison 
Industrial Equipment Co., will have 
its headquarters in Grand Rapids. 

The other regions are north- 
eastern, headed by C. D. Stanley; 
east central, Claude I. Ucker; 
southeastern, John J. Shand; south 
central, P. E. Campbell, and 
western, John I. Beicher. 


| 


Auto-Lite Show 
To Reach Millions 


NEW YORK. Auto - Lite’s 
“Easter Parade of Stars” automo- 
bile show Apr. 4-9 at the Waldorf- 
Astoria Hotel will have an audi- 
ence of millions—with special radio 
and television shows beamed from 
the Grand Ballroom to listeners 
and viewers all over the country. 

One hundred eighty-six racio 
stations—plus 34 in Canada and 
two in Hawaii—of the CBS net- 
work will broadcast on Apr. 6 a 
special “Suspense” drama based on 
the New York-to-Paris auto race 
of 1908. 

The following night, during the 
time “Suspense” is usually seen 
over the CBS television network, 
a special telecast will feature Irene 
Dunne. This will be seen over 35 
stations. 

More than 40 cars will be starred | 
on both shows, with many engi- 
neering exhibits for the technically | 
minded. Also displayed will be the 
Auto-Lite “Pylon of Power,” a 
futuristic exhibit illustrating the 
electrical life line of the modern | 
car. 

Assisting Miss Dunne in the tele- 
vision presentation will be Royce 
G. Martin, chairman and president 
of Electric Auto-Lite Co., and ex- 
ecutives of the exhibiting car man- 
ufacturers. 
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|_BMW's Rear Axle Suspension— 





| 


| 


In BMW's new car Type 501, cranks connect the axle housing to the long torsion bar | 
springs, while on top of the housing the torque is transmitted over the radius rods | 
to the chassis frame. This phantom view was drawn by Siegfried Werner, one of | 
Germany's foremost illustrators of automotive catalogs. 


DuPont Gets $80 Million 


In GM Dividends 
WILMINGTON, Del. — General 
Motors dividends on duPont’s hold- 
ings in GM common stock amount 
$1.63 per share of the $4.70 per 
share earned by duPont last year. 
The duPont annual report last 





week ‘showed it received $80 million | 


= nce | 


| 
|in GM disbursements, the same} 


amount as in 1951. 

DuPont net earnings for 1952! 
aggregated $224,064,550, which com- | 
pares with $220,738,811, equal to) 
$4.64 a share the year before. Sales | 
were the highest in history—$1,- 
602,239,431, versus $1,531,128,120 in | 
1951. 


Cost Set : at t $3, 670... 
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German Firm to Offer 


New Luxury Car 


‘(Continued from Page 62) 


| right. On the new BMW car this is | 
| possible as the front seat has been 


divided into a driver’s seat, which 
can be moved individually, and a 


seat for two more passengers. 
* * * 


| Wheel Balancing 

5 pee finally, is one of the Bear 
boys to look into. The wheels 

of the big Mercedes 300 have four 

slots, with the balancing weights 

neatly placed in them. 

I asked Gerhart Naumann, 
Mercedes press relations chief, 
how they could predetermine four 
slots, 90 degrees apart, while 
other cars are tacking the 
weights wherever indicated on 
the upper edge of the rim. 

His answer was that if any un- 
| balance between any of the slots 


shows up, they insert two different 


| weights in the next two slots, and 


the parallelogram of the correct 
weight distribution will take care 
of the balancing. 


Negro Travel Guide 


WASHINGTON. The 1953 
edition of “Go,” a pocket-size di- 
rectory which lists hotels, motels, 
resorts and restaurants in the 
United States, Canada and Mexico, 
will be released in June, it was 
announced last week by the 
publisher, Andrew F. Jackson & 
Associates, Washington public 
relations firm. Edited for the two 
million Negro families with auto- 
mobiles, the guide takes cognizance 
of the fact that 26 states and the 
district of Columbia permit dis- 
crimination in hotels and restau- 
rants. 
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CAR 


REGISTRATION 


UP 
The number of automobiles on 
metropolitan Seattle’s busy 
streets is another indication of 
the size and importance of this 
rich market. There were 
246,461 automobiles regis- 
tered in metropolitan Seattle 
(King County) last year—an 
increase of 48.5 per cent in the 
past ten years*. During this 
same period, the increase na- 
tionally was 38 per cent. 

You reach this important 
market of 675,699 people 
(A.B.C. city zone population) 
through frequent, consistent ad- 


vertising in The SEATTLE TIMES. 


(*There were 165,915 passenger cars 
registered in King County in 1942) 
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Artist's sketch of Seattle's famous Lake Washington Floating Bridge 
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Civic and Business Leaders Acclaim 


FOSTORIA, OHIO—Hundreds of employees of Auto-Lite Fostoria plant 


stopped to look at cars and the Auto-Lite products they helped build. 


We 


i e 
I SE 
Pe 


MT. VERNON, ILL.—New 1953 cars equipped with Auto-Lite products 


get an enthusiastic reception from these Auto-Lite employees. 


“America was made 
strong through under- 
standing, and the Sa- 
lute Program of the 
Auto-Lite Family is 
bound to lead to a bet- 
ter understanding of 
the part played by 
each member in our 
industrial picture.”’ 


V. H. KELLERMAN, 
President 

Port Huron, Mich., 
Chamber of Commerce 


“The fine cooperation in putting 
together the Auto-Lite Family 
Salute Program finds its parallel 


in its effect upon this community 
and the good work of all its 
citizens.”’ 
J. G. Stir, President é 
East Point, Ga., Chamber 
of Commerce , | 4 


Ae i 


AUTO-LITE serves the greatest names in the industry 


TOLEDO, OHIO— Auto-Lite men and women find rich upholstery and 
smart styling to their liking in this plant display of 1953 cars. 


Te 
ee Fj 


OAKLAND, CALIF.—Auto-Lite employees give close attention to one of 
the cars displayed as part of the 1953 Auto-Lite Family Salute Program. 


‘Thanks to the Auto- 
Lite Family Salute Pro- 
gram, the people of this 
city may view in entirety 
the fruits of their skill 
and labor, and learn of 
their vital contributions 
to the automotive in- 
dustry.”’ 


CHARLES J. MATUELLA, 
President 

Hazleton, Pa., Chamber 
of Commerce 








nithe Auto-Lite Family Salute Program 


Faster Parade of Stars Auto Show will bring 
Second Annual Event to brilliant climax 









“To simply say congratulations to mem- 
bers of the Auto-Lite Family for the fine 
Salute Program they undertook is not 
giving the event ample attention. Such 
programs, and we understand this year’s 
event will be even greater, do much to 
quench the thirst for knowledge we all 


“The people of Niagara Falls are glad 
for this opportunity to see in actual use 
the varied products they and _ their 
neighbors helped manufacture.”’ 


R. D. House, Executive Secretary 
Niagara Falls Chamber of Commerce 


“Because of the Auto-Lite Family ‘Sa- 
lute’ Program many of our citizens have 
discovered the important roles they play 
in the automotive industry. They have 
seen the end results of their individual 
efforts, thus gaining a new understand- 
ing of their jobs and a certain pride in 


have about our jobs.” 


JOHN D. Warp, President 
LaCrosse, Wis., Chamber of Commerce 


3%. 


“The National Safety Council would 
like to turn the tables and salute The 
Electric Auto-Lite Company for its 
‘Auto-Lite Family Salute’ Program. We 
appreciate what Auto-Lite has done to 
bring greater safety to its employees, to 
the communities in which it operates, 
and to the nation as a whole.” 


Nep H. DEARBORN, President 
National Safety Council 





Throughout the world, car manufacturers and 
their dealers—all members of the Auto-Lite Family 
—are being saluted during the second annual Auto- 
Lite Family Salute Program. Weekly celebrations 
attended by Auto-Lite men and women and leaders 
in the community are held in all areas where Auto- 
Lite plants are located. 





Auto-Lite is privileged to have this opportunity of 
expressing appreciation to distinguished members of 
the Auto-Lite Family for many years of close associa- 
tion. The ‘“‘Easter Parade of Stars’? Automobile Show, 
to be held in the Grand Ballroom of the Waldorf- 
Astoria Hotel from April 4 to April 9, will bring the 
program to a brilliant climax. 



























their tasks.”’ 


RaupH THOMAS, President _ 
American Automobile Association 





“It is heartening to witness the enthusi- 
astic response of the people of Mt. Ver- 
non to the work of our friends and fellow 
citizens, the Auto-Lite Family.” 


“‘Cooperatioh and teamwork are key- 
notes in the American economic system. 
By informing customers, workers and 
residents of our communities of their 
importance to the automobile industry, 
Auto-Lite has made great advancements 
in achieving harmony and mutual un- 
derstanding.”’ 


WALTON P. GILLESPIE, Executive Secy. 
Mt. .Vernon, O., Chamber of Commerce 


LAURENCE F. LEE, President 
Chamber of Commerce of the U.S. 


NATIONAL PRESENTATION ON CBS TELEVISION AND RADIO 


Auto-Lite will present the ‘“‘Easter Parade of Stars’? Automobile Show 


nationally on both CBS Network radio and television. Radio presentation 
in “Suspense” radio time April 6 will star Van Jchnson and television 
presentation in “Suspense’”” TV time April 7 will star Irene Dunne. 
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Ford Names Moore Head 
Of Aircraft Engine Unit 

A. C. Moore has been appointed 
general manager of Ford's aircraft 
engine division, in Chicago, ac- 
cording to John Dykstra, vice- 
president for aircraft engines and 
machined products. Moore had been 
the division’s general manufactur- 
ing manager since last November. 


Dykstra also announced ap- 


pointment of C. O. Slaght as as-| 


sistant general manager. Slaght 
had been division general 
purchasing agent since 1950. 


The new general purchasing 


CREATED BY 


| fe OU 


agent is E. P. Gallagher, who had 
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| 





auditor, 


secretary and general 
|} and Milton Robbins, manu- 
| facturing manager. The entire 
| group has been associated with 
| the company since 1932. 

In addition, it was announced 
that Fred B. Herz, of the Long 
Manufacturing division, Detroit, 
has been named a vice-president 
of Long Mfg. Co., Ltd, 


been general purchasing agent for 
the tank division since 1951. 
Appointed assistant general 
manufacturing manager was R. A. 
Powley, who was associated with | 
the Chrysler program before join-| 
ing the Ford project. 


* * * 


Budd Promotes Horst 


| 
| 
| 


* * * 





Samuel C, Horst has been ap-}| ; - 7 
pointed chief estimator of Budd| Smalley a Vice-President 
Co. E. R. Schmidt, manufacturing Of National Car Rental 
vice-president has announced. fas 7 5 
Horst, formerly assistant chief Couture Car Rentals, of which H 
estimator, has been with Budd Earl Smalley jr. is president, ha: 
since 1928. announced his appointment as vice 


president of the National Car 





Rental System, St. Louis. 


, a ts Couture has offices in Miami 
ao ee : ee Beach, Miami International Air- 
| Ford Cites Dealers in St. Louis Area— | port, North Miami Beach, Key 


West, 
Ford dealers of the St. Louis area who won Four-Letter awards for outstanding | py, 


| dealership operations in 1952 were presented with the awards at a recent meeting | * * . 

by C. H. Arnold, St. Louis district manager. Standing (from left) are Arnold; H. F. | 7 ’ 

Turner, John A. Weber and R. W. Hunter, Weber-Deibel Motor Co., St. Louis; C. F. | Haskell Ends 36 Years 

| McClure and F. H. Baier sr., Mendenhall Motor Co., St. Louis; John Heutel, Sunset} With Champion Spark Plug 

| Auto Co., Sappington, Mo.; C. J. Steinbrecher, district field manager, and J. E. | Allan G. Haskell has retired after 
| Schairer, Suburban Motors, Kirkwood, Mo. Front row: Willis Brodhead, Brodhead | 3¢ years of service with Champion 
Motor Co., East St. Louis; B. E. Hohit, B. E. Hohit, Inc., Granite City, Ill.; John Brod- | Spark Plug Co 

head, Brodhead Motor Co.; A. H. Roeper, Roeper-Danz Inc., St. Louis, and John Mac- | % 
Carthy, MacCarthy Motor Co., St. Louis. Five of the dealerships, Hohit, MacCarthy, | 


Sarasota and Jacksonville 
) 


PCOLEUIALe 


Haskell spent the major portion 
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: 4 od eel 
Try this new use for RuGLYDE to clean rubber and 
restore the NEW look — not a painted look. Gives 
superior results with less time . . . less effort .. . less 
cost than ordinary rubber dressings and paints. 
Simply rub on — wipe off! Order RuGLYDE from 
your jobber in one and five gallon cans, 


American Grease Stick Co., Muskegon, Michigan 





| Roeper-Danz, Sunset and Weber-Deibel, 
| years. 





Appointment of Arthur H. Babin 
as northeastern regional repre- 
sentative for the foreign products 
branch of Ford Motor Co. has been 
announced. The branch distributes 
English-built Fords in the United 
States. Babin formerly was asso- 
ciated with the sales activities of 
Kaiser-Frazer and Crosley. 

* # a 


Bendix Names Potteiger 


Auto Merchandising Chief 
Appointment of Robert F. Pottei- 





ger as merchandising manager of 
the automotive service sales de- 
partment has 
been announced 
by T. A. Kreuser, 
service sales man- 
ager of the Ben- 
dix products di- 
vision of Bendix 
Aviation Corp., 
South Bend. 
Potteiger was 
assistant advertis- 
ing manager of 


Auto Personnel 


of his service as district manager 
|of equipment sales in the New 
| York City area, For many years 
he was company “greeter” at New 
York’s airports and harbor. 

* + * 


have won the award for five consecutive 


| Washmobile Corp. Names 


sales consultant and | Reedy Vice-President 
Joseph J. Reedy has been named 
| vice-president of Washmobile Corp., 
|of Miami. He joined the firm in 
| 1950. 

Reedy formerly was division sales 
manager of Chicago Metal Hose 


| & Deutsch, 
public relations firm. 
* * * 


Long Appoints Stevenson 


As General Manager 


Charles F, Stevenson has been 
named general manager of Long | Corp. 
Mfg. Co., Ltd., Windsor (Ont.), * * ® 


subsidiary of Borg-Warner Corp., Management Institute 


following the death of Percy H. : 
Chapman. The new general man- | Elects Collyer Member 
John L. Collyer, chairman and 


ager also was named to the 
board of directors. president of B. F. Goodrich Co., has 
been elected an associate member 
of the American Institute of 
(Continued on Page 69, Col. 1) 


NEW FULTON 


Frame-Bumper 


| 





Other appointments were: 
George Galloway, assistant gener- 
al manager; James H. McCreery, 











eh R ‘ 


R. F. Potteiger 


United Motors 
Service, a division 
of General Motors, for five years | 
prior to joining Bendix. Earlier, he 
was associated with several adver-| 
tising agencies in Detroit. 

* * * 


Chevrolet’s Harbaugh Retires 
After 34 Years of Service 


Top Chevrolet executives re- 
cently honored Joseph D. Har- 
baugh, manager of all Chevrolet 
manufacturing plants in Detroit, 
at a retirement luncheon. Har- 
baugh has retired after 47 years 
in the auto business, 34 of them 
with Chevrolet. 

In 1906 he got his first auto 
job as a time clerk in the Max- 
well Motor Car Co. plant in New 
Castle, Ind. He moved to Detroit 
in 1919 to join the Central Gear 
plant. He became divisional 
superintendent of Central Gear 
in 1920, and held the same duties 
when it became Chevrolet Gear 
& Axle in 1923. He had been 
manager of Detroit manufactur- 


ing plants since 1949. 
* * 7 


Shannon Sales Manager 


Of 2 Allen Divisions 


The appointment of Robert A. 
Shannon as general sales manager 
of Allen Products Corp., has been | 
announced by Perry E. Allen, presi- 
dent. | 

Shannon assumes sales direction 
for both the automotive products 


division and the chemical division. 
a * * 


Sales Agents Group Headed | 
By Public Relations Official | 


Arch Riddell, manufacturer’s sales | 
executive, has been named manag- 
ing director of the newly organized 
National Network of Manufacturers 
Representatives, it has been an- 
nounced in Pasadena, Calif. 

NNMR is made up of domestic 
and export sales agents represent- 
ing some 18 industries, including 
automotive. 

Riddell is president of Riddell Co. 


Hitch 






Only One 


Model to Stock... 
fits most cars 


For a really secure attachment for utility and boat trailers, 
the Fulton No, 29 Frame-Bumper Hitch attaches directly to 
rear cross-member of car frame. Heavy steel frame support 
reinforces frame without drilling. Rear bumper supports 
vertical load while horizontal thrust is transferred to car 
frame. Tie bands give added strength 

Wide range of adjustability lets you fit the majority of 
cars with only one model. Get set now for this extra profit 
on new car sales and through your service department. 

Order from your jobber today. For catalog information, 
write — 


THE FULTON COMPANY 


1912 SOUTH 82ND STREET ° MILWAUKEE 14, WISCONSIN 
In Canada: J. C. ADAMS CO., LTD., Toronto, Ontario 
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Ianagement, Jackson Martindell,| Walter C. Reich, who has retired 


yresident, has announced. 


|after 49 years of service with the 


The institute is a nonprofit!company. McFadyen is _ former 


oundation devoted to the study 
ind improvement of corporate 
irganization and management. 

* * * 


1 Appointments Announced 


By Raybestos-Manhattan 


John F. D. Rohrbach, president 
of Raybestos-Manhattan, Inc., an- 
nounces that W. Ward Kievit, has 
been named treasurer, succeeding 
George R. Weber who died. Kievit 
also is comptroller and a director 
of the corporation. 

William S. Simpson, has been ap- | 
pointed general manager of the| 
Raybestos division at Stratford, | 
Conn., succeeding Robert B. Davis | 


manager of the government section 
of the treasurer’s department. 


* * * 


Monroe Auto Names Nash 
Central Division Manager 


J. E. Bickel, sales manager of 
Monroe Auto Equipment Co., of 
Monroe, Mich., has announced the 
appointment of Walter Nash as 
central division manager at Chi- 
cago. 

Nash will cover Illinois, Wis- 
consin and Iowa. For the last 
three years he was Monroe's 
special eastern division manager. 

* * + 


who retired. Simpson had been| Ford Fills 4 Positions 


director of personnel and assistant | 
general manager of the division. 

Osborn H. Cilley will be general | 
manager of the U. S. Asbestos- 
Grey-Rock division at Manheim, 


|In Indianapolis Office 


Four appointments in Ford’s 


Indianapolis district sales office 








changing positions with Robert C. 
| Ruske, who was named manager of 
the administrative department. 
| Everett H. Potter, manager of dis- 
tribution, was named manager of 


| ness management manager, ex- 


parts and service sales, and Leon-| @ 
ard F. Judd, field manager, suc-| 7 


ceeds Potter. 


* * 
Gourley Joins Borroughs 


As Advertising Manager 
J. E. Davis, sales manager of 
Borroughs Mfg. Co., of Kalamazoo, 
| Mich., has announced the appoint- 
—_ ment of Glen 
Gourley as assist- 
ant sales man- 
ager and adver- 
tising manager. 
Gourley has had 
15 years of ex- 
perience in the 
industry, includ- 
ing home and 
branch office 





Glen Gourley 


ers of metal office 


Neb., where he was associated with | achieve 
have been announced by A. F./q retail company specializing in 


Pa., succeeding George R. Weber.| Bauerbach, district sales manager. | business systems and special equip- 
Cilley had been assistant general | Donovan M. Hinds became busi- | ment. 


manager since 1928. | 

S. R. Zimmerman jr., has been | 
named assistant general manager 
of the U. S. Asbestos-Grey-Rock di- 
vision. He previously was assistant 
sales manager and manager of | 
automotive and industrial equip- | 
ment sales for the division and di- | 
rector of friction material researcn 
and development for the corpora- 
tion. 





* a s 
Coffey Heads Aircraft Sales 


For South Wind Division 


Jack O. Coffey has been named | 
aircraft sales manager for the} 
South Wind division of Stewart- | 
Warner Corp., Indianapolis, accord- 
ing to W. V. Ryan, general sales 
manager. 

Coffey started in the field service 
department in 1946, advancing to 
sales engineer in 1948. 

* * * 


Thomas Named Director 


Of Auto Rep Group 

O. J. Thomas, Portland, Ore., has 
been elected Pacific northwest di- 
rector for Automotive Affiliated 
Representatives, national organiza- 
tion composed of manufacturers’ 
representatives. 

Thomas, who headquarters at 
Pioneer Equipment Co., has been 
affiliated with the automotive in- 


dustry 31 years. 
* = a 


Mattie Assistant Manager 

Of Eaton’s Heating Division 
C. C. Bradford, general man- 

ager of Eaton Mfg. Co.’s heater 

division, Cleveland, announces 

the appointment of W. A. Mattie 

as assistant general manager. 


Mattie joined Eaton in 1938 as 


superintendent of the division. 
= * x 


Party Honors Cumming 


On 30 Years with Ford 


At a surprise dinner party in 
Cleveland, W. W. Cumming, Cincin- 
nati Ford district sales manager, 
was presented with a 30-year an- 
niversary pin. 

Attending the party were staff | 
members of the Ford division’s cen- 
tral region, including J. B. Glass, | 
assistant regional sales manager, 
and Paul Larson, regional manager. 

oe * x 


Tinnerman Names Flora 
Lawrence H. Flora has_ been | 
named director of engineering by | 
Tinnerman Products, Inc., Cleve- | 
land manufacturer of Speed Nut 
fasteners. 
+ * * 


Calkins to Direct Drive 

Merrill A. Calkins, district man- | 

ager of Mack Motor Truck Co. at 

Manchester, N. H., has been elected 

chairman of the Greater Man- 

chester Red Cross fund campaign. 
a3 * * 


Ford Ups McNamara 
Robert S. McNamara, controller | 
for Ford Motor Co. since 1949, has 
been appointed a member of the | 
company’s administration commit- | 
tee. | 
6 © * | 


McFadyen Promoted 


United States Rubber Co. has 
elected Edward G, McFadyen as 
assistant treasurer, succeeding 





In Chicago, it takes 2— 


LOS ANGELES 
Sawyer-Ferguson-Walker Co. 
612 So. Flower St. 


to enhance your story! 





sales work with} 

two manufactur-| Chrysler Award to Ransom Motor— 
y H. B. Ransom (left), dealer in Fort Worth, Tex., receives the Chrysler Medal of Merit 
| equipment. He comes from Omaha, from W. J. Mahan, Dallas regional manager. The awards are given to dealers who 


outstanding service standards. Ransom is owner of H. B. Ransom Motor Co. 
























The back pages of every issue of AUTOMOTIVE NEWS contain the WANT AD 
Section. Others are profiting from AUTOMOTIVE NEWS WANT ADS! Are you? 








Idea suggested by JOHN DINEEN, JR. 
Pillsbury Mills, Inc. 
20 North Wacker Drive, Chicago 6, Illinois 


BECAUSE .. . Chicago has outgrown the power of any 
single daily newspaper to reach even half of your city 


and suburban prospects. 


Today it takes two daily newspapers to reach a majority 
of the market—and for MosT net unduplicated coverage, 
one of your two MUST be The Chicago SUN-TIMEs! 
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CHICAGO 


SUN-TIMES 


211 W. Wacker Drive, Chicago * 250 Park Avenue, N. Y. 


READERSHIP CONCENTRATED WHERE MOST OF THE BUYING IS DONE 


SAN FRANCISCO 
Sowyer-Ferguson-Walker Co. 
1213 Russ Bldg. 


PHILADELPHIA 
Sawyer-Ferguson-Walker Co. 
Girard Trust Bldg., 1400 S. Penn Sq. 


MIAMI BEACH ATLANTA 
Hal Winter Company Sawyer-Ferguson-Walker Co 
9049 Emerson Ave. 821-822 William Oliver Bldg. 
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Average 10.5 Per Dealer .. . 





Car Stocks Still Rising; 
Now at 2-Year High 


(Continued from Page 1) 


most dealers reported that 
volume of customer 
business has been down seasonably 
so far in 1953. 

Meanwhile, dealers said, there is 
no easing in sight for a mechanic 
shortage which is growing more 
serious with each week. 

* * * 


hoe the average dealer, accord- 
ing to survey findings, gross 
profits from new-car sales are 
dropping in the midst of rising 
production. 

Most dealers 


said they were 


the; taking steps to fill the gap with 
service | increased revenue 


from other de- 
partments in their operations. 

A majority of the dealers queried 
in the survey said they were con- 
centrating their “additional revenue 
efforts” in the service department. 


They expressed the opinion 
that whether a dealer shows a 
profit or loss on his 1953 activity 
will depend almost wholly on his 
getting fixed expenses down and 
service volume up to absorb a 


TAM 
REDUCTION! 


Firms that hold down their inven- 
tories are thereby able to reduce 
corporate taxes. That's why it’s an 
economy to ship by American Air- 
freight—and avoid surplus stocks. 
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greater share of total overhead. 
A Pennsylvania dealer’s attitude 
on that subject was typical. 
* + * 


“T’VE been getting my hands dirty 

in the service department for 
some months now,” he said. “Any 
dealer must be sleeping who doesn’t 
realize that new-car profits are 


New-Car Stocks 
In Postwar 





(Estimated by Automotive News) 
Dealers’ 
Cars Cars in Total 
In Transit Potential 
Period Field to Inventory 
Ending Stockst Dealers Stocks 
dan. 1, °50.. 251,754 188,500 440,264 
Apr. 1, ’50.. 276,136 158,000 434,136 
June 1, ’50.. 247,680 160,200 407,880 
Sept. 1, °50.. 239,642 160,400 400,042 
Dec. 1, °50.. 295,521 128,300 423,821 
dan. 1, °51.. 305,888 89,900 404,788 
Apr. 1, ’51.. 406,541 138,500 545,041 
duly 1, °51.. 357,606 90,700 448,306 
Aug. 1, ’51.. 299,786 87,500 387,286 
Sept. 1, ’51.. 283,402 86,300 370,202 
Oct. 1, ’51.. 250,762 79,500 330,262 
Nov. 1, °51.. 230,804 76,000 306, 
Dec. 1, °51.. 250,445 77,500 327,945 
dan. 1, °52.. 224,968 31,000 255,968 
Feb. 1, ’°52.. 198,762 69,000 267,762 
Mar. 1, ’52.. 182,577 76,000 
Apr. 1, ’52.. 213,391 83,000 
May 1, ’52.. 251,674 88,000 
dune 1, ’52.. 232,036 70,000 302,036 
duly 1, °52.. 193,462 84,500 277,962 
Aug, 1, ’52.. 162,086 12,000 174,086 
Sept. 1, °52.. 149,091 77,000 226,091 
Oct. 1, °52.. 233,556 89,000 322,556 
| Nov, 1, ’52.. 308,894 90,500 399,394 
| Dec. 1, °52.. 287,247 76,000 363,247 
Jan. 1, °53.. 291,671 83,300 374,971 
Feb. 1, ’53.. 324,835 86,600 *412,035 
Mar. 1, °53.. 379,689 87,200 466,889 
tField stocks include cars actually at 
dealerships, those warehoused by dealers 


and factories and demonstrators. 
*Revised. 





going to get thinner as the gap 
between supply and demand 
| Narrows.” 

An encouraging factor for the 
average dealer was said to be 
that, although service volume so 
far this year has been down 
seasonably, it is up slightly over 
comparable 1952 levels. 

Moreover, dealers are optimistic 
that as more cars and trucks are 





For further information, wire us collect: 
American Airlines, Cargo Sales Division 
100 Park Ave., New York 17, N. Y. 


‘U.S. Road Chief 





MOS T P, ROFITABLE service you can 


Kent-Moore “HEAD-ON’” 
CARBON BLASTER 


offer your customers! 


It’s a fact! The Kent-Moore “Head-On” Carbon Blaster has proved to 
be one of the most profitably operated pieces of service equipment you 


can have in your shop... 


and small wonder! This amazing machine 


quickly, easily performs a service that all modern engines require. It 
“blast cleans” combustion chambers without removing the cylinder head 
. . « gets rid of the objectionable deposits that are responsible for most 
“poor performance” complaints. Gives your customers positive tune-up 


results . . 


. Testores engine pep, power and economy of operation. 


Yes, the “Head-On” Carbon Blaster gives you a fast, effective, easy- 
to-sell service . . . one that returns an average net profit of more than 
$5.00 every time you use the machine! So, get a Carbon Blaster and 
you'll have the busiest, most profitable tune-up department in town. 


NOW AVAILABLE THROUGH SELECTED 
KENT-MOORE DISTRIBUTORS 
COAST-TO-COAST 


KENT-MOORE ORGANIZATION, INC., Dept. 101 | 
5-105 General Motors Bidg. * Detroit 2, Mich. | 


Gentlemen: Please send me immediately complete | 
information on the “Head-On" Carbon Blaster. | 


| 

KENT-MOORE | «»« aes 

® ORGANIZATION, INC. ADDRESS. a 
$-105 GENERAL MOTORS BUILDING or one sears | 


DETROIT 2, MICHIGAN 


put into service, the business of 
keeping them in good condition 
should continue to grow and be 
profitable. 


MacDonald to Quit 
After 34 Years 


WASHINGTON.— Thomas H. 
MacDonald, the nation’s first—and 
only—commissioner of public roads, 
is preparing to retire from Govern- 
ment service after a long and 
distinguished career. 

MacDonald was appointed in 
1919, and thus has been in his post 
nearly 34 years, longer than any- 
one else has served the U. S. ina 
major policy-making job. He took 
office when the Bureau of Public 
Roads became a power after pas- 
sage of the Federal Aid Road Act, 
legislation advocated in the main 
by the automotive industry and the 
American Automobile Assn. 

MacDonald since that time has 
supervised the spending of more 
than $6 billion on roads. He built 
the Alaskan highway and has been 
active in the work on the Inter- 
American highway. He also has 
participated in the outlining and 
construction of thousands of miles 
of state roads. 

His successor, it is _ believed 
probably will be Francis V. Du- 
Pont, former chairman of the Dela- 
ware Highway Commission. 


Dodge 


(Continued from Page 1) 


Detroit as sales supervisor in 1949. 
He was appointed director of ad- 
vertising and merchandising for 
Dodge in April, 1951, and car sales 
manager last year. 

* 


* x 
EANWHILE, Dock, who left 
the Dodge post last Monday, 
was on a witness stand Wednes- 


day in Mt. Clemens, Mich., in a 
divorce suit against his wife, 
Ann, 44. 


The 46-year-old auto executive, 
who sought the divorce originally 
in 1952, testified that his wife’s 
excessive drinking jeopardized 
his social and business position. 
The case had been re-opened in 
an attempt to settle a property 
disagreement, following the 
couple’s breakup last September. 
Counsel for both parties had re- 
pudiated the allotment at the time 
of separation. The couple had been 
married 18 years; there are no 
children. 








Augusta Dealers 
Clamp Down on 


Hot-Rod Sales 


AUGUSTA, Ga. — Hot-rod sales 
have been dormant here for many 


months, according to new and used- | 


car dealers surveyed by AUTOMOTIVE 
News last week. 

Voicing full agreement with the 
recent NADA resolution aimed at 
sales of jalopies and hot rods, 
Augusta auto retailers said they 
had been voluntarily discouraging 
sales of old vehicles because of the 
high accident rate in the state 
generally. 

New and used-car dealers in this 
north Georgia community said 
most of their older-model auto- 
mobiles are being sold for junk, 
but a few are moving to stock-car 
racers and adults for hunting, 
fishing and work purposes. 

Decrease in sales demand among 








| local teen-agers is attributed by the 


dealers to two factors: Parente! 
objections arising out of excessive 
highway accident rates, and i 
rigidly enforced safety inspection 
program at nearby Camp Gordo, 
Ga. The military population is 
prevented by high _ upkeep 
standards from operating unsafe 
vehicles on the post. 


Augusta dealers said stock-car 
race drivers who buy  jalopics 
seldom operate them on_ public 


thoroughfares. 


Humphrey Wins Over 178 
In Chevrolet Parts Contest 

Marlin T. Humphrey, parts man- 
ager of Henry Darling Chevrolet, 
Augusta, Ga, has been named 
president of the Atlanta Zone Parts 
and Accessories Record Club. 

He won in competition with 178 
parts managers of other Chevrolet 
agencies throughout the zone, 
which comprises Georgia, Tennes- 
see and part of South Carolina. 





GRIP-LOC SNAPS 





Eliminates Cotter Keys 





Exclusive Grip-i.oc 


@ 7/16" T-HEAD FITS ALL CAR BRACKETS 


AND BUMPER SLOTS 
PART RUST RESISTANT PLATED 


@ EVERY 


@ SHAKE PROOF TEMPERED SPRING 


PRICE $1.00 SET OF 4 (NO PRICE INCREASE) 
Enclose Check with Order—Shipments Prepaid 
Free Used Car Systems & Aids Catalogue 


BARRY AUTOMOTIVE CO. 


(SYSTEMS DIVISION) 


STA. "A", BOX 1037 


CLEVELAND 2, OHIO 








ADVERTISEMENT 


HELL NEVER GET THAT 108E 
w A CORNER- WHY Dont THE 
CHIEF GET 'IM A FLEXIBLE 
PULLMAN ACCORDION HOSE. 
STRETCHES “To 14 PEET REACHES 
FRONT AND REAR SEAT 
WITHOUT BACKING OvT OF CAR! 





THERE GOES WALTZING WILLIE 

STILL TRYING TO RUMBA A 

STIFF VACUUM HOSE w THE 
BAcK SEAT OF A CouP 


y == . SS y 


“Mr. Dealer, a powerful, no-outside bag Pullman Auto-Vac with flexible 
Accordion® Hose, 35’ cord and tools is surprisingly low priced; will 
save you dollars, hours and get cars really clean. See your jobber for 
a five-minute demonstration.” Pullman Vacuum Cleaner Corp., Boston 


19, Mass. 


IN OREGON, AUTOMOTIVE 


ADVERTISERS BUY 
THE OREGONIAN... 


. . because The Oregonian is the leading circulation 
newspaper in Portland and the entire Oregon Market. . . 
both Daily and Sunday. The Oregonian is First in automo- 
tive advertising linage and First in Sales. The Oregonian 
is your best Oregon buy! 


FOR SALES RESULTS... 


Place your advertising in Portland's largest newspaper. 


eeeeee 
225,421 Daily 


the Oregonian 


283,744 Sunday 


REPRESENTED NATIONALLY BY MOLONEY, REGAN & SCHMITT, INC, 
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Week’s Output 156,661 


Industry Heading for Total of 1,500,000 Cars, 
340,000 Trucks in First Quarter 


(Continued from Page 1) 


such controls seem likely to linger| Saturday overtime adds about $54 | 3 


on through the first half of this|to the cost of every unit. 
year. a 

With steel mills under govern- |Q@OME manufacturers have the 
ment directives of where and |“ capacity 
when to ship until June 30, 
hardly a pound of steel has been 


, | as they are now producing on an| 
added to the free market since 


| overtime basis. The hitch is getting 


. | 
to turn out just as|@ 
|many cars in a normal work week | @ 





the Controlled Materials Plan 
was open-ended, 

Today’s high car and truck 
schedules are being largely sup- 
ported by conversion steel and| 
steel from foreign supply sources. 


The high output volume in turn is | 





enough workers to man assembly 
lines at faster production rates. 
So far this year, the alternative 
has been to run the line for nine 
and 10-hour shifts and get along 
on the supply of labor available. 


Oldsmobile Pacesetters— 


Fifty years of speed at Daytona Beach, 
Fla., are represented in these pictures of 
record-breaking Oldsmobiles. At the top 
is the Oldsmobile Pirate of 1903, said to 





making such steel procurement That is the program being |be the first auto to exceed a mile a 
economically feasible, without in-| followed by Ford in Buffalo and | minute. It was powered by a one-cylinder 
creasing car and truck preces. _ | Other of its plant cities. In Buf- | engine. The two rocket-like fixtures are 

Present production volume is| falo, Ford workers have been | tanks for gasoline and water. The Pirate 


also being sustained by daily over- | 
time and Saturday operations. At) 
one plant, it is estimated that 


Firestone Cited for Safety 


7th Time in 8 Years 


AKRON.—Firestone Tire & Rub- | 
ber Co. has been awarded the| 
highest honor in industrial safety, 
the Award of Honor of the 
National Safety Council, for the 
seventh time in eight years. 

The award is again being given 
on a companywide basis, which 
means that all of the company’s 
plants in the United States and 
foreign countries will share in the | 
citation. Arrangements are being 
made by the safety council for a 
public presentation of the award. 





| 





















putting in a nine-hour day, five 
days a week, all this month to |The 1953 Oldsmobile Super 88 below set 
turn out 315 cars a day, a record of 894% miles an hour in winning 
against 260 a day in February. | the recent 160-mile Grand National stock- 
Overtime operations in Ford |car race at Daytona Beach sponsored by 
plants are expected to continue at | NASCAR. Bill Blair, of High Point, N. C., 
least through June. Week before | was the winning driver, while Fonty Flock 
last saw Saturday operations at |in another 1953 Oldsmobile finished 
Lincoln-Mercury plants, with the | second. 
result that output of both Lincolns|~ ~~ ~~...  .}.}.}.}. © 


and Mercurys hit the highest level Lockport (N Y ) Dealers 


in months. 
Name Bailey President 


, ee operations are simi- 
arly scattered throughout the pro-| . 
duction operations of General | LOCEPORT, ~~ s. Canrenee 
Motors and Chrysler Corp. plants. | Bailey has been elected president 
The sum effect of material and | of the Lockport Automobile Dealers 
manpower shortages at present has | Assn. 
been to deny manufacturers the| Other officers are Al Morgan, 
economic advantages of their post-| vice-president; Herbert Halstead, 
war expanded production facilities. | secretary, and Claude Flagler 
-Bernie THOMAS treasurer. 


as 


Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 
Week 

















Week Jan. 1 Jan. 1 
Ended Same Ended March, to to 
March 14, Week, March 7, 1953 March 15, March 14, 
1953 1952* 1953* to Date 1952* 1953* 
CHRYSLER 27,314 17,946 24,800 52,114 188,895 270,021 
: og 3,898 2,398 3,132 7,030 26,252 40,338 
‘ —_ to 2,703 1,745 3,050 5,753 19,812 26,306 
ave on Uar epairs odge 7,422 4,781 «5,405 = :12,827 «451,967 74,415 
WITH Plymouth 13,291 9,022 13,213 26,504 90,864 128,962 
-— ey . 26,705 23,555 27,179 53,884 143,943 252,840 
m ord .... . 20,454 18,425 20,291 40,745 111,134 195,892 
Eanowin a 1,038 710 967 2,005 4,889 6,689 
ereury 0... 5,213 4,420 5,921 11,134 27,920 50,259 
PARTS & ASSEMBLIES GENERAL MOTORS .. 56,899 32,689 53,704 110,603 343,600 540,097 
And Re-Use Original Assemblies Buick .... 9,745 5,888 9,816 19,561 62,029 97,509 
' Cadillac . 2,509 1,724 2,544 5,053 16,459 24,303 
National Parts restore a car or truck Chevrolet 29,398 15,811 26,565 55,963 169,156 271 
to its original fine operating condition, Oldsmobile 7,196 4.094 6,803 13,999 43.470 oe 
yet save major repairs becouse they] pontiac ... .., 8051 5172 7976 16027 52486 ‘aan 
re-use original assemblies. KAISER-FRAZER 1260 1373 1208 2,468 11,922 o564 
As Advertised in Saturday Eve. Post 1| CROSLEY |. ee oo "594 
Si tact RON ‘me in see a iagit he 
PACKARD __... 2,298 1434 2,264 4,562 12313 25.499 
Tos ’ ’ ’ Y 
wang re csgertcenrebap mer STUDEBAKER ........ 4,110 3,367 3,915 8,025 40,343 24,388 
Pres seen merwrenwmarrim | WILLYS-OVERLAND. 1,215 1,278 670 =: 1,885 9,819 12,237 
Total Cars, U. S......126,851 86,736 120,880 247,731 785,513 1,198,574 
*Revised. = : oe - 
YES, DO A 
DOUBLETAKE ee 
(U. S. PRODUCTION ONLY) 
Week Week > . 
A T T fy i Ss eee Ended Same Ended March, ~ . ~*~ : 
March 14, Week, March 7, 1953 March 15, March 14, 
COMBINE 1953 1952* 1953* toDate 1952* 1953* 
YOUR CHEVROLET 9,402 6,300 8,612 18,014 65,481 89,936 
CROSLEY .... Ree ee.8 a eee. mn ee 
<p VACATION DIAMOND T 190 147 190 380 = 1,629 1,827 
With Your DIVCO ........ 60 60 60 120 156 611 
DODGE ... 2,692 3,291 2,646 5,838 34,771 27,315 
SPRING FEDERAL 40 12 46 86 400 287 
CAR FORD .... 7,434 5,258 7,010 14,444 44,686 41,638 
GMC aS 2,308 2,476 2,761 5,569 28,604 29,690 
BUYING! | | INTERNATIONAL 3,084 3,430 3,026 6,060 37,087 28,679 
a , TC as 270 256 174 444 2,656 2,598 
Nowhere will you find as clean, as a ie 371 374 367 738 3,846 3,675 
i | big, as well serviced, a fleet of luxury § | STUDEBAKER 1,170 1,333 1,311 2,481 13,477 14,629 
cars (over 500) under one roof as WHITE ........... ; 310 296 310 620 3,142 2,984 
fl Couture’s. Take yourself to fabulous WILLYS-OVERLAND _ 1,701 2,015 1,152 2,853 22,259 22,813 
Miami Beach and at the some time | | MISCELLANEOUS .. $28 301 $28 656 3,319 3,424 
a find yourself remarkable and irre- . patie: sicntidatanel 
a seeihie ities es Gai thes on” Total Trucks, U. S.... 29,810 25,562 27,993 57,803 257,201 270,106 
cars —all models! Save time — yes, Total Cars, Trucks 
4 cave money tee. Call, Wilte or Wire ee ee 156,661 112,298 148,873 305,534 1,042,714 1,468,680 
(Teletype MM79) NOW... Total Cars, Trucks 
fi COUTURE Canada ............. 9,914 7,358 «9,801 19,745 62,024 95,008 
» CAR RENTALS pomp gS 


Executive Offices — 825 Fifth Street 
Miami Beach, Florida 
Miami Beach's Oldest & Largest 





U. S. and Canada ......166,605 119,656 158,674 325,279 1,104,738 1,563,638 


esis ns en tr rime Tecan pnrneectenaaamemm anemmmummencaie eee temrareense uanenteanmmcearimmeaineatanttnininamerdaninas aerate 
*Revised. Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 
Drive, Sterling, Nash, etc. 

N.B.: All U. 8S. totals include cars and trucks for military orders. 


set a mark of five miles in 6 minutes. | 
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GMC Eyes Third Place 
In 1953 Truck Sales 


DETROIT.—-GMC has the pro- 


| duction capacity to ultimately take 


over third place in truck sales and 
is confident of grabbing fourth 
ranking this year, top GMC officials 
told a dealer convention here last 
week, 

Attainment of the third-place 
goal is predicated on industry 
truck sales hitting “anticipated 
demand levels,” said Philip J. 
Monaghan, who recently § suc- 
ceeded Roger M. Kyes as GMC 
general manager. 


R. C. Woodhouse, GMC general | 


sales manager, forecast the regis- 
tration of 500,000 trucks in the first 
half of 1953. He set GMC’s sales 
target at 60,000, or 12 percent of 
the half-million total. 

GMC had a 9.8 percent market 
penetration rating for truck sales 
last year, as against 10 percent in 
1951. Woodhouse blamed Govern- 
ment production controls for GMC 
not having achieved greater rnarket 
penetration in 1952. 

“But now,” Woodhouse told GMC 
dealers, “those wonderful days of 


unrestricted production, which} 


we've all been waiting for, are here 
again.” 

The Detroit dealer meeting was 
the last in a series of 24 held 
over a 10-day period throughout 
the nation, in which factory sales 
goals and methods were outlined 
to GMC’s dealer body. 

Factory officials made their ap- 
pearance at the meetings via a 
color movie titled, “Blow Your 
Horn.” 

Monaghan, in stating that GMC 
has the production capacity to take 
over third sales spot, told GMC 
dealers that they were facing a 
competitive period as a “tested” 
sales organization. 

Monaghan also stressed that there 
would be no changes in GMC poli- 
cies under his leadership. 

Special emphasis was placed on 


| the factory’s desire that GMC deal- 


Bendix Announces 
New Additions to 


Brake Program 


SOUTH BEND.—The 1953 Bendix 
brake program includes factory- 
new lined brake shoes, lining seg- 
ments, repair kits, service parts 
and starter stocks tailored to vehi- 
cle manufacturers’ specifications 
with a wide range of application in 
current and late automotive 


ers continue to modernize and ex- 
pand their service facilities. 

“The truck business,” warned 
A. A, Shantz, GMC service man- 
ager, “is going to go where it 
gets the service it has to have 
to survive.” 

The dealers were told that their 
1953 sales efforts will be backed up 
by the “biggest national advertis- 
ing fund in GMC history.” 

GMC’s advertising axiom, it was 
said, will continue to be that: “To 
be a leader, you have to look like 
a leader.” 


| Oxygen Plant in Operation 


NEW YORK.—The recently com- 
pleted Air Reduction Sales Co. 
liquid oxygen plant in Butler, Pza., 
has commenced delivery of oxygen 
to industrial customers, according 
to H. R. Salisbury, president. The 
plant supplies oxygen by pipeline 
to two Butler customers, Armco 
| Steel Corp. and Pullman Standard 
Co. 





EXHAUST ELIMINATING SYSTEMS 








9 SYSTEMS 
TO CHOOSE FROM! 


1. Underfloor disappearing single type—3” 
Underfloer twin disappearing type—3” 
Underfloor twin plug-in type—3” 
Underfloor single plug-in type—3” 
Overhead disappearing type—3” 
Overhead hanging type—3” 

Overhead wall plug-in type—3” 
Underfloor disappearing heavy duty—4” 
(for trucks and buses). 

Overhead han heavy duty—4” 
(for Es: end wees). 
Write for our new illustrated catalog. 


“The World's Finest Exhaust System” 


ENGWALD CORPORATION 
357 Lafayette Ave., Brooklyn, N. Y. 
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models, it was stated last week by | 


T. A. Kreuser, service sales man- 


-!ager, Bendix Products. 


To round out the program, re- 
pair kits were added. The kits 
contain cups, pins and hold-down 
springs — small parts that are 
usually replaced with every brake 
job—packaged for instant use by 
the mechanic performing the job, 
Kreuser said. 

Another element in the Bendix 
program consists of service repair 
parts, such as_ backing plates, 
which were not formerly available 
in this manner. 


The lined brake shoes 
tory packages for Chevrolet, Ford 
and Plymouth. 


Bendix Products also announced 
its simplified new brake catalog, 
which provides parts identification 
as well as vehicle application infor- 
mation. 





Auto Stocks 


March March 1952-53 
il 3 High Low | 
Chrysler 885% 8614 98 68% 
GM 66% 65% 69% 50 
Hudson 15% 15% 17% 12% 
K-F 4% 53% 7 3% 
Nash 244%, 24% 25% 17% 
Packard 6% 6 6%4 4% 
Stude. 40% 410% 43%, 31% 
Willys 13% 14 14 8% | 
Average 32.58 32.19 
Compiled from reports of trading on the 


N. Y. Curb and N, Y. Stock Exchange 





SERVICE VOLUME 


and | 
starter stocks come in low-inven- 


CUSTOMER CONTROL 
| Is the Follow-Up That 
_ PAYS OFF for the Dealer! 


Customer Control, Inc. 
Long Island City 1, N. Y. 
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Record Crowds Expected at Oakland, Too... 





Chicago Show Gets Under Way 


(Continued from Page 3) 


manufacturers, dealers and ac- 
cessory makers. 
Among key radio and TV 


programs promoting the auto 
show have been a TV presen- 
tation over WGN of the General 
Motors’ industrial exhibit; a 
Hudson feature on radio station 
WMAQ, and a daily program 
over WCFL with Olympic 
champion Jesse Owens and 
Vince Garrity. Interviews with 
factory executives and leading 
dealers were on the agenda each 
day. 

A feature scheduled for opening 
day was a TV appearance of 
Captain Video, who flew from New 
York to present a message on safe 
driving over WGN. 

Among cars on exhibit at the 
show are Buick, Cadillac, Chevro- 
let, Chrysler, DeSoto, Dodge, Ford, 
Henry J, Hudson, Kaiser, Lincoln, 
Mecury, Nash, Oldsmobile, 
Packard, Plymouth, Pontiac, Stude- 
baker and Willys. Truck makes in- 
clude Chevrolet, Ford, Diamond T, 
Dodge, GMC, Hendrickson, Inter- 
national, Studebaker and Willys. 

Included in accessory, parts 
equipment and educational exhibi- 
tors are Auto Parts & Gear Co.; 
Axle & Equipment Sales Co.; De- 
Kalb Commercial Body Corp.; 


NADA and NUCDA 
Join in Hailing 
Price Decontrol 


WASHINGTON. — Decontrol of 
new and used-car prices was 
welcome news to dealers, who have 
contended that controls have 
served no useful stabilization 











R. 8S. Armacost 


J. C. Downing 


purpose, according to Robert S. 
Armacost, president of NADA. 

James C. Downing, board 
chairman of the National Used 
Car Dealers Assn., also expressed 

gratification. “Because no two 
used cars are alike, ceiling prices 
were a mistake from their in- 
ception,” he said, “and have 
served only to keep prices higher 
than would otherwise have been 
the case.” 

NADA points out that most used 
motor vehicles have consistently 
sold for less than established 
ceiling prices, and that production 
has met normal demand. 

It added that decontro! also 
eliminates a vast amount of un- 
necessary paper work and ad- 
ministrative expense for dealers. 

Downing stated that used-car 
dealers “do not expect the removal 
of ceilings to have any appreciable 
effect on either sales or prices, 
since used cars were selling from 
10 to 20 percent below ceiling 
prices.” 


Hercules Motor Corp.; Hermes Dis- 
tributing Co.; Justrite Mfg. Co.; 
Willett Co.; Wynn Oil Distributing 
Co., and Crestline, 

* * * 

T OAKLAND, Morris J. Landy, 

general chairman of the East 
Bay Auto Show, which opened last 
Friday (March 13), said the show 
committee expected record crowds 
to attend the first auto show pre- 
sented here in 29 years. 

Kay Starr took over the en- 
tertainment spotlight for the first 
two days of the show, and Bob 
Hope headed the entertainment 
on Sunday. Frances Langford 
and Tony Martin will complete 
the 10-day show, with the Will 
Mastin Trio, featuring Sammy 
Davis jr., appearing for the full 
10 days. 

Landy said that 19 new models 
are presented in the show, along 
with Plymouth’s transparent black- 
light engine display and other 
motor displays. The Plymouth dis- 
play is an engine made of trans- 
parent plastic with ultra-violet ray 
lamps to show complete engine 
operation with all parts visible. 

In the Exposition Building, across 
the street from the auditorium, a 
motor and truck show will be held 
for three days. This exhibit will 
feature specially built automobiles 
and presentations by automotive 
manufacturers. 


Several experimental “cars of 
tomorrow” will be on display. 
* * * 


T THE Seattle Auto Show, which 
“4% opened March 7, a new record 
of attendance was established for 
the first three days of the show. 
A new record for single-day attend- 
ance was also set, with 10,087 per- 
sons viewing the new models on 
Sunday, March 8, second day of the 
show. 


Tom Gilson, manager of the 
Seattle Automobile Dealers Assn., 
sponsors of the event, said that 
there was a psychological differ- 
ence in this year’s show as com- 
pared with last year’s, which 
made it a truly automotive event. 
There is no elaborate entertain- 
ment offered this year, and per- 
sons attending have really come 
to see the new models, he said. 
The exhibits include 1953 models, 
sports cars, and engineering pres- 
entations. 


Gilson said the dealers were mak- 
ing on-the-spot sales, and were also 
building up a sound list of prospec- 
tive customers. 

One Seattle dealer reported heavy 
floor-play at his dealership during 
the afternoon of the first day when 
many persons who had seen his 
exhibit at the show dropped into 
the dealership to take a further 





K-F, Willys Move Talks 
Near Bank of America 


WASHINGTON. — Merger 
talks between Kaiser - Frazer 
and Willys-Overland continued 
last week in San Francisco, ac- 
cording to an RFC spokesman. 
San Francisco is the headquar- 
ters of the Bank of America, 
which is expected to take some 
financial role in the merger if 
it should materialize. 











San Mateo Show Lures 30,000— 


This is part of the crowd of 3,000 persons who jammed the San Mateo Fiesta Bidg., 
San Mateo, Calif., on opening day of the first annual auto show. The three-day event 
attracted more than 30,000 visitors, according to T. R. Schuman, president of the 
Burlingame-San Mateo Motor Car Dealers Assn., sponsor of the event. Nearly 100 cars 
were on display. 





look and to talk business. The show 
closed on March 15. 


+ * - 


BOUT 30,000 persons jammed 
“% the arena at Hutchinson, Kans., 
to attend the two-day auto show 
staged by the Hutchinson Automo- 
bile dealers Assn., March 7-8. 

Nearly all dealers reported they 
sold cars at the show, and were 
very happy over the high turnout. 
Dwight Thomas, Lincoln-Mercury 
dealer, was chairman of the show, 
and was assisted by four other 
dealers. 

It is planned to have an even 
bigger show next year, dealers say, 
which will offer a new-car prize 
and entertainment for the length 
of the show. 


Lawler’s Nash Post 


Goes to Compton 


DETROIT.—N. F. Lawler, who 
resigned as Nash Central division 
sales manager to become a vice- 





R. R. Compton 


N. F. Lawler 


president of Geyer Advertising, will 
be succeeded by R. R. Compton, 
formerly zone manager at St. Louis, 
it was announced Thursday. 


Compton, with Nash since 1940 
and at one time an auto dealer, 
joined the firm as district manager 
at Charlotte, N. C. He has been 
manager of the Southern and Cen- 
tral regions and sales promotion 
manager of Nash. 


Before being promoted to Central 
division sales manager, Lawler had 
been ad and sales promotion direc- 
tor for eight years. He has also 
been associated with McCann- 
Erickson, ad agency, on the Ford 
account. 


Obituaries 


Carl A. Harris 
DENTON, Tex.—Carl A. Harris sr., 55, 
former service manager of Ben C. Ivey 
Motor Co., died recently. Illness had forced 
his retirement in November. 
* * * 


George Tommie Lawler 
PARIS, Tex. George Tommie Lawler, 
58, died here recently. He had been in 
the used-car business. 
. . . 


Harry Payne 
AUSTIN, Tex.—Harry Payne, 63, Willys 
dealer, was found dead in his office March 
3. The death was pronounced a suicide. 
* * * 





Wilson Critzer 


DETROIT.—Wilson Critzer, 81, one of 
the first officials of Murray Corp., died 
March 6 at his home, 16870 Fielding, De- 
troit. Following his graduation from De- 
troit College of Law in 1899, he went to 
work for Pungs-Anderson Buggy Co., which 
became first the Anderson Carriage Co., 
and then the Anderson Electric Car Co. 
Leaving this organization, Mr. Critzer 
joined Towson Body Co., which combined 


with Wilson Body Co., Widman Body Co. 
and Murray Stamping Co. to form the 
original Murray Corp. of America. 


Charles F. Appleby 
PALATKA, Fla. — Charles F. Appleby, 
60, died March 6. For the past six years, 
he had operated a used-car lot here. 
* * * 


Linus E. Lanning 


HERKIMER, N. Y.—Linus E. Lanning, 
75, founder of Lanning & Folts, Inc., died 
Feb. 28 after a long Hiness. Mr. Lanning 
had been an auto dealer since 1920 

* * + 
William F. McManus 
BOSTON.—William F. McManus, 64, of 


12 Bowdoin St., Arlington, Mass., an auto- 

mobile dealer for 30 years, died March 8 

in St. Elizabeth’s Hospital. He was owner 

of Mystic Valley Motors Corp., Arlington. 
* * * 


Lee L. Bigelow 

ABERDEEN, Wash. — Lee L. Bigelow, 
70, president of Bigelow Chevrolet Co., 
died March 6 at his home. He turned 
active management of his business over to 
his two sons, James L. and John C. Bige- 
low, some six years ago. 

* * ~ 


Lester C. Gontz 
HARRISBURG, Pa.—(UTPS)—Lester C. 
Gontz, 66, used-car dealer for 32 years, 
died March 6 in a Harrisburg hospital. 
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Retailers’ Efforts Find Recognition— 


Four of last year’s winners of the Brand Name Retailer-of-the-Year contest helped 
judge this year’s entries. They are (from left) William E. Glass, president of Cottrell 
Clothing Co., Denver; M. C. Gale, president of Monarch Buick Co., Inc., New York; 
Harry Scheft, of Harry Scheft Co., Boston, and Stephen A. Douglas, sales promotion 
director of Kroger Co., Cincinnati, and chairman of the judging committee. Masters 
Pontiac Co., Inc., Long Beach, Calif., was this year’s winner in the auto dealer field. 








NEW YORK. — Masters Pontiac 
Co., Inc., of Long Beach, Calif., 
has been named Brand Name Re- 
tailer-of-the-Year in the auto- 
mobile dealer field by a panel of 
retail executives. 

Henry E. Abt, president of 
Brand Names Foundation, Inc., 
said the California firm was se- 
lected in recognition of outstand- 
ing presentation of manufactur- 


2 Mich. Dealers 
Charged with 


Evasion of Taxes 


DETROIT. — John F. Battle, 
Chevrolet-Buick dealer, and Wil- 
liam P. Felix, former Nash dealer, 
were indicted by a Federal grand 
jury last week on charges of 
evasion of income taxes of more 
than $50,000. 

Battle, who operates dealerships 
in Mt. Pleasant and Shepherd, 
Mich., was accused of making 
fradulent joint returns in 1946, 
1947 and 1948. During the three- 
year period, according to the 
Government, he reported a net in- 
come of $65,000, on which he paid 
a tax of $19,000. The Government 
claims the 55-year-old Battle 
grossed $136,000, on which he 
should have paid $64,000, a differ- 
ence of $45,000. 

Felix, who was formerly co- 
owner of Nash Redford Sales & 
Service Co., 22326 Grand River, is 
charged with reporting an income 
of $22,800 in 1947, on which he paid 
taxes totaling $7,300. The Govern- 
ment claims he grossed $32,800, on 
which he should have paid $13,000. 

Chief Assistant U. S. Attorney 
Joseph C. Murphy said both de- 
fendants had concealed their true 
income by surpressing or fraudu- 
lently reporting used-car sales. 

Battle is owner of J. F. Battle 
Motor Sales, Inc. (Chevrolet) and 
J. F. Battle Automobile Co. 
(Buick), both of Mt. Pleasant, and 
Shepherd Motor Sales Co. (Chevro- 
let), Shepherd, Mich. 


Post as Army Aide 
Is Given to Duffy 


WASHINGTON.— Irving A. Duffy, 
vice-president in charge of purchas- 
ing for Ford Mo- 
tor Co. last week 
was appointed 
special adviser to 
Secretary of the 
Army Robert T. 
B. Stevens. 

Duffy, Wash- 
ington sources 
said, will help ex- 
pedite delivery of 
defense material, 
but will retain his 
position with 
Ford. 

A graduate of West Point, Duffy 
served as special assistant to Chief 
of Ordnance Gen, Levin Campbell 
during World War II. 











Irving A. Duffy 


Top Brand Names Award 
Goes to Masters Pontiac 


ers’ brands to the public during 
1952. 


This is the second time Masters 
has won ‘ecognition in the com- 
petition, having been awarded a 
“Certificate of Distinction” in 1951. 

The four winners of such cer- 
tificates in the auto dealer section 
of the foundation’s fifth com- 
petition are Landers Motors, Inc., 
Atlanta; Grand River Chevrolet 
Co., Detroit; Poudre Chevrolet Co., 
Fort Collins, Colo. and Rodman 
Chevrolet Co., Worcester, Mass. 
This is the second successive year 
Grand River Chevrolet has won a 
certificate. 

The winners will receive their 
plaques and certificates at the 
Brand Names Day Dinner, Apr. 15 
in the Waldorf-Astoria Hotel here. 

This year’s competition drew 
more than 20,000 entries, from 
every state in the Union, Canada, 
Hawaii, Mexico and South 
America. 

Abt said that the winning re- 
tailers will be honored guests of 
manufacturers, publishers’ maga- 
zines and other sponsors of the 
foundation during a three-day Re- 
tailer-of-the-Year festival pre- 
ceding Brand Names Day. 

Among the activities planned, are 
a motorcade to City Hall for greet- 
ings by Mayor Impelliteri. 


Safety 


(Continued from Page 2) 
the words, “Stop—Drive In for 
Your 10-Point Safety Check To- 
day.” 

Across the bottom of the ban- 
ner, which identifies every 
dealership that displays it as a 
supporter of the program and as 
a station where the checks can 
be made, is the slogan that has 
run through all of the May 
safety campaigns to date, “Check 
Your Car—Check Accidents.” 

Easel-backed posters, mailing 
pieces, stuffers, newspaper ad- 
vertisements, a film trailer for 
theaters and steering wheel tags 
with a coupon designed to be re- 
tained by the service department 
as a followup card aso are in- 
cluded in this year’s kit, which will 
be announced shortly by individual 
factories. 





Pedal Check Gauge— 


A wire brake-pedal throw gauge which 
enables checking both for one and tvo 
inches from the floor is being furnished 
with this year's May safety-check kits. 


oa 




















»— 


. fusal to seek an 








Agency’s Overhaul Demanded .. . 


Coddling of Unions 
Is Laid to NERB 
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(Continued from Page 6) 


ployer’s last offer when a strike 
appears imminent. He said the 
chamber had no objection to ex- 
tending the anti-Communist oath 
to employers, but said it now was 
almost an empty gesture as 
applied to unions. 

When Denham appeared before 
the House committee, the former 
NLRB counsel called for replace- 
ment of the board with a new 
agency that would be “strong and 
unbiased.” He also asked that 
present law be “reinforced.” 

* + * 


 * told the committee last 
1’ week that NLRB was guilty 
of issuing biased decisions, and 
proposed that industrywide strikes 
and compulsory unionism be out- 
lawed. 

George W. Armstrong, presi- 
dent of Texas Steel Co. and 
chairman of NAM’s industrial 
relations committee, said that 
former President Truman’s re- 
injunction to 


Scholarship for Ohioan 


PITTSBURGH—A four-year 
science and engineering scholar- 
ship to be awarded to an out- 
standing high school senior at Mt. 
Vernon, O., has been announced by 
Richard B. Tucker, executive vice- 
president of Pittsburgh Plate Glass 
Co. Mt. Vernon is the site of the 
firm’s largest glass-making plant. 


, head off last year’s costly steel 
| strike was an example of failure 
to administer the Taft-Hartley 
Act fairly. 

Meanwhile, the automotive labor 
|front was quiet last week. In De- 
troit, no more was heard from the 
UAW-CIO or the Big Three auto 
makers relating to their negoti- 
ations on reopening of long-term 
contracts. UAW officials were busy 
preparing for their international 
convention, which opens Sunday 
(March 22) in Atlantic City. 


* * * 


WILDCAT strike of 200 Budd 

Co. employes was called off by 
order of the UAW after it had run 
for two days and cut off the supply 
of bodies and body parts to Dodge 
and Chrysler division plants, idling 
20,000 workers there. 

The Budd workers were pro- 
testing what they termed a 
speedup in operations. A_ time 
study was agreed upon by com- 
pany and union, 

An NLRB order was_ issued 
against Metropolitan Auto Parts, 
Inc., and Massachusetts Motor Car 
Co., Inc., Boston, directing the two 
|firms to refrain from anti-union 
|speeches on the premises without 
giving union organizational groups 
the privilege of replying. One of 
the unions involved was Lodge 
1898, District 38, of the AFL 
International Assn. of Machinists. 



















Installed by 
Anyone in Less 
Than 5 Minutes 


NO LOST SALES 






When Ordering, 
Give Make and 
Model of Car . 


ot 


Large Cadillac and 


D&M TRUCK TOP CO. 


12186 Petoskey 


Telephones: Webster 3-1613 - 
Manufacturers of Truck Tops and Undercar Covers 


PROTECT YOUR SHOWROOM FLOOR WITH 


Eliminates Unsightly Drip Pans 
| Made from specially treated material to resist oil, grease, water 
and fuel. Held in place by heavy-duty springs. 

CAN'T BE SEEN FROM THE OUTSIDE 





DUE TO OIL DRIP 


50 for standard models 
F.0.B. Detroit 


Buick Slightly Higher 


Detroit 4, Michigan 
Vermont 8-2535 


ADVERTISEMENT 


?1-FOOT UMBRELLA FOR CAR LOTS— 


The McFarland “GREAT” UMBRELLA (21-foot spread) and new ‘“WHIRLABOUT,” the 
‘GREAT” UMBRELLA that turns, are now working for progressive lots in 36 states, from 


ast to coast. A “GREAT” UMBRELLA will make your lot more attractiv 


our sales 


Ip y 
™d make you money! For full information, call, wire or write McFarland “GREAT” UM- 
RELLA CO., Division of McFARLAND Awning Corp., 742 S. W. 8th Street, Miami, Florida. 


















Employer Who Quit 


Accused by NLRB 


DETROIT. — A finding of un- 
fair labor practices has been 
entered against Fred Wohlfahrt, 
who closed down his tool firm on 
the grounds that he couldn’t get 
“a good day’s work” from his 
employes, according to the Na- 
tional Labor Relations Board. 

Wohlfahrt, operating as Wohl- 
fahrt Engineering & Mfg. Co., 
went out of business recently 
after his workers joined the 
UAW-CIO. He charged the men 
with inefficiency. 

If an NLRB trial examiner’s 
ruling holds up, attorneys said, 
Wohlfahrt will have to reim- 
burse 30 employes for overtime 
work, as well as a union or- 
ganizer who was discharged be- 
fore the firm was discontinued. 





Business Needs 
Long-Range View, 


Ford Tells C. of C. 


JACKSONVILLE, Fla. — Ameri- 
can businessmen face a “challenge 
above and beyond the call of busi- 





Ps 


Henry Ford II 





Benson Ford 


ness-as-usual” to become a 


“con- 
structive force in our national 
scene,” Henry Ford II, president of 
Ford Motor Co., told a Chamber 
of Commerce meeting here last 
week. 


“T believe,” Ford stated, “industry 
should be moderate and fair in 
its dealings with other economic 
groups. The best way I know to 
guarantee the growth of govern- 
ment power is for industry, labor 
and agriculture to out-vie each 
other in pursuing its help and its 
favor.” 

Urging business to take the long 
view, “avoiding the easy advantage 
which robs us of tomorrow’s prog- 
ress,” Ford said that “black mar- 
kets cannot grow, controls and 
regimentation have no place in an 
industry which refuses to sell out 
the future for quick and easy 
profit today.” 

Earlier in the week, Ford dis- 
cussed his recent proposal for the 
removal of trade barriers with 
President Eisenhower. 

The President, Ford said, found 
the idea “interesting.” Ford added 
that tariff barriers could not be 
removed overnight but that it 
would have to be done gradually. 

In Miami, Benson Ford, general 
manager of Lincoln-Mercury, urged 
a meeting of the National Confer- 
ence of Christians and Jews to 
“open wider areas of interfaith and 
interracial cooperation.” 

Ford is national Protestant co- 
chairman of NCCJ. 

He said that in bringing all seg- 
ments of the community into one 
coordinated program, prejudices 
tended to vanish. 


Lack of Cars Hampers 


Sale to Providence Police 

PROVIDENCE.— With not a 
single dealer bidding for the con- 
tract, the Board of Contract and 
Supply had to advertise a second 
time for bids to supply the Provi- 
dence Police Department with five 
new cruisers. 

On the second attempt, the mu- 
nicipal board received two bids 
after officials requested several 
dealers to contact their manufac- 
turers and clear the way for de- 
livery. The dealers originally passed 
up the transaction because they 
could not promise delivery on the 
five low-priced, two-door sedans. 

H. T. Mulry Chevrolet Co. and 
Dunne Motor Sales, Inc. (Ford) 
finally submitted bids. The Mulry 
firm bid $4,973 net, after tradeins, 
while the Dunne company’s bid was 
$5,687.20 net. 


Dealers 
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Tell Me 





| 


(Continued from Page 3) 
seen one run so smoothly. Thel]and, in fact, to all members for 
drawings for space were run off|/they are automatically elected 


| without one complaint, a tribute I 


am sure not only to the show com- 


| mittee’s planning but to the effi- 





|cient management of the associa- 


tion’s manager, Chuck Elmendorf, 
who also served in the same ca- 
pacity for the show. Los Angeles 


American Auditorium, for 


their show. 

They took full advantage of the 
situation. The decorations were 
outstanding. The exhibitors, which 
included a great many foreign 
cars, were more than satisfied. The 
attendance broke all records. The 
dealers of Los Angeles must have 
had influence with the weather 
man, because not a drop of rain 
interfered with the festivities for 
the entire 10 days of the show. 

Another highlight of my Los 
Angeles visit was the dinner 
invitation of the Gabby Club, an 


organization of writers in Los 
Angeles. It was held in the 
Rodger Young Auditorium, a 


unique eating place that I am 
sure you are destined to hear 
more about. The man behind this 
enterprise, which consists of a 
building with a great many 
dining rooms, is Kalman Loeb 
whose interest and concern in 
the Gabby Club over the past 
year was rewarded by having 
him as the honored guest and the 
presentation to him of a gift in 
recognition of the admiration 
and esteem all members have for 
him, 

I was immediately elected presi- 
dent of the organization, an honor 
which was in no way mitigated by 
the fact that I soon learned it was 


a tribute extended to all guests | 








| used 
|dealers are fortunate in having a} lessons in it for all members of the 
|most excellent exposition hall, the 
| Pan 


| presidents of this unique organi- 


zation. 

Los Angeles is also unique in its 
automobile merchandising habits, 
particularly in connection with 
ears. There are perhaps 
trade, and I will tell 
about it next week. 


Dodge Truck Post 
Filled by Rice 


DETROIT.—Appointment of Ed- 
ward H. Rice as truck sales super- 
visor has been announced by E. C. 
Dock, Dodge gen- 
eral sales man- 
ager. During the 
last year, Rice 
had served as 
truck manager of 
the central zone. 

He joined Dodge 
in 1947 as district 
manager in the 
Pittsburgh region 
following 14 years 
of executive ex- 

Edward H. Rice perience with mo- 
tor carrier lines in California and 
Pennsylvania. 

He served as city manager in 
the Pittsburgh region, assistant 
regional manager in the Syracuse 
region, Omaha regional manager, 
and Philadelphia regional manager 
before becoming central zone truck 
manager in 1952. 

In his new position, Rice will 
assist William S. Woolsey, truck 
sales manager. 


you more 














stentey Ua 
1951 - 1952 
CHEVROLETS and PLYMOUTHS 


ALL 4-DOOR SEDANS 
— EX-TAXICABS — 
Priced for Quick Sale 


1951 Models from $600. 


1952 Models from $900. 


MURRAY SOBEL 


4111 2nd Bivd. 





TE. 3-7493 


Detroit, Mich. 
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Kindly Acknowledge 


Advertisers availing themselves of this 
cL Me eM allot Mole Ma tol Tl: ool 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
courtesy will help 


high 


will do and your 


us maintain the present regard 


Sed edi ee lob ae 
AUTOMOTIVE NEWS 
HELP WANTED 





SERVICE MANAGER. Capable person, 
able to take complete charge of customer 
labor, customer relations, body shop, 
new car get ready and used car re- 
conditioning. Must be a manager for this 
volume operation. Union shop with at- 
tendant problems. Located in Montana 
in heart of Rocky Mountains. Should be 


per year readily on 
GM product, Give 
reply to 
Detroit 


~ COMPTROLLER 


able to earn $8,000 
salary and incentive. 
full information in 
c/o Automotive News, 


OFFICE MANAGER - 


26. 





Box 2369, | 


| 
| 
| 
| 
| 
| 


Must be familiar with GM system, Able 
to take complete charge of office, train 
help, handle insurance and _ financing. | 


Large operation located in 
heart of Rocky Mountains. 


Montana in| 
A fine future | 


for the right man or woman. Give full | 
information in reply to Box 2370, c/o 
Automotive News, Detroit 26. 


PARTS MANAGERS ATTENTION. Large 
Ohio Lincoln-Mercury dealer has fine 
position as parts manager open in 
organization. Present earnings now aver- 
age between $500-$600 per month. This 
easily can become $700-$800 per month. 
Only qualified capable Lincoln-Mercury 
men will be considered. Address all 
communications to Box 2371, c/o Auto- 
motive News, Detroit 26. All inquiries 
will remain confidential. 


SALESMEN,. Wonderful 
ambitious men selling ‘‘Precision Fit’’ 
seat covers to new car dealers. Beauti- 
ful, attractive line for 1953. Fabric seat 
covers offer very liberal commissions, 
steady income, Following territories now 
open: Indiana, Maine, Massachusetts, 
Ohio and Virginia, Write for informa- 
tion, stating qualifications, and following, 
if any. Fabric Mfg. Co., 205 Thomas 
St., Newark, N. J. ha a 

SALESMEN and WAGON JOBBERS, sell- 
ing to alignment shops, increase your 
income selling only patented idler arm 
adjusting 1949-1953 Chevrolets on market 
today. Very liberal commission direct 
from manufacturer. Write or call. B. & 
H. Parts Co., Baltimore 4976, 410 Tru- 
man Rd., Kansas City, Mo. ne 

USED CAR MANAGER, Young aggressive 
person with knowledge of the value of 
used cars and ability to handle sales per- 
sonnel and who wishes to advance to 
sales manager or manager for large 
“Big 3’’ volume operation with dealer- 
ships located in southeastern part of the 
United States. Box 2282, c/o Automotive 
News, Detroit 26. 


<n CEC 
Want To Be Independent? 


Nationally advertised merchandising 
district manager for 
territories including 


opportunity for 


requires 
several important 
Cleveland, Indianapolis, Milwaukee and 
New Orleans. All confidential, 


give experience, age, etc., in first letter. 


program 


replies 


Box 2379, c/o Automotive News, Detroit 26 





TRUCK SALESMAN WANTED. Out- 
standing opportunity for person who can 
qualify. Salary plus commission. Size- 
able clientele already developed. GMC 
trucks. Write Bannock Motor, Post Ottice 
Box 707, Pocateilo, Idaho. 


USED CAR MANAGER. Aggressive, ex- 
perienced, to take charge of department. 
Must know values, appraisals, good 
closer and be able to produce. ‘‘Big 3’’ 
operation in south-central Michigan. Box 
2357, c/o Automotive News, Detroit 26. 


WANTED. New car salesman, Dodge & 
Plymouth experience preferred. If inter- 
ested in moving to Colorado, airmail 
experience, age, etc., along with recent 
photo. Goffe Motor Co., Box 1643, 
Pueblo, Colo. 

USED CAR MANAGER. Experienced in 
all phases of used car merchandising. 
Our volume is over 100 used cars per 


month. Contact R. H. Allen, Allen Motor 
Cedar 


Co., Buick - Oldsmobile - Cadillac, 
Rapids, Iowa. Ch hee ® 
WANYtED — Service manager tor Ford 
dealership in Washington State, es- 
tablished thirty years, labor potential 


$30,000 per month. Salary and bonus. 


Give age, experience, education, full 
particulars Box 2347, c/o Automotive 
News, Detroit 26. 


WANTED — Service manager, Cadillac 
distributorship since 1934. Liberal salary 
plus bonus. Must be qualified and ex- 
perienced. Dixie McKinley Cadillac, 432 
E. Vine St., Lexington, Ky. 





POSITION WANTED 





PARTS MANAGER — Chrysler wholesaler, 


experienced in annual million dollar 
volume. Presently employed. References 
exchanged. Box 2362, c/o Automotive 
News, Detroit 26. 


COMPTROLLER - BUSINESS MANAGER, 
experienced ‘‘Big 3’’ factory and dealer. 
Will purchase interest if desired. Prefer 
southeastern territory. Box 2374, c/o 
Automotive News, Detroit 26. 


GENERAL MANAGER, experienced all 
phases. 37, now managing small ‘‘big 
three’’. Prefer upper New York, will 
consider other. Box 2320, c/o Automo- 
tive News, Detroit 26. 


his | 


| 
| 
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CLASSIFIED WANT AD DEPARTMENT 


Eta me] estimated 156,000 readers engaged in all branches of the automotive industry from Maine to 
California. Low Rates: TWENTY CENTS (20c) PER WORD for each insertion. Cash in advance. Position 
Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing 


oe ee Me eM le 2 ee a et ee eee 
TC [ete bag -D tae be a 1) a | Ute ek || 
One Dollar ($1). per insertion for address and extra service as replies are forwarded, unopened, the 
same day received. Display Ads: $11.20 per inch, per insertion. 

WANT AD DEPT., AUTOMOTIVE NEWS, 2666 PENOBSCOT BUILDING, DETROIT 26, MICH. 





POSITION WANTED 


GENERAL or SALES MANAGER, familiar 
with all phases of a dealership. Excellent 


record as salesmanager for a_ large 
organization, operating several of the 
‘“‘Big 3°’ dealerships from coast to coast 


Have the ability and know how to train 





successful salesmen and the personality 
to keep them. Age 32, married, willing 
to relocate and travel All inquiries 
answered. Box 2358, c/o Automotive 
News. Detroit 26. 

GENERAL MANAGER. Thoroughly sea- 
soned man of middle age available to 
handle dealership in all its phases. Auto- 
mobile experience is complete in every 
department—both wholesale and retail. 


Would prefer state of Florida. If you 
want to let down, I can do the job. Box 
2291, c/o Automotive News, Detroit 26. 








SERVICE MANAGER—Twenty-four years’ 
experience in customer relations, person- 
nel, parts and complete supervision. Good 


technician. Experienced in ‘‘Big 3’’ 

Chrysler line preferred. Desire midwest 
location. Presently employed but want 
better opportunity. Box 2359, c/o Auto- 


motive News, Detroit 26. 


SALES MANAGER. Now employed in 
Massachusetts 900 new car dealership. 
Forty years old, married. Not a college 
graduate, but eighteen years’ of good 
sound experience and automobile manage- 
ment. Actual experience in each de- 
partment from the bottom up. Knowing 
all phases of a dealership used car value, 
reconditioning costs, volume operation in 
competitive times. Any ‘‘Big 3’’ or Stude- 





baker desired—prefer New York, New 
Jersey, Connecticut or elsewhere (except 
Massachusetts). Please write Box 2360, 


c/o Automotive News, Detroit 26. 


POSITION WANTED Wholesale repre- 
sentative factory zone or region. Familiar 
with management, district scales, parts 
and accessories or service. Twenty years’ 
automotive wholesale and retail experi- 





ense. Age 41. Now residing and prefer 
Pacific northwest. Box 2341, c/o Auto- 
motive News, Detroit 26. 


SERVICE SALES ANALYST and parts 
and service sales promotional specialist 
available. Permanent or temporary 
weekly fee basis. Experience and refer- 
ences include all type dealers in all 
volume brackets. Write Box 22, 2230 
East Ocean Blvd., Long Beach 3, Calif. 


FORMER AUTOMOTIVE regional manager 
available for wholesale manager, general 
or sales manager position. South only— 
Florida preferred. Ten years’ wholesale— 
fifteen years’ retail experience. 51 years 
old, married, thoroughly reliable. 
Presently employed, but available two 
weeks notice. Write Art Wesler, 1144 
Charles St., Clearwater, Fla. 


GENERAL or SALES MANAGE R— 
Thoroughly familiar with all phases of a 
dealership. Fourteen years’ experience; 
service and sales with Ford, sales man- 


ager with Pontiac. Had own used car 
establishment. Can furnish best refer- 
ences. Married, 34 years old, would like 


to relocate in Florida, southern Cali- 
fornia or Gulf Coast. Willing to invest 
$10,000. Box 2361, c/o Automotive News, 
Detroit 26. 


GENERAL MANAGER or sales manager, 
selling own dealership. Have had fifteen 
years’ experience in new and used car 
field. Prefer southwest or west coast. 
Age 38. Write Box 2372, c/o Automotive 
News, Detroit 26. 


EXPERIENCE WANTED with larger deal- 
ership, preferably one of ‘‘Big 3,'’ with 
good opportunity for advancement. Six 
years as manager of Chrysler dealer- 
ship, occupy same position. Thirty years 
old, married, two children, sober, college, 
good references. Earnings to correspond 








with ability to produce. Box 2363, c/o 
Automotive News, Detroit 26. 
PARTS AND ACCESSORIES _ regional 


sales manager, twenty years’ automotive 
wholesale and retail background. Experi- 
enced in annual million dollar volume. 
Have traveled six western and inter- 
mountain states. Proven ability. Age 41. 
Box 2340, c/o Automotive News, De- 
troit 26. 


TALENT 
FOR 
SALE 


Young aggressive family man, experi- 
ence covering all phases of new and 


used car business, both wholesale and 
retail. Presently employed in executive 
capacity in large “Big 3" deal. 
Thorough knowledge of appraising 
and used car market. Proven ability to 
train and lead men. 


Top References Furnished 
Upon Request 


Box 2380 
c/o Automotive News, Detroit 26 





POSITION WANTED 


AUTO LEASING/AUTO SUPT. experience 


as operating manager of buying, dis- 
posing, lease sales, servicing facilities, 
covering eight S. W. states. Broad public 
relations background with ‘Big 3’' | 
manufacturer, 5 years retail sales and | 
sales manager. Age 34, own home, | 
married, will travel, relocate but prefer | 
S. W. Interest in opportunity and perma- 
nence, not salary. Consider auto supt. 
Present employer aware of ad. Full 
background on request. Box 2349, c/o 


Automotive News, Detroit 26. 


EXPERIENCED USED CAR MANAGER 
available after 15th of March. 3% years 
with one of the largest Ford dealers in 


Detroit. Experienced in all phases of 
new and used car merchandising and 
reconditioning and could take complete | 


charge of dealership. Twenty-eight years 
old and free to relocate out of Detroit 
if necessary. Reason for change—have 
gone as far as possible with present 
dealership. Box 2373, c/o Automotive 
News, Detroit 26. 





DEALERSHIPS AVAILABLE 


COLORADO DEALERSHIP now handling 
Buick. 50 to 60 car franchise. Established 
eight years, southwestern Colorado. Ex- 
cellent location. Average gross sales past 
four years—$247,000 per year. Average 
gross profit per year—-$45,325. 50’x100’ 
concrete and steel building. 50'x100’ used 
car lot. Complete service and body shop 
facilities. $30,000 or invoice. Used cars 
optional at loan value. Will lease or sell 
building. Factory approval necessary. 
Owner has other interests. Box 2365, c/o 
Automotive News, Detroit 26. 


HANDLING DESOTO-PLYMOUTH — state 
of Washington, 100-150 cars. Located 
town of 35,000, county seat. Have entire 
county. Lease excellent with adjoining 
used car lot. Potential unlimited. $37,500 
full price. Owner securing larger deal. 
Lowest overhead possible. Showing ex- 
cellent profits. Box 2364, c/o Automotive 
News, Detroit 26. 


WELL BALANCED TERRITORY, always 
prosperous. Has 60 car franchise for one 
of ‘Big 3’’. Very reasonable price for 
well located real estate. Inventory of 
equipment and parts. Total about $50,- 
000. Terms easily arranged. Central 
Business Exchange. 505-506 Central Bank 
Bidg., Lexington, Ky. 


INTERNATIONAL MOTOR TRUCK 
dealership available in a city with 
population of 60,000. Annual potential 
volume of 250,000. <An_ established 
business and inventory can be purchased, 
but not required. No real estate is 
involved. Write International Harvester 
Co., Motor Truck Division, 1702 East 
Clay St., Richmond, Va. 


AUTO ELECTRIC PARTS — SERVICES. 
Established 17 years; A-1 franchises; 
grossing $60,000 year; excellent profits; 
complete electric service; AAA agency; 





city 30,000; priced right. Apple Co., 
Brokers, Cleveland, Ohio. 

AUTO AGENCY — $285,000 YEAR. 
Handling Chrysler - Plymouth: Sales - 
service. Attractive showroom; fully 
equipped; sold 61 new, 130 used 1952; 
unlimited quota; city 12,000; building 


50’x90’; property included; price $75,000. 
Apple Company, Brokers, Cleveland, O. 


NEW CAR DEALERSHIP. ‘Big 3”. 
Located in a thriving growing community 
adjacent to San Francisco. This dealer- 
ship has been established for 20 years | 
and shows 25% net on investment. 120 
ear contract and 10 year lease. New 
building only 4 years old. For further 
details write 375 Miller Ave., Mill Valley, 
Calif. 


PROFITABLE 250 CAR Michigan dealer- 
ship, handling Chrysler-Plymouth. Lease 
building, purchase equipment and parts. 
Thirty five thousand will handle. Owner 
moving west. Box 2366, c/o Automotive 
News, Detroit 26. 


FOR SALE. Well established Chrysler and 
Plymouth dealership doing an annual 
business of $375,000 in good agricultural 
area in Wyoming. Included in price is 
a good modern building well located. 
Modern equipment, clean inventory. Total 
price—$62,000. Terms on $25,000 at 5%. 
Owner retiring. Boyd R. Sims, 138 S. 
Center, Casper, Wyo. Phone 3-8534. 


AGENCY, handling one of ‘‘Big Three’’ in 








St. Louis metropolitan area. Facilities 
are completely modern including large 
used car lot. No real estate to buy, lease 
can be arranged. Parts inventory and 
machinery can be bought at cost. We 
are making larger deal and are com- 
pelled to sell this location. All replies 
confidential. Box 2354, c/o Automotive 
News, Detroit 26. 





GARAGE, handling Independent, located in 
beautiful Wisconsin in the flourishing Fox 
River Valley. Average net income dur- 
ing the past eight years about $14,000. 
Buy only parts and equipment—building 
if desired. Write Box 2345, c/o Automo- 
tive News, Detroit 26. 





WHEN BUYING or SELLING 
an 
AUTOMOBILE DEALERSHIP 
Consult a Specialist 


LEO J. KLEM 
909 Fisher Bidg. Detroit 2, Mich. 








DEALER SERVICES 











INVENTORY SERVICE 
Complete parts and accessories inventories 
|tor all dealers by qualified tuil time em. 
ployes. Final report discussed witr dealer or 
ais appointed representative only. Operating 
in Soutneastern States. 


ihe Geo. E. Kinney Inventory Service Co. 


1731 Candler Bidg. Atianta 3, Ga 
Aipine 1140 


| 


NEW! MODERN! FAST! 
MACHINE RECORDED INVENTORIES 


climinates possible error. Cuts time in he'f. 





VYriginal recordings left with dealer for 
safe-keeping in case of fire. Perpetual in- 
ventory setup or present system revised 
Accurate, confidential. LOW COST. 


INVENTORY PARTS SERVICE CO. 
5050 Joy Road Detroit, Michigan 
Texas 4-7450 


DEALERSHIPS AVAILABLE 


AGENCY AVAILABLE, handling Dodge- 
Plymouth, Santa Fe, New Mexico. 150 
to 175 car franchise in 125,000 to 150,000 
population area including defense plant. 






























































INVENTORY SERVICE 


New, modern building, consisting of Perts Accessories 

showroom, parts department, ofices and Large and Smaii Vecaierships 
13,000 square feet of service and body | inventories taken, price extended and sum- 
department. Under lease at approxi- | marized within 24 hours. Expert partsmen 
mately one percent of gross. Take $40,-|4o all the work. Accurate, unbiased and 


confidential. Inventories accepted by all 
accountants and by the government. 


ALLIED INVENTORY CO., INC. 
1831 E. 79th St. Chicago, Hilinois 
ESsex 5-8300 


000 to $50,000 and qualifying experience 
to qualify with factory. Contact Louis 
Stiner, 315 Montezuma Ave., Santa Fe, 
New Mexico. Phone 3-4318. 


DEALERSHIP, now handling sharpest low 
priced car—-Studebaker—located in city 
of 100,000 suburban to metropolitan area 
in mideast. Outstanding facilities. Excel- 
lent used car park adjoining. Complete 
sales and service personnel. A real profit 
making opportunity for qualified man. 
Will sacrifice due illness. Address Box 
2376, c/o Automotive News, Detroit 26. 








INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidentiai and unbiased, Certified reports. 





THRIVING BUSINESS in Florida's fastest | Qroanmation — in’ bornecs since 1909. Free 

re ane, aon >" and | pookiet on Parts Department operation sent 

ymouth; -unit potential. Partner's | on request. Cail or write tor service details. 
illness forcing sale. Parts, equipment 


Automotive inventory Service Co. 


and fixtures—$25,000. Lease or buy prop- 
10040 Freeiand Detroit 2/7, Mich. WE 3-6449 


erty optional. Box 2344, c/o Automotive 
News, Detroit 26. 


DEALERSHIPS FOR SALE handling 
Cadillac, Pontiac and GMC in the deep 
south near the ocean. Selling on account 
of health at inventory. Building and 
land included. About $75,000 requested, 
balance over ten years. Box 2377, c/o 
Automotive News, Detroit 26. 


HANDLING DODGE-PLYMOUTH, 500 car 
potential, in large Missouri city. In busi- 
ness 30 years. Owner retiring account 
health, Will give lease on building with 
option to buy. Replies confidential. Box 
2295, c/o Automotive News, Detroit 26. 


DEALERSHIP, handling Studebaker, north 











BUSINESS OPPORTUNITIES 


MIAMI, FLORIDA. Modern used car lot 
for sale. ldeally located. A money maker. 
Failing health the reason for selling. 
Principals only. Box 2368, c/o Auto- 
motive News, Detroit 26. 











An Advertising Assistant 
For $10.00 


You can hire a top-notch advertising as- 


central Indiana, County seat, only dealer | sistant in the form of original classified 
in county. Lease building with option to . . 

buy. Owner retiring account health. Box | headings and sales copy with puns . . . copy 
2378, c/o Automotive News, Detroit 26. | that contains humor and sales punch that 


really wows ‘em in. This new and different 
used car sales copy is the most powerful 
sales maker in our modern time. Every used 
car sales manager should have this sure fire 
copy service. We will send you sufficient 
prepared sales copy for 30 days at a cost 
of only $10.00. Try it for one month (we 


DEALERSHIP, handling Dodge-Plymouth, 
northeast Texas. Leased building. Used 
car lot. Inventory approximately $28,000. 
Depreciation to be deducted. Details to 
qualified buyers. Box 2278, c/o Automo- 
tive News, Detroit 26. 

COLORADO — Agency handling Chrysler- 
Plymouth. Long established. Excellent 
reputation. Gross well over $1,000,000 per 


year. Selling because of retirement. Will | know you'll apply for more later). Send no 
sell or lease real estate. Replies con- ili ; Note! 
fidential. Box 2367, c/o Automotive ee - ae = i oe 

News, Detroit 26. This exclusive service sold to only one dealer 


in your city. Order today. Just clip this ad 
and mail to Pun Advertising Service, 736 
Main St., Suite 206, Racine, Wisconsin. 


FLORIDA DEALERSHIP, now handling 
Studebaker. Ill health reason for selling. 
Sale subject to factory approval. $30,000 
for parts, equipment, inventory. Lease 
building. Terms can be arranged. Sun 
Motors, Inc., 301 Third St. S., St. Peters- 
burg, Fla. 


DEALERSHIP WANTED 


SOUTHWEST AREA—GM DEAL—100 to 
150 cars. Factory approval assured. 
Complete or partial buyout optional. Can 
be in your area during April-May. All 
replies strictly confidential and answers 
guaranteed. Imperative that I change 
climate. Let’s talk it over. Box 2323, 
c/o Automotive News, Detroit 26. 





CARS FOR SALE 


BUYING or SELLING 


Your Greatest Dollar Valve's at 


CARL E. MARKER'S 
FORT WAYNE 
AUTO AUCTION 
indiana's Oldest Auction 
One of America's Bes? 


Sale Every Tuesday — 11:30 A. M. 
Open Ali Night Monday 


Phone E-1254 Phone E-5209 
324 West Main Street Fort Wayne, Indiara 


We Guarantee All Checks 
Dealers Only 











WANTED AUTO AGENCIES 


We have qualified buyers for all size auto 
agencies throughout the United States. All! 
replies held in strictest confidence. 


DAVID JARET CO. 
Established Over 29 Years 


150 Montague St. Brooklyn 2, N.Y 
ULster 2-5600 





Factory ap- 
difficulty. 


100 to 150 cars. 

present no 

managing larger deal 
with opportunity to buy out, Box 2317, 
c/o Automotive News, Detroit 26. 

BIG THREE DEALERSHIP wanted within 
75 miles New York City. Hammond, 54 
Riverside Dr., New York, N, Y. WAtkins 
4-6754. 

HAVE FACTORY APPROVAL. Want 
Chevrolet or Buick deal under 200 cars 
in northeast. Confidential. Box 2375, c/o 
Automotive News, Detroit 26. 


GM DEAL, 
proval should 
Would consider 





AUTO AUCTION 


TIM ANSPACH 
"Midway", Stop 20 
Albany-Schenectady Road 


ALBANY, N. Y. 
(For Dealers Only) 


EVERY MONDAY ...12 NOON 
Member of N.U.C.D.A and N.A.A.P.A. 





















ATTENTION 
FORD or GM DEALERS 
who wish to sell. 


Have ample cash to buy and factory ap- 


ATTENTION DEALERS!!! 


200 Fine Cars and Trucks Whole- 
sale, reconditioned and ready for 


proval assured. Want dealership with 400 
or more units. No objection to location. | sale——-Tow Bar Service — Storage 
Replies held in strict confidence. Box 2280, 


Phone us for motel reservations 


N. Northwest Chevrolet Co. 


Woodward at 13 Mile Royal Oak, Mich. 


c/o Automotive News, Detroit 26. 





FORD—175-350 potential. South, midwest, 


west. Write or wire in strict confidence. 
Apt. D, 1812 Argentia Drive, Dallas, Lincoln 5-1100 
Texas. 


i erie 1 “Meine Of Mickigns's Hae Autemabiie” 

MERCURY — BUICK — 150-300 potential. 4 
Prefer lower half U.S. Strictly confiden- 
tial. Box 2342, c/o Automotive News, 
Detroit 26. 


DEALER SERVICES 
INVENTORY SERVICE. Parts and acces- 





WE WHOLESALE 
Fine Selection of Used Cars 










sories. Top type personnel, organized Herb Kessler 
procedures, up-to-date records. Model, 
year breakdown for Ford, Chevrolet, PHIL BLOOMGARDEN, INC. 





Authorized DeSoto-Plymouth Dealer 


9669 Grand River Detroit 4, Mich. 
Webster 3-7845 


L-M and MoPar dealers. Fast service 
eastern half U.S.A. Talbot’s Inventory 
Service, 124 S. Woodward, Birmingham, 
Mich. Midwest 4-5355 or 4-8460. 










a 


CARS FOR SALE_ 


WE 


CARS FOR SALE = 
—E WHOLESALE CLEAN 1946 to 1951 
Fords, Chevies, Plymouths, Buicks, Pon- 
tiacs and »-ton pickup trucks Gienn 


Walraven Hudson “a. Ohio. Phone SELL WHOLESALE 


?-4135. Residence 


WE 
SELL EVERYWHERE 













DEALERS 


We Wholesale 
100 CARS TO CHOOSE FROM 


Over Three Hundred Cars 
"New and Used" 
And Trucks on Hand 
At All Times 


Wire or Phone Us Your Needs 


Write - Phone or Wire All Makes and Models 


Victor Goldsmith 


KING FORD MOTORS, 
| INC. 


; Authorized Ford Dealer 


Cars - Trucks - Trailers 


BEN FISHEL 
AUTO CO. 


2114 Sycamore Street, Cairo, Ill. 


1425 Bruckner Blvd. Phones 652 — 653 — 654 


Bronx, New York Cypress 2-9400 


Tyrone 3-5050 KEN SCHAEFER'S 


The Only Indiana 


AUTO AUCTION 


In Continuous Operation Since 1943 
EVERY THURSDAY 


‘ATTENTION DEALERS!!! Dealers Meet at the Cross-Roads of America 


| INDIANAPOLIS, INDIANA 








SPECIALIZING IN THE SALE OF | Art Grandi, Auctioneer 
EX-TAXIS | CORNER CAPITAL’ AND MORRIS STS. 
eae IN THE HEART OF INDIANAPOLIS 
BUY NOW AT LOW PRICES iccaednmecnadiaed 
1950 WANTED.—Gne 1551 Ghevrobt sport road 
Plymouths — Fords — Chevrolets | fier Miiut condition of car to. Harold 


1 to 500 


MORRIS FREEDMAN 
54TH & LINDBERGH BOULEVARD 
PHILADELPHIA 43, PA. 
SARATOGA 7-2300 SHERWOOD 7-1700 


Cc. Smith, Box 477, Elizabethtown, N. C. 
EIGHT PASSENGER CADILLACS, Chrys- 
lers and lWDeSotos. Only’ exceptionally 
sharp late models considered. McClin- 
| tock-Cadillac, Lansing, Mich. 





WANTED 


NEW 1953 CHEVROLETS 
FOR MY BUSINESS 


Will Pick Up 
Following Prices Will Be Paid 
Equipment Extra 


150 SERIES 


—AUTO— 
AUCTION 


emahB can 


HORSEHEADS, NEW YORK 


EVERY FRIDAY Fordor 


Club Coupe 
Business Coupe 


DANVILLE, PENNA. 210 SERIES 


EVERY WEDNESDAY 
Fordor 


Club Coupe 
Sport Coupe 


BEL-AIR 


You will always find real action at 
both these auctions. 


R. D. WEST, PROP. 


Jos. E. Johnson Tex Rickard 
Auctioneers 





|| Sport Coupe 
Wire - Phone - Write 





WHEELING 


AUTO AUCTION | BILL GARRETT 


Nation's Largest Nite-Sale Audubon 7443 Audubon 0496 


Every Thursday—7 P. M. 3506 S. Carrollton 
New Orleans, La. 


Rt. 45 Wheeling (Chicago), Ill. 


FOR SALE 


In Cleveland, Ohio, area call WINTON 1-7660. We offer 
for sale late model Plymouths, Fords and Chevrolets two 
and four door sedans. All cars in excellent mechanical 
condition and a large variety of colors for your selection. 


















This group of cars, in custody of 
Mr. W. A. Wright, 

13315 Brookpark Road 
Cleveland 11, Ohio 











In Philadelphia, Pa., area call EVERGREEN 2-0400. A simi- 
lar group of aforementioned cars in custody of 
Mr. Arthur Schear 


4038 Chestnut Street 
Philadelphia 4, Pennsylvania 








All cars are beautifully displayed in heated buildings. 






Local and long distance shipping facilities 
available at both locations. 


Will sell you one car or all cars! 


















PARTS FOR SALE 


BUICK PARTS 
Wholesalers 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS” 
Quantity Shippers—All GM Parts 
Shipped Same Day 
WRITE—WIRE—PHONE 
All Shipments C.O.D. 


GORDON BUICK 


Formerly 


ROBERTSON BUICK 
“EDGE OF THE LOOP" 


1000 S. Wabash Avenue 
CHICAGO 5, ILL. 


WaAbash 2-1030 


NASH PARTS 


Write - Wire - Phone 


COMPLETE INVENTORY 
FROM 1937 TO DATE 


Same day shipment 


DOWNTOWN NASH 


1200 W. Madison Street 
Chicago 7, Illinois 
Monroe 6-1370 








SHOPPING SERVICE 
We locate hard-to-get parts. (Fenders, 
grilles, doors, bumpers and etc.) for any 
make of car. Parts shipped and billed same 
day from authorized dealers. Fee 10% from 
invoice. No results, no charge. We also 
specialize in taking parts inventories, fast, 
accurate, reasonable. 
DISPATCHERS PARTS SERVICE 

5050 Joy Rd. Texas 4-7450 Detroit 4, Mich. 


GM PARTS 


Shipped Anywhere 
Same Day 


GMC PARTS 








Phone—Wire—Write 


FRANKLIN-WEBER PONTIAC 


6101-25 N. Clark St. Chicago 26 
Direct Phone—AM 2-7117 





Genuine Oldsmobile Parts 
Largest Olds parts wholesalers in the middle 
west. Shipments made promptly. 


GREBE OLDS 
3400 S. Kingshighway 
Flanders 0800 St. Louis 9, Mo. 








BUICK 
WHOLESALE 
PARTS 


ONE OF THE EAST'S 
LARGEST INVENTORIES 


Same Day Service on Mail Orders or 
Phone Cails — All Shipments C.O.D. 
Phone Parts Department 
Circle 5-5910 
521 W. 57th St. 


MONARCH BUICK CO., INC. 


“Buick's Largest Dealership" 
NEW YORK 19, NEW YORK 








GENUINE 
FORD—LINCOLN—MERCURY PARTS 
Write—Wire—Phone 
All Shipments C.O.D. 
SHIPPED ANYWHERE SAME DAY 
AL ROWE 


20 Tunnel St., Pittsburgh 19, Pa. 
GRant 1-7250 





TRUCKS FOR SALE 

1949 FORD F-s with W-45 Holmes wrecker. 
1950 International L-170 with W-45 
Holmes wrecker. 1945 Federal 7% ton 
6x6 Tandem with Gar Wood swing crane. 
1942 Reo 7's ton 6x6 Tandem truck. 
1945 White 6x4 Tandem 10 yard dump, 
Cummins diesel. 1950 International L195 
tractor. Fully equipped, 1948 Fruehauf 
30’ cattle trailer. 1948 Andrews 28’ tan- 
dem grain trailer. Fruehauf 16 wheel 
tandem lowboy trailer. Bill Fishel’s, Van- 
deventer Auto Sales, 717 S. Vandeventer, 
St. Louis, Mo. Phone Franklin 1750. 

SHOP EQUIP. FOR SALE 

WANT TO SELL a Bear aligning ma- 
chine. Fully equipped. Must sell to make 
room. Can be bought at a reasonable 
price. See Mr. Teal at 7641 Gratiot Ave., 
Detroit 13, Mich 

WRITE FOR INFORMATION and _ intro- 
ductory offer on the Tow Champ wrecker 
built to use on pickup trucks and fits 
into pickup bodies. Champion Equipment 
Co., 1734 Grand Ave., Kansas City, Mo. 
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1928 CHRYSLER SEDAN, Excellent con- | SGT SETS UT 
| 








| 








|i NGINE REBUILDING Crankshaft | 


QUICK CHANGE dealers license plate 


holders. Guaranteed. $1 per set of four | z= 
postpaid. Jobbers wanted Cc. Howard, | WITH BRAKE HOOK uP 
| 1498 Overlook Drive, Akron 7, Ohio. | 
| amas, ACT .. OO Eee 
eee CABLES 
8 . f 10 | Meets 1.C.C. Strength Requirements 








ANTIQUE CARS FOR SALE : MISCELLANEOUS 





dition. Actually driven a total of 23,000 
miles, Engine and mechanical features 
in top condition. Wood top and cover | 
restored with new materials by expert | 
just like original Excellent attraction 


Improved 1953 


for any Chrysler dealer. Price $1,000 


Shirley Johnson Motor Co., Box 109, | Wider Spreading Rear "V" 
Mineral Wells, Texas , 7 With Full Floating WRIST ACTION Ride 
MISCELLANEOUS and Tow on all type roads 


grinding and metalizing. John P. Hughes 


e « 
Motor Co., Inc. 800 Commerce S8t., A 0 
Lynchburg. Virginia | 


DEALERS PREFER COMPLETE with 


Guide Cables and 
BRAKE HOOK-UP. 


THE 1953 MODEL Meets ALL 1.C.C. Requirements! 


MOTO-MATIS | }[guccowumer $19.50 


T*We GUIDE | JI nccrcernok’? $42.50 


(Folding ''V"' Type) 


4 Contour Grip Couplers. || 
Extra Wide V-Spread. | —SPECIAL— 
Oscillating Stabilizer. cones ae ce 

Shock Absorbing Action. | | J SAFETY CHAINS, set of 2, only .... $2.50 


All Prices include 8% Fed. Excise Tax 
NO ADAPTORS NECESSARY 


Meets 1.C.C. Strength Requirements | TOW BAR SALES co. 


Exclusive Factory Distributors 
AS NEAR AS YOUR PHONE 


DE 2-0700 AN 3-8888 DO 3-8373 MO 4-4485 
LIBERAL QUANTITY DISCOUNTS | | I 49 So. Clinton St., Chicago 6, Ill. 
TO AUTOMOTIVE JOBBERS 
AND DISTRIBUTORS 


Factory Sales Division 
GLO-GRIP SIGNS 
PILOT DISTRIBUTING co. The newest get used car wind- 


shield signs. Day-glo Chinese red on royal 
BATTLE CREEK 9, MICH. blue—Fiashy as neon—on or off in a iiffy— 


no glue to apply—use again and again— 
weather repellent. Letters and figures. 
Samples and prices on request. 


AUTOMOTIVE NEWS ton 2 te eee 
WANT ADS GET RESULTS Ox , Lake St., Sta., Minneapolis, Minn. 


DEALERS 


WHOLESALING USED CARS 
OUR SPECIALTY 


Complete Selection 
1951-52 Plymouths - Chevrolets - Fords 


Ready to Go 


"Z" FRANK Inc. 


America's Largest Chrysler-Plymouth Dealer 


FACTORY $ 4 4° Federal Tax 
NET PRICE Included 











6116 N. WESTERN AVE. CHICAGO, ILLINOIS 
Phone HOllycourt 5-2000 
ASK FOR MR. SCOTT 
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Send Automotive News to Address Below | 

for One Year $8 [_] or Two Years $14 [] 

for which check is attached [_] or send bill [] ! 

| 

AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. | 
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THERE’S 


No Safer Way to Carry Students 


Safety minded educators throughout the nation keep a sharp eye on school bus transportation. 
It is the life line between school and home for children of rural America. Rigid NEA rules and 
regulations govern all school bus construction. 


i 
; 
Hi 
; 
if 
; 
i 
i 
iy 
| 


When you sell famous Oneida Safety School Bus Bodies—you sell units that meet or exceed 
every safety standard! 


The Oneida Safety School Bus Body is designed and engineered exclusively for student transporta- 
tion. It is wmparalleled for safety. For greater strength and student protection the entire body is 
double-riveted, as well as having the famous “‘cradle of steel.’’ Balanced Safety-view design pro- 
vides the driver witii full visibility under all driving conditions. The two-piece windshield with 
narrow center post helps reduce glare and eliminate blind spots. 


But that’s not all! Oneida construction gives greater operating economy and longer life. The 
transportation cost per student is lower. That’s because of extra-large passenger capacity and 


"A CRADLE OF STEEL extra rugged engineering built for the years ahead. 


FROM WHEEL TO WHEEL’ The new Oneida Szfety School Bus Body is constructed to outlast all others. Get your share of the 
School Bus business in 1953. Send for complete facts about Oneida Safety School Bus Bodies today ! 


“SETTING QUALITY STANDARDS FOR THE INDUSTRY’”’ 


Oneida Safety School Bus Bodies are Se 
precision engineered for balance, " FOR YOUR CONVENIENCE 


beauty and ease of mounting on any 
school bus chassis. Passenger capac- 


ity ranges from 16 to 66 passengers | ONEIDA PRODUCTS CORP. 
to fit every school need. SCHOOL BUS SALES DIVISION 
M CANASTOTA, NEW YORK 


Gentlemen: We want to know more about Oneida Safety School Bus Bodies. We 


are interested in: fai 
Descriptive Literature [] 


Distributor’s Franchise [| (If Open Territory) 
SELL ONEIDA! 


Nome____ 


Address 


America’s Finest School Bus Body 


City 





i i nt de a ee Ae ee | P ata |S ed Ae] = 





